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The Service Bureau of Office Appliances is for 
the Exclusive Use of Subscribers and 


Advertisers 


In the execution of its various commissions this bureau calls upon practically every member of the staff. 
It answers by personal letters all inquiries upon matters germane to the field, it furnishes special 
reports upon articles of office equipment, supplies names of manufacturers of any article 
wanted, puts man and job together, prepares advertising copy, furnishes lists of 
desirable agents and dealers in nearly every country. aids foreign dealers 
in securing U. S. A. lines and in many other ways performs useful 
service, all without charge. Subscribers in every land 
have made, and are making, good use of this 
bureau; manufacturers in every section of the 
field have had evidence of the service. 
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CONFIDENCE 


Being the ninth article of a series on the general subject of “Better Buying, The Key to Bigger Profits” 
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ID you ever stop to consider how great a part confidence plays in the selling of goods? 
Unless you have confidence in the merchandise you sell you will never make more than 
a mediocre success in handling it. 
Unless you have confidence in yourself you cannot hope to gain the confidence and good 
will of those with whom you do business. 

Unless you have confidence in the house you represent you cannot hope to represent it 
profitably. 

Confidence is the underlying foundation of all permanent success; it is the thing which elevates 
merchandising above the “barter and exchange” level. 

If you lack confidence in yourself, in the goods you sell or the firm whom you represent, by 
all means acquire it if you intend to stay in business. 

\ great newspaper publisher once said that he owed his success to a determination to gain the con- 
fidence of the community in which he lived. He made a regular business of cultivating the good will of 
his fellow-men. The manner in which he accomplished this is interesting. When he was only 21 years 
of age he went to his local bank and asked for a loan of a hundred dollars, offering good collateral as 
security. When the loan came due he paid it promptly. Soon he made another loan and another and 
another, always paying his loans on the date they were due and with great regularity. 

Then one day he went to the bank and requested a loan of a hundred dollars without offering any 
ecurity except his promise to pay. The bank hesitated, but they loaned the money finally because the 
borrower had an excellent record for prompt payment and it wasn’t a large loan. 

From that day up to the present this newspaper publisher has never needed to give any other 
security but his own word for the loans he has made. 

\ few years ago he had the opportunity of buying a great newspaper but was without sufficient 
capital to swing the deal. Here was the chance of a lifetime if he could seize it! Did he.pass it up? 
Not so you could notice it! He went right over to his bank and borrowed over a hundred thousand dol- 
lars on his name! 


he can LO into almost any bank in the country and borrow : ny reasonable amount of money 


Poday 
vithout any other security than his character—)ts promise to pay is as good as a gold bond! 
The story of this man is perhaps unusual, but te instances where confidence has been the corner- 


business success are legion. 


stone of 

Have confidence in your fellow-men and deserve their confidence! 

Buy merchandise that is worthy of your confid 2nce 

How are you to tell if the product merits your confidence? 

Apply the actd test of advertising 

\dvertising as quickly shows up the hidden faults of the unworthy product as it staunchly sup- 
ports the thing of proved merit. 

Have confidence in the products you see advertised in OFFICE APPLIANCES and make your 


purchases with this in mind: 


“Good customers are better than quick profits and Good-will is better than an empty coffer.” 
Read the advertising pages in this issue of OFFICE APPLIANCES thoroughly. 


Bit uli al i in a ly li london al I 




















“You SHALL HAVE JustTIcE!"” 


From a drawing cien Jonas, a Frenchman 
Published by E of Paris and repro 
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Keeping Up Summer Business. 


W JY 1TH the thermometer verging on 104 degrees in 
the shade one submits to some risk of pe rsonal 
that one should maintain 


when one suggests 


o eliminate that ancient bogey, “Sum- 


mer Dullness The danger, however, is minimized 
by the t holeric persons are frequently of con 
iderable ¢ orial circumference, so that when their 


oozing perspiration they are likely to 


postpone applying condign punishment to otfenders 


such as we and to content themselves with the thought 

that any man who would advise strenuosity at this 

season must be “fit for treasons, stratagems and 
oils’ 

But now if ever we must put away comfort and set 
ease aside to a time when we shall once more have 
he right to sav that what we have and what we are 
elongs to us. Today we have no such right. We are 


ppoimnted to make what we can of the things 


which have been given us to sell or of the work that 


has been given us to do. We are administering an 

estate We hold in our hands the future of the 

world. Multitudes unborn will one day live amid the 

blessings of liberty or languish in oppression be 
se Of i do 


to do with our 


nditions have nothing 


The changes of the seasons cannot affect our 


vill to the positive, urgent and imminent 
necessity « ding every energy to whatever legiti 
te task is set before us. Those of us who cannot 

9 mus _ and the best work a man can do 1s 
the thing he is doing, if it be legitimate. When he 1s 
ig wl e | do with all his might and making 
himself f doing bigger things, Providence some- 
ow has a way of taking a turn at the wheel and 
inging his name uppermost. Big men don't just 


little 
\nd the seed lies deep 


grow up from men provided the 


are in them 


down in the will—in that force which will not let a 
man rest till he has honestly given his best. 

Let every dealer and every clerk reap his summer 
harvest despite the heat; let him add more drive to his 
effort, for his reward will come in a sweeter conscious- 
ress and in bigger success for himself and his country 


and his fellowman. 


<*> 


America Offers Thanks. 


\ ER the din, the turmoil and the agony of battle 
O on the Western Front stands out the pregnant 
fact that the States arrived in time. With 
what aid Britain could give us by way of transport 
to add to our own resources we upset the calculations 
of the Hun military staff and placed in the line of 
battle enough trained soldiers to turn the tide and 
bring a just peace nearer by many months and per- 
haps years. And the time is coming apace when the 
\merican military strength on this front will equal, 
man for man, the military resources of Germany, with 


United 


the armies of Lritain, France and Italy as a safe 
margin over for good measure, to make the final rout 
so thorough and complete that Might without Right 
will forever be destroyed. 

be thought that Americans have rejoiced too 
over the exploits of our young men—their 
their dash, their steadiness, and their cheer- 
conditions. Unless our Allies are 
suspect that we claim the credit 
recent successes. Such is far from the 
case, \merican who has followed the course 
of events knows that our men were greatly in the 
We are gratified and proud, however, that 
they vital responsibility and 
that of those wonderful 
l'renchmen whose souls are still undaunted after four 
years of crushing effort, we came out successful. It 
makes us religiously grateful to know that we carried 


It may 
openly 
bravery, 
fulness under all 
discerning, they may 
for most of the 


for ever 


minority 


were given a position of 


under the watchful eyes 








10 OFFICE APPLIANCES Augu 


on with the efficiency of veterans. It re-inspires our described by President Wilson in the words which | have 
faith and makes us sure that now nothing which the already quoted—a Germany living ‘under an 





lev; ‘Il nie Gaal dest ti intriguing masters. You have seen the provisions of het 

ne r Cé af > f ‘ve Ine aestruction., ; , 

Caemny Can cevine wi ole VERS HS ANS commercial treaties in the East, and with all the groups 
Not all the powers of darkness let loose upon the of peoples from the Arctic Ocean to the Black Sea ler 

world can defeat Great Britain, France, Italy and the economic policy toward these groups 1s absolute yn 

United States fighting for righteousness. trary to our principles. That policy began by systemati 


and lawless plundering in Poland, in the Ukraine. and 


<--> : ; ; 
elsewhere Now everywhere she has legalized this 
What of Germany After the War? der by placing the weaker nations under onerous 
ATOR Wreusre : , . mercial tribute to herself. (on Lithuania she has imposed 
WENTY-FIVE nations are now allied to deteat  , “iia 
f her coimage Krom Roumania and the Ukraine she has 
© nits en mts ees . > wor ac eXx- . 
Germany. Practically the whole world has ex exacted a guaranty of supplies irrespective of their own 
pressed its determination to wipe out the German needs and at flagrantly unjust rates of compensation. She 
menace. This means that Germany has no merchant has appropriated the natural resources of Roumania 
the form of a lease to German corporations (On Russia, 


marine and no markets outside of a few neutral coun 

: , , . Finland, and the Ukraine, she has imposed unfair and 

tries surrounding her where the sentiment of the com- : ana 
one-sided tariff arrangements The people of Finland, 


' nae bees Sl | 
mon people is anti-German. Certainly, the Russian ae init ed tees Meee Gila esting tame these bactered 





do not love the breakers of the treaty of DBrest-Li away in an agreement signed secretly in Berlin, at t 
tovsk. \nd certainly they will give their preference is actually being proposed that thousands of I inns s Id 
elsewhere than to Germany. They would do so were  ¢ deported to work tor German masters 
the war to end tomorrow. And all the more will they ‘Having established control over the Dardan 
, fai a eee the Baltic, Germany has now brought under her ow: 

prefer others when the war does end. The Spring- ; pps 

; trol the third great highway of European trade—the D 
field ( Mass.) Republican Says. ube—by destroying the International Commiss 

“The possession of new territory, cities, and inland seas had long become an established organ of European polity 
like the Black and the Baltic, will not insure to Germany and now, in order that there may not be any mistake as 
the quick economic rehabilitation when peace comes that to the significance of these acts, her Foreign Minister has 
her leaders so keenly desire and count upon. Germany declared that this Roumanian treaty in particular 
must soon have unimpeded access to the raw materials made the precedent and foundation tor the « 
of the world’s market, to America’s cotton and copper, terms to be demanded by the Central Powers at the get 
and to the rubber and wool and leather of the British eral peace The significance of this declaration 
Empire, in order to restore her industries to a flourishing dent from von Kuhlmann’s own words, that ‘the image 
basis. The control of such raw materials by the present Roumania will have to pay will amount to a ver 
foes of Germany, especially by the British and the © siderable sum in the long run, sums which perhaps not 
Americans, can not be shaken by German military vic- very substantially differ from that which might pre 
tories in Europe, and in this fact lies a tremendous asset ably have been obtained by officially demanding 
of the associated nations. Here is something to bargain indemnity 
with, if the coming peace is to be a bargain-counter affair Economic independence and tree choice are thi is 
with Belgium held as a ‘pawn’ by the Kaiser and a third things which Germany will ever allow to the es 
of European Russia held as a conquest for Teutonic within her reach. So long as this is the poli Get 
traders and peddlers many, how can we admit her to membership in the [ree 

‘It remains tor the non-German world, therefore, un- \ssociation of Nations to which we already belong be 
der the leadership of the English-speaking nations, to ‘ore she can claim rights tor herself she must nvince 
organize an economic league against the Central Empires us that she acknowledges and will respect the rights of 
in case the military fortunes of war should prevent us others. Before we can offer her any participation in our 


. : _ - - nei. . _ : . fo . 
from bringing Germany to accept the terms upon which resources she must release her victims from the « 


the free and democratic peoples could base a peace of slavery that she has imposed upon then W hile 

security and sincere reconciliation continues we must take as measures of war all the steps 
“The clearest and soberest minds in Germany, as well required to destroy the economic basis of her military 

as the great merchants and exporters, the manufacturers ¢fort 

and bankers, are becoming gradually conscious of the When peace is restored the place of Germany the 

strong economic position sure to be held by Germany's commonwealth of nations will be determined by the test 

enemies when the nations lay down their arms Che ad- established by President Wilson If she abandons het 

vantage of economic position is one to be made use of old ways and her restless and aggressive policy, il P 

while the war still rages; an economic ‘offensive,’ like ceases to use economic policies as a preparatior 

that of Lord Robert Cecil, is good tactics in educating ther war, we shall not be slow to recognize the chang 

Berlin concerning the possibilities of the ultimate eco- The sacrifices for which this war has callea are too great 

nomic defensive on the part of the associated nations. and too bitter to permit of our neglecting the President's 

Germany's rulers can not realize too soon that even such warning that a complete change of mind and purpose in 


] , her y » m > > 1e . ryt 1 
a peace as the war-lords have been striving for can not her government are the necessary preliminaries 


possibly place the world commercially and economically admission to participation in our economic partnerships 


at their feet.” Neither the United States or the British Empire is 
. nurs ~l or ‘ yurs » 1 seltis} oli h pre 
But an economic war will not ensue unless Ger pursued or will pursue any sel policy. The 
’ ¢ . ; . . ; vations of our internal reconstruction will n r blind us 
many defeated on the field persists in following the ?*" ee “a6 
. = , - ; to the obligations which we owe to our associates 
talse ideals of autocracy The case is well stated by : ial 
b the Iness and frankness ¢ discussions 
Lord Robert Cecil: There must be no jealousy between us, and no sus S 
“There is but one obstacle to this economic \ssociation I hoy e the time ts not far off when we shall meet 


1 } 


ot Nations That obstac le 1s Germany the (Germany the ounce oard to discuss in detail the }- on 
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jiation whi will combine the resources of the ivilized pressed an employe becomes that he is performing 

] } re iwtru nd the res- } . . “[ece ~ 
world in the joint work of reconstruction and the re work that adds materially to the success of the con- 
toration of prosperity.” 


cern with which he is connected just to that extent is 
his personal pride increased and his desire to excel 


<--> 


i he Vacation. 
... Philosophy of the Vaca a stimulated. If an employe, from the head of depart- 
UGUST is the month of vacations. And vaca rere viene ; 
A i ments down to the office boy, gets it into his system 


tions art good business as well as good health 


and good sense. A blade may wear too sharp as well that he isa negligible cog in the wheel of business, its 
my effect is to impair his value. In my own business I 
as rust. The high tension of trade demands relaxation 4, : 
: lv that it . wh eaten have made it a practice to show a lively interest in the 
at times, 1f only lat 1t May be renewe with Ss ty. . - 


work each employe performs and to let all know that 


Sometimes a man must go away to find himself . 
hey are under ol and th he qualit 
' -o , 1: they are under observation, and that upon the quahty 
must flee the crowd, if only to rediscover his place in - . 3 
;, : hil - of their work depends in no small way the success of 
t The philosophy of the vacation 1s a philosophy ot ie : : 
; Lae , _ every other man’s work. It is practical co-ordination, 
contrast } ou can jud ge your redl ¢ meiency tor you! . 


. ¢ while at the same time it awakens in the most stolid 
task by the way it presents itself to you during such 2 soap a 
and careless a certain sense of responsibility and a 


} 


1 -— - 
a breathing spell. Stevenson has said that good work 
wholesome personal 


‘ | : at creates an ¢ sp 
ers, in their hours of leisure, show a mysterious but eine? pride th - aes ae ae phere 

‘ ght Se ily favorable to that maximum efficiency that is 
certain tendency to return to the scenes of their em- - 


the goal of every business man who is patriotically be- 


ployment [he business man on vacation often pre ; bee : 
omg a ar hind the boys in France. Try it out, if you have not 
sents a paral instance. Che advice to torget busi 7 - 
és :; ” . done so, and you will be astonished how it works. But 
ness” in such a case is, perhaps, as ill-judged as it 1s eae 
a a , ¢ don't overlook the fact that good horse sense must be 
mpracticabl The true vacation 1s not an extle trom ‘ : : 
; used in order to avoid the danger of making some 
business, but the rediscovery of vocation. It is an 


flighty individual in your organization feel that he is 


opportunity for the man to emerge from the machine Phan ; ee 
et one of the pillars of the concern and thereby cause 





In the long we ks of concentrated effort a man tends to : ‘ : ; pA 

; ic J th tl tward sien ail " him to grow restive with his financial remuneration. 
contuse his business nti outward signs and sy! 

use | ne With 1¢ ul PT) i aia 
bols of that business. The office looms larger than th 
achievements it houses. Vacation restores the balance The Executive Capacity. 
The returning merchant or manufacturer sees things a I. has the knack of handling men.” It is the 
in due perspective. A touch of nature has healed the commonest compliment in appreciation of the 
hk Ql |? >} Ive. 4 Ol ilu as l ii ' ; 
astiomatism of his vision. Once more, he is “on the Successtu it is a quality that is tacitly assumed to 
sal.” tneseed of under if defy analysis. A thing you feel without being able 
<---> to define 

Make Him Feel His Importance. Still, it is definable. All real things are—however 


me these times when every ounce of efficiency tmadequate the definition. In a word, it is self-mas- 


nts.” said a well-known Chicago stationer, tery lhe man who can handle others is the man 


cou 


“and a thousand and one roads to the goal of the who has a handle on himself. The self-determined 
maximum are being staked out, it occurred to me that man—not self-willed, but self-controlled. 
perhaps employes—at least a fair proportion of them In war this quality stands out more plainly. It 
did not realize the efficiency value of making each man makes soldiers \nd it makes soldiers into officers. 
in both their office and field forces understand that It wins battles 
his particular duties were extremely important. I do Business in war times needs just this poise. Re- 
not mean bv this to imbue a man with the foolish idea trenchment must stop short of extremes; there are 
that he is indispensable. because in its last analysis no enterprises to be begun now as always. conomy must 
siness that is on its feet will be crippled permanent! not become timidity Narrow the scope of initiative 
by the withdrawal of any one man, as the draft has and you do not dispense with it. We need private 
demonstrated. but the thought is that the more im oldiers with the executive knack. 





S THE ALLIES’ POWER INCREASES TO EQUALITY WITH GERMAN POWER, THE GERMAN 
FOREIGN SECRETARY TALKS OF GERMAN CHIVALRY. GERMAN CHIVALRY!!! ACCURSED 
SPAWN OF HIDEOUS KULTUR, ITS TOKENS THE BAYONETED BABE, THE OUTRAGED 
WOMAN, THE MURDERED CIVILIAN AND THE UNSPEAKABLE ATROCITY. 

Ike Millikan says One o’ these days we'll see the German Armies rallyin 
pecs: =e six young Hohenzzllerns in their Berlin bomb-proofs.'’—A fag 


Aare 
aie 
AEA: 


eS 
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TO THE-MAN IN THE MOON. 
WHAT | AM THAT YOU ARE. 
LET GERMANY KEEP THE WORD. 
WHO PAYS FOR ADVERTISING? 








By Glen Buck, 








Pamphleteer Extr 


aordinary. Copyrighted, 1918, 


by Glen Buck, Chicago. Reprinted by permission from a 
Glen Buck Pamphlet, Number Eleven. 
© THE man in the moon, the tiying-machine What genius first scratched a rock an e a 
is undoubtedly the world’s greatest invention. mark stand for an idea? He was the world’s e 
So remarkable an object in our atmosphere most inventor. He set into motion a train of impulses 
must surely have attracted his big observing eve, and which led to the typed page. And by that creation 
aroused his curiosity, if not his envy. It must seem has the destiny of the world been directed. It has 
to be our desperate attempt to reach out to him. Per- recorded man’s finest emotions. It has transmitted 
haps he now dares to fear that we shall visit him in his discoveries. And it has perpetuated the sum tota 
some near hour. of all his knowledge. Upon it civilization has been 
But what courageous Columbus will put out from built. Without it progress would have been impos 
this shore, provided with a store of oxygen, for that sible. By the recorded word do we speed out thought 
eventful voyage? Would such a feat be any more to the uttermost ends of the earth and dow: he 
remarkable than that power which man has developed last generations of men. \nd by its inspiration do 
by which he sees through solid matter ? we travel out beyond the stars and into the untathom 
We are nearer to things celestial, now that we have able depths of the mystery-land  withi Speed 
this neutralizer of the force that has ever held us down Netnnng a ae cee Wee COSe NED F : 
to earth. And as it has given us a new physical eleva- | fat outdrives all other mighty forces, 
tion, so it is almost sure to bring us to a new spiritual he printed page ts the greatest accomplishment o1 
elevation. We can scarcely fraternize with the stars ERAN ENGERVOF. ae ; 
without gaining some of their high and spacious virtue. \nd, somehow, it seems fitting that ther d 
, : , : ever be a little infectious thrill of delight in the eall 
\n almost superhuman invention is the flving- Sa ; 
, > zation that one has to do, in his daily work, hese 
machine—even outmatching the wonders of the wire- ay 
' ” ; 4 at sheets and types and words. They are site 
less telegraph, the victrola and Henry Ford's ford. “es » ; : aa ; 
. materials with which to create interesting an pful 
But to the man who has his feet on the firm earth anq peautiful things. It is a fine privileg i 
and his head in the clear air, and who casts an intelli-  ghem—and a responsibility No one but a shvster 
gent eye over the long list of human accomplishments, \ ould ever deliberately abuse them 
it must be apparent that they all fade into insignificance \nd. surely. under the sun and stars ther , 
when compared with that greatest of all inventions, no more enravishing task than giving to these things 
the printed word. new interest, new helpftilness, new beaut 
. 
“It is easy to write an advertisement. But it is 
getting increasingly dificult to write one that the world 
will read.” 
HAT | am, that you are. actions of others, has left the world, in this ir of 
There are few tilts of the human mind that bitter distress, almost leaderless, and horribly | ing 
mame have led to so much useless and stupid blun- in moral force. 
dering as that which finds expression in the smug What I am, that vou are 
contention that human nature is pretty much the The man who knows great pictures 1s 
same the world over by the dull fellow whose highest concept: S 
What I am, that vou are. embodied in the flashy likeness of a nude woman on 
The Huns are trying to bomb New York today some grog-shop wall; the whole-hearted | t the 
because of the imbecile belief that what will instil fine game of baseball gets the contempt m 
unholy fear in their own hearts will likewise frighten nate dilettante whose small soul encompasses little more 
determined America than the degenerate music of Strauss: the 1 vhose 
What I am, that vou are. desire prompts him to carry a_ walking-st! his 
The sad habit of the cheap man, who persistently business is the object of ridicule of owners of necks 
attributes his own unworthy motives to the noble shaved round; the little “skipping manikins in tailed 








oats” shun pestilence the big-muscled tellows 

o work with their hands; the newspaper souse 1s 

e that the an who reads Ibsen is cracke f one 

s fond of poetry, the sport calls him a ninn ind if 

e goes in for boxing, the hzzy s label him rute 
What I a that you are. 

Why s the garrulous salesman tell other 

stranger he 1 ts an off-colored stor Why must 

men fi every changing fashion. deliberately 

et bv thos ho have burglarious intent upon their 

ethor Vij would all tl crowd s&s ker if 

siness should knit in a street t What 

es the se woman know of the killer's 

\lus the fine things in the world be pulled 

vn to eve of the lout vho never t ik ind 

Lvs e all the splen old-time wor 

: ers ith the black liquor o eaply 





h of it \nd ¢ loes it designate 
he dull ivv force that is hers The word 
ded wit | meaning—until staggers. | rries 
essence russianism—a poison hea enoug! 
‘ at orld. 
mecirent in 1 gy more 
Ve at ning to see now tl on 1 
e out of man is to blunder dangerous It 1s 
turning onds into dynamite: a re ue 1 
( eled beautiful thing 1s spoil niv t 
obtain an ug undependable losive 
| disaste of this day are making it cl that 
s s certain that we shall all i eT 
( ( the “under dog” vets i< 11 ire O 
e gene! ender, (2) so it 1s even more certain 
he 1 tion of life to a set of mechan rule 
S s ruin, be those who make the rule nd tot 
ose whi under them fhciency experts’ of 
lo-it-thus tvpe—whether they inflict nselve 
on the state or the factory—stimulate, at best, a low 
r « + ( 
ing muscles on a human ime do not make 
1 
er eficiency without intelligenc« But 
sterv is a matter of spirit \ nation, or an organ! 
tion. of spiritless men may by sheer driving force 
omplisl lificult piece of work; but it will be a 
‘ 





Tile an 

umer does not for the advertising: 

he increased production which it promotes 

< Iwavs reduce the manufacturing cost 

nd consequently the selling price. of the commodit\ 
t exploits 

The m: cturer does not or the ertising 

f is it enhances his volume. reduces his cost ot 
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you are, 

and damnable thought has raised 
Cogitate! If convention whips one 
kes of him a dull cad and an ignorant 
reason why he should assume that 
out of the same sort of chemicals 
that their finer experiences have brought 
than his cheap ones ? 
| am, that vou are. 
pite of their superficial conformity, men are 
as mud and diamonds, as goats and gods, 


} 


renchmen. And he who leaves this 


his reckoning steers a dangerous 


at no other man can ever be. 


rtaking, paid for in blood; and the pace 


kill it. Fail to 
brawn and brain and the smallest 
travagantly high. The unintelligent 
f today is the horrible product of the system 
| iid for the stupidity of the high 


spirit of man and you 


f 


man to work—his mind as 


f vhole 


It is the 
for expression in his work and 


t a matter of politics. 


his fellow men. Excessive super- 


ere is autocracy. It is a blasphemously 


ited and unwarranted assumption of superiority 


t erlasting damnation of the boss as 


ianization of our working methods is a 
It is propa- 
for the re-enslavement of the souls of men and 


foundations of liberty. 
truction of human happiness. 

is it not even more important that we 
than that we destroy merely 


Hun thought, 


mailed writes it in blood on a 
Efficency? Could you 
t in the open, where the sun shines, 
the thrill of life sends the heart 


fist 


stone. 


ot hideous 


tut, HHun word—twice-cursed word! 


to 


listribution in ratio. 


for the advertising ? 


f the saving effected by the in- 
it stimulates. 
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War- Time Conditions in Office Equipment Field 


Being a Continuation of the Discussion Started in Our 
July Issue by the Leaders in This Industry. 


the many expressions of approval 


J UDGING by 


received with regard to the article which ap- 
peared under the foregoing caption in our July 
number, the views there expressed were apprecti- 


ated by the trade as genuine expressions on the difficult 
conditions of our time by men in touch with the larger 
aspects of business. Since the publication of our July 
issue several more letters have reached us on the sub- 
ject of business conditions from prominent and _ suc- 
cessful men, and we append the substance of these 
letters below, in most cases omitting names. There 
does not appear to be much real reason for the omis- 
sion of names except that several have requested it. 
Many prominent men are averse to publicity when ex- 
pressing views on business topics, fearing that their 
motives may be questioned by those who do not under- 
stand the sincerity of their observations. It is not 
our place to object to reasonable requests, nor do we 
feel competent to say whether these correspondents 
are right or otherwise in their reluctance to be quoted. 

An officer of an important company manuifacturing 
adding and calculating machines says: 

“At the present the manufacturing of an 
article is a very difficult problem, especially if one 
is Operating on a basis of quantity production which 


time 


must be maintained. He is compelled to have an 
inventory of raw material so much larger than the 
times, that the capital 


This also apphes to 


necessary amount in normal 
invested is a big consideration. 
small tools and in fact, everything which is necessary 
to produce a finished article. 

“If it were possible in some way to arrange a source 
of supply so that it did not become necessary to have 
that would be 


released for other purposes as well as the results that 


this surplus, the amount of capital 


could be obtained by reason of this released material 
would make abnormal reserves unnecessary. 

“The stock of raw material is a serious problem to 
be met in the maintaining of a balanced inventory. 
The risk is due to the lack of some one or few items 
necessary in manufacturing, and which are practically 
unobtainable in the open market. 

“The manufacturer makes his plans to produce a 
certain quantity of output. These figures are based on 
the ability to secure everything he needs, but promises 
for delivery are so unreliable at the present time that 
he is compelled to depend on untrustworthy sources. 

“On the part of those who are responsible for this 
branch of manufacturing, conditions arise which un- 
balance the inventory, and threaten to become serious. 
in order that 
Several instances may be 


These conditions must be overcome 
production may continue. 
cited, but they are all so familiar to every manufac- 


turer that it is not necessary to enumerate them. 








has 


labor situation is. of course, one which 


In our locality the one thing which has 


“The 
to be met. 
done more than another to upset the supply of labor 
is the placing of contracts by the Government on a 
“Cost We understand that this has been 


climinated, and that the Government is not now plac- 


Plus” basis. 


ing any contracts on this basis. 


“However, in tool-making, I do not think the 


method has been discarded by the Government, but | 
feel certain that there are reasons why it is hard at 
this time to discard this method. 

“T am sure that some arrangement could be made 
by the Government whereby wages for this work could 
be regulated in such a way that the unsettled condi- 
tions which now exist in this particular branch of 
work would be remedied. 

“We have just had an instance of trouble from this 
source, trouble with labor on this class of work, when 
the production of immense quantities of material for 
which the Government was in great need was held up 
for a period of several days, and no advantage was 
gained by either side.” 

\nother prominent adding machine manufacturer 
Says: 

“Briefly, we have found that the one great problem 
Which the business world is facing to-day is the con- 
servation of man power and the best means of accom- 
plishing it. 

“Therefore, we, in the office appliance field, know 
that in the use of labor saving devices labor shortage 
and increased labor costs can be overcome by multi 
plying man’s power; man-efficiency can be developed 
to an extent never dreamed of before; and man-time 


can be conserved and multiplied. In other words, 


mechanical operation must, wherever possible, aid 


mental as well as physical action so that everywhere, 
every minute things must go in but one direction 
FORWARD.” 

\ leading desk 


manufacturer of 


New 


specialties and stationers’ glassware says: 


England 


“So far as securing raw material for our manufac- 
turing department is concerned we have been fortunate 
in having so protected ourselves in the past in antici- 
pation of the coming business that this question has 
not been of great annoyance to us. 

“The way in which we have experienced our greatest 
difficulties is in the matter of transportation, through 
embargoes, both by freight and express and the con- 
gested condition of these two avenues of transpor- 
tation. 

“The amount of lost shipments and broken con- 
tainers has been greater during the past vear than ever 


before in our history, but we presume that this matter 
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ill be gradual y worked out to the satisfaction of all 


interest 
\ foremost ink manufacturer says that many of 
difficulties and readjustments alluded to are com 
n to practically all industries, others are more 
irly pecu to his own lines. He says 
\s to | we have lost quite a number of men 
er throt enlistment or draft, or the temptation 
extravagant wages temporarily offered in certain 
‘ters. Replacement is naturally difficult Since 
he war began our labor turnover has multiplied b 
and « ayroll has gone bout So per cent. 


\s to materials, while prices still run from double 


fortv times the old normal, and are steadily getting 
rse. the difficulties of distribution are becoming 
en worse than those of production (Nur lates 
roubles are trom government import eml irgoes on 
rtain materials not vet obtainable in this country 
the wholesale commandeering of ribbon cloth for 

sn asks in balloons. 
“Our chief readjustments kave been through the 
plovment of girls where possible instead of men 
e substitution of machines for hand work, the inven 
| boratory forces or new Ways for accom 


re sults. and the disco ery and elit ination 


ishing 


every possible leakage or waste, especially in respect 
light, heat and power on account of their bearing 
the coal situation.” 


Durand, vice-president of Thomas A 


dison, In ims up conditions from his viewpoint 
the following words: 
lor the | diphone I can onl say that even con 
ronted as we are with war time conditions in obtain 
material bor and other difficulties, we a ighly 
itified with the results we are obtaining in sales, and 
e look to en greater results in the future 
onditions were never better for manufacturers 
time an or saving devices to install their equip 
t in busy offices where the shortage of trained help 
sO keen ve ire opti st to a lat re legre¢ 
thoroug! vell pleased th the results so ta 
i ned. 
in the manufacturing end, we are of course pa 
¢ premiu instances for material, iffering 
lavs in getting these materials to the plant, and more 
less difficulties in connection with the labor ques 
because of war time service, etc., but production 


to our expectations and We ha e no 


ason to believe that for the near future at least we 
l be f to curtail our sales because lack 
stock 
{Jone of the rgest blank book and loose | manu 
turing cé inies in the world savs 
The blank book situation, like every other manu 
turing act is having its difficulty in getting its 
material and in producing its goods owing to 
or shortage, freight difficulties, etc There would 
pear to be no use in reciting these problems, as 
ire well known to the trade who are most patient 
us under the circumstances 
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“About the only thing I could say of particular in- 
terest is that there appears to be no likelihood of 
much improvement and perhaps the contrary may be 
after winter conditions get in.their werk with 

Certainly, if I were in the stationery 
to keep my shelves as full as 
with the staple articles. It is prob- 
almost certain that there will be an extensive 
most of the blank book lines as rapidly 


| should try 


ht about in compliance with the 
Industries Board, Washington, 
iilment will undoubtedly work to the 

whole industry both manufacturer 
and retailer, and we will all have to show more or less 


as it can be broug 


request ol the War 


f 


ratience in getting it inaugurated.” 
nufacturer of steel equipment widely 
shout the country says: 


lhe one thing that impresses me as vitally im- 


ortant e dealers during these times is for them 
o realize that the stocks that they secure from manu- 
icturers must be used practically entirely for service 
o the ous Government Departments and important 
indirect Government Departments. 


‘The time is fast approaching when it will*be impos- 


sible tor a manuta 


turer to ship to:a dealer unless the 


orders are accompanied by Government requisitions. 
\Ve e been requested only today (July 24} by a 
Ve ce manufacturer, to sign a pledge to the effect 

at all the steel we receive from?’ them will ‘be used 
only for Government Departments, direct or! indirect. 
They claim that they were requested. to ask for the 
signing of the pledge through the. War Industries 
Board. I have not had time to investigate this fully, 
but it shows the importance of both the manufacturer 
nd the dealer us ng their products for the Govern- 
ment Departments and War Industries only.” 

George H. Thomas, manager of the steel filing case 
epartn of the Berger Manufacturing Company of 
Cant () esents the following message to the field: 


rs of steel filing cases are confronted 


ith two ver rious problems, first, the difficulty of 
eetting 1 materials, such as steel sheets, brass hard- 
are, etc., and, second, the scarcity of skilled labor. 


\Vhen sheet mills are only permitted to operate to 

capacity and when every pound 
being applied against .Government 
orders, the steel manufacturer with a limited amount 


of their output S 


naterial is strictly up against it. 
that the manufacturer is not 


; 
Dealers must realize 


orders for hling cases to be carried 


n their orders they should furnish the 
sufficient information to enable him 


to properly classify the order. Government orders 
must be filled st, after which concerns engaged in 
the essential industries can be taken care of. How 
in the manufacturer classify an order as essential 
unless the dealer will furnish the proper evidence? 
‘There is a tendency among some dealers to accuse 
the mat turer of a lack of appreciation for their 
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business and to offer this business to some other that every good filing cabinet dealer will gladly close 
manufacturer. Such dealers are bound to realize his store and shoulder a gun if necessary. 


sooner or later that all manufacturers are in much 
the same boat and that none can give them the service 
to which they were accustomed in normal times. 
“There are a number of dealers who have a wrong 
idea of the value of a priority number. A Govern- 
ment priority number on an order from a concern 
engaged in war work indicates that the order should 
be classified as essential, but it does not follow that 
such order can be filled ahead of direct Government 
orders or other essential orders already entered on 


books. 


“There is only one class of orders entitled to special 


the manufacturers’ 
consideration—orders against which a priority certif- 
cate has been issued by the Priority Board at Wash 
ington, D. C., to the manufacturer.” 

The following encouraging message is authorized 
by H. A. Rock, vice-president of the Van Dorn Iron 
Works Company of Cleveland, O.: 

“In our opinion there need be no uneasiness what- 
ever on the March Ist next 
year, and we are just optimistic enough to believe that 
out, and that a steel 4-drawer 


part of dealers before 


there will be a way 
vertical file is a necessary business tool. 
“To serve the Government with our full plant capa- 


city will be a privilege if called upon, just as we believe 


Music in 


“Every dealer who puts in a carefully selected stock 
of the best selling items, such as 4-drawer vertical 
uprights, today is sure to sell every one of them at top 
Phere will 


prices. Prices will stay or go still higher. 


be no break for the period of the war. The wise dealer 


is laying in a stock of verticals now for trade from 
September to the first of the year. 

“To serve our dealers, we started in March to center 
our production on the items selling the best for the 
dealer. 

“The Van Dorn management figure that this present 
time offers a wonderful opportunity for adding new 


features. Among these are their new progressive 


roller bearing slide, now on the market. 
“For the dealer who is thinking of adding a line of 
steel filing cabinets to his office furniture department, 


the present big demand offers a fine opportunity to get 


started, as the dealer has a better chance to sell the 
large manufacturers and can get his cabinets into 
companies easily, where it would be very hard, under 


normal times. Today large companies are buying on 


delivery dates more than on prices. Steel cabinet users 
are increasing, and from present indications, there is 
a wonderful future for the dealer who has a complete 
rs and 


low nC 


line of steel cabinets, safes, desks, chairs, 


shelving. 


the Store 


How Some Dealers Have Found Practical Use for Music 
in Their Everyday Business.—By C. S. Biernatzki, Now 
of the American Red Cross. 


USIC is the language of the emotions. It is 

good or bad, deeply significant or superficial as 
the purpose to which it is put suggests. On its waves 
the human spirit is tossed high in the sunlight of 
ecstasy or the 
Plucked from zither strings music steals softly over 
the senses like the delicious fragrance of roses. Or, 


dashed on rocks of despondency. 


piped weirdly, it becomes a mocking echo from the 
black depths of despair. Its seductive rhythm blends 
with the incense of the east and brown bodies writhe 
and sway in voluptuous grace. In sublime richness 
of melody it speaks through the cathedral organ and 
men turn their thoughts to heaven. As you will, it 
becomes a fitting accompaniment for tragedy or buf- 
foonery ; 

So it is not surprising that the psychology of busi- 
ness is beginning to recognize music as an ally to 
store appearance and salesmanship as a favorable in- 
uence on the buying propensities of His Majesty, the 
Customer. And to the extent that it stirs desire for 


merchandise, awakens memories suggesting the pur- 


chase of merchandise and brings about a state of mind 


receptive to the selling points of merchandise—so far 
is music a practical aid to the merchant in gathering 
unto himself the good will and currency of his trade. 
Homer E. Foster, manager of the stationery depart- 


ment of J. fF. Hartwell Company, Springfield, IIl., 1s 


Cess 


making a practical, everyday, and, he says, a su 
ful use of music in the store under his management. 


lle finds that “just music” is not enough \ man 


who is inclined toward the classical may resent the 
jarring noise of jazz and likewise a young devotee of 


fail to linger longer if she 
So Mr. 


terpsichore may has to 


listen to the “Miserere.” l-oster watches the 
crowd, and the appearance of the crowd decides the 
nature of music. <A high-class phonograph with a 
varied assortment of records, easy of access, is advan 
tageously stationed and, as a rule, the music is toned 
down to a softness, which keeps it from intruding on 
the general business of the store; it is heard just suf- 
ficiently to register its subtle influence. It is not in 
tended that the muse in the phonograph shall distract 
the attention of those who are concentrating on pur: 


chases, therefore, no voice records are used. “I watch 





? 


nveniently at hand 


ys Mir. Foster, 


nourning cards, m 


greeting cards 


ern town where fo 
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id if thet is a pur consideration and where everyone knows everyone 


‘ ‘ o | 
usic 18 a ved If. else ihe young 


men who operate the store are intel- 


‘roup of young people is buying, we turn _ ligent enough to realize that the best way to interest 
the catchy, popular as danc that portion of the public which drops in occasionally 
If there is a preponderanc older for postal cards or prescriptions, is to make it per- 
sed. ne eae Geen oF wh ecords tectly plain that the phonograph is present for the 
sical nature. and f — ve. oe entertainment of whomsoever cares to — it. There- 
s Faster. Flag Da d natriotic oces tore, there is a good-sized rack containing records 
> fe , just k of the phonograph and a sign invites the 
riate records in\ nak sired] oe Te : a 
customer to help himself. It is surprising how much 
7 business that phonograph has pulled. In the evening 
ind," continued the Springh man, if several young fellows drop in for cigars, the prob- 
—_ lligentl) Sey: ee ee Pacis bilities are that one of them will put on his favorite 
lency of the mat _ : : stles in record, and while the y are listening to it they will buy 
ut. Under the s ng influence of tl more cigars or ice cream, and a passerby may be at- 
me selection with wl he erh ‘PS» tracted by the music and drop in to make a purchase 
lingers and the m time he spends I of greeting cards or stationery which he had intended 
e more he sees tl ' po to ce elsewhere \t any rate, the photograph idea 
has “‘worked” in this instance. 
served that M1 ster’s success with Now this is just another instance of the application 
d primarily on the fact that he uses his of common sense to the music idea and its adaptation 
bservation and governs the selection Of to the local situation. In the congested sections of 
the kind of people t om they most Jarge cities where space is money and business must be 
uirse, there are doubtless many retail done on the jump, any sort of entertainment in busi- 
vhere a phonograph would find itself ness hours would probably be absurd. 
inappropriate surroundings n tact, Naturally the methods of Lennox, Ia., may be found 
the use of musi ist be one governed — ynsuited to the demands of Detroit, and the big store 
ens¢ low1 nay reject the selling scheme of its dimin- 
idle western state there is a “corner drug utive sister of the suburb—although human nature is 
ill town, which does a flourishing busi mucl ike wherever it is found. But this much is 
¢ the lines on which it depends are sta certain: the emotional influence of music is tremen- 
Ities and greeting rds There 1s a racl dous \nd if human emotion is of consequence in the 


the back part of the buving and selling of merchandise, there must be 


is a phonograph. Now, man instances where the everyday use of music in 


rmality receives scat e store would be both practical and profitable. 


A Message from Mars 


E. I. Wade of the Publicity Department of Armour 
& Company 


his world-war beg remarked an ad-_ crit and analytically and how obvious is the 
g man exceptior vell-posted on na keynote of eve essage. There is no medium of 
problems and ke obse the n n more sensitive to the fluctuations of pub- 
mporarv thought, “and particularly since lic oj] n than advertising, by its very nature it must 
tes became a belligerent, there has been uickly adjust itself to prevailing conditions to sur- 
upheaval in social and economic con ive he r, with its perplexing problems, its 
e nations directly affected by the cata triot ills for sacrifice, its quick, clear, summary 
ise of the nenon ot gen eparation of the essential from the non-essential, its 

e attentior tar merits. It inexorable mandate against waste and encouragement 
tionary in 1 iracter, and I, pet of thrift has imposed a new dispensation upon adver- 
nany of its features will persist, mod tisit nei opy to carry weight, to focus at- 
ut still to extent that will leave tention and function to the place where its sales ef- 
es I re idvertising coy ficies maximum must fairly pulse with the spirit 
lom ten nat periodicals and ten of the war, t reflect with fidelity national altru- 
trade journal! he advertisements ist eals ibove all, stand for and promote 
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social service. While the exigencies and business of 
war have closed the door to the profitable exploitation 
of luxuries—non-essentials—they have, on the other 
hand, created new opportunities to conduct effective 
campaigns for war necessities and promote the sale 
of devices that step into the shoes of the men called 
to the colors. This very crisis has stimulated the in- 
ventive genius of the Yankee, and hundreds of pat- 
ents are being recorded for clever ideas to restore 
business equilibrium. 

“I may be wrong in my conclusions, but I venture 
the prediction that the old days of national extrava- 
gance, senseless and, at times, criminal display of 
wealth have passed to return no mere, at least in our 
time and generation. The advertisement that but a 
short time since sparkled and lured by open and co- 
vert appeals to the now tabooed national trait of self- 


reck- 


that catered to these unlovely American at- 


indulgence, lack of thrift and ‘devil-may-care’ 
lessness 
tributes would be a heresy in these war-times and, to 
say the least, an anachronism in the grave days of 
The 


people are in no mood for levity, and will give short 


readjustment and rehabilitation after the war. 


shrift to the advertiser who, through inherent cussed 
ness or a bone-headed obstinacy, fails to keep step. 
“Note the tenor of current advertisements. Those 
that ‘carry the message to Garcia’ are serious, sensi- 
ble and patriotic in every fiber. The farsighted copy- 
writer has read the sign of the times and adapts his 
copy accordingly. American psychology has changed, 
and he knows it. The American people have learned 
lessons in the last two vears from a grim schoolmas- 
ter, and to gain their ear his angle of approach must 
not jar upon their newly conceived notions of thrift 
The idle rich man or 


fads or caprices 


and individual efficiency. 
woman and _ their 


longer regarded with even amused tolerance, and to 


whims, are no 
use advertising space in attempting to interest the 
general public in novelties or luxuries that serve no 
useful purpose is not only to incur the suspicion of 
being unpatriotic but to throw away good dollars that 
should wear business khaki. That advertisement is as 
much out of place as a troglodyte at a pink tea. 
“The worthwhile copy of the future will list heavy 
ily to the starboard side of social service. It will dis 
close all due deference toward national thrift-habits, 
and feature strongly the labor-saving, expense reduc- 
ing qualities of the article for which it seeks a mar- 
ket. 


sumer the delicious appeal that lies in some tooth- 


Food copy will no longer parade before the con- 


some morsel beyond the reach of the average pocket- 
book. 


might find a response with the rapidly-diminishing 


The humming bird tongue style of food copy 


number of plutocrats whose patriotism never rises 
higher than their stomachs, but to reach the Ameri 
can people as a whole the ‘appetite-appeal’ must lie 
that combine with their nourishing, 


added grace of 


in commodities 
economy. 


wholesome qualities the 
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Palate must defer in good measure to thrift or the 
message will never get across. 

“Take office equipment, furniture, and, in fact, 


every sort or description of manufactured articles that 
are absorbed into the channels of everyday life, and 
it will be increasingly evident that just in proportion 


as they serve efficiently will they succeed. (Quick 
turnovers will reward those built expressly to save 
The copy that best pulls will be the 


The 


facturer is going to guard with a jealous eve 


labor and time. 
copy that links up quality with thrift manu 
that 
precious white surface upon which is traced his mes- 
sage. PHRIFT. 


He knows that highfalutin and fanciful stuff, while 


There must be the dominant idea of 


it might please the esthete, the tribe is numerically 


too insignificant to pay for the investment (ood. 


plain, horse-sense—showing the dealer the selling 
points of his device and wherein lies its use to the 
customer—will turn the trick, and while he may not 


be ‘hep’ to all the machinery of an advertising agency, 
he is peculiarly sensitive in the region of his pocket 
nerve. 

“Advertisements designed to create foreign deman 
are in need of even more careful pruning 
lance on the score of maximum service and econo: 
than those intended for domestic consumption. Re 
trenchment will, perforce, be the slogan for years a 


years to come. Dereaft of a large percentage of man 


power, bled financially white, and burdened with enor 
luxuries o1 


mous taxes, there is no field abroad for 


quasi-luxuries. 


“The after-war competition is going to be more 
than brisk, its going to be red-hot, and the ‘survival 
of the fittest’ will be the order of the day \dvertis 


ing is going to play a big part in this world-wide con 


test for commercial supremacy, and those who best 


interpret the spirit that is moving upon land and sea 


are going to be the ones who give the best service and 
get the best results. 

“Yes, sir, the old-time easy, hit-or-miss, ginget 
bread, mollycoddle sort of advertising punk, em 
broidered with glittering generalities and resplendent 
superlatives, is going into the discard for keeps. It 
may break out occasionally in spots, but cannot long 
survive the frost it will get 

“The world’s baptism by fire has knocked into 
cocked hat the smug complacency with which we 
hugged the delusion of our impregnable isolation. We 
are going to sit in at the biggest game evet ived, 
with the control of world’s markets as a kpot 


pon the way we manipulate our cards will depend 


and one oO the 


our future commercial supremacy, 

trump cards is advertising. It is going to require the 
top-notch talent, men of far-sightedness and broad 
vision, men who think in terms of continents and who 
have the rare gift of framing messages h pith 


poimt and power.” 
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Publicity Problems in Abnormal Times 


How Retailers Are Becoming Experts in Diagnosing Copy. 


[IS w ir has been pt hit ot pro ns for if it w Habby, mic and colorless every dollar in- 
ir e business man. They all started in Room 226 vested was a dollar interned. Retailers of office devices 
e Sen Office Building at Washington. That ire in particular need of forceful copy. It should em- 
memorable role in American history phasize the usable quality of the article—should show 
st d out of the great glass bowl shook vith brief, swift, compelling strokes its merit in labor- 
erican to its very foundation. It was an saving and waste-reducing directions. It is his task in 
lal eve heralding the passing of the old order 1 peculiarly important degree to educate the public and 
ent of a newer, safer, saner dispensation in our gain confidence to the place where business results. 
and economic life. Thousands upon thousands Little Words—Big Ideas 
ined minds—highly specialized ftaculties—were [here are no words that carry so well as little words 
aril) wn from business activities, dislo simple iin, direct, understandable words. Com- 
; g fixe ies and upsetting time-wo stems. mon-sense people want common-sense ideas. Freak 
teadjust vas imperative Miherency experts  cepy fan urlicues might amuse but seldom 
ipl motion, waste, essentials were onvin Ma tailers have become adept in hold- 
ped stems were installed to preserve th ng chi er [hey are copy surgeons, carving 
se or | business organizations. Manuta ind cutting ead tissue. They know who “pays 
S stage | under as varied a sortm Sale e freig id afford experiments. They rig up 
ems a taxed the ultimate brain-cell of th their id ne parel and send them along a way 
st. the The shortage of in-po the vhere t familiar guide-posts are monitors. They 
es end be compensated. Printer’s ink threw ive fo I in ad to sell must have tact as well 
he lite-ling \dvertising is the sv as intelligence e copy field is wide and all roads 
O Gordian knot [he business man _ jead to] e—t ash register. The straighter the 
gan to ¢ idvertising agencies as never befor oad, 1 trip. The average person hasn't 
ation mpaigns” were the vogu o reach the ti ( nation to pick flowers of speech 
e public through the retailer move goods from along e is in a hurry to get to his destina- 
e place tl re to the place they should be was the tion. Avoid the pitfalls of overshooting your mark. 
in the nut. Put into your appeal. It never fails to 
The Retailer and the Real Distributer grip the reader lost of our impulses we share in 
[his imposed upon the retailer a perplexing del — CUE Kwe, 
bl rhe selective draft had not spared his Watch Your Arrangement 
es force He recognized his responstbi he Suppose deal othee appliances togged up 
He he vital connecting link betw: the his sales 1 Joseph's coat, purple trousers, a 
e ots ind the final destination. Quick and uri ble shoes and started him on the 
ible t s was his shibbolet! \s with the sim vould attract attention but not 
fact ound anchoragt Oo resp : way with an ad. The most 
tional public £ g world can be emasculated by 
ng | ily new ( ’ gement. The prominent idea— 
let ndow d t hold due center of the stage. 
t g an oft ( ittire—in quiet, effective lines. 
ed as mu pog try is now a unit of publicity that 
erchan nm e ig impunity. Watch your ar- 
ui must Sil ng. your copy appears at the 
le erg Phe co : breakfast tabl ur present and hoped-for cus- 
sn 1 of wv 1 he omet gro ind in due form. 
ed ng Window Trims a Factor 
It W ine S| ingeniously made, are a direct 
Copy Up to the nth Degree 1e-U] : el magazine advertising. Their 
g ush up on advertising coy is ad ossil iler are infinite. Effective dis- 
his sa his house-to-house solicit was lays ’ ent, for example, will go a long 
ingi ersonalitv of his advertisement. that the public to your way of 
O te. almnority. or the hack of ould thinking ( cate a desire on the part of the 
rmi tent of his distribution. If 1 point ealer t el service to the public. Your pur- 
Owe rized his message it would get across ose 1s t 1 to the reason through the eye, there- 
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fore the more artistic the appeal, the more persuasive 
is its power over the passing public. Where 
devices appear, display them in such way that their 
The displays 


new 


improved features are readily obvious. 
should be shifted frequently, presenting new angles of 
interest to the passers-by. Decorative matter used gin- 
gerly and with faultless taste adds much to the effec- 
tiveness of a window appeal. Retailers are wide- 
awake on the value of this channel of publicity. 
Unlimbering Other Guns 

Many retailers of office equipment have been telling 
their story through the friendly offices of bulletins, cir- 
culars and follow-up letters with more or less success, 
depending strictly on the strength of the electric cur- 


rent that vitalizes them. Those who disdain beaten 
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paths, who are actuated by the pioneer spirit, who 
understand human nature and send out appeals that get 
under the skin, are the ones who are ringing the bell 
with inspiring regularity. The truth is, advertising in 
whatever guise it presents your message to the public 
must disregard non-essentials and travel as the crow 
fies to its goal. In supplementing newspaper advertis- 
ing and attractive window displays, correspondence, 


rhe 


FOC rds 


circulars and bulletins have a distinct mission. 
whole purpose is to keep your name and your 
always in the limelight, and if your message rings sin- 
cere and the quality of your goods runs clear through 
to the bone, you will find that as a salesman printer's 


‘‘Camouflage’’—Its Use and Abuse 


(WMULSt200 OANA 


Has It a Place in Business?—Or in Ordinary Life? 


VERY great crisis in human history has been fruit- 

ful of words, descriptive of some phase of the up- 
heaval, that have enriched and embellished the English 
vocabulary. In the present world-conflict many of 
these picturesque additions have come from foreign 
sources. They have expressed the idea so clearly and 
vividly that they have become current in everyday con- 
“Sector,” “Terrain,” “barrage,” “salient,” 
and scores of others, are like so many 


versation. 
“nut-cracker,” 
pictures from “No-man’s Land,” visualizing features of 
the battlefield with an intimate touch that no other 
words supply. There is one word, however, from a 
French source that has received a welcome in America 
rarely accorded a vocable with a foreign accent seek 
ing adoption. “Camouflage” in the role of noun or 
verb has been received with open arms by the nation 
and put to work with no prospect of a vacation. 
Just a Bit Shady 

“Camouflage” on its native heath enjoys not only an 
unblemished reputation in military circles, but has done 
yeoman service in making the world safe for de- 
mocracy, and if the Victoria Cross was awarded voca- 
bles it has richly earned this distinction. Its use has 
saved thousands of lives and added to the efficiency of 
the Allies. While it still retains its military signifi 
cance, it has, since it came overseas, gathered to itself 
a metaphorical twist that is not altogether chemicall) 
pure. While the deception it practices on the battle 
front has the ©. K. of the masters of the art of war, 
this approval cannot be said to extend to civil life 
There is something about ‘“‘camouflaging” that strongly 
suggests hypocrisy. This pet sin of the Prince of 
Darkness saw the opportunity of playing a civil Mr. 
Jekyl and 


Hyde to a military Dr. seized 


camouflage. 


upon 


Has No Place in Business 
In its current acceptation “camouflage” has no place 








ink, no matter what road it treks, is without a com 
petitor. 

in the commercial world. The day and time has for 
ever passed when deception of any kind or description 


even the faintest semblance of irregularity—profits a 


man anything in business. An article must be as repre 


sented, a transaction must be open and above board, 


1] 


financial securities must survive the acid test, or it will 


act as a boomerang. In the lexicon of “Honesty” there 


is no such word as “camouflage.” Lusiness men today 


are keenly jealous of their good name; they realize 


if they 


that it is an asset upon which they must build, 


would build well. With many the expression, “Oh, | 


am just camouflaging” implies a harmless deception 
This may get by in the banalities of social lite, but it 
that a 


would be hard to convince a customer or client 
little 


was permissible in the transac 


“camouflaging”’ 


tions of business. While the victim might not suffer 
any serious financial loss, might not in fact lose 
penny, the moral effect is bound to be bad, and the 
risk too great for any business man scrupulous! 
jealous of his integrity to take. 
The Advertising that Pulls 

\sk any advertising agency to say ofthand just the 
kind of copy that best carries the message, and without 
exception they will reply “The copy that tells the 
truth.” Yes, it is the copy that avoids extt ivagant 


claims, that shies at superlatives, that tells the story in 
a simple, direct, human way that grips and pulls and 
carries. Camouflage, flourishes, curlicues, inflation 
impart an atmosphere of insincerity. [t may be intan 
gible, hard to put your finger on, but it is there 
facturers realize this fully and insist that every 
be backed up by the facts. Clever copy can be woven 
about an article without resorting to “camoutlage.” It 
is this very fact that has made advertising not only a 
fine art but established an ethical standard that leaves 


honor 


It is this fine sense ot 


nothing to be desired. 
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nouflage an outcast insofar as modern — smile to hide the bitterness gnawing within. There’s 
ls are concerned many a camouflaged laugh to conceal from loved ones 
some disaster that rides in poverty’s retinue. Many a 
woman is bravely dissembling that her husband may 
business, tabooed by the professions, not lose courage. When disease has placed its stamp 


Where It Is Sublime 


2! 
ts mav sound the whole gamut of from the west, the smile that lights the sufferer’s face 


Go into the haunts of poverty and when he or she says, “I am much better” is camouflage 
ouflage,” playing the role of a mints so beautiful as to lift it above the commonplace into the 


beside the field of battle, a theater upon the wasted frame, and the shadows are falling 


re are men and women who wear a sublime 


The Richmond Convention 


Big Event in Stationery Field Made Doubly Important 
by Times and Conditions. 


the next annual convention of the greatest days and ightiest deeds in the history of 


of Stationers and Manu our country—times and events of peculiar interest 


sociation 
becomes increasingly evident now, when we are « ngaged in an even mightier strug- 


October will be one gle to preserve liberty in the world. The stationers 


I 


les if 


meeting next 


tant events which has ever trans of the country need no introduction to southern hos- 
onery field of the United States. pitality, for they received it at Baltimore and at At- 
chairman of the Membership lanta and they like the brand. We do not expect 
\ssociation, is in a position to be Richmond to do better, because there is nothing better 
entiments of stationers throug! than the best; but she will equal, certainly, the kindly 

n a recent letter to Office Apph efforts of her sister cities of Dixie. 
There are sixteen splendid hotels in Richmond, and 
ubt in the world, the convention to ommodations ar provided for upward of 350,000 
nd this fall, is going to be the best- guests annuall \rrangements have been made for 


tion ever held, for the reason that the entertainment and accommodation of visitors to 
propositions of vital interest t the 14tl \nnual Convention of the National Station- 
the United States to come up at_ ers’ Association at all the leading hotels of the city, 


veryone who has mone y invest d and members are urged to make reservations as early 
ild feel that he wants to be there is possible through Mr. Samuel Iseman, chairman of 


liscussion of matters which vitally the Hotel Committee, 913 East Main Street, Rich- 


inues : lhe official headquarters of the Association during 
ruling of the Federal Trade Com the convention will be at the Hotel jefferson, one of 
e the re-sale price proposition in the finest hotels in the South, where special arrange- 
as though every man who has his” ments have been made to care for members and pro- 

he stationery and office supply busi- vide them with every convenience and comfort. 
iting membership in this big Na he founding of Richmond goes back to 1607, when 
f ours; and they would, if they Captain John Smith and Captain Newport sailed their 
they would receive from being sloop up the James river and visited Powhatan and 

his daughter, Pocahontas. 
Committee points out that 1t costs Richmond is often called “The City of Seven Hills,” 
lay to be a member of the Asso deriving that title from the seven hills which surround 
the representative of a member it, know: ariously as Church Hill, Libby Hill, 
largest number of applications for Gambk lill, Oregon Hill, Hollywood Hill, and 
receive a diamond stickpin. Several Capitol Hill 

n on the road are out to win this The lo onvention committees are composed of 
he remarkable if the committee's some of the ablest men in Richmond. They have al- 
members for 1918 is not reached and ready made arrangements for the entertainment fea- 
e the convention opens tures, which will serve to relieve the strain of more 


ideal city in which to hold a con- serious and important affairs. These features will be 


tumn temperature will be delightful appropriate to the times, yet full of interest and solid 
is likely to be everything that can be _ satisfaction to everyone. 
itself is historical, and it is sur- \Ve urge all stationers to attend the Richmond con- 


ies and traditions of some of the’ vention 

















IS THE EX- 
TERIOR CO-OP- 





Links in the Chain of the Day’s Sales 





Some Ideas Gathered from a Close Study of the Dealer's 
Merchandising Problems. 


OU are well aware that the interior 
appearance of your store is a most 


ERATING WITH potent buyer influence. The arrangement 
THE INTERIOR? of stock, the lighting, cleanliness, orderli- 





ness all have their psychological effect on 
the prospective customer. And it pays to 
direct that influence into channels where it 
will favorably affect his buying propensi- 
ties. But how about the exterior of your 
store? Isn't the outside the logical begin- 
ning of your favorable impression? 

Unfortunately you cannot touch the 
shoulder of each person who passes your 
store and request him to please walk into 
your parlor where you have, prepared an 
environment calculated to awaken in him 
desire for your wares. You are compelled 
to depend largely upon your window to do 
the shoulder tapping. But the entire store 
front, including particularly the entrance, 
should be made to “pull” with the window 
display. 

Some entrances invite; others repel. One 
finds it difficult to pass by some doors, 
while others, by their forbidding aspect, 
cause one to feel that a password might be 
necessary to gain egress once entrance had 
been dared. Although an elaborate entrance 
is far from necessary and often undesirable, 
a drab insignificant doorway has the effect 
of a dull personality. Possibly it is hidden 
away so effectively that its discovery in- 
volves some little effort. A narrow rec- 
tangular aperture, it suddenly makes its 
appearance (if searched for) as though in 
innate timidity it had shivered to find itself 
exposed to public gaze and had sunk 
straight into the most convenient wall to 
escape the crowd. It forms the kind of 
small pocket in the street wall one would 
yearn for as a place of concealment in 
which to duck momentarily were he pur- 
sued hy a boresome friend or a persistent 
creditor. 

Perhaps the entrance is located for effec- 
tive service, but still there seems to be a 
lack of adequate co-operation between the 
exterior and the interior of the store. The 
remedy must fit the malady, of course, but 
the probabilities are that at small expense 
you can give your store front and its en- 
trance a “personality” which will dominate 
its particular section of the street. A little 
paint, newly pointed-up bricks, perhaps an 
awning for sunny days, an entrance which 
reaches out for the stream of pedestrian 
traffic and invites it to drop in easily and 
naturally—these are things which work 
wonders, for they count psychologically in 
getting the passerby inside where his buy- 
ing motives may be more directly ap- 
vealed to 





CONSIDER THE 
SMALL THINGS. 


YOUR 
MEMORY. 


FTER all it is the “litthe every day” 
A things which need most consideration, 
for most of our life is an every day affair. 
The big events will register themselves. It 
is the trained ability to sift out and hoard 
impressions of the small but important 
everyday memory material which marks the 
successful man. The crack salesman knows 
that a personal interest in his trade con- 
tributes to his sales record and argues for 
his financial advancement, so he develops 
a surprising ability to recall names and 
faces. He cultivates a real interest in the 
interests of those with whom he deals. and 
by reference to a convenient memory he is 
able to exhibit a tactful, courteous sym- 
pathy which places him closer to the per- 
son who buys. The service star on Bill 
Smith's lapel proclaims a soldier son in 
France, the adventures of whom the proud 
Bill never tires of relating. Mrs. ©. K. 
Livingstone Smythe is invariably vexed 
with a “Smith” spelling of her name. Pro- 
fessor Prim rather enjoys the sound of his 
professorial prefix and has a habit of shak- 
ing hands. A. Homer is a “Giant” fan and 
revels in any opportunity to laud his “pen- 
nant winners.” And so it goes with the 
salesman of the efficient memory. His mind 
is able to fasten on the “every day things” 
which give him a personal touch with his 
fellows who hold the purse strings. 


<—-o-—> 


UNDAMENTALLY there is not a great 
F difference between civilized men; the 
difference lies in the manner in which they 
are trained to think. Most memories are 
made of the same kind of gray matter. The 
“remarkable memory” is, in nine cases out 
of ten, merely the highly cultivated posses- 
sion of the man who realizes its close rela- 
tion to his welfare. 

Incidents which have woven themselves 
into your happiness write themselves in- 
delibly on the tablets of memory without 
conscious effort on your part. The old 
swimming hole, the fragrance of roses on 
a moonlight night, your mother’s smile— 
these things you can never forget. For 
their relationship to your happiness, they 
were recognized and welcomed in “Memory 
Hall” as fit companions to whom you might 
turn many times for cheer and consolation 
in years to come. You do not forget the 
appointment which means promotion nor 
the note which falls due tomorrow because 
they are so very obviously factors in your 
welfare. The things one does forget are 
likely to be the things one fails to recognize 
the importance of. And to weigh the im- 
portance of impressions requires training 
and effort. Therefore, “a poor memory” 
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Sai Good morning!” and the thing fell 

flat and was soon abandoned. It was the 

smile in the voice that made the thing de- 
rather than ridiculous. 

The person with a frown and a queru- 

is not the person to develop 


ous vw r 
telephone orders, for the human voice will 
carry clouds as well as sunshine. The 
telephone has quick access where a cir- 
cular might be disregarded and a personal 
call out of the question, therefore it can 
easily be abused. Sut tactfully handled 

y a ing woman who has been trained 


in selling and who smiles without train- 
‘ohone becomes the key to a field 


iT c 
worth developing, especially now when 
here is a shortage of help and a necessity 

down expenses. 
<—o-> 

OST of us have, in the daily process 
‘f living our lives, worn a path along 
wl t is safe to travel. And we fear to 
ste 1out the confines of that narrow 


ecause so doing would involve new 


effort on our part as well as bring down 
upon our heads the derisive jeers of other 
pat alkers who believe that all normal 


men should follow paths. 


Sometimes our most traveled paths are 
originally made by cattle and though ex- 
cellent for bovine purposes, their circuit- 
ous ways are little suited to humans, many 
of whom have an tn-cattle-like but natural 


predelection for reaching a given point in 
the shortest possible time and with the 
expenditure of a minimum of effort. Yet 
men in their lust for the beaten way, fol- 
low ttle paths, make roadways of them, 

them as markers for great cities. 
a man in an aeroplane looks 
and marvels at the ingenious ar- 


rangement of streets which tangle and 
tur ind twist to lead busy walkers out 
of their way \ll because a few pioneers 
vel rone to follow a path—even though 
it were a cow path. 

W ldn’t it be wise to cling to conven- 
tionalit only so long as it serves us? 
What is conventionality for any way? 
Wher thing ceases to be reasonable it be- 
omes absurd. Often you hesitate to per- 
form the kind, considerate little act you 
ire prompted to perform because you fear 
making yourself conspicuous. You address 
yo letters in a certain manner because 
you have always done so. You follow per- 
fectly conventional lines in your window 
and arrange your goods in the manner of 
the rage store of the type of yours. 


Perhaps 
afe enough, but wouldn't it pay 


re following the path. 


above things long enough to’ get 
a perspective on your every day methods. 
ve been following a cow path, 
there is a shorter, less irksome way to the 
ur aspirations—even though it 

ing a path of your own. 











ee 


The Industry that Is Finding Itself 


Office Equipment Increasingly Essential to War as Well 
as to Business. 


by Alan 


Typewriter Company, presented in 


article 


HE 
the 


the July 


Remington 


number of this publication, stirred up some 


favorable comment. It hit the nail squarely on the head, 


for, indeed, there has been no concerted effort by the 


office appliances industry as a whole to bring the impor- 
tance of its the We 
need, as Mr. Reiley says, to realize the daily importance 


contribution to war work to fore. 
of the work we are doing: we need to feel the positive 
certainty that we are a part and parcel of the wonderful 
and sending a 


performance of our country in training 


million and a half men to France, with more millions to 
follow. The product of our toil contributed its share to 
the 


utterly beyond performance without the tools, machines 


accomplishment of ends which would have been 


and engines of modern industrial and clerical efficiency. 
is a continuing obligation, more important now 


than Let 
us have faith in our work, in ourselves—faith everywhere 


This work 


last year—more important next year than now. 


in whatever appeals as of righteousness and good sense. 
We append a few additional considerations 

Without it 
“cannon 


Communication is the soul of war. armies 
are as nothing, a mere mass of men disposed as 
fodder.” Without communication the huge machine slows 
up, falters, halts, and the ambitious plans of headquarters 
the that 
retinue of workers 


the 


die a-borning. Behind lines of communication 
link the 
back of 
tions factories, packing 
feed the machine and keep it going at top notch speed, 
are the lines of The bark of the 
machine gun is answered by the click of the typewriter, 
and all the mechanics of war have their counterparts in 


hive or six 
the 
plants 


soldier with his 
muni- 


that 


the line, and into very center of 


houses and supply 


verbal communication. 
[he pigeonhole of the bureaucrat 


the 
why 


the factories at home. 
the follow up of 


knows 


way to active modern 
filing that The 
mechanics of record keeping complete totals up to date. 


No longer does the lack of quality or quantity echo home 


has given 


system gets results or 


from the fighting line. Labor saving machinery assures 

daily records that anticipate shortages, and urge muni- 

tions and supplies to their destinations on schedule 
The 


ness prospects alive, instills vigor into every department 


modest follow up that once served to keep busi- 


and every executive responsible for the completion and 


4 They say 
of No Man's Land writhes with pain. 


Reiley, advertising manager of 


our maimed from Over There 


The 
mountains. 


shipment of supplies for the front. skill of the sys- 


tematist makes mole hills of 
Back of all systems are the appliances that assure the 
the 


charge of a bureau is away, his subordinates know where 


smooth running of systems. If the executive in 


to locate the papers bearing on a given order, and keep it 


alive and urgently active, whether it awaits completion 


in the factory or is plodding on its way to the sea coast 


or patiently advancing to the eastern sun rising out of 
the sea. What batteries of the devices of peace are posi 
tioned to keep the muzzles of the held guns smoking! 
The adding machine that works on pay rolls has its 
counterpart near the firing line. The orderly letter file 
has a brother at the front guarding division orders and 
secrets. The modest duplicator is related to that which 


runs off general orders and bulletins. Not only the me- 


chanical devices, but the men who operate them, are the 
contributions of the oftice appliance industry to the serv- 
the 


at the front, the lads who have qualitied for 


ice of Mars. Those men in antonments and 


young 
civil service, 


are ready-made material for commanding officers to use 


in organizing infallable, speedy systems 


The very machinery of our selective service would have 


slackened but for the systems and appliances which our 


industry had planned for more peaceful days. Important 


information is compiled and tabulated ready for use in 


record time, eliminating guessing as to the number of 


men available for specified duties. The voluminous rec 
ords even show how heavily the industries have been 
drawn upon for combatants, and predicate when it will 
be necessary to exempt those essential industries that 
produce the backbone of our munitions supplies 

In all the mechanics of war, office appliances are con 
tributing efticiently to the preservation of schedules, the 
completion of data and the maintenance of complete 


records. The tocsin of victory will ring sweetly in the 
ears of the successful soldiers, and they will pat their 
swart companions, the guns that have made the victory 
possible. But somewhere there will be a cons ousness 
that among the quiet workers that aided the march to 
victory are the contributions of the office appliance field 
\nd we, who have labored against shortages of material 
and labor, delays in traffic and priorities. will set our 


house in order and pick up the activities of peace where 


they disappeared in the turmoil of world war 


that at might the troubled earth 


They say that Death rides whistling in every wind and that the very mists 


are charged with torment. 


They say that of all things spent and squandered, young human life seems 


held least dear. 


For those of us who yet can feel upon our lips the pressure of 
good-bye kiss, this is not a pleasant thought. 


not so prised as love of right. 


In this renaissance of our Country's 
her assault, make calm acceptance of its hacards. 


a Mother's 
But thank God our lowe of life is 


who will edge the wedge oT 
For us the steel-swept trench, 


valor We, 


the stiffening cold, the weariness, the hardship—but what for you for whom we 


go, vou millions safe at home. 


We shall need clothes for our bodies and 


weapons for our hands. We shall 


need terribly and without failure supplies and equipment in a stream that is con- 


stant and never ending. From 


you—our resource and our reliance 


from you 


who are the heart and hope of that humanity for which we smite and strive, fram 


you must come these things. 


CITIZEN SOLDIER NO. 258. 
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NEW MACHINES AND 
DEVICES 


Descriptive Notes of Some New 
Inventions and Improvements in 
with 


the Field, Illustrations. 

















A New Copy Holding Device. 
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McKinley Copy Holding Device. 
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PPLIANCES 2s 


form flanges so to support the plate on a flat support, as 
to preve erference with the adjustment of a guide bar 
on the side rods, and a transverse bar having its ends 
turned to form sleeves to receive the side rods, whereby 
the bar may be guided in its adjustments. 


A New Sound Reproducing Appliance. 


Het Pay president of the Evolution Phone 
Compan, ed, 48 Greenwich avenue, New York, 
on May 28t ate new sound reproducing appliance 


telephones and for other purposes. 


We select the following general descriptive details from 


the specifications of the patent office. Owing to the 
length e descriptive matter it has been necessary to 
condense it consi ably The cuts herewith presented 
show the genera structive details of the device: 

Phe ect of this invention is to provide a sound :re- 


structure in which the sounds are 


clearly ( reproduced, and in which every 
compressio! reflectior refraction, concentration and 
swelling of sound and air are properly accounted for and 
the sounds reproduced in the desired strength and in the 

ost nat il manne \ further object is to provide an 
ear piec ing s contour as to satisfactorily meet 
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Pape Sound Reproducing Appliance. 


re . Moreover, one adapted to the 
physiol lore ents of the user’s ear and to fit 
us forms and sizes. The ear 
iece is designe e held firmly to the ear while in 
use. thus preventing the interference of exterior noises. 
1 figure herewith shown one will note 
that t Acit ovided by the chamber number 16, 
he effect abs the shock or impact of sound 
va ed | rp or violent impulses of the dia- 
phragt in elasticity which has an analogy to 
that of me unical shi ibsorbers. The capacity cham- 
ber also serves t e the tone of the speaker's voice 
toa ] it epending on the depth or capacity of 
the g1 é | ter surface No. 17 is provided with 
dial kerf r gt es No. 18, which, when the cap is 
hel: e ear, maintain communication be- 
tween the outside air and the otherwise closed sound 


the enclosed cap, thus preventing or dis- 
ed on page 124.) 











26 OFFICE APPLIANCES August, I 


For Our Country 








Brief Mention of Some of the Men in this 

Field Who Have Enlisted and of Other 

Persons and Firms Who Have Contributed 
to the Common Cause. 


Walter Dornette of Cincinnati, son of Mr. and Mrs. 


John Dornette, Jr., of that city, has just become of age 
and has enlisted in the army \nother son is studying 
the Plattsville course at the University of Cincinnati five 
nights each week and working in the factory during the 
day. Otto Dornette, brother of John, Junior, is now a 
first lieutenant, while still another brother is waiting té 
be called Furthermore, the Dornette factory has fur 
nished several men for the service. 
* . . 

Victor C. Lewis, who is well known to our readers by 
reason of his occasional articles on office appliance con- 
ditions in Latin-American countries, and who was a dealer 
in office equipment in Mexico City prior to the over 
throw of Madera and later was engaged in the same busi- 
ness in Rio de Janeiro, has been commissioned a captain 
in the United States Army and has reported at San 
Francisco for duty. For the past two or three years M1 
Lewis has been engaged in business in the United States 
but has not heen actively identified with office equipment 
lines for a year or two. He received his commission 
partly on account of his experience in the Spanish-Ameri 
can war and also because of the remarkable work he did 
with a State Guard unit which he organized at Green 
Bay, Wis 

Rob’t C. Hutchinson of the Typewriter Shop, Los An 
geles, has enlisted as an American birdling and from the 
aviation branch of the service will pay California's respects 
to Berlin. 

Wm. C. Oke, until recently manager of the Coror 
Pacific Typewriter Company, has an- 
swered the call to the colors. Mr. Oke 
enlisted in the photographic division 
of the U. S. Signal Corps. A native of 
Australia, above the draft age, and a 
volunteer, this typewriter man ts one 
of the nephews of whom Uncle Sam its 


justly proud 


Harry Ehman, Chicago manager for 





to a member of the staff of Office Apppliances, that one 
day not long ago it was 118 degrees in the shade. How- 
ever, the air is dry and the labor of drilling nine hours 
a’ day is less exhausting than one would think. Mz: 
Schumacher has been made a corporal and had the honor 
of being the first man taken from the new lot of men 

7 * * 

William W. Welte, traveling salesman for the Moore 
Pen Company, has enlisted in the Engineers’ Division and 
is stationed at Fort Dodge, lowa. 

* * * 

J. Allen Welte, office manager for the Servo Pen Com 

pany, Waterloo, lowa, has joined the Marines 
: * * 

Lieut. Frank S. Burch, of Darlington, S. | formerly 
with the Safe-Cabinet Company, is now at the front. He 
is serving with the Fourth Infantry, A. E. F. 

* * * 

The service flag of Heorder’s Stationery Stores, Chi- 
cago, now has seven stars. The following members of 
the force have gone to the front in the cause of democ- 
racy: S. H. Ohlman, W. J. Johnson, J. Rauen, J. A. 
Philipp. H. W. Statham, W. L. Snelling and Willia: 
Moore. Mr. Snelling was manager of the Associated St 


. 
tioners’ Supply Company, which is the wholesale depart 
ment of Horder’s establishment Johnson and Stathar 
are now in France, while the others are at cantoments at 
will soon be at the front 

‘ 

William I.arson, Eddie Tyre, Charles Kuntzoff, T. G 
Wheeler and Ted Mead are stars in the sery ag ‘ 
Mead & Wheeler Company ol Chicago 

New stars in the service flag of the F. S. Webster Ce 
pany of Boston answer to the names of Charles Crowley 
vith the Aviation Corps, and Charles W. Kelly, salesmat 
at the Philadelphia office, now at Camp Le: “To 
McCarthy is now “somewhere in France.” 

he service flag of Mr. M. J. Murray of the stationery 
frm of Hill Smith & Co., Boston, boasts four stars hree 
of Mr. Murray’s sons are in the servic le Sat 
while his daughter is doing her bit as 

Walter Lee, erstwhile a menrber of the rece of the 
Todd Protectograph { ompany, now wears tiie nitorm 
of the United States Navy lle recently | i furl 
hetween convoy trips and spent it at KRochest t] 
riends and relatives 

\ ries ‘ ¢ t S¢ 
era nt ~ i e¢ 
staff of Office -\ ( S 
tine \ erical IN ¢ ( . 
on vy to ( g 
n ry to a knee 1s ‘ 
nat 1 was not cept | ¢ ] 
tary duty ut he ¢ ( t ) s 
part just as near the a ne as h 
can get \ny wounded ¢ gh who 


the Moore Pen Company, has enlisted Ils into the strong 
in the Signal Corps petent hands of this brilliant voung 
* * \merican of Polish and Yankee in 
Ray V. Schumacher, formerly ad- cestry will be lucky. Besides—the Hun 
vertising manager of the Plew & Mot- doesn't live who can seare “C. S. B.” 
ter Company, Chicago, is now a mem- into doing less than his ll duty 
her of the 13th Company, 3rd Bat- whatever the danger We are sorry 
talion, 37th Infantry. at Laredo, Texas. to have him go. but rejoice that he 
His organization is patrolling the bor- ———__ goes in so fine a service n a held 
der from Borwnsville to Eagle Pass. Charies S. Biernatzki, formerly of where every voung and vigorous man 
Mr. Schumacher says, in a recent letter ee ee ie ieee me may rejoice to give his best 
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Generally they all ag 
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justified in view of the fact that a very large number of 
\ ppliances governni tenographers now using these machines are 
July '. only half trained and their machines will consequently be 
| receive the pretty severely knocked about. Furthermore, a large 
the esent time is number of the machines are also being used in camps and 
ee that the demand military bass w he they are receiving, naturally, very 
ess of s ks, and ough a eady treatment indeed. Any estimate as to 
s bee ssible what the prices of the machines will be seems a little 
various makes as early in vie 1f these considerations, 
ents of the gov <—-e-—> 
uir of others 11 Another typewriter man talking over the after-the-war 
ly all siti the question of absorbing second-hand sup- 
ills e1 plies of typewriters urged very sensibly and reasonably, 
( tish I t s more than possible that the supply of 
e relaxa the type ifter t will not be equal to the demand 
pewriters into this for some tim Everywhere a big industrial and business 
i rt ( te irthermore, it has to be remem- 
Bl the ered that during the past fifteen months many firms have 
S te be ( ( ewriters to the number required. 
Potent ers have therefore been accumulating and it 
vill take time to cat them up. It must not therefore be 
ssumes eithe normal prices will rule after 
$300 e reé ‘ i é ‘ was quite of the opinion that 
s new, command _ the pri ew machine might easily keep up in the 
hines ne $150, even after the removal of the im- 
stwle : nes ort pr ! " till more general relief to the sit- 
$75 to $ , 
chines " <---> 
$51) ea \s 1 It is | changes time can bring about in 
ure esent c s s Here is a little story | have 
es \s I have heard du the past week that indicates the position of 
t ( iffairs a e1 point the moral of some of the 
end rathe: | i ( as in sore need of a typewriter, 
e end he ter and wy] i yi to the branch office of a typewriter 
possible rt ( il is told that it might be possible to provide a 
| be in ed to. machi 1 few weeks, but that there was 
ted for trade here nothing lable at the moment, and that what the price 
wm s ( voul [he would-be buyer said that 
ypev s the he did t care what the price was, but bespoke a ma- 
hookkeeping sides ine in ad é In earnest of a grim determination to 
ecure signed blank check and left it 
n prey t for chine. This never happened in 
ith regard to the time of peacs hen it was a good deal easier to buy 
¢ than t S¢ i 
duce fairly <---> 
S ight kis and export prohibitions, I notice that 
ete le a new O ( ssued on June 11, prohibits the 
has¢ exporta estination of typewriter cloth from 
es 1 at is 
re will he <---> 
Ouite tivity characterizes the allied 
= anche he trade, those concerned with all 


and valuable devices for sav- 
in ime and se ne higher efficiency and accuracy in 

11 ai P and on tes p work 

urces of all kinds there are al- 


Sesides the steady de- 


s from private firms, munitions 
ind all the rest of the businesses 


~~ T ‘ ‘ ' ‘ r 1 


S25 ¢ ¢ ’ whi " t ‘ AS i nave 


before pointed out, one re- 
a tremendous hurrying up of the 
progress in this country. Just 


neare ‘ ‘Tt rate ‘ ‘ : ’ f P 
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as the war has taken us decades ahead in other depart- 
ments, from politics and the suffrage to aviation and effi- 
cient factory organization, so in our counting houses and 
stores the introduction of labor-saving appliances has 
been so rapid as to practically keep every firm supplying 
suitable goods as busy as they possibly can be—the pres- 
sure of course being intensified by the fact that many of 
them have to put in some time on certain war work for 


which their plants are available. 


<*> 
In the stationery business the paper shortage is as 
acute as ever and greater and greater economy is being 
observed in the use of such items as commercial letter 


paper. One of our largest departmental stores, Harrods, 
of London, now make an invariable rule, when they write 
to a customer or to anybody upon business, of placing at 
the bottom of their notepaper wording as follows: “Please 
reply to this communication on the back of this letter.” 
If this practice were carried out widely it would prac- 
tically halve the amount of letter and note paper used in 
commercial correspondence. If, furthermore, the prompt 
return of all these documents could be secured in this way 
facsimile copying and filing would be also reduced to a 
minimum. The 


this scarcity of paper, report themselves as being as fully 


chief stationery firms, however, despite 


occupied as their reduced staffs will allow and they also 


are wood. so that even with a largely 


tell me that prices 
reduced output they are making about the same profit as 
hitherto—and sometimes more 

<-> 


The extension of the conscription age to 51 so far seems 


to have left the typewriter, stationery and allied busi- 


nesses very much as they were. Not a great number of 
men of the higher ages have been called up. The vast 
majority appear to undergo a medical examination and 


they are then put into either Grade 1, Grade 2 or Grade 3 


Grade 3 apparently is the bie section into which most of 
the men go, and while Grade 3 men are better than totally 
unfit, they do not appear to be regarded by the military 
authorities as much good for anything and are being, 
the whole, left thus 
carry on their businesses, 


upon 


severely alone. They are able to 
for which they are apparently 
fit, and continue their contribution to the war by helping 


to swell the revenue and tncome tax returns 


Short Postage Again. 

We have received from Holland recently a letter com 
plaining about two matters wherein many American firms 
seem to be persistent offenders. One is that they do not 
respond to inquiries and another is that they do not suf- 
ficiently stamp their letters. Our correspondent enclosed 


five envelopes bearing insufficient postage. Three of 


these are from prominent concerns in the office appliances 
field fields. To put 
cents 


and the other two in related two 


postage on foreign letters is without any excuse 
whatever, subjecting the recipient to much annoyance and 


delay 


Keen Interest in War Maps 


Stationers generally note a wide and increasing de- 


mand for maps, which they attribute to occurrences in the 
various war zones of Europe and Mesopotamia which are 
difficult to 


good maps 


follow intelligently without the assistance of 


This has been especially true of the activi- 


ties in the region around Kola and the Murman coast, 
located in the extreme northern section of Russia. As 
this particular bit of geography had not until recently 


figured very extensively in military developments it has 


to meet the demand 


been rather difficult fully 
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How to Do Business in Japan 
In order to save the prospective buyer or seller loss of 


valuable time, unnecessary correspondence and disappoint 


ments, the following “pointers” on how to do business 
Japan have been compiled from various suggestions re- 
ceived from secretaries of Chambers of Commerce and 
Commercial Museums in Japan. Exporters of office equip 
ment would do well to preserve these suggestions, as they 
will be found to greatly facilitate business transactions be 
tween the United States and Japan 

1. In your first letter state fully your offers, wants, 
specifications, quality, quantity and price of the product 
In question. 

2. Don't ask for samples unless you are willing to pay 
for them. And it is better to pay for samples in advance 
Samples and postage cost money. 

3. In placing an order with a Japanese anufacturer 
or exporter give full references and complete Instructions 
regarding packing, shipping and delivery 

4. Most Japanese firms accept and fll ers only 
against letter of credit, upon which they may draw on 
presentation of consular invoice and bill of lading to the 
bank 

5 There are some firms in Japan that will sell g ls 
c. 1. f. customer’s port, but this only to firms wv se con 
mercial rating is very good, and in most cases only after 
several business transactions. Some firms will also extend 
credit to firms with which they have had satistactor usi 
ness dealings for some time 

6. In correspondence it is advisable to uss es est 
expressions, short sentences, and above all, t schew at 
biguous phrases. 

7. Remember that more than a mont s lost in ex 
changing letters—make every letter cor é yth- 
ing to guess work, or after-thought The shghtest omis 
sion may be the cause of a great loss in time required for 
additional correspondence 

Chilean Opportunities 

Preparations are now under way in Chile for the S« 

\r ul Territorial Exhibition, which will take place at 
Punta Arenas in February, 1919, and will last several 
days \merican manufacturers and exporters interested 
in having their wares shown at this fair should take the 
natter up now with local firms, offering to supply them 
with advertising literature. and at the same time giving 
them some idea of the proper manner of fitting up a dis 
play booth In connection with this, Consul John R 
Bradley, Punta Arenas, Chile, has kindly offered to do all 
he can to assist the local concerns in making the exhibit 
a success, and suggests that American manu turers, in 
writing their local representatives or customers, send a 
duplicate of the letter to 

In the last exhibitions American manufacturers of of 
fice appliances, particularly typewriters, had some very 
creditable displays It is needless to emphasize the tre 
mendous impetus the war has imparted to trade between 
this country and the Latin American ci es 1 this 
fair affords an excellent opportunity for manufacturers 
offce equipment to increase their business a1 prestige 


with our neighbors to the sout 


British Stationers Continue Old Officers. 


At a recent meeting of the council i the Sta ners’ 
Association of the United Kingdom, Mr. Barringer was 
elected for the sixth successive vear r. W hornton 
vas re-elected as vice-president. The iss latior vil 
continue the policy that has raised it to a pos 

_ 
reat usetulness 





New Postcard and Greeting Card Assn. of Canada. 


| 


nada 


e Postcard and Greeting Card Association of ¢ 
een organized, reviving the id Canadian Picture 
Post Card Association. The headquarters are at 1 ynto 
( erted actior the trade has become necessary be- 
t of the Dominion government in plac 
at importations ture postca and 
e cards Che new association will petitio ive 
bars It this fails f wi é de 
e the vstem extends that ce i ead 
lesal be permitted ind sé¢ rds 
is but ted manufacture cture postcards and 
- cards ( anada., so that ealers feel i ere 
tle reaso1 exclude foreign ts TI sé 
s are laid tor next year, as the ernme ) 
yrcle re June 1 to enter Canada 


Methods of Organizing American Chambers of 
Commerce Abroad 
ere is idely accepted tech ¢ St 
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to lack « ersonal acquaintance. It is believed that 
before peace is declared a suitable time will be found for 
the exchange of irefully chosen delegations. 


London Chamber Proposes World-Wide American 
Trade Organization 
\ worid vide Teal 


\merica oreig trade may 


ization of bodies interested in 


result from steps recently 


take t é Chamber of Commerce in London. 
On t g t ing short of intelligent co-opera- 
tion ( s effort in the end, this Chamber 
has ( t of the leading American foreign 
trade ¢ t : in the United States and abroad 
to wv lan for close co-operation. In 
this tion it is interest that the Chamber in 
Lond eves sound American export trade 
with at ntry st be based on an interchange of 
produ ts. e@a unt exporting to the other all those 

oduct A there seems most need and least 

net { er country 


Decimal Coinage of Great Britain 
imalize English coinage, which 


- itt . a ic 4 

Ss s ’ tish Association of Chambers of 
Commerce, the Bankers’ Institute and the Decimal Asso- 

1atiol eing 1 e at present 
limes pointed out on June 3 (Trade 
Suppl argument against this change 
( ( le e, 1917, hy Mr. F. A. Halsey, 
Con S er ( erican Institute of Weights and 
Measure ' that “the shilling was the most 
de f value in the world, and the 
rter t rst [his presumably referred to the 
S< t] t shilling (12 pence) can be used in 
he entire s é is carefully considered by a Com- 
( ( Chamber of Commerce in 
Lond n s is it would affect Anglo-American 
trade the ( ttee came to the conclusion that so 
41 e was concerned, purely domestic 
nsi t re important than international 


Possibility of Extending Additions of Trade Accept- 
ances to American Export Trade 


Phe ( es which are doing so much in 
ne it Ly 1 e the old “lack of capital” diffi- 
Ity re ised 1 great extent on the older interna- 

t il the way in which they have 
serve merica ness at home suggests that great 
ide in American sales terms 

ibr« Sit eans So long as American manu- 


; t ; ; 


demand cash against goods in 
here serious weakness in our foreign 


( rican Chamber of Commerce in 

s making a detailed study of the terms at present 

é ( rms doing business with England 

and it tends 1 opose a plan for extending the 

a ¢ international trade acceptances 
te | ! illing to export. 


New Zealand Firm Enlarges Space. 


baty & ¢ Ltd.. who do a printing, pub- 

ecialty business at 184 Hereford 

street. ( ste] New Zealand, announce that they 
larger establishment for pushing office 

ippl nt letter they state that they often 
feel respond with advertisers as _ to 
iwencit t recognize the fact that when asking for ex- 
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clusive rights for the Dominion the proprietors of the 
lines inquired for seem to make such a host of stipula- 
tions regarding numbers to be sold, etc., that it at once 
puts the idea out of court. Our New Zealand friends be- 
lieve that American 
foreign dealers must in most cases create a market on a 
population than that of New 
Zealand, for instance, the population being just over a 


manufacturers should consider that 


much less America: in 


million and only a small percentage of that million being 


business people. It is a considerable distance between 


the various kusiness centers and the smaller towns are 
scattered, which means selling expense. At the present 
time have left New 
Zealand for active service abroad so that it is very difficult 


Under these 


over one hundred thousand men 
to retain a sales force of even a few men. 
circumstances it is exceedingly difficult to accept agencies 
where one is bound to take a given quantity in order to 
obtain exclusive selling rights. 


An Inviting Market 

Foreign trade statistics of the Philippine archipelago for 
1917 indicate that the islands are enjoying unparalleled 
prosperity. The value of the imports amounted to ap- 
proximately $66,000,000, which showed an increase of forty 
per cent over 1916. It is estimated that this year will show 
even a larger increase, and this development is healthy and 
not sporadic in its nature 

So closely correlated is the office equipment industry 
with the expansion of trade that these statistics have sug- 
gestive force in pointing to a field where the opportuni 
ties for forming profitable business connections are daily 
multiplying. 

The export trade of the islands has shown a steady gain, 
hemp, as usual, heading the list, while next in value cam 


cocoanut oil. 


Following Fore:gn Trade Opportunities. 
Consul Arthur C that 
dealer informed him that as a result of a request for office 


Frost, Algeria, reports a local 


equipment printed in the American press, as well as as 


sistance given by the consular office, the Algerian pur 
chased fountain pens, calculating machines and typewriters 
valued at $2,316. 


been greater except for difficulties of transportation and 


These purchases would probably have 


the requirement of cash payment at an American port 


Control of Waste Paper in Sweden. 
Stockholm 


Swedish government will hereafter control all paper waste, 


Consul General Halsted of reports that the 
probably for spinning into yarn and weaving into paper 
cloth 


spinning and weaving 


Heretofore much was shipped to Germany tor 


More Light Needed. 


Judging from the following incident reported in the 
July number of “Asia” the missionary field for the type 
writer companies is not entirely pre-empted. It occurred 
in the ancient city of Bagdad, still rife with the atmos- 
Nights \ 
school was looking over a magazine which displayed the 
When its 


plained, and the advantages of its use, he looked mystitied 


phere of Arabian teacher in a government 


picture of a typewriter functions were ex- 


Finally a great light seemed to dawn. “Ah, yes,” said he, 


“that is a fine invention. | see it now. It is for such as 


cannot read or write. 
British occupation of this delectable though benighted 


land no doubt will serve to stimulate a more accurate 


conception of the civilizing and commercial mission of the 
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typewriter and unlock opportunities for a profitable export 
trade. 


National Trade Marks. 

The Sims Bill United 

Mark efforts of ft 
Empire Trade Marks 


to provide for a rade 


coincides with renewed 1 British 


\ssociation to provide for a British 


Empire Trade Mark to be used upon commodities of 
British Empire origin. This Association, in 1914, mad 
application to the British Government for such a Marl 
and were overwhelmingly opposed by principal British 
Trade Mark Owners and British Chambers of Commerce 
Extended hearings were given to both the advocates and 
opponents of National Trade Mark policy. with the 
result that application was denied on the ground that 


‘it would not be to the public advantage.’ 
Propagandists are once more at work seeking to re-open 


the case for a British Empire Trade Mark, and opposition 


iS again preparing to defeat their efforts In the mean 
time National Trade Mark agitation in France has made 
some headway. The Union National Inter-Syndicale des 


Marques Collectives, popularly known as the U. N. I. S 
has made some headway. It has registered a National 
Mark in 


isters it 


which registration automatically reg 


the 16 other 


france, 


also in countries signatory to the 
small States, in which, as 
Mark consists 


These registrations therefore have yet to be 


Berne Convention, principally 


in France, registration of a Trade 
of deposit 
established by legal proceedings such as may resul 


any interierence trom owners of existing Irade 


in these countries 
National 


number of 


The French Trade Mark has also been regis 


tered in a other countries, in 


commercial and with inadequate laws 


Mark 


registrations 1s 


small importance 


for Trade protection Therefore while he tren 


list o1 quite imposing in so tar as nui 


bers go, it is of slight importance as regards legal pro 
invalidate the claim of the power 


Mark legislation in bot 


Extensive registration o 


tection, and does not 


ful opposition to National Trade 


l'rance and Great Britain: that 


any proposed National Mark is impossible without spe 


legislation in important countries: also 


protection of such a mark is more than doubt! n most 


countries wherein registration is, or i! e made 


possible 


The strong opposition existing in hoth countries is to 


a special device or emblem, which if extensivel sed 


popularly come to he regarded as a Government gua 


antee of quality instead of a mere mark of origin, sé 


undermining the value of private rade Mlarks, ar 


depreciating the value of all such marks: thus interferin; 
with the maintenance and development of national trade 


particularly export trade Opponents maintain that 


plain statement of country of origin 1s 1 } simi 


will hetter accomplish the 
Mark 


American Trade Mark owners and all those especially 


in application, and 


purpose, than will any Trade device 


interested in developing American export trade should 


closely scrutinize the Sims Bill now before Congress 


The American Chamber of Commerce it O1 n Wi é 
l 


id to supply information relative to the a acy an 
opposition of British and re! Nation 


Trade Marks 


propose dl 


Imports of typewriters into Shanghai fell off ring 


That year the value of typewriters and 
\ I 


i css T ts 
In 1916 the importations were $162,884 Phe 


portations of stationery, account books and blank books 


showed an increase. In 1917 the value was $262,186 


1916 Shanghai imported a total of $247,830 
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NEWS AND MISCELLANY 


PRESENTING THE IMPORTANT NEWS OF THE MONTH 
WITH AN INTERESTING REPORT OF THE NOTABLE : 
ACTIVITIES IN EVERY SECTION OF THE FIELD 











Pitt Heads Loose Leaf Manufacturers’ War This commission, which has jurisdiction over the She- 

Committee. nango Valley, in which Sharon, Pennsylvania, is located, 

lone ag William Pitt, of the Irving-Pitt Mfg and the Mahoning Valley, in which are Youngstown, 

ompany, R. B. Wilson, of the Wilson-Jones Loose Leat Niles and Warren, comprises four counties, i. e., Mercer 

pany, and W. | Bardenheuer, of the Boorum-Pease County, Pennsylvania, Mahoning, Trumbull and Colum- 
pany, went to Washington, where they conferred with biana Counties, Ohio 


The operation of this commission, 
Donnelley hiet of the pulp and paper section of the 


tit 





istries Board The object of the meeting was W. H. Foster. 

etermine what steps are necessary on the part of which is organized along what is known as the Cleveland 
acturers to reduce investments in stocks of mer plan, and being extended throughout the country, will 

lise ot] x themselves and their dealers Mr have { hit effect on American manufacturers. 
llev appointed Mr. Pitt as chairman of what he Since, as stated by Mr. Foster in his opening remarks 
\ War Service Board of Loose eaf ve fore ire representatives of the surrounding 
¢ n ted that a meeting be lled for the put ndustrie the pur e of the organization is to mobilize 
of giving this subiect careft ynsideratio1 \ the industries of the country in order that the Govern- 
gly. it is intended te hold meeting in Chicago ent 1 more ¢ iently served in the production of 
S ufter wh trade w ( ir materials and also the object is to assist non-essen- 
“4 resort of the nclusions re ( tial manufacturers t inge over to an essential or war 
sis, 1 abling them to continue to keep their plant 
Foster Heads Yougstown War Commission. n operation and maintain organization throughout the 
H. Foster. president of The General Firept ng eriod t s plan of organization is being fos- 
pany, has been elected chairman of the Youngstown, tered by the Government, whose direct 

1 < ne \A if Indu t , 


ssior representative is arles A. Otis of Cleveland, Ohio. 








“Keep Up the Christmas Spirit.” 


The slogan of a big advertising drive to be started in August 
to create a larger demand for Greeting Cards 


A special meeting of the publicity committee of the Na- 
tional Association of Greeting Card Manufacturers, held 
in Boston, July 16, announced plans for a whirlwind ad 
vertising campaign to promote the sales of greeting cards 
This campaign will continue until December 6th, and will 
employ mediums for reaching the public throughout the 
United States. In addition to advertising channels there 
will be dealer helps, including bulletins to the retailer 
and free electrotypes for local newspaper advertisements 

The Boston meeting was attended by President C. 5S. 
Clark, A. M. Davis, Howard FE. Betelle of the Keating Co.; 
Ernest Dudley Chase, F. W. Rust, W. H. Webster, of the 
Gibson Art Co.; and Sidney J. Burgoyne, of the Stephen 
Greene Co. The session was held in the room at the Bos- 
ton Yacht Club, and the committee was in continuous ses 
sion, except a few minutes for luncheon, from ten a. m 
to five p. m. 

President Clark gave out the following as the advertis 
ing program, the keynote of the publicity being the slogan 
“KEEP UP THE CHRISTMAS SPIRIT,” with a sub 
caption, “Do it with holiday greeting cards” 

Saturday Evening Post, | page, October 5 

Ladies’ Home Journal, 1 page (colors), November. 

American Magazine, 1 page, December. 

Literary Digest, | page, December 7. 

Scribners’, 1 page (colors), December. 

Century, 1 page (colors), December. 

Atlantic, 1 page (colors), December. 

Review of Reviews, | page (colors), December. 

World’s Work, | page (colors), December 

Harper’s, 1 page (colors), December. 

Among the many features that will make this cam- 
paign of publicity unique and effective will be a four-page 
booklet issued in August, telling the inspirational message 
which the association wants to get across to the public 
There will be various other attractive dealer helps and ad 
vertising expendients following one after the other up to 
the close of the campaign. In November the advertise 
ment that appears in colors in the Ladies’ Home Journal 
will be reproduced in poster form and distributed to five 
thousand retailers to be displayed in stores during De- 
cember. The final advertisements will appear in seven 
monthly magazines early in December. 

The campaign is the more ambitious in its scope and 
purpose than any publicity efforts heretofore made by the 
association, and for the comprehensive and thorough plan 
evolved the trade is indebted to the publicity committee 


of the association 


Co-operating with Business Men 

Ofthce Appliances is in receipt of a letter from Adjutant 
General Chas. H. Sherrill of New York State, calling 
attention to General Orders No. 32 of Adjutant General 
headquarters, and referring to the co-operation given by 
leading Chambers of Commerce, etc., of New York State 
to the efforts of the New York Guard in the service they 
are rendering in this world crisis. The New York Guard 
was not only organized in obedience to the State Consti- 
tution requiring the maintenance of at least 10,000 armed 
men within the state at all times, and to perform the usual 
military duties heretofore discharged by the New York 
National Guard, but also to serve the community in many 
other ways, such as the work of fire prevention through 
the means of fire-fighting squads, selling Liberty Loan 
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Bonds, drilling draftees so that when they rea ederal 
camps their military training will be materia ance 

and in many other ways thus far but partial elope: 

his fine organization is proving itself to be 


practical benefit to the business men of the st 


co-operation it is receiving from commercia es is a 
tribute to its efficiency and the service it ts ering in 
a material way to help win the war and also sol s 

of the serious probler s at home that 


war conditions 


New Assistant Manager for N. C. R 


Announcement is made by President ‘atte 
son of the National Cash Register Cor ! layton, O., 
of the appointment, by the Board of Du 
Barringer to the position of assistant mana 

In making this announcement, President Patterson takes 


occasion to refer to Mr. Ballinger’s 


company in the following complimen 


The appointment of Mr. Barringer to this fice is 


in accordance with the past successtul 

pany to promote tron the ranks His los S iat 
with the heads of the business during th: is t yea! 
has well fitted him for his present wv 
careful study of the making, recordin 

‘ } } | } e 
ot the usiness, and knows the aims, ne¢ 


ties of them all.” 


Mr. Barringer has been connected w 





J. H. Barringer. 


for eleven years. He is a native of O| e he is 
born Nov. 28 1882 He graduated tro Os 
High School and then from the Miami ¢ S 
He earned his first dollar on a farm an 
owned a half interest in a grocery stor 

His connection with the National Cas! zist 
pany dates from 1907, his first job being that 
clerk in the Woodworking Division H t ecame 
secretary to the supervisor of that divis whi 
position he graduated into the president s oft ming 
one of the secretaries. During this time e supervise 
seven departments. In 1915 Mr. Barringer ume assist 
ant to Frederick B. Patterson, manager of t reign ce 
partment In April, 1917, he was agat: te 
coming executive secretary, while at the sa time re 
taining supervision of the foreign business n Jul 


} 


1918, he was promoted to his present posit 





ork 


‘ci 














rders, having charge of 


ving and order « 














| 


Men Advance in Big Organization. 

e likenesses and sketches of two the 
rave recently been advanced in the organiza- 
Machine Company, of Wilkes-Barre, Pa 
May Ist of this year was ap] ted 
aver f the company, entered its employ on 
8, having previously been employe: ee 
epartment of the National Cash Regis- 
Dayton, Ohio. For nine years Mr. Smith 
: s auditing department of the Adder M: 
handling most of the records, correspond 
to sales work in the fiel Se] 

A. N. Smith. 
May Ist of this year, he was supervisor 


finished and raw 


stores, shipping, recei le- 
[his department was enlarged on February 
of the sales auditing and consignment 
H. S. McLean. 

as appointed sales manager of the o 

7th. He came with the ym pany 
nce which time he has been associated 
every department of the business Be- 
named he was for seven years in the 
ess with Thompson Derr & Brot gen- 


nsvivania 
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Secretary Appointed. 

Wm. G. Whittemore, chairman of the Executive Com- 
mittee of e Wholesale Stationers’ Association, an- 
nounces that because of “the extraordinary conditions of 
the stationery business at the present time, the associa- 
tion has it necessary to appoint a secretary for the 
Executive | mitte a man located in New York City, 
who can care for all the wants of the Association. The 
new secreta s H. C. Whittemore, 1798 West Ninth St., 
Brookly ‘. Y., to whom manufacturers are requested to 
address announcements of price changes, etc. 


Takes Southwestern Position for Ink Company. 





Robert H. Osborne many years business advisor of 
the late James Dorsey, president of the Dorsey Company 
of Dallas, Texas, and later connected with the Bennett 
Printing ¢ iny, Paris, Texas, is now the Southwestern 
representative of the Thaddeus Davids Ink Company, In- 
corporated. Mr. Os ne’s territory includes the states 
of Missouri, Kansas, Oklahoma, Texas, Arkansas and 
Mississippi 

Mr. O ne is a al Southern gentlemen and an 
interestir erson to erse with. He was born in the 

R. H. Osborne. 
South where he received most of his education. In taking 
charge Southe territory he succeeds Thomas H. 
Pancoast si lirector of sales of the company 
at the é e in New York. 
New Adding Machine Company 

fhe Mays Manufacturing Company, Lexington, N. C., 
has been incorporated for the purpose of manufacturing 
adding es. While the company has not yet an- 
nounce S ins, it is stated that a plant will be erected 
within 1 porate limits of Lexington. Walter W. 
Shemwell and A. L. Link are among the incorporators. 
Che « se i acked by local capital. 

What Will They Do Without Brass? 
Phe iss curtailment order of the federal government 
as « considerable discussion in stationery cir- 

cles as possible effect it will have on desk sets and 
other a f brass handled by the trade. The opinion 
is e essé at tl order will eventually result in the 
use of substitute metals, and in some instances by the 
employment of papier-mache 
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First Felt & Tarrant Convention Hits High Note. 
July 1 to 6 inclusive, were busy and instructive days for 
the sales representative of Felt & Tarrant Manufacturing 


Company in the first convention held by the 


The convention was conducted according to the program 


company. 


printed in our July issue, and one event was added un- 
After the had assembled, the rules 


Felt, Secretary- 


officially. convention 


of order were suspended and President 


Treasurer Wm. F. Babcock and General Sales Manager 
J. C. Nevins were each presented with Patek Phillipe 
18-jewel precision movement watches, in 1&8-karat cases, 


with chains of like quality. “A good time was had,” even 
though the pleasure of the executive was rivaled by that 
of the men of the organization responsible for the gifts. 


The various discussions went into the heart of the sell 


APPLI 





ES iu 


LN ¢ 


tion of dealers and branch managers ) rst i) 
the meeting will be held at the Edison plant, while the 
sessions of the two following days will ¢ c at the 
Edison building, No. 10 Fifth avenue, New City 
\n interesting program has been prepared and tl letails 
of the convention will be given in the Septet r number 


Oklahoma Cencern Takes Over Printing Company. 


The Phoenix Office Supply Company Muskogee 
Okla., has absorbed the Phoenix Job Printing Cor iny of 
that city—-an important printing concern. Cor ning this 
deal a Muskogee paper says 

“The trend of opinion in this line of business seems to 
have been for some years that the ins est 





First Annual 


ing problem and mechanical construction of the product 


The entertainment committee did creditable work in the 
dinner of July 1, held at the Hotel La Salle. The table 
entertainment was satisfactory and the “feast of reason 
and flow of soul” brought pleasure to all. The “Chicago 
Boys” staged a farce, “Who Got the Order,” that placed 
the serious work of selling in a happy light that gave 
those present new angles, and gave them something to 
think of in connection with their own sales work. 
Thirty-two members of the staff were absent. They 
were present in cantonment and on battleheld, having an 
swered the call of their country \llusion was made to 
the fact that within a year the organization had trained 


and put into government and commercial work 5,000 young 
women. In many cases these young women had replaced 


men called to the colors and thus enabled the business of 


the country to continue without interruption. 


Edison Company to Celebrate Big Anniversary. 
Thomas A Orange, N. J., will 
\ugust 12 to 15 


Edison, Ine.., ot cele 


brate on inclusive, the forty-first anni 


versary of the invention of the phonograph, by a conven 


Convention of the Saies Force of the Felt & Tarrant Co., 


Chicago. 

fitted to deliver the service to the public is t nicer 
owning its own factory, and it was this that led t owners 
of the Phoenix Office Supply Company to make the deal 
whereby the control of the printing factory passes 
them 

It is said at first they contemplated adding a factory o 
their own, but being convinced that nothing t e best 
would do, they selected the largest and best equipped plant 
in eastern Oklahoma to negotiate for 


“The Phoenix Job Printing Company was a 
stitution, with a fine line of business, which ha een ex 
panded to a point where recently augmented i 
by the ‘purchase of many thousands of doll 
improved machinery, but the offer made th: vy the 
Phoenix Office Supply Company was so att t that 


could not afford t 
T he 


crated 


> 


they 
Phoenix Offices 
anutacturing 


Ward 


as a supply and 


manageiment of |. 1 
the 


veneral 
in char ¢ ot 


printing ind manutacturing tf the 
give Muskogee an insti 


will 
} 


anywhere 


This combination 


kind 


business 


tution of its not excelled 
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Addressograph Hundred Club Holds Meeting. It is interesting to note that never before in the history 
Chica Pause Butevtaine Star Salamis of the company have so many members of the selling 

force elected themselves to membership in the Hundred 

fourth annual meeting of the Hundred Club of the Club The meetings were exceptionally instructive and 
\ddressograph Company was held in Chicago during the successful and the minutes will be published and dis- 
rst week in July In accordance with custom the com- tributed to all members of the sales organization. One of 


vited the members to come to Chicago as its guests, 

eeting being held at the home office and factory and 
he Auditorium Hotel 

be a member of the Hundred Club a salesman must 


e achieved 100% or 


nore of his annual quota. 
Hience,. all those salesmen 
whe tended the neeting 
vere 100% men or better. 

| e purpose ot the 


Hundred 


meetings of the 
Club is to gather together 
in Chicago each vear those 


men of the sales organiza- 


AS. Ea 


tion best equipped 
' 


Suggestions and 


to offer 


ideas to 


. 


the executives and officials 


of the deter- 


company 


sales. policies, 





officials said with regard to the advantages of such 
meetings | consider that the representatives get just as 
much benefit for themselves, to assist them in sales work, 
from the informal gatherings and exchange of experience 
as they do from the busi- 
ness meetings.” This com- 
ment was made in view of 
the fact that the members 
of the club in addition to 
the business sessions are 
given many opportunities 
to exchange experiences 
and ideas _ informally. 
The program of the meet- 
ing was interesting. 

The members arrived 
Monday morning, July 1, 
and were given an old- 
fashioned welcome by the 


the 





mining 
mechanical improvements, home office and factory 
service, etc organization. The execu- 
On the opening of the tives, officials and em- 
meeting, Sales Manager ployes gathered before 
\\ kK. Page presented the factory at the hour on 
J. A. Bailey. president of which the members were 
the 1918 Hundred Club, W. K. Page turns gavel over to J. A. Bailey, president of expected to arrive from 
with the gavel. Mr. Bailey the Hundred Club. Left to right, J. A. Bailey; L. K. Murrill, the hotel. As the sixty 
in turn called the meeting Treasurer, Hundred Ciub; W. K. Page; A. S. Woodward, Sec- odd men alighted from 


to order. Previous to this 


the company had presented its problems and explained some 


of its policies. Each member of the club contributed his 


share to the business meetings by preparing a paper or 


leading a discussion on certain subjects which had pre- 


viously been assigned to him, all those present entering 


into the discussions, including the executives and officials 


of the company \ll matters brought before the meet- 


members of the club and 


, , 
ings were voter on ry the 


omcials, 


retary of the Club; A. R. Porter, Jr., Vice-President of Club. 


the automobiles, the em- 
ployes cheered them lustily and the officials greeted them 
as they entered the factory. During this demonstration 
a motion picture machine was grinding off the film. Mo- 
tion pictures were also taken of some of the meetings and 
The pictures shown at the Over- 
The-Line dinner at the end of the week and the members 
of the club were therefore given an opportunity to see 


entertainments were 


themselves in the movies. 


Following are among the interesting papers read in the 





Employes cheering Hundred Club Members on their arrival at Home Office and Factory. 


Inset 


at upper right hand corner, Officials and Executives welcoming members of the club. 








36 


business discussion s 


“Business and the 


War,” 


with Roger Babson’'s Incorporated, the well known econo- 


by 
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Wednesday night an informal dinner was 


Farwell, associated Sergeants Tuac and Suther 


a ws 


iy ie sald = a 
mist of Wellesley Hills, Massachusetts told of their experience 
, - , Lieutenant W. P. Hamn 
“The Effect of the War Markets for the Addressing ee 1s , 
>a _ the nited States Aviation 
Machines,” by S. J. Ferris and W. K. Page. The purpose 
: : ti . in learning to fly Lieut« 
of Mr. Ferris’ talk and t discussion was to bring out , | 


clearly the markets which are most active and which are 


purchasing the greatest number of addressing machines 


the time Mr. 


operated with Mr 


at present 


certain markets before th 


also predicted the condition of certain markets after the 


Page, by 
Ferris and made graphic comparison ot 


e war and during 


called to the front 
At this dinner, through tl] 


very sine 


Company. motion pictures 


means of charts, co- 


the war. He 


taken by Donald Thompson, 


land, 


returned 


tan, Hundred Per 
Forces, told of 
‘nant Hamman « 
yrtly. 


le 


of the 


courtesy 


Russiat 


| } 


The Fourth of July was an open day 


were shown 


interesting pictures, and have not yet been s 


ception committee offered all kinds of ents 

Allies win the war 
inf ioe n cluding ball games, motor trips, golf, swimt 

W. G. Fuller, of the home office staff, explained the the mentbers of the Hundred Club spent a: 
new Sales Manual day, indulging in their favorite pastimes 

\. L. Davis, manager of the Boston office, read a paper Departmental meetings were held at the | 
entitled “The Ideal Representative of the Company.” day. The meetings were led by the official 

J. L. Harrington, of the Chicago sales force, talked on ment heads—C. E. Thorne, manager of the 
the subject of “Organiz department 
ing One's Sales Efforts.” Crea, credit 

Victor Soucisse, man- N. Harvey 
ager of the Montreal of ner, and ot 
fice, read a most interest Kriday 1 
ing paper entitled “Direct Over-The-|] 
by Mail Advertising Dur- was an 
ing the War.” wind-up 

One of the features of During the 
the meeting was the talk las Mallo 
on “Direct Mail Adver- known 
tising,” by Robert | president 
Fay, advertising director Press Ht 
ot the Chicago Paper ation, pres 
Company Mr. Fay has master \l 
tor many years watched previous! 


the development of direct 
He 


great demand as a speak 


advertising is in 


because of his conne: 


the 


er, 


tion in very midst 


ol 


this class of advertising 


His talk 


one, and 


was an excellent 


would have con 


vinced many who are not 


advertising at this time that they are following the wrong 


poli y 


Others who participated in the program are 
Ed Shanks, who talked on the house organ, magazine 





J. A. Bailey, center, President 


A group of 100 percenters. 


100 Club. Victor Soucisse, the prominent leader of the Mon- 
trea! Sales Organization and well known speaker on business 
topics is the gentieman in eye glasses with cord attached. He 
has a T. R. smile. 
following year the same eff 
the men “hundred percente 
and Sutherland again told 


ber of songs 
which were 
present a 
the quartett 


Betweet 


President 


sect 


+ 


et 


aTy 


teresting 


pressed th 


orts 


this 


*T ¢”’ 


ye 


would 


pre 


at 


someinteresting 


and Sutherland again told some interes 


Hundred (¢ 
S. Woodward, 


tin 
Ll ~ 


toed 


stant 


A.B 


advertising, ete R. N. Fellows, who told of the future experiences “Over There,” and Private Gow 
plans of the company in direct mail advertising; and J bagpipe airs while Private Whitelaw 
\. Bailey, whose subject was “The Greatest Business In- land Fling 
stitution in the World—The United States Government rhe members of the 1918 
During the War Times.” Mr. Bailey is manager of the  Rajley. A. R. Porter, Ir. A. 
Washington office of the company. V. C. Soucisse, J. F. Kennedy. A. C 
J. S. Duncan, president of the company, and J. B. Hall, ter, E B. Osgood, A. R. Renninger. 


secretary, followed all of the meetings very closely and 


Garvin, F. J. Dubois, C. E. 


contributed a fund of valuable information to assist the Kniskern, L. M. Dygert, E 
representatives in their sales work. Mr. Duncan told of Benner, J. W> Thompson, 
improvements that are being made, and Mr. Hall in his’ F. W. Reno, E. R. Spies, | 
usual aggressive manner filled the men with optimism and \. Dow, J. J. Williams, W 
enthusiasm Mercer, R. C. Hickman, H 

D. W. Hall made a number of interesting talks regard Ward, E. C. Hawkinson, ¢ 
ing sales problems which have confronted the representa H. C. DeCourcey, E. I. | 


tives during th 


e year, and offered practical suggestions for 


Cunard, J. L 


solving them \. H. Morton, J. A. Sheare 
The meeting of the Hundred Club was not all work lhe conclusion of the di 
tlundred Percenters must be entertained, and the home Over-The-Line members. 


office staff of the Addressograph Company did this royally 


The men attended the 


week 


theater the first two evenings of the 


»f men who have ele 


the time \ 


sists 
Club 


prepared 


tor first 


Harrington, | 


Jackson, C. FE 
F. Heaton, | 


H: B. 


Phillips, 


[. Kepperley 


S 
eo 
ig! 
ghton, 
|’ 
T 
nner 


The 


solemn 


Dean, 


Was 


Over 


Strutz, 


hyiy 


Ss 


R 


Biesinge 


Rossiter 


t 
ri 


rhe 


ted themselves 


W 


\ 


i 


+7 


Canadian forces, who spent nearly three years at 
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Fourth Annual Sales Conference. 
The {ss?mbly | m of the Merchants Association f the 


York 


enthusiastic gathering 


Woolworth Building, New scene of an 


Machine 


ference on July 5th was brimful of feat- 


The Monroe ( 


Annual Sales Con 


alculating Company's Fourth 
ures of practical interest to the sales organization, and 
was a comprehensive and representative gathering in all 


local 


representatives, 


respects. Division, district and 


managers, district 


salesmen and demonstrators from all 
parts of the United States and Canada 
participated in the proceedings 
From the opening of the conference 
until the last guest had teft the Green 
Room of the Hotel McAlpin on Satur- 
day evening, July 6th, there was not a 
moment when the “get together” spirit 
and a keen interest in every feature of 
diversified 


the splendid and program 


was not strongly in evidence. 
[The opening addresses of the con 
ference by the president, J. R. Monroe, 


and the’ vice-president and _ general 


sales manager, H. G. Dechant, empha- 


sized the keynote of the conference 


education and this was the funda 

mental principle that motived the en- 

tire proceedings Che sales organiza- 

tion was enthused over facts and fig ; 
ures showing the pronounced and in- PA 
creasing tendency to shift the calcu _ 
lating burdens of the modern office 


APP ws 






Cup presented to Frank S. Baldwin, 
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releasing man-power so necessary to the successful prose- 
By these means 
been able not only to maintain their 
but, in 


cution of the war cannot be discounted. 
many plants had 


standard and volume of production, many in- 


An efficient 
calculating machine was a “friend in need” in handling 


stances, to materially increase the output. 
mathematical details in obviating the necessity of pro- 
portionate increases in clerical help. 
Concrete illustrations of how routine problems affect- 
ing figures were handled in office and 
plant and accuracy 
proved interesting. It was 
pointed out that the burden of account- 
ing was being borne by machines in a 
way that promoted the general effi- 
The solu- 
these problems so intimately 
affecting “business as usual” has been 
of incalculable service in helping win 


with rapidity 


intensely 


iency of business concerns. 
tion oft 


the war. 

instructive and helpful talk 
was made by R. M. Farmer, Assistant 
Sales Manager in charge of the adver- 
tising, who spoke on “Aids to Sales- 
His remarks were pertinent to 
the various means used by the organi- 
zation in co-operating with the men on 
The features of adver- 


\ very 


men 


the firing line. 
tising and sales correspondence were 
fully presented, and practical, business- 
getting ideas were submitted. 

. E. Norris emphasized the growing 
need of young men and young women 


in business who were familiar with the 


inventor of the Monroe Calculating 


upon machines 


[The record of the company during 


the past year was the theme for many optimistic ad 
dresses, and the speakers especially emphasized the part 
that machines were playing and had played in the indus- 
trial activities of the country since the war began It 
was stated that the advantage of labor-saving de es in 








Fourth 


Machine, at the annual dinner. 





Annual Sales Dinner of the Monroe Calculating Mach ine Co 


business arithmetic. He 
felt that the importance of this branch 


rudiments of 


thorough 


of a business education had been very much 
underestimated \ discussion of the various remedies to 
correct this obvious defect in business educational sys- 
tems was participated in by those in attendance, and the 


1 


results of the Monroe schools in ameliorating this condi- 








at Hote! McAlipin, New York, July 6, 1918. 








ay 
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tion were emphasized. F[eeling that the organization can 
be of great service to the business world during this crisis 
in the labor situation, courses are being conducted in 
practcal business arithmetic with this end in view. 

One of the pleasantest episodes of the conference was 
the presentation of a handsome loving cup during the 
annual sales dinner at the Hotel McAlpin to Frank Ste 
phen Baldwin. Mr. Baldwin is the inventor and father 
of the calculating machine, and this testimonial to the 
esteem and appreciation in which his life work is held 
came from the members of the Monroe sales organiza 


tion 





R. M. Farmer, assistant general 
sales manager, Monroe Calculat- 
ing Machine Co. 


The conference was voted a “rousing success” by every 
one present, and each member of the sales organization 
felt that the net gain to him that came through this 


channel was of a most inspiring and positive character 


Wilson-Jones Organization Holds Outing. 
The second annual outing of the Wilson-Jones Em- 
ployes’ Benevolent Association was held on July 18 in 


National Park, which is situated near a _ southwestern 








Executive Heads of the Wilson-Jones Organization at Em- 
ployes’ Annual Picnic. Left to right, standing: Chas. J. Elliott, 
George Mandeville, R. B. Wilson, C. M. Meyer, Al. Morscher, 
Wm. Flanagan; sitting: P. O. Unger, W. McClure, J. A. Rend- 
ler, John Duff and P. P. Plutz. 


suburb of Chicago. This park was turned over to the 
exclusive use of the organization, and about 800 people 
gathered during the day with lunches to enjoy themselves 
after the manner of picnickers and to entertain and be 
entertained by the lively and interested program. The 


contests included races for men and women, a tug of war 


and several other athletic events In the 


was dancing in the pavilion 


R. B. Wilson, president of the company 


of which $200 was in the form of Thrift 


in a Liberty Bond. The Thrift Stamps w 


the winners of the several contests, whil 


Bond was awarded to the winner of ano 
excited much interest 

The proceeds of the picnic, including 
the receipts of the various booths, were 
Savings Stamps for the benefit of the En 
lent Association, whicl 
Wilson-Jones Loose Leaf Company. Th 


association are chosen from among the 


plant It provides sick benefits and death 


sive from any and all awards under the 


pensation law 


\ number of Chicago stationers motored 


grounds during the afternoon and even 


final events of a most successful occasior 


Holt Heads Ink-Tablet Concern. 


M. Holt, who is well known to many 
office equipment fraternity through his 
with other companies, heads the Prest: 
pany of Brooklyn, N. Y., manufacture: 


known as “Prest-O-Ink” tablets, which 


e 


+} 


consists of the e1 


being energetically pushed among dealers 


country. 
The company has prepared and is ser 
circulars, cards, etc., one of which presel 


how an ink tablet idea originated in the 


tor. There are some interesting suggestior 


venience of ink in tablet form, especially 


writers, reminding one of the slogan of 


food product, “Just add hot water and s 


compressed ink user doesn’t have to add 


The product of the company is packed 


each containing forty tablets, one tablet 


fill a fountain pen with the addition of 


+} 


ume of water. Black, blue. violet and r 


available 


An Inviting Field 
Manufacturers of office equipment hav« 


with deep interest recent figures disclosit 


era of prosperity now enjoyed by the island 


his is due to the vast increase in sugar | 
ing from 68,000 tons in 1901 to approxi 


] | 


1917. The price has soared correspondit 


of $63.12 per ton, as in 1914, an average of 


is now commanded 

Che exporter 1s now hampered and hara 
ing restrictions and limitations, and tl 
vailing is stimulating business to the ] 
office facilities must be installed in many | 


the new conditions. 


Papeterie Salesman Publishes War 


re 


Edward R. Covle, who enlisted as an a 


in the French army about a year ago, 


America to enter the American army 


the French Front” is a narration of his exy 


1 


said that Mr Coyle’s book is to the field 


the works of Empey and Peat are to army 


spent ten months on the firing line in tl 


Edward E. Coyle is a son of the preside! 


Gilmore, New York City, and represented tl 


road prior to his enlistment in the an 


The ambulance which he drove was preset 


more and other friends 


e 


| 


ences. 
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Illustration showing rostrum of assembly hall where Safe- Cabinet Company’s sales convention was held. Here appear 
the handsome decorations, some of the men who had charge of the event and a small portion of the assembly on the first day. 


Safe-Cabinet Men Hold Successful Convention. made by the company’s agents during the first five months 
of 1918. At the right of the rostrum was a list of the 
cene of Successful Mectina of Sales Agents Members of the Safe-Cabinet sales club concluding with 
Dealers July 1 to 6 Inclusive the names of the honor members, E. M. Hawes, J. R. 
Wright, J. P. Sharpe, G. C. Lutz and M. F. Beam. Sales 
Following its custom the Safe-Cabinet Company held Manager R. D. Jackson Pp resided at nearly all of the meet- 
annual nvention of its principal dealers and sales ings and mnducted the business of the conference. He 
ugents at headquarters city, Marietta, Ohio, during the was assisted by President W. V. Dick of the Safe-Cabinet 
eek name \bout one hundred sixty-five persons were Company, and his son, R. H. Dick, general manager. The 
resent, coming from all parts of the United States. Con- first day was devoted to a recapitulation of the proceed- 
ions were held daily in the Assembly Hall of the ings of last year’s convention in which the sales method 
M. C. A. building, while special events were scheduled followed by the company was outlined by the sales man- 
the Hotel LaFayette, a new structure built at the con ager. Succeeding sessions took up and continued discus- 
uence of the Ohio and the Muskingum rivers, at almost sion of the sales methods which have been worked out by 
he exact spot where LaFayette landed during his second Mr. Jackson and the executives of the company—methods 
to America in 1825. The factory of the Safe-Cabinet which have proved in practice so eminently successful that 
Company also came in for its share of special and interest their general adoption by all of the company’s representa- 
events, including a most exacting fire test of the tives is being put into effect as rapidly as the methods can 
safe-Cal Friday evening of convention week. Early be taught 
the week a smoker was held while on Thursday evening Probably the most important single act of the conven- 
he annual dinner of the convention was given at the Hotel tion was embodied in the following resolution which was 
alayette, where a number of interesting speakers were passe d by the convention on July 4th as follows: 
urd “Whereas it is essential that all industries and all indi- 
The sessions of the convention were held from’ nine viduals concentrate their entire energies to pushing the 
| to twelve thirty and from two o'clock to five thirty var to a quick and successful conclusion; and whereas, the 
each day except Saturday, when a morning session was Safe-Cahinet Company desires to place its full manufac- 
tor special onferences. [he delegates began arri\ turing and selling resources at the disposal of the Govern- 
ng on the Sunday before the convention opened and by ment: and whereas, it is the desire and purpose of the 
Monday morni practically the entire number were pres- Safe-Cabinet Sales Organization to serve the Government 
ind ready for business, all registering at the LaFayette and co-operate with the Safe-Cabinet Company; there- 
t which had just been opened that week and which fore, be it resolved, that we, the Safe-Cabinet Sales 
enerously donated in its entirety by the Safe-Cabinet Organizatior voluntarily bind ourselves to carry out 
pany for the entertainment of its guests without cost whatevei polici s are necessary in accomplishing the big 
Monday morning the delegates tormed it object to which our country is pledged; and be it further 
rade at arched from the Hotel LaFavette to the resolved, that at this time when so many are making the 
vention hall in the Y. M. C. A. building. the parad supreme sacrifice we willingly and uncomplainingly make 
icting much attention as it marched through the streets vhate r sacrifice may be necessary and pledge ourselves 
Marietta headed by the Safe-Cabinet Band which played to carry out in the most patriotic way, the company’s 
ely patriotic marches along the way. On arrival at the interpretation of this policy.” (Signed) The Safe-Cabinet 
M.C. A nvention hall, the delegates found it decor sales Organization 
the national colors, the rostrum being festooned Conforming to the above resolution the Safe-Cabinet 
flags as shown in the illustration at the head of this sales and manufacturing organizations immediately went 
rt, the company’s service flag bearing numerous stars, upon a e hundred per cent war basis. This is explained 
ing from the center of the arch above the stage. On in more detail in the following telegram which was sent 


left hand side facing the stage were some of the records immediately to all agents of the company not present at 
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the convention: “The Safe-Cabinet Company and Dis- 
tributors in convention unanimously passed resolutions 
immediately establishing one hundred per cent war basis. 
As result entire output goes to Government, those directly 
serving Government or necessary industries helping win 
war. Send only such orders as comply with this resolu- 
tion. This basis becomes effective immediately. (Signed) 
The Safe-Cabinet Company.” 

The sales methods of the company were explained and 
exemplified in much detail by Sales Manager Jackson and 
his successful lieutenants in the various centers of popu- 
lation. The early sessions of the convention were devoted 
to making clear some of the important points regarding the 
valuable records of business and the fire hazards that are 
a menace to their existence. The necessity for knowledge 
in regard to these matters and the importance of using 
this knowledge in productive work were emphasized and 
made clear to every one present. The physical and mental 
equipment of the salesman which he should take with him 
on his call, the necessity for knowing where he is going, 
to whom he is going and what he is going to say were also 
brought out, it being the intention to give each man a 
clear understanding of how to sell the fire hazard and 
record survey, and to know how to make the physical 
inventory of the fire hazards. After outlining some previ- 
ous work of the convention with regard to the fire preven- 
tion and protection idea, Sales Manager Jackson took up 
the subject of preparation, stating that while a man’s 
worth in the points mentioned may be one hundred per 
cent efficient, he will lose the order unless, while making 
the survey or immediately thereafter, one takes the time 
mentally to prepare himself with a thorough knowledge 
of the prospect, his business, his records and the fire 
hazards that menace them which are the reasons why he 
should buy what the agent has to sell. Many men can 
sell an idea such as the survey but lack the ability to 
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make surveys, and while others lack ability to analyze 
their surveys after the idea has been sold and the survey 
made. He stated that more sales are lost in an effort 
immediately to close without sufficient preparation than 


are made otherwise. Most sales are made after two or 


more calls For example, call number one is for the 
purpose of selling the survey idea, to take notice of the 
physical equipment of the man’s office, the care of his 
records, of the way in which they are protected, if at all, 


and of the entire surroundings and the fire hazards result- 
ing from them. This preliminary survey is typewritten 
in the form of a brief after the facts are all obtained and 


1 


analyzed and the conclusion presented in a logical form, 
the intention being to prove that what the salesman is 
selling is not so much physical equipment as it is insut 
ance against loss—an insurance which demands no con- 
tinuous premiums for its support but which once paid for, 
gives perpetual protection. This preparation must be 
thorough and complete and made with full knowledge of 
what it involves before the salesman can intelligently 
present his claims. It is necessary for the salesman to 
understand fire hazards; the keeping of records; the 


prospect's method of housing; protection against fire 


protection against water; protection against theft; acces 
sibility of records and the efficiency of the container which 
he is selling to meet all of the requirements of an ideal or 
almost ideal container 

Ek. M. Hawes, district manager with headquarters at 
Chicago. gave an interesting and forceful discussion of 
vaults, in which he showed conclusively the weaknesses 


of these structures as commonly employed even in high 
class buildings. C. T. Anderson, the company’s advertis 
ing manager, discussed building construction, and fire 
hazards in a most interesting and instructive way H. A 
Zimmerman, of Indianapolis, gave the convention the bene 


(Continued on page 44) 














Safe-Cabinet Co.'s Sales Convention poses for the usual picture. 
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Did It Ever Occur to You 


That in carrying some makes of typewniter ribbons and carbon 
paper without any reputation that you were adding to your 
Selling Troubles, expending a whole lot of time and energy 
with only Half Results? Well, no need to do that. Here we 
are with a reputation generous and broad enough to cover 
everything we make. 


Points of Vantage 


Quality that Doubles Sales 





Quality that holds trade is worthy of notice; quality that 
brings new custom is a valuable asset; but quality that can 
hold and get the new, that can double your usual sales, is a 
quality indespensable to your fullest success. 


M. & V. RIBBONS AND CARBONS 


have the reputation in almost every community, not only of 
moving quickly, producing speedy turnovers, but making two 
sales grow where only one sale appeared before. 


The M. & V. Line possesses that indispensable quality that 


makes extensive, growing sales a certainty. 


Attractive advertising helps supplied on request. Write to-day 
for particulars and discounts. 


MITTAG & VOLGER, Inc. 


Principal Office and Factory 


PARK RIDGE, N. J., U. S. A. 


BRANCHES 
NEW YORK CHICAGO SAN FRANCISCO 
261 Broadway 205 W. Monroe St. 35 Montgomery St. 
CLEVELAND ST. LOUIS BOSTON 
2119 East 9th St. Laclede Building 88 Broad St. 
LONDON 


7 and 8 Dyers Blidg., Holborn, E. C. 
AGENCIES ALL OVER THE WORLD 
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Save the 


Minutes 


and the hours 
will take care 
of themselves 
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Saving is the great 
National Problem to-day 
—food saving, labor sav- 
 « ing, time saving. 


Clerical time saving is one of the most urgent needs of the 
hour—for clerical labor, like every kind of labor, is becoming scarce. 


We can help you to achieve this time saving. We can 
show you how to save nearly a minute in the typing of every 
letter of average length. 

We can show you how to multiply these saved minutes in 
every day's work. We can show you how to expand the saved 
minutes into hours, days and weeks. 


Our latest improvement will do it. It isa correspondence ma- 
chine with an automatic indenting mechanism and its name is the 


Self Starting Remington 


The Self Starter is a Remington feature exclusively. Noth- 
ing else like it. Adds nothing to the cost of the machine. A 
demonstration is yours for the asking. 


REMINGTON TYPEWRITER COMPANY, 374 Broadway, New York, N.Y. 


(Incorporated) 








For Our Country. 


Continued from page 2, 


nes Brosnahan of the selling staff ot lLhomas 
Groom & pany’s State Street stationery store, has 
listed in the service. Mr. Brosnahan has be with the 
( i years. 
‘ews has bee eceived of the safe arrival “Somewhere 
France” t Mr (,eorge D. Radcliffe of Chicago Mr 
icliffe was formerly connected with the Stevens, Ma- 
é ( when the United States entered the war 
; one of the first to enlist He is attached to the Ih 
is Field Artillery 
re nt letter, John Greim, of the I S. Webster 
( 1 Boston, who 1s serving Uncle Sam at the 
savs No doubt you have read of a certain regi 
‘ of M ovs handing the boche one ot the worst 
gs s career. I had the pleasure of being right 
there when the fur was flying the thickest and they 
re did show the old Bay State spirit.” 
* * * 
L. Bowman, Pacific Coast representative the 
( e B. Graff Company, has gone into military service. 
His work wil! e continued by J. B. Woodworth, who has 


associate for some time 


Mr. Bowman's 
4 * 
| rank s (;srainger of 


has joined the 


fay Naughn, brother-in-law of 


Payot, Stratford & Kerr, San Francisco, 


member of the family 


iviat ( He is the fourth 
+} — 
le ‘ ce 
Mess \ s and Forfar, former employe s of Pavot 
Stratior & Kerr, are now in Frances James Chapin and 


- have joined the Medical Corps 


* 


has received word ot the safe af 


ker & Co 


rival in France of J MO. Ashton. who had charge of the 


ture department for the company before he entered 
: \ ple of months ag 
* * * 
C.E. } ‘ formerly a salesman for W. Wer 
wx recently been appointed Second Lieu 
Coast Artillery 
Chester in, formerly assistant adve 9g mat 
aver of Eaton, Crane & Pike Company, Pittsfiel Mass 
is trainir r service abroad at Camp Jacks ( ml 


S He 1s t} the 32d Compat Y. ] 
rles ¢ alestine, manufacturer of mourning sta 
is scontinued his business for the war and has 
‘ S 
* * 
well KNOW é ipment 
ss en of Ur ) ere for 
\ovembe 7 is ft é t the 
23 and O e Divis Ay 
[ iberg b ists 
. , Pp, | Moa en 
meT t 4 4 
r nt ( 
Tii¢ lh i 
\ t or a S S 
al | x pe +; 
d he wrot A . 
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Acquiescing 


It is not a question of what 
we think we would like to 
do but what those in 
authority say we shall do. 


Of course, there have been 
and will be more changes 
in the making of Carbon 
Paper. 


We are fully maintaining 
the standard of every sheet 
and every ribbon of 


PANAMA 


Carbon Paper and 
Typewriter 
Ribbons 


‘‘The line that can’t be matched” 





Manifold Supplies Co. 


Brooklyn, N. Y. 
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No. 2069 


A Business Built on 


Wnhght Desks 


Will safeguard your repu- 
tation for thoroughly good 
furniture. 


Built for utility and dura- 
bility of selected materials 
by skilled workmen, who 
know and meet the exact- 
ing demands of the critical 
buyer. 


Ask us what we have to 


offer you. 


WRIGHT DESK CO. 
Rockford, Ill. 
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fit of some useful and practical experience in selling to 
department stores. Gilbert Lutz, district sales manager at 
Los Angeles, continued the discussion of selling t 
department stores. The subject was also discussed by 
J. R. Bodin, J. H. Gehrken, of Brooklyn, and others. F. | 
Brown, of Boston, eloquently endorsed the patriot at 


plan of the company. 
But the kevnote of the company’s policy was struck 
President W. V. Dick, who said: “All business at this 


time should be subordinated to the work of winning the 
War Nothing can stand out alone or be independent 
We are living and acting primarily to aid the Government 


no matter what sacrifice may be required 











The Sergeants-Arms, with their Insignia of Authority 


The story runs that years ago there was a 


blacksmith somewhere in the Middle West While he 
was busy at his forge one day he was warned neig! 
bor that a cyclone was approaching and he was 

flee He refused to do so for the reason that ‘ vas 
very busy, and gave as another reason that n lace 
satety was available \t any rate he preterred that the 
cyclone should find him performing his duty Phe 


lifted his shack of a shop and carried it awa 


at his rorve. 


| 
| 
| 
| 





The ‘‘Goid Dust Twins’’ pose at an Historic Spot: Ed. M. Hawes 
of Chicago on the left and Chas. L. Mitchel! of 
Topeka on the right. 


So do we covenant together to be fou 
our Government whether ‘QO 
here We relieve that all present are 
spirit of devotion to the requirements o 
If our entire business should have 
basis we are patriotic enough to pila 2 


and even sacrificially. We are considerit 
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Why are the largest 
corporations buying the 


Barrell Portable 
Adding Machine 


Model 12— Weight 24 Pounds 


—Some buy it because it has a 12-dial capacity. 

—Some buy it because it has right-hand control. 
Some buy it because it 1s noiseless in operation. 

— Others like the standard flexible keyboard of 81 keys. 


—Others insist on the Barrett because it furnishes a 
printed proof of all figures in multiplication and division. 


Many are attracted by the price, but— 


Everyone buys it because it is a 
portable desk machine—simple 
to operate and can be carried to 
the work. 


The smallest concerns buy it 
because they secure an adding 
and listing machine and an 
efficient calculating machine 
for only $250.00. 

Price in Canada 













Ss $091) 
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BARRETT ADDING MACHINE CO. oe 
BULLETIN BLDG. PHILADELPHIA, PA. . © 
Canadian Representative: BARRETT SALES COMPANY & v9 
88 Victoria Street OX ® 
Toronto, Ontario O's Pe: 
TP aS 
TP FS 
Handled exclusively through es" 
. 3 
| responsible dealers soy 
a ~ Sale 
Ly gy & a) © @ 
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Counter 
Heights 


Good Order Is the First Law of Good Business. 
You Can’t Do Your Best Work Amid Disorder. 


With GF Allsteel Counter Heights, jumble and con- 
fusion give way to system. Everything is within your 
grasp. They provide a smooth, handsome counter 
with filing space for records at arms’ length. 








The General Fireproofing Company 


Youngstown, Ohio 


New York Chicago Boston Washington Atlanta Seattle 


CC _ ee 
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GF Allsteel Counter Heights 


GF Allsteel Counter Heights 


have brought system and convenience into 
business thruout the country. Mr. Dealer, 
you are passing up a big opportunity for 
increased profits, if you are not selling 
Counter Heights. The complete line is 
carried in stock and at the factory. If you 
are interested in a dealer proposition send 
a card for details. 


=) 





The General Fireproofing Company 


Youngstown, Ohio 


New York Chicago Boston Washington Atlanta Seattle 
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THIS 
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ECONOMICAL 
ACCURATE 
AND 














vaanaessys SE, UNDERWOOD 
i BOOKKEEPING 
METHOD OF MACHINE 


KEEPING 
BOOKS 





ce eccoeor= 


A few among the many Types Ledger and Statement 
users of the Underwood ‘ ; 
Bookkeeping Machine Fits your business 

> = 
NATIONAL SURETY COMPANY Continuous Balances— 
BUSH TERMINAL COMPANY Positive Computations 
AMERICAN CAN COMPANY 


ASSOCIATED PRESS. 
CARSON, PIRIE,SCOTT CO. 
MANDEL BROS. 
S.K.BOWSER & COMPANY 


See this Machine demonstrated by 


Underwood Typewriter Company inc. 
Underwood Building, New York City 
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neral terms because we do not have at this time infor- 


n speci! enough to be more definite, but of this we 
ire confident itever may be required of us as a matter 
- — use of Freedom. that Ra ee sd 
duty in tir ause Ol reeaqom, that may ve expecter 
the members of this Sales-Convention Help win 

' 

aT 


The Annual Dinner. 
hursday evening, July 4th, the company’s annual dinner 


ts sales organization was held at the Hotel LaFayette. 


The meeting resolved itself into a patriotic celebratio1 
; 

ie é he following program was carried out 

S S The Sta Spangled Banner and Kee} Che 


Home Fires Burning:” Invocation by Rev. C. C. Creegan, 
Tr) »: Song y Edgar W. Hopp: brief story of an expe 
e with submarine by P. J. Wood, of New York 
related the story of the sinking 
which he was returning to this country shortly 
ter the ship left the shores of Ireland and of spending 
ty-one hours in an open boat at the end of which 
od he ar the persons with him were rescued and 
led on the Irish coast; three minute talks on patri 


lt the s tt by Guy Holcomb, ot Atlanta (;a 


In New England, by F. IL. Brown, of Bosto1 On the 
Coast, by N. W. Austin, of San Diego, Ca In 

Middle West. by C. L. Mitchell, of Topeka Chis 

is followed the singing of the “S-Cientest Song,” by 

(. C. Poland San Francisco. Following that the three 
inut e tall é ontinued as follows Patriotism in 

\ \ kee, \\ ( Kreul In the East y | P. 
Sharpe, of Ne York: In Texas, by M. F. Bear Dallas 
The talks were followed by another sons he Mailed 


\\ irrior,” dedicated to the Sales Club and sung by Walter 


E. Gehrhart \n eloquent patriotic address was given by 
Hon. Williar \\ Mills, of Marietta President W. \ 
the Safe-Cabinet Compar told of the act 1 ol 
pany in putting the plant on a war basis lhe 
g features of the program included special 
d v Charl Mitchell, of Topeka, president of the 
Safe-Cabinet Sales Club, and the presentation of tokens 
S r t< es These included the es tatiol 
ands { one bag to R. D. J KSO! s 1 
r iles orga! i e ex s 
failed t tol er the bag in time si that Mfr S} arpe, 
ade the pre sentation spec h. intimated tl t the 
au¢ have to take his word that 1 as 
est bag that could be purchas Ne \ Mr 
esponded feelingly to the ¢ 
Saturday noon and was presente: 
M kson in the dining room of the LaFay ‘ 
¢ ‘ Col pan \ | 
( 1d te t \ i 
] is presel {re \I 
1) e at " e | { 
s att fla 
c¢ lve 
S¢ a th s i 1 
sales org S 
to the 
1) eo in i S s 
t ‘ t< t ] 
Mr. Dick takes a lively a 
The Safe-Cabinet Test. 
. thy¢ entire « ' ‘ ‘ ’ . < 
whe ( 
1; 
¢ t 7° S 
| t 
CC Vy < 
( la 
7 
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Rip 
Van Winkle 
is Waking Up 


Dealers who have 
never sold St. 
Johns Tables are 
also waking up to 
the fact that there 
are greater profits 
and larger oppor- 
tunities for sales in 
the St. Johns line 


- 


than in any other. 


Their massive, 
simple designs, 
their convenience 
and adaptability 
to modern busi- 
ness life, appeal 
to the practical 
business man. 


Send for catalog to- 
day, and get = ac- 
quainted with the 
profits St. Johns 
fan ¢ \ make possible for you. 


45 St. Johns Table Company 


Cadillac Michigan 


ys 
/ 
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MONOGRAM 
CARBON PAPERS 


The pick of our line, and we : 
would like you to know all about = 
them for your own satisfaction. = 
Not new qualities exactly, but z 
those with which dealers have had : 
the greatest success for years, only = 
every essential feature perfected = 
to a higher degree. = 
Their long record of continued Z 
heavy sales is proof positive of their = 
merit, and this, with their finer = 
development, indicates the = 
certainty of the success youwould = 
have with them. z 
Z : 
E F 
= = 
: : 
= = 
= = 
= 2 
E E 


Our new ‘‘Monogram’”’ ribbon to 
go with them is a winner also. 
The best selected imported mate- 
rials are used, and they are guar- 
anteed to conform to the judgment 
of both you and your trade. 


The special boxes for this line are 
of tasteful design and finish, and 
appeal strongly to the consumer. 


Write us now on the subject of 
your needs, and permit us to show 
you the advantages ‘‘Monogram”’ 
Carbons and Ribbons hold for you. 


Neidich Process Co. 


BURLINGTON, NEW JERSEY 
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The heat registering device within the furnace and con- 


nected with the inside of the safe showed that ail about 


the safe a degree of heat ‘greater than two thousand 


degrees was maintained throughout the course of the test, 
but that after the temperature of the interior of the Safe- 
Cabinet had reached a certain number of degrees—con- 
siderably less than the danger point 


and to maintain 


its tendency was 


slightly to diminish this slightly 
diminished temperature to the end of the test 


led some of the delegates jokingly to suggest that if the 


This fact 


fire were kept up long enough the contents of the safe 
undoubtedly This phe- 
nomenon was explained by the officials as being due to the 
chemical composition of the insulating substance. At the 
conclusion of the test at midnight flashlight photographs 
were taken of the cabinet as it was taken white hot from 


would be frozen solid. curious 


the furnace. Photographs of the delegates crowded 
around were taken and after cooling the safe with water, 
and a full half hour’s time being required 


removed 


tons of water 


the cabinet was opened and its contents were 
intact, in precisely the same condition in which they were 
four hours before. The found to be 
During the intervals between the beginning 


served in the 


put in watch was 


still running. 
test, refreshments were 


and end of the 


employee's club house near the factory. 
Saturday morning was devoted to special conferences 
between the sales manager and the members of the force 


The representative of Office Appliances is indebted to 


the Safe-Cabinet Company for a most delightful visit 
Everything was done to make him feel comfortable during 
his stay and his only regret was that it was impossible 
for him to be present during the earlier part of the week 
On Saturday morning he was taken by S. C. Gilman, sales 
agent of the company at Marietta, in an automobile and 
points of interest in the Muskingum 


On this trip the representative 


shown the many 
Valley above Marietta. 
of Office Appliances visited the home of Hon. William 
W. Mills and spent a few minutes with Mrs. Mills on the 
a hill 


wound 


porch of her beautiful bungalow at the summit oi 
overlooking the Muskingum Valley. 
down the road to the banks of the river to the city 
viewed the land offce and the block house built by the 
early settlers in 1786; inspected the mound erected by the 
situated in the center of 


Returning we 
and 


mound builders which is now 
the cemetery and inspected the raised squares which were 
also supposed to have been built by the mound builders 
of prehistoric ages. Crossing the river we ascended thi 
bluffs on the other 


the Ohio 


where a beautiful view of the 


Muskingum rivers is to. be 


side 
valleys of and 


obtained. 


New Member of Monroe Force. 


George W. Laine, Jr., has joined the systems service 


department of the Monroe Calculating Machine ( 


New York City. 


ompany, 


1 


Atlanta, (ua., grad- 


from the Georgia School of Technology 


Mr. Laine was born and educated at 
uating with the degree of Bachelor of Science an 
trical Engineer 
with the 


Nash 


‘ , +} 
Six mont S 


associated in various capacities 


Telegraph 


been 
Telephone & 


He has 


\merican Company, at 


ville, Tenn., and New York City. He spent 

with the Signal Corps of the New York National Guard 
on the Mexican border. Mr. Laine married an Atlanta 
girl on his return from military duty in December, 1916, 


and has since made his home in the New Jersey suburb 
of New York City. 
field fits in well with his duties in the 


service work. 


His broad experience in the telephone 


Monroe 
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Explanations Won't Explain 


when another year has 


ly rolled around and the records 


show expenses have been higher than 
they should have been, and business landed LESS. 
No explanations will explain if you’ve not sent strong 
selling literature ahead of every salesman on the firing 
line so that he does not have to spend his time in 
TEACHING customers the things you should have 
taught them through the mails. 








No excuses you can conjure up 


— no detailed recital of the expert sales- 
men drafted from your force and the impossibili 
of getting other men as good to fill their shoes—will 
bolster up your case if you have not resourcefully em- 
ployed the printed word to save the time and increase the 
sales of such salesmen as you have. 








No excuses will excuse if you 


have still gone on month after month 
employing printing methods that make your 
printed matter cost you hundreds of dollars more than it 
needs to cost. No excuses will excuse if you use methods 


that eat up your time and the time of other men and 
women WITHOUT RESULTS — methods that cause delays and 
slow down every angle of your business. 


No man at the head of any busi- 


ness wants explanations or excuses. HE 
WANTS RESULTS and that isall. And the 
only way to show results in sales and results in lower 
printing costs is by having at least one MULTIGRAPH 
installed and keeping it going at high speed. If you don’t 
already know in detail how it works and how it gives you speed and 


how it saves your money, we'll gladly send full information if you'll 
fill the coupon out and mail it in. 
















You Can’t Buy a Multigraph 
Unless You Need It 





£ —— 

















THE MULTIGRAPH 
1830 E. 40th St., Cleveland, Ohio 


I want results. Tell me about the Multigraph. 
Our line ‘s 
Name 
Official Positior 
Firm ats re 
Street Address hile 


Town__ 
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The Dictaphone 
Would Prevent 
This Congestion 


Why are all these men so anxiously waiting for the steno- 
grapher? Because the summer vacation schedule has 
greatly increased the congestion due to help shortage and 
the wasteful system of writing each letter twice—once in 
shorthand, again on the typewriter. 

It is going to be almost impossible this summer to replace experienced 


stenographers on their vacations with temporary help. 


But with The Dictaphone on each important desk, these men, or an 
equal number of men in your office, could all dictate at the same time. 
And one operator could easily take care of their combined dictation. 


July and August are ideal months for introducing this time, money and 
labor saver into your office. Phone or write us when you want a de- 
monstration on your work, it will prove a convincing evidence. 


Secretaries and Stenographers: Send 
for free book, “One Way to Bigger Pay.” 


TAE 


Registered in the U. S. and Foreign Countries 

















DIC TAPAVNE 


Dept. 119-H, Woolworth Building, New York City 


IN Branches Everywhere Write for booklet, ‘‘The Man at the Desk’’ 
It is not a Dictaphone unless trademarked ‘‘The Dictaphone,’’ made and merchandised by the 
Columbia Graphophone Company 

















Stamp Men Hold Convention 


APPLIANCES 


he convention of the International Stamp Manufac- 
rers’ Association at Detroit from June 18th to 20th, in- 
sive, Was well attended The susiness sessions were 
and interesting, the officials of the association hav- 
levised a plan of action that insured maximum re sults 
he deliberations in eliciting the prevailing opinion of 
ise interest d his took the form ol round table dis- 
issions. or the attendance of groups, each of whi con 
dered the class of business in which it was peculiarly 
erned. Che rubber Stamp section, steel stamp section, 
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STEEL FILING EQUIPMENT 


WAR 


FURNITURE 








STEEL OFFICE 





fitted with 


i Cabinets are 
positive lock compressors, genuine cast hardware, 
rich elegance of rubbed finish and 


other extreme fiinements 


Filing 


today are not basing their 
features alone. They de- 
equipment shall be so built that 
severe use to which filing 
atter day 


purchases o1 these 


it Ww vithsta the 


1 { t day 


made of the heaviest gauge 
cold rolled ste: sed in making steel furniture. 
: d to give maximum strength 
a tely essential to long life. The 
i suspensions operate the 
how heavily loaded, at a touch 
he finger Solid rubber stops eliminate ob- 

le illic noises at the stopping points 

the draws \ practical test was conducted 

tl \ drawer was loaded with 30 Ibs. of 
dence and shot in and out of the case 

2,000 1 s, on a merciless testing ma- 

ne, whi ffered no quarter to the drawer. 

re test of use and abuse, yet at 

the fir the er was running smoothly and 


ll doubt that Edwards Steel 
| practically wear-proof. 


ter e needs of your customer may 


it ards units to care for them— 


ently and economically. 


\ dealer particulars on the 


THE 0. M. EDWARDS COMPANY, Ine. 


SYRACUSE, N. Y. 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Association of Stationers and Manufacturers from Month to Month 








OFFICERS: 


President, WILLIAM HENRY BROOKS, Philadelphia, Pa.; First Vice-President, WILLIAM PITT, Kansas City, Mo.; Second Vice-President 
WILLIAM G. WHITTEMORE, New York, N. Y.; Third Vice-President, R. S. BAUER, Lynn, Mass.; Treasurer, HENRY W. ROGERS, New 


York, N. Y.; Auditor, J. OGDEN PIERSON, New Orlears, La.; Sec 
Commission, R. D. PA 


egies 


” MORTIMER W. BYERS, New York, N. Y.,; Chairman Catalogue, 
ERSON, St. Louis, Mo. 


DIRECTORS—MANUFACTURERS 





Charles M. Marshall, Ehedeo © Desi N Nosh N.Y. Wa. H. Redio 1 Chicago, lil. 
We Weade Rekewed Vere Wi Wr Bechree oi Thctas aber. New Y of Heacy 5. oe a 
CT Michel Tepe “ Js. Black, Galier Ma Wins Pa Pat Rana Che bok O: Dey. Spring Mas "Mase. 
© A. T Thom, Bona. Mach. Jno. F. Gilmartin, ce Carl J. Wanbroa,  Grenteld M Mav. Edwin C. Ryals, Richmond, Va. 
TIME AND PLACE OF NEXT MEETING—RICHMOND, VA., Oct. 14-18, 1918. 
SECRETARY'S OFFICE—41 Park Row, New York. INFORMATION BUREAU—4I1 Olive Street, St. Louis. Mo. 
Manager of Information Bureau—W. D. PITTMAN 
The Scope of National Association’s Work. ready eliminated, in a large measure, these trunks of sam- 


Suggestions that it be enlarged to alleviate difficulties of 
, present-day business. 


The suggestion that a Stationers’ War Business Coun- 
cil be established to attempt helpful and practical work 
looking to the solution of the many knotty problems that 
are confronting the trade incident to war conditions, has 
met with a cordial response from the officers of the Na- 
tional Association of Stationers and Manufacturers, ac- 
cording to “Geyer’s Stationer.” 

It has been felt for some time that an organization of 
this type would be very efficient in securing a general 
co-operation of the varied interests of the trade. It would 
fulfill the functions of a “clearing-house,” in that there 
would be an exchange of ideas and experiences, discus- 
sions and conferences, and an earnest endeavor to smooth 
away some of the difficulties that are puzzling and ham- 
pering stationers. 

It has been suggested that a weekly publication be issued 
in the form of a bulletin giving percentages of resale 
prices. This is felt to be timely and important on ac- 
count of the fluctuations occurring with such rapidity that 
an intelligent knowledge of conditions is not possible from 
a monthly review. 

Aftermath of Loose Leaf Week 

The National Association of Stationers and Manufactur- 
ers are gratified at the signal and complete success of 
“Loose Leaf Week,” and from information available assert 
that but few, if any, stationery and office supply stores 
failed to feature at least one or two well-known lines. So 
enthusiastic is the Association over the interest aroused 
by this particular method of popularizing this modern 
business necessity that it is generally understood it will 
be made a permanent means of educating the public to the 
various uses of the loose leaf. 

The window trims in many of the stores were especially 
suggestive and interesting from an educational stand- 
point, these displays in many instances being supple- 
mented by demonstrations illustrating the practical value 
of the loose leaf to modern business. 

A new wrinkle in the loose leaf trade has been suggested 
by C. E. Morehouse, Chicago manager of the Heinn Com- 
pany of Milwaukee. He says: “How many dealers, par- 
ticularly those who have outside men to solicit business, 
are aware that the dry goods trade offers undreamed-of 
possibilities for more loose leaf sales? For many years 
it has been the custom for dry goods traveling salesmen 
to carry whole trunks full of samples. In these days of 
winning the war and government operation of railroads, 
a few extra trunks are a hazard as well as an expense. 
And some of the big Western dry goods houses have al- 


ples and have equipped their salesmen with loose leai 
books in which, thanks to the high perfection to which the 
art of good printing has attained, there are reproduced 
facsimile hundreds of samples arranged for serviceable 
display in attractive loose leaf binders. One house alone 
offers the statistics that show that its former baggage 
allotment for traveling salesmen has been cut 50 per cent. 
Everybody knows that certain industries have long been 
making use of the loose leaf idea in sample books for 
salesmen, but the idea of reproducing samples of dry 
goods in facsimile in loose leaf binders is at least new 
enough to merit a passing comment.” 


New Members for the National Association. 

The following new members have recently been added 
to the National Association of Stationers and Manu 
facturers: 

Utility Supply Co., 100 No. Wells Street, Chicago, III 

Foster & Parkes Co., 215 3rd Avenue, Nashville, Tenn 

El Paso Book Co., 311 No. Oregon Street, El Paso, Tex 

Moore & O’Neall, 47 E. Congress, Tucson, Ariz 

Norman L. Kirkland & Co., 215 Bessemer Bldg., Pitts 
burgh, Penn. 

L. G. Harpel, 757 Cumberland Street, Lebanon, Penn 

Wm. A. Penton & Bro., 400 Chestnut street, Philadel 
phia, Penn. 

Gibson Art Co., 200 Fifth Avenue, New York City 

Lewerth & Culbertson, 72 Duane Street, New York City 

The Stationery Shop, 118 18th Street, Rock Island, III 

J. T. Towhill, 185 Franklin Street, Boston, Mass 

Swanson Ptg. Co., 480 Main Street, El Centro, Cal 

Rockford Ptg. Co., 214 E. State Street, Rockford, III 

R. H. Swartz Co., 115 Main Street, Houston, Texas. 

Kimball-Storer Co., 500-10 4th Street South, Minneap- 
olis, Minn. 

Everybody's Book Shop Co., Dayton, Ohio. 

Edgar H. Barber Co., 1431-5 Broadway, Oakland, Cal 

Providence Paper Co., 44 Weybosset Street, Providence, 
ma: Ss 

E. L. Freeman Co., 109 Westminster Street, Providence, 
R I 

Freund & Sons, Chicago, [Il. 

Kelly Co., 68 West 2nd Street South, Sait Lake City, 
Utah. 

Franklin Ptg. & Staty. Co., Temple, Texas. 

Edmund Jackson, Peru, IIL. 

Associated Stationers Supply Co., 27 N. Franklin, Chi- 
cago, IIL. 

Frank H. Fargo, 1188 Main Street., Bridgeport, Conn 

M. R. Murray, Huntsville, Ala. 

Paul & Fulton, 31 W. Kinzie Street, Chicago, III 

Harvard Co-Op. Society, 400 Mass. Avenue, Cambridg« 


Mass. 
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Mail-power! Salesmanship 
focused in an envelope—must 
help to release man-power for 


the days of the war. And better letters 


will help to make better business—now as 
never before. Your representative travels, 

not for three cents a mile, but a thousand 
miles and more for three cents—when 
Mimeographed. @ @ @ You don’t know 
what the Mimeograph can do unless you have seen the 
new Mimeograph. It easily turns out five thousand beauti- 
fully printed letters an hour—at smallest cost. Diagrams, 
designs, forms, blanks, bulletins, tags, etc., at the same 
rate. The Mimeograph is doing, Sreat work for American 
business today. Let our representative show you how it 
will help in your sellin}—and other work. Or get booklet 


“T” from A. B. Dick Company, Chicajo—and New York. 
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The 
“ROYAL” 


Master 
Model 


No. 10 


$100 


‘Compare the Work’’ 


“Royal” Typewriters Are a Productive 
and Enduring Investment 


Like your business, they are built for the future as well as for the present. 
Improved design and inherent strength keep “ROYAL” Typewriters young. 
Long after they are old in years, as typewniter ages are reckoned, 
“ROYAL” Typewriters continue to turn out the same good work 
they did when new. 


The “ROYAL” is built to outlast and outlive the average typewriter; it is designed to 
produce a big volume of perfect work throughout its usefulness—to have that 
continuous earning power which makes it a productive, enduring investment. 


Many large American manufacturers use “ROYAL” Typewriters exclusively because of 
their very apparent superiority. A mechanical engineer can fortell what the layman dis- 
covers after years of use—that the “Royal” Typewriter has super-durability and that a 
maximum volume of work is produced with the minimum effort. Whether yours is a 
one-stenographer office or a thousand-typist force, “‘ROYAL” Typewriters will prove 
a profitable investment. We'll gladly demonstrate this fact if you'll telephone, write or 
visit our nearest branch. 


ROYAL TYPEWRITER COMPANY, Inc. 


ROYAL TYPEWRITER BUILDING, 364-6 BROADWAY, NEW YORK, N.Y. 
MAIN BRANCHES: 


Atlanta—46 N. Pryor St. New Orleans—332 Baronne St 
Baltimore—116 W. Fayette St. Cleveland—41i4 Prospect Ave., S. E. Philadeiphia—904 Walnut St 
Beston—268 Devonshire St. Detroit—29 Washington Ave. Pittsburgh—Chamber of Commerce Bldg 
Baffalo—76 W. Genesee St. Hartford—1t0 Ann St. San Francisco—7-9 First St. 
Chicago—32-34 8S. Wabash Ave. Kansas City—815 Walnut St. St. Louis—Boatmens Bank Bide. 
Cincinnati—Main and 6th Sts. Minneapolis—210 8S. Fifth st. Washington—1420 New York Ave., N. W 


Also a Sub-Branch, Agency or Representative in 
Almost Every City and Town in the United States 
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Sales Book Co., 86 W. Main Stree t, Shelby, Ohio 
l 105 W. 9th. Wilmington. Del 

, 709 Market Street. Wilmington. Del 

Staty. Ce 783 Broadway, N. Y. City 

Adding Machine Co., Cincinnati, Ohio 

Alberta, Canada 


eegan, 943 Ellicott square Buffalo, N. ¥ 


1. Smith ¢ 


Calgary, 
®& Meck 


Writing Paper Supplies and Prices. 


Association oT New Y ork was 


Reynolds, of the B. D. Risir 


aster t’rinters 


in July by H. H 


Housatonic, Mass Mr. Reynolds’ conclusions 
he scarcity of paper would continue during the 
at prices will continue to advance Labor, 
lreiehts are all advancing and will continue 
Mill |] r has advanced about 80 per cent; a 
1 er cent. Coal shortage may close many 

, 
s have reased largely. and the war has it 
rts Reserve stocks at the lls are eq 1ient 
SIX onths’ consumption The English paper 
as s ibout four times pre-wart rices 


plants are running full, which serves to hold 
es. Should the coal situation grow even more 
ere 1s a possibility of shut dow1 In anv event 
] | « 1,1 
ssible that paper that sold before the ar 
ts will sell ~ high as Of) cent 


Merchandise for Christmas Gifts 


National Retail Dry Goods Asso iation 18 protest 


nst the action of the National Council Defense 
a campaign of publicity against givin: 

Christmas gifts, and recommending that gift 

to cards and letters The Asso ition 

the nviction that inasmuch as many met 

ave been advised by manufacturers that becaus: 

ity to s coal and basic materials, they ruld 

ntee the elivery of any article in which metal 

d that resent agitation of the subject woul 
distur siness while accomplishing no use 


\ssociation is of the opinion tl at the National 


Defense does not appreciate the onditions as 
Ily exis ihey feel that the tendency has be 
ccent toward giving useful and practical 
here will be no waste or serious duplicati 
Young But Lusty Association 
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Two persons 
doing 

one person’s 
work— 


Inefficient? Certainly. 
Why should it take two 
persons to originate a 
letter? When a dicta- 
tor can choose his own 

wait for 


time, never 


stenographic ass1Sst- 
ance, and speak taster 
The 


and better to 


-diphone? 


These are the days for the 
quick thinking and ac- 
tion-getting methods of 





THE GENUINE >) 
EDISON DICTATING MACHINE 


4 


BUILT BY EDISON FOR BETFVER LETTERS 


Thomas A. Edison, Inc. 


Orange New Jersey 


Service Everywhere 


1 


the Nearest Edison Office. 
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Taking Your 
Competitor’s Trench 





No, 2087. 
If your line has the right 
quality and sufficient 
variety, you need not 
face the humiliation of 

i seeing a discriminating 

“prospect” seek out 

| your competitor. The 

os ‘‘Master’s Line’ 
of Office Chairs is 


uniformly excellent in 














quality, and its “range” 
is such that it hits the 
bull’s eye of both ordi- 
nary and high class 


No.2210 


special demand. 


You need hold no qualms 
about “established” 
competition, entrenched 
behind “‘old lines” if you 
“go over the top’ with 
the “Master's Line” 
backing you. 





The Taylor Chair Company 
Bedford Ohio 














Upholstered Arm Chair 
fo Officers or Directors Room 
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A Serious After-War Problem 


Banker Believes that America Cannot Rely on Rehabilitating 
Its Man Power Through Immigration 


G A. O'Reilly, foreign trade representative of the 
Irving National Bank of New York, in an address deliv- 
ered before the Cleveland Advertising Club, has this to 
say with reference to the vital question of rehabilitation, 
that offers a new angle of approach to a question that is 
occupying the thoughts of many of the world’s leading 
statesmen at this time 

“The destruction wrought by the great world calami- 
ties of the past, in most cases, has been neutralized, and 
sometimes quickly, by the infusion into the situation of 
new blood—but, clearly, the process of regeneration which 
will follow this war, with its unprecedented history of 
destruction, must be based upon no such hope. The fu- 
ture must find its chief hope for prosperity not in the 
discovery of the new and untried, but in that which has 
been tried and tested and made more highly intelligent 
and efhcient by having passed through the most severe 
trial to which men or nations ever have been subjected. 

The seriousness of the war’s menace to our national 
life must not be discounted, nor should we blind our- 
selves to the fact that the protection of American inter- 
ests and the perpetuation of American institutions and the 
development of American trade will require every bit of 


* * * Tf, then, there has come 


the best that is in us 
to us from this discussion of the war, considered in terms 
of its possible effect upon the future trade of the world 
and particularly of our own nation, a message, it would 
be this: That however serious the injury that has been 
sustained, and however great the dangers which threaten 
world wealth, and world institutions, and world morals, 
there are to be found in the equipment of nations and, 
conspicuously, in the equipment of a great, young, healthy, 
democratic, right-minded nation like ours, qualities which 
if properly developed and utilized will provide protection 
and security even against the dangers which this useless 
war has brought upon the world.” 

With reference to a more clarified vision and a truer 
perspective, which the exigencies and penalties of war 
superinduce, Mr. O'Reilly says 

“We must increase our national commercial horizon 
must broaden our national commercial point of view 
must realize that foreign trade, and particularly the for 
eign trade of the future, is sufficiently serious and valu 
able and difficult to justify special treatment and to be 
supplied from a production planned with particular refer- 
ence to the requirements of foreign trade and not, as at 
present, from a perhaps accidental supply remaining after 
the requirements of a domestic trade have been provided 
for.” 

Retailer Wins Point on Price Fixing 

R. H. Macey & Company, a New York department 
store, won a point in its legal fight against the Victor 
Talking Machine Company for alleged violation of the 


Sherman law. It was said that the Victor company 
sought to limit the supply and fix the prices of its talking 
machines and records. Triple damages amounting to 
$570 000 were claimed The Victor company asked that 


the suit be dismissed because the Clayton act, included 
the case, was unconstitutional, and that the provisions ot 
the law said to be violated could not become effective 
until after the Federal Trade Commission had exercise: 
its jurisdiction. Federal Judge Knox sustained the plaint 
iff's demurrer. In a long opinion Judge Knox stated that 
the Federal Trade Commission served only as an instru 
mentality for doing justice to business where the remedy 


could not be applied by the courts. 
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The old way 


The new way 


A man should not do the work a 
machine will do for him 


A merchant, with all his troubles, 
should never do the work that a 
machine does better and quicker. 


Our newest model National Cash 
Register makes the records which a 
merchant needs to control his business. 
It does fifteen necessary things in three 
seconds. 


Without the register a man cannot do 
these things in half an hour. 


With the register, even a new clerk 
can do them just by pressing the keys. 


Our new electric machines are as much 
better than old machines as an up-to- 
date harvester is ahead of a sickle for 
cutting grain. 


The latest model National Cash Register 
is a great help to merchants and clerks. 


It pays for itself out of what it saves. 


Merchants need National Cash Registers now more than ever before 


FILL OUT THE COUPON AND MAIL TODAY 


Dept. 16905, The National Cast Register Company, Dayton, Ohio. 

Please give me full particulars about the up-to-date N. C. R. System for my kind of business. 
Name - 
Business 


Address 
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THE ONE MOTION MACHINE IS THE 


Smith Premier 
Typewriter 


HIS term “ove motion’’ describes 
the triumph ot the Smith Premier 
as a time and labor saver. 

One motion only is used in printing 
every character. 

One motion only 1s required to bring 
the carriage smstantly to the desired 
starting point. 

These great features, the «Key for 
every character” an d the Self Starter, 
are combined in only one typewriter 
—_the Smith Premier. 





Smith Premier Typewriter Co., Ltd. 


6 and 7 Queen St., Cheapside London, E. C., Englana 
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Woman's Activity in Winning the War 


The June number of the News Letter of the Woman's . 
Committee, Council of National Defense, is a compre Fil A ° 
hensive survey of the important activities of the Amer ing pp ances 


ican women toward winning the war. The Organization 
Chart, prepared by the Information Department, affords B ° € 

a fine opportunity to study intelligently the efficient plan ring Repeat Business 
of organization, with the many important ramifications, ’ 
that has and is producing such valuable results An in- , 
teresting summary of the agricultural situation as it re- 
lates to women is given by Colonel Owsley, representative j 
of the Secretary of Agriculture. One part of it is par- 
— a Macey filing appliances 

“There are six or seven millions of women on the land, Re a ES 
wives of farmers who are up before daylight, most of and filing equipment are 


them, and are in the kitchen after dark. They cook and thoroughly standardized and 


sew, wash frequently for the hired man, cultivate the Z = aid 
garden, care for the poultry, make the butter. They are meet present business re- 
truly helpmeets of their husbands They are the most quirements SO well, that a 
heavily burdened of the world’s burden bearers. Often single sale often turns an in- 
they work in the fields. I have seen them out hoeing in ey “ 

the hot sun while their babies were lying in the shade of cidental buyer intoa recular 
the trees. While they have accepted the burdens of their customer. 

vocation, they have not refused burdens of sex They 


bear children and they grow old prematurely. 


Any good woman would keep house for a sick friend 
for a week or two The harvest is coming on presently, 





when these women can not discharge their tasks without 


neglecting something, or without injury to themselves. 
| can imagine no finer or greater service than for the he Macey trade mark is 
women of the towns ane cities of he United St: es to lend . = oo . 

ac lagi apbaprday wuabaiag th a Bese 0 2 familiar to every buyer of 
some of their aid at the harvest period to their country put © - - 

aii othce equipment. It repre- 
sents a service of the most 
desirable kind and is a busi- 


] 


Pessimism Out of Date 


The Department of Commerce urges the people of the 


. - > ‘ *o s17;a r 
United States to avoid all suggestions of pessimism in ness asset to every othce 
letters for foreign destinations. The business man abroad equipment dealer who han- 
in this crisis of the world’s affairs is as sensitized as a ' oammer te 
, : | dles the Macey line. 
photographic plate If there is the remotest hint that the - 
writer otf a communication is obsessed with doubt concern ~“e————-a 

, , , a P ieyeyere 
ing the ultimate result of European hostilities, this spirit oo 


is 

is instantly communicated to the recipient America is in HT 

this war to win, and win she will, and this feeling of con = 
j 7 1 


hdence, of optimis! of a sense otf impending victory §f§ . ...}§©=©£2.,° °° ;-—_—C== 


t P w~ 

should permeate every line of what we write. There is ' . , ‘ 
nothing so infectious as a bright, cheerful spirit and its lhe Macey 1S the 100% line, 
ioral and psychological effect is measureless in its pote because it is ethcient, standard- 
tialities for good. So put the “Victory Punch” in all your ized and complete. From the one 
letters whether the ‘ for foreign or home consumy] a . 

A parinan* hep hiemidage o vc0 so source you can get every kind of 
tor it vou have that feeling ot “goneness ust olin pDse . : - 


fling equipment required by 


Old Glory flving in the breezes, remember that its bright 


folds have never known defeat, and then write the stars youl trade. 
stripes into your letters 
Occupying an Exclusive Field | 
Filing.” a new magazine, published | Filing Incor Ht 
porate 3270 Broa vay. New York. of which Rowlar V 
Jolly is president and treasurer, made its appearat 
ly 
ee a eS ee ee Write at once for complete catalog 
ternity. the purpose of the magazine being to supply it and dealers’ proposition 
indexing that will b« 


servi In additior the editorial, it conducts a depart 
ment under the heading “Rules and Reasons” devoted t “y GCE. rb 
inswering questions and solving problems affecting filing e 


| sok the Roel Wedie bak tie Can eae GRAND RAPIDS, MICHIGAN 
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IT IS BOTH 
Wise and Patriotic 


To investigate before investing. To- 
day, as never before, a dollar is gauged 
in definite terms of buying power. 
That is why our. “Show You” policy 
has met such a hearty endorsement 
from dealers. It is our way of mer- 
chandising our chairs, stools and set- 
tees, and every unit of the— 


No. 2607X 





Conrades Line 


We invite and welcome the closest 
scrutinv—you have a right to the 
best vour money can buy and we are 
willing to “SHOW YOU” that the 
Conrades line gives you values that 
back fully our claims. 


It will always be profitable to handle 
good goods—always risky to experiment. 
Send for our catalog and proposition and 
let us show you jusi how very good our 
chairs are. 


Conrades Mfg. Co. 


Second & Tyler Sts., St. Louis, Mo. 
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A Pioneer Organization 

For the first time in the history of the country the 

creators of direct mail advertising have gotten togethe: 

in New York City and formed an organization known as 

the Circular Letter Producers’ Association of New York 

While the preliminary meeting was held less than two 
months ago, there are now over thirty members 

The officers of the association are President, J. H 


Donnelly, Multigraph-Peerless Letter Co.; vice-president, 


James Gray, Gotham Multigraphing Company; secr« 


treasurer, Charles C. McCoy, of the Associatior 


ploying Printers; Executive Committee—Roland E. 


Loop Letter Co., chairman; H. D. Henschel, S 
poration; Rawlings Webster, Webster Letter Ad 
& Mailing Company; L. C. Lyon, Fifth Avenue 


Shop, and B. Brown, of the B. Brown Company. 


headquarters are at suite 512 Flatiron building, New 


_ 


oop, 


Cor 


lressing 


Letter 


\ 


The 


, 
or} 


The new association has been admitted to afhiliatior 


with the Association of Employing Printers and 


meetings are held in the rooms of the associatio 


Flatiron building, preceded by a dinner in 


restaurant At the last meeting of the association 


Kepley, of the American Multigraph Sales Com, 


regula 


Cleveland, and F. E. Cotharan, the New York manager 


of the company, were invited guests and took uy 


association some misunderstandings which had ar 


the past. It will probably interest those in other « 


know that everything has been adjusted amica 


Free Life Insurance Plan 


The Weis Manufacturing Company have inaugurated 


plan for providing their employes with life 
policies as an expression of their appreci 
faithful and continued service After a caret 


of several propositions the company decided to adop 


following plan 

To each person who has been continuously 
ployed for at least six months, the company 
pleased to present a life insurance policy 

One full year’s service will entitle employe t 
for esos ‘ ‘ 

Two full years’ service will entitle employ: 

tor errr . . 

Three full vears’ service will entitle emp! 
policy for re 

Four full years’ service will entitle employe to 1 
for ‘ : 

Five or more years’ service will entitle emp! 

nolicy for . 

The amounts of policies will be computed fr 
future continuous service periods. For instance 
plove has worked for the company in the past 
tinuous period of five or more years his ( \ 
made out for $1,000. If for, say, three years 
read for $800, and for each year’s future 
the company, $100 will be added to the 
maximum of $1,000 

No medical examination is necessary 


This insurance in no way conflicts wit! 


tion insurance which company is at present carryit 


employes 


Advance in Prices Announced 

The Machine Appliance Corporation, of 35 
Brooklyn, N. Y., announces an increase in price 
new schedule of discounts effective June 1% 18 
menting on prices presented they state t! 
dealers will appreciate the circumstances wl 
the advance. These circumstances include 
increasing cost of materials and 2 proport 


in labor charges. 


wit! 
ise 


ities 


1s 


Na) 


1 
1 the 


1 


us 
ne 


WARN PAC ae 
EV A he 


Rene ens iae 
PR ere 


ox 


ant 


“FountainPen == 


gis OFFICE APPLIANCES 





= = 
Self-Filling Ces = 


eo. 





20 MILESTONES 
of Fountain Pen Progress 


This is the CONKLIN’S twentieth birthday. This score of 
years marks twenty prominent milestones in fountain pen im- 
provement. Because, the CONKLIN was not only the 
pioneer self-filler, blazing the trail and forcing recognition of the 
self-filling principle, but it has resolutely maintained its posi- 
tion in the vanguard ever since by sheer superiority and 
always keeping ahead of the field. 

“And they asked me how I did it 
And I gave ‘em the Scripture text 
You keep your light so shinin’ 
A itttle in front o’ the next.” 
RUDYARD KIPLING 

The CONKLIN’S wonderful little filling device, the famou 

Crescent-Filler has always kept ‘a little im front o’ the next”’ 
It has never been equaled—no, not even approached in simpli- 
ity, durability and distinctiveness. It is still suprem: Write 

catalog and dealer’s proposition 


The Conklin Pen Manufacturing Company 
Conklin Bildg., TOLEDO, OHIO 


BOSTON CHICAGO SAN FRANCISCO WINNIPEG 
59 Temple Place 1636 Lytton Blig. 577 Market St. 346 Donald St. 


—_ 
yA 
ft. Self-Filling 
@ Fountain Pen 


NON-LEAKABLE 




















OFFICE APPLIANCES 





HE true American wants to work 
where he will help win the war. 
He wants to fit in. America needs the 





The Right Men in the Right Jobs 
Will Win The War 


It has over 500 branches through- 
out the nation, and 20,000 U. S. Public 
Service Reserve enrollment agents. Ask 
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Right Men in the Right Jobs. Only the local post office or newspaper for 
when this comes about name and address of the 





nearest representative, or 











can maximum produc- 2 : 
tion be obtained to sup- pnameenr’s write to the U. S. Em- 
our armies at the STATEMENT ployment Service, Wash- 
ont. th ington, D. C. 
“Teductry plays as essential and hon ° 
2S ca ceeey poeeen We o 
The needs of all war Ugur aa all ae B ame ‘to get 
industries can be antici- Sse SaaS labor through their own 
pated and met by the ol 7 or’ he worn recruitin 
Government if employ- Chante 9 ste agencies are inentoolen 
ers and laborers will avail ben ag with the Government's 
themselves solely of the wa tay mannet taceeyihrugh his machinery and oprefer- 
nation - wide machiner sot, Semel, eee abr fo i 2 i : 
HON ~ y Sond 4 loyally as Revevotore toy ring their interests to 
ome - hg The Py py those of the nation. Only 
> ber thar se sacrifice will have been in . e 
ale directly og oe lop oe dee “ 
Country's ability to sup- Sree OODROW WILSON. pe can the constant, rest- 
shifting of labor from one 
ply all War Industry war job to another, with the 


with the best workers the consequent diminution in pro- 
country can produce the moment they —_—_duction dnd efficiency, be prevented. 
are needed. Above all, the Government urges every man 


en in war work to stick to his } til the 
The U.S. Employment Service is -: sssemmends thet he ¢ oa: 


. Any 
the official bureau of the Federal —_—™man_not engaged in war work should put him- 
Government in charge of the distri- self at the disposal of the nation by register 

. : ing with the Public Service Reserve. This 
bution of labor. ‘ The President has is a tremendously important duty ! The war 
declared that it is the official agency worker ranks with the fighter in the 
for recruiting and distributing unskilled He will belp beat the Hua. 


- Jabor for war work. 
United @© States 
ent Service 


CS Deytellabor WH Wilson Sey 
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San 


Fra 


ncisco Stationers Report Good Stock 


Arrivals. 
stationers report that stocks of goods are arriving 
an the | ive for a year T here are, of course, de 
some s nents, but on the whole they have 1 
int to register on that score Che main trouble 
vorrving the business in San Francisco is the diff 
oe help, competent or otherwis« un of 
it after it is employed Constant changes are 
11 ales forces, and a new clerk is scarcely 
nto the | siness before some rival store 1s idding 
wr her services. In most cases now it is for HER 
s, fe nen are very scarce and women are being 
nore thar er in most of the stores 
New Buyer for San Francisco House. 
Scranton has been appointed buyer for the whole 
itionery department of Sanborn, Vail & Co For 
we years Mr. Scranton has been | rR 
iterials for the firm Naturally this « 
shows a falling off in war times, although other 
ents sh increase r. W Moore, general 
1Isiness, has oreviously had charge ot the 
holesale department, and the turning of 
é Mr. Scranton will relieve him of a burden 
rdly carry with his other act 
Ingrim-Rut'ledge Expanding. 
rit tutledge Co.. San Francisco, has 
oO ining store roon on Montgomery 
il is preparing to remove the ions § that 
thrown into one store The ad ! 
the present floor space and will add 
ity of doing business. New equipment 
ally ed display show cases will stalled 
a provements are ompleted the store 
ea lifferent appearance trom the 
Pencil Factories Burned. 
stroy he pencil factory of the Essex Lumber 
\ Sacramento cn July 3, causing loss 
»N $50,000, including several thousand dol 
t! il slats The fire S suppose ive 
oom. The f will be Lire 
a le and in the meantime work will soon 
ed porary headquarters 
Ce Pencil Slat Company's facto Oak 
il badly damaged bv fire this month 
Recovering from Severe Illness 
D. WI ey, the middle eastern repres 
de Davids Ink Company, is rapidly recovering 
S¢ ness that has confined hin e¢ 
a 
Fe New Engiand representative, has sev 
Oo with the Thaddeus Davids Ink (¢ 
Mr. Pat ast, director of sales, will s " 
al ver this territory 
Papeterie Firm Opens New Building 
opent f the new Chas. | Wevland (¢ pany 
at H ‘ d and Crosby str New York City, 
i ost able ele! 4 in 
loyes of ‘ r pated 
ifforded pleasar € ile 
a ther enlivens é i d 
id the heads a t 
1 idents that marked the function was 
" Chas. E. Weyland, the president of the 
za i some floral horseshoe by the employes 
{ ee 


oe 
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1M a e 


anted— 


General Agents and Salesmen for 


the AMCO Desk Adding Machine 


THE PRODUCT was developed to 
ineet an existing demand, and com- 
bines a number of essential features 
not found together in any other 
machine 


and it sells for $42.50 


THE FIELD embraces practically 
business; present 
users range from the largest con- 
cerns in the country to the cross- 


every class oO! 


roads stores. 


Thousands have been sold 
since the first of this year, 
and the surface of the mar- 
ket has hardly beenscratched. 


THE SAIES PLAN is exception- 
\Ve furnish salesman 
with a stock of machines for imme- 
diate carry all accounts, 
and advance commissions liberally. 


ally broad. 


delivery, 


If you are a_ substantial 
salesman with a clean record 
and proven sales ability— 
preferably on office special- 
ties—and can furnish bond 
(we to pay premiums), we 
can offer you some excellent 
protected territory. 


Tell us all about yourself in your 
reply. 


ACCOUNTING MACHINE CO., Inc. 


156 Broadw-y 


NEW YORK, N. Y. 
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COVETED SOAR ET UNMET! 


TELL 


WHT 


TAUUAEEATUCNAETA TEE 


DeTSSVEROT DNA 


Pa me 


UT? 





PU ULMER SEL 




















66 





The Line-Up at the Recent Chicago Stationers’ Golf Game at 


Chicago Stationers’ July Golf Game. 


tournaments of the 


the most successful golf 
present year among Chicago stationers was held on July 
23 at Golf Club. 
the Golf 


a number of members of the trade not golf players, 


One of 


the Park Ridge Twenty members of 


Chicago Stationers’ Association played, while 


were 
present. 

Five foursomes teed off for the afternoon round, play- 
losers 
War 
which, as ( \. 


with winners and 
The 
Stamps 
& Co., 


Red Cross. 


ing in pairs for the first nine, 


the 
Stamps 


last nine holes. were 


Thrift 
Maloney 


paired for prizes 
Savings and 
announced would 


More 


Stevens 
be donated to the 
were thus turned over to that organization, including a 
the Men's tournament held the 


Stevens, of 


\merican than $26 


contribution from Credit 


same day 
Those Who Won Prizes. 
The prize winners in the first flight were Frank Gibbs, 
c BB. Sauerby, H. B. Struble and D. W. 


Goes, Guy 


Armstrong; in the second flight, F. H. Butenschoen, 
H. G. Herder, W. S. Carpenter, Don Newton, and C. P. 
Mueller. Among those present most of whom turned 


Adams, F. M. Ryan, Charles Ham- 


E. Burroughs, C. E. 


in cards were Harry 


burger, C. Temple, C. H. Lauter 
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A Promising Young Company 
The West Coast Stationery and Printing Company is 
the latest candidate for public favor in Los Angeles 


company will handle a complete line of stationery a1 


office equipment, and have also installed a oroug! 
modern printing establishment. The new company is lo 
cated on what is locally known as ‘Stationers’ Row” a1 
have as neighbors some of the largest stationery y 
cerns in the city, all within a radius of two blocks 

One of the unique features of the printing department 
is the location of the presses in plain view at the rear « 
the store, with a high counter in front of then [his is 
used to perform the same function as the conventional 
window display, and the company has found that it has 
considerable advertising value. 

jos. E. Harvey, formerly connected with Wolcotts, Los 


conjunction with | 
organized the company. Mr 
experience in the stationery 
Mr. Carter, 
manufacturing department, has held responsible positions 


Angeles stationers, in 
Harvey has had an 
equipment line 


and office 


while who will manage the printing 
with some of the largest concerns in the East and on 
Coast specializing in this particular line of worl 

The new company has adopted the profit-sharing plan 


rprise, be 





jung, J. C. Williams, ( \. Stevens, Gus Meyer, Dudley encouraging its salesmen to invest in the ent 
Johnson, F. A. Ward, ‘ \. Stromberg, John W. Ogren. lieving that this policy conduces to more efficient 
W. W. Matthews, P. A. Howard, George Ramskill and operation. 
several others whose names were not obtainable from a ” 
the score board. Nicholson Honored by Ad Men. 
The day was ideal and the course was in fine condition, The Adcraft Club of Canton, O., has installed R. M 
hence the scores were creditable. The games played in Nicholson, advertising manager for the Berger Mar 
the June tournament produced scores which were the turing Company, as its president. The clu is adopts 
subject of laughter for the Wheaton course was not at the slogan, “In the war until it’s won,” which means 
that time in the best of condition and players who got according to the new executive, that the major porti 
“into the rough” lost many strokes getting out. Further- of the activities of the organization will be 
more on the day at Wheaton there was a high wind directly connected with war work. 
which presented a_ further 
problem, carrying the clean- Stock Taking Season 
est and longest flights into The fact that quite a 1 
the tall erass despite skill and hee af concerns “ay 
intention ce a a it ih 
cember was responsible 
Corporations with Souls. an active demand during 
(ongress seems to have last week of Jul for lat 
adopted the view that a cor- books, invent 
poration may have a_ soul, marking pencils ar othe 
since it has authorized na- stock-taking munitions ( 
tional banks to contribute to ing to the uncertain tons 
the American National Red trade in many lines. it 
Cross out of any net profits nothing unusual for st: P 
available under the law for be taken everv ninety davs 
the declaration of bank divi- Chairman John W. Oeren and come of the Late Comers This demand seems to 
dends. at the Game. inaffected by price advances 
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DIXON, Fisu & COMPANY 


NCORPORATED 


STATIONERS AND PRINTERS 
THE LOOSE LEAF HOUSE 


jm | 


t © ALAPORNIA STHERT 


SAN FRANCISCO, CALIFORNIA 


July 3, 1918 


We take the liberty of The fa 
complimenting you on your guide Guide Height 


heigt filing systen, imples just ey: 
— . 1 Filing System 


some time, and a! : 
ing up a good trade with it. 
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YOUR SAMPLE SET is Ready 
and will be sent on Request 





The fa 
Guide Height 
Filing System 


The fa Manufacturing Co. 
162 Union Street 
Monroe, Michigan 
New York Office 368 Broadway Chicago Display —511-515 South Wabash 
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“4 22O0Line”’ 


Vertical 
Filing Cabinets 


Are made with Veneered Quartered 
Oak or Birch fronts and tops, and 
Plain Oak or Birch panelled sides 
and backs. Finished in Golden or 
Natural Oak or imitation Mahogany. 
Equipped with easily-adjusted fo 

low blocks to keep contents in ver- 
tical position; drawers operate o1 
roller bearings and extension slides 
which keep them in horizontal posi 
tion when withdrawn from cabinet 

A medium priced file with many o 
the high grade file features. This 
line and the *‘421’’ shown opposite, 
have assorted filing drawers whic! 
can be arranged in a cabinet to care 
for the filing of most any of the 
standard size business papers and 
record cards. 


The ffs Manufacturing Co. 


162 Union Street 


Monroe -- Michigan 
New York Office . 368 Broadway 
Chicago Display - 511 South Wabash 
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“421 Line” 


Vertical 
Filing Cabinets 


Are made of solid Plain Oak and 
Birch, finished Golden or Natural 
Oak or Imitation Mahogany. 
Equipped with easily-adjusted fol- 
low blocks to keep contents in verti- 
cal position. All drawers operate 
on hard fibre rollers; cannot be 
pulled out accidentally, but may be 
quickly removed when desired. 
Every joint in the frame of a "421" 
Line File is interlocked, glued and 
held with two screws, making the 
cabinet practically non-rackable. 
Eleven years on the market has 
given this line an enviable reputa- 
tion. If youarenotfully acquainted 
with this sturdy cabinet request us 
to give you complete information. 


The ff es- Manufacturing Co. 


162 Union Street 








Monroe -t- Michigan 
New York Office - 368 Broadway 
Chicago Display - 511 South Wabash 























Sectional Card Index Cabinets 


Are especially adapted for use in offices where there is a possibility of the 
card record system growing or expanding. They are designed for this con- 
tingency by being made in Top and Bottom Sections. A Top Section should 
be purchased first and can be used until such time that there is need for 
more than 2800 cards. Then add as many bottom sections from time to 
time as the filing system may require. Bottom sections cost less than Tops. 
Each drawer has a capacity of approximately 1400 medium weight index 
cards aside from the necessary guides, and is equipped with steel, easily 
adjusted, self-locking follow block to keep contents in vertical! position. 





Illustration above Top section = 


shows 8x5 Top Card whichshould 
Section, two 3x5 always be 
Bottom Card Sections purchased 
and sixteen inch leg first as a 
base. start for the 


filing system 








Illustrating [illustration be 
3ottom Sec- shows one Top 
tion. As Card Section 

many as de- Bottom 3x5 Card 
sired can be Sections and sixtee 
stacked inch leg base. 


under a Top. 





Also has pull and label holder on outside. These serviceable sections are 
made in sizes to accommodate 3x5, 4x6, 5x8, 6x9 and 8x5 recordcards. May 
be stacked as shown in illustrations with or without leg bases as desired. 
Furnished in Plain or Quartered Oak in Golden or Natural finish, also in 
Birch Mahogany. A section or two for display will more quickly convey to 
your customers the adaptability of a card record file of this design. If you 
do not have a W&* Dealer Catalog, your request for copy will bring a 
fully illustrated book of Filing Devices, Office Accessories, Office Supplies 
and handsome line of Sectional Bookcases with our dealer’s proposition. 


The f/&*- Manufacturing Co. 


162 Union Street 


Monroe -- Michigan 


New York Office—368 Broadway Chicago Display—511-515 South Wabash Ave. 
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Government to Control Labor Supply. 


San 


ipp l ‘ rf 


alled by the Department of Labor Re 

e present om each state, appointed by 

rganizations for employers and 

Off Is of the United States Employment 
iorities Board and the Depart 


' 1 1 
expial t é pian or governt! 


The State Advisory Board. 


he Seal 
Why the Plan Is Necessary. 
ey. parti 


has he 


ft d to 
Labor Competition Disapproved. 


art 


nference was held recently in Wash- 
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SU 


QUALTTS 


Everything has quality to 
a certain degree. A ten 
dollar pair of shoes has 
quality, a five dollar pair 
of shoes has quality, but 
to a lesser degree. 


BERKSHIRE 
TYPEWRITER 
PAPERS 


vill give you the highest 
degree of quality in any 
weight, finish, or tint your 
customer might want. The 
Sample Book will visualize 
every Berkshire Typewriter 
Paper. Have you a copy 
to help your customer de- 
cide what he wants? Better 
have one on your desk. 
Of course, it’s free. 


Eaton, Crane & Pike Co. 


Pittsfield Massachusetts 


PITT 


JUPUVOUEEREUEEUURERUUROREOROCERUURUCUDEERR EERE E AREA E EU EERGEEGEE EERE EEEEEEEDE EERO EEE E ECE C TERETE EERE 


TUPLE 



































iN 


th 








T ypocount Linen Ledger 
Paper exactly fills every 
difficult requirement of 
Machine Bookkeeping, 
in texture, finish, durable 
strength and color. It is 
designed, made and sold 
for this one particular 


purpose. 


Its very moderate price 
and the excellence of its 
service make T-ypocount 
a particularly wise pur- 
chase at the present time. 
Send for test sheets to 
try out in your 
own accounting de- 
partment. 


Byronj}Weston Company 


Dalton Massachusetts 
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resulting in the withdrawal of labor from war industries, 
is strongly disapproved, and henceforth this Board, 
through its Priorities Division, will in proper cases with- 
hold priority assistance from employers who persist in 
pursuing such methods.” 

Underlying Principles. 

The general program is based upon the following prin- 

ciples: 

Scope of the New Plan. 


(a) That, in time of war, all the labor resources of the 
country should constitute a common supply for the benefit of all 
industries connected with the war 

(b) That all industries not directly connected with the con- 
duct of the war should contribute their equitable share of the 
labor which is needed by war industries, so that such work may 
aut all times be fully manned. 

(c) An equitable distribution of the contributions required 
from non-war industries for war work, and a proper distribu- 
tion of available supplies of labor among the war industries, ac- 
cording to their relative needs, can be secured only when con- 
ducted by a central agency. Such an agency, as stated by the 
President, must “have sole direction of all recruiting of civilian 
workers in war work,” and further, in “taking over this great 
responsibility, must at the same time have power to assure to 
essential industry an adequate supply of labor, even to the ex- 
tent of withdrawing workers from non-essential production.” 

(d) That recruiting of labor for war work should be so con- 
ducted as not to take men away from employers doing war work, 
from the railroads or tarms. 

(e) That the central agency must have accurate information 
as to the total demands for labor in all war industries and the 
location and character of such demands. 

(f) That a concerted national effort should be made to secure 
all the men needed for war work, at whatever cost 


(g) That movements of labor should be made from places as 


near as possible to the demand. 

(h) That competitive increases in wages should be prevented 
and the rates of wages in war work stabilized so far as possible 

The program will be expanded to cover recruiting 
skilled labor, of which the supply is less than the demand, 
and “hiring at the gate’’ when and where the Employment 
Service shall have sufficient branch offices to maintain 
this work; but it will apply to non-war work only in case 
competitive recruiting by employers in such work proves 
injurious to war industries. In the meantime employers 
are permitted to do their own recruiting of skilled labor 
except as forbidden by the following restrictions, which 
apply to employers engaged in non-war work as well as 
war industries: 

(a) No solicitation in any way, direct or indirect, by 
advertising superior inducements or otherwise, of men 
already employed in other war work. 

(b) No advertising should be done except with the au- 
thorization of the local representatives of the United 
States Employment Service. 

(c) Not to advance, pay or arrange for interstate 
transportation of labor except through the agency or 
with the consent of the United States Employment 
Service. 

Restrictions on Employers. 

Employers not engaged in war work are not permitted 
to take labor from the Government or employers engaged 
in war work. The central recruiting program does not 
yet apply to women workers, nor to those engaged in war 
work tf their maximum force is less than 100 men. 

Employers are not restricted in their choice of the men 
recruited for them by the United States Employment 
Service. They can exercise choice either at the plant when 
the men are sent there or preferably by arrangements with 
the State Director at the office where labor is recruited. 
An employer is not prohibited from hiring a workman 
who applies at the plant, although he should get the con- 
sent of the man’s present employer. 

Employes are under no compulsion to go into war 
work. They are free to take a job offered by the United 


States Employment Service or not. They are not com- 
pelled to seek new positions through the United States 
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The New Improved Widney Strapless Seatpad 
is the latest word in Chair Pads. Durable, 
Easy-Sliding Slot, supplanting original 
leather button-on fastener—new Special “T” 
head fastener for anchorage. Gives free mo- 
tion in every direction. Moves with you but 
never leaves the chair. 
















This Display Outfit is Your 
Salesman Without Salary 
This remarkable new Silent-Salesman with supply of attractive 12- 
page, 2-color, consumer booklets, go with first dozen assortment of 
“Sliding-Slot” Seat Pads, at special introductory prices. 

Wonderful new Selling Method for Seat Pads. With this outfit you 
will not have to worry about the sales. 


Shine-Proof ' DN E 


Good- Looking (PATENTED) 


The 100% Pad FELT SEATPAD 








Cool 
Sanitary 


“Try This 
for Profits’ 








is the champion of good sellers. Your investment turns 
ver fast. In big stores of Chicago and New York, the 
M idney Patented Seat Pad has already demonstrated its 
successful selling qualities. The Widney Display Outfit 
will bring you more profit per sale and per square foot of 
space, than any other item in your store 

THE T. EATON CO., Toronto, Canada’s greatest store, 
recently Widneyized their own office chairs with Sliding 
Slot Seat Pads. In selecting a seatpad for their own us¢ 


the EATON Company picked the king of all chair pads 
Che Widney Strapless. 

The New Improved Widney sells—stays sold—and sells 
other Widneys for you. 

With this display outfit we guarantee you will sell more 
pads, and make many times the profit you ever have befor 


Investigate our new money making plan today 


The Widney Company | y 4 


310 S. Jefferson St., Chicago, U. S. A. Co 
Sales Offices: New York, Chicago : = ) 
—— 
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4 ~§6©Little Stories of Success 
No. 46 


It has been just eighteen months 
since McElroy quit a job as mes- 
senger boy and clerk. He had 
| ee worked at it for three years at 
$30.00 a month. He next quali- 
fied as bookkeeper at double his 
old salary, but that didn’t suit 
him. He wanted to get out where 
he could win on merit—selling 
held a strong appeal to him. 





McElroy started with Elliott-Fisher 
Company about the middle of November, 
1917. During the last three months his 
salary, commissions and bonus amounted 
to $1152.68—$384.22 a month—more 
than twelve times as much as he earned 
two years ago. 
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We have room for more McElroys. 





TPB BEL AE. 


Elliott-Fisher Company 


82 Elliott Parkway, Harrisburg, Pa. 


Branches in All Principal Cities 
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Em} ent Service, although they are requested to do 
sO ' ange his job, although the Employ 
ment Service will discourage such changes cxcept for * 
4 reas¢ > 
Employers in war work who have field recruiting forces 
cal ntinue to use them to obtain unskilled labor for 
the time being under the instructions of the United States MERIC N 
Emp! ent Service They should obtain authorization [ ‘ , 
fror e State Director of Employment 
What Salesmen Should Know About Your PUBLIC 
Business 
Whetey Oe et Oe Se has an unerring sense of values 
eT! nase 1s i estion agitate witn onsidaerapdit 1! 
SSeet SS eee From Colonial days “Yankee Shrewdness” 
ache ie myst # a ot ccdhias Gaines aad bala! has been current for a discerning sense of 
; ae —. . ' values that is the birthright of all Ameri- 
e stock and permitting them to set their quota iat . : + 
sens ac bleh above thin kas Sa ae cans. To this native shrewdness on the 
Fin tte citbinw tenia. “Shee aie eae ae ee part of the public is due the popularity of-— 
s Ss I l cl Ss K ( he me I 
or the former policy, of course, do 
S that every « ee who is worth 
ea e is not merely a ‘ the y 
" vorker with ss’ a is Ss 
ste ise any eas i i ) 
‘ policy o S | St ) 
book”’ t £ 
‘ name ( S ‘ i 
ll in the " ‘ 
; e those e bis s 
t th - 
s nd tell hit els ve 
i eelit at Ss 1S 
é Vayu ¢t | d € i 
‘ ess tor 1 ~ So tne 
iti Y onn 
ealer quote ( er’s 
essful me ing 1 policy 
eans. et 
ing. That is ( s ss 
to 1 ‘ ‘ i ¢ ¢ 
ki ¢ 
h and s 
sted salesmen, They know that “hosiness consists of | K ARPEN FURNITURE 
7 a. ai It has met every test on the score of qual- 
eupeene : ity, durability, workmanship and dependa- 
Pose bility [he attractive variety of styles and 
range of prices have a twofold appeal to 
hair se dealers—rapid sales and repeating custom- 
lip ' ers. “Karpen” quality is something differ- 
o eer aes ae * : tee ent, mething distinctive—a value that 
; z pea PE aie St ip runs through the entire “Karpen” line. 
Let us send you our catalog? It is a down- 
pour selling ide: 
Salz Brothers Better Deliveries S. KARPEN & BROS. 
C a Be York City, have increased their cat Designers and Manufacturers 
plants of C. P. Higgins & Com- Chicago Michigan City New York 
Fountain Pen ¢ pat f New- 
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Bemis Coin Bags provide 
a better way of storing 
and handling large amounts of 
coin. Banks, Railways and 
Department Stores, Manufac- 


turers and others are using 
them to facilitate business. 


They Are Time-Savers 
Each Bemis Coin Bag filled to 


capacity contains a stipulated 
amount according to denomina- 
tion, and carries a total deter- 
mined at a glance. 


Used by the Government for exactitude 
and quickness in handling millions. 


Write for Catalogue, Prices and 
Special Dealer Information. 


Bris Bro Bas (, 


Cupples Station, St. 














Recommendations Affecting Paper. 


War Industries Board Sends Out a Letter Outlining Economies 
Both in the Manufacture and Consumption 
of Paper. 


The increased shortage of material and the question of an 
adequate supply of paper has influenced the Pulp and Paper 
Section of the War Industries Board at Washington to send 
out a letter to various groups of manufacturers, together with 
recommendations, which were made by the group of manufac- 
turers involved. These recommendations are made _ funda- 
mentally for the purpese of accomplishing economy in the use 
of paper, and are effective August 1, 1918. 

The economies to be practiced by the manufacturers of stock 
blank books are as follows: 


Paper. 
The following is to be the basis of weights of paper to be 
used: 
Low Grade of Machine Finished Papers— 

The weight of these papers are to be manufactured on the 
following basic weights 25x38—30—35—40—45—50 and 60- 
pound maximum. 

Medium Grade Paper (such as is used in B. & P. No. 1334 or 
low grade ledger paper)— 

Medium grade paper to be manufactured on the basic 
weight of 17x22—28-pound substances If ordered in quan- 
tities of five (5) tons or more, can be manufactured on a 
basis of 17x22—26-pound substance. 

Ledger paper to be manufactured on a basis of 17x22—28- 
pound substance. 

Ledger Papers, Such as ‘Nationals,’ “Yorkshire” or B. & P. 
Westlock and Higher Grade Papers— 

Higher grades to be manufactured on the following basis 

Size 22x28 on the substance basis of 17x22—28-pound 

Sizes 16x21 and 18x23 on the substance basis of 17x22—32- 
pound, 

Ruling of Blank Books— 
All folio, quarto, two-thirds cap columnar books, etc., to be 
ruled with No. 3 fa'int lines (this being four to the inch) 
Ruling of School Note Books and School Note Paper— 
To be in a No. 4% faint. 
Sewing— 

The number of sheets to the section to be increased as 
much as the grade of the paper used will permit 

Cotton thread in place of linen thread to be used where 
found practicable. 

Fly Leaves— 
Marble paper and fancy paper for fly leaves to be discon- 


tinued 
Single fly leaves to be used in place of double 
Fly leaves to be omitted on all single sections or sewed 


through the middle of books. 
Indexes— 
Indexes in ledgers of 100, 200 and 300 pages to 
letters to a leaf, plain ruled, not tabbed 
In 400 and 500-page books, two letters to a leaf 
Edges— 


Marble or fancy edges to be replaced by plain edges 


ye four 


Gold or metal edges to be replaced by green edges 

On the low grade or popular priced memo books discontinue 
the coloring of edges 

Finishing: 

The number and width of bold lines on high grade full 

bound blank books to be reduced 334, per cent 
Change of Material— 

On full tound blank tooks on which paper used is below the 
“Yorkshire” or ‘‘Westlock’’ grade, substitute high grade 
fabri-hide or texhide for fleshers, as well as for the buffing 
of cowhide, and use oriental leaf for finishing in place of 
gold, where found advisable, reducing the number of lines 
about 33144 per cent 

On three-quarter bound books, with either cloth or canvas 
sides, substitute high grade fabri-hide for backs and corners 
and use oriental leaf for finishing where found practical 
reducing the number of lines about 331, per cent 

The same rule to apply to all half-bound folio or quarto 


books and columnar books in which paper used is of the 
grade of No 13% B. & P. or better 
On the other half bound, folio, quarto, two-third cap and 


figuring books, fair grade fabri-hide to be used in place of 
buffing, and cloth grain paper in place of cloth, except in 
books above 400 pages, upon which cloth is to be used 

The sides of these books to be finished with blind stamping 
and backs in oriental leaf, where practical, reducing the 


2°91 


number of lines about 33's per cent 
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the first number called 


in the draft of office files 



















It has been examined, 
found satisfactory and 
placed in Class 1-A. 


“801” has gone to the 
front in American busi- 
ness and has successfully 
gone over the top in 
severe tests. 


It is a rapid- 
hre money-maker. 


Immediate 
shipment of 
**801"’ is assured, 


Folder 

No. 818 
is available 
this month 


**s01”’ 
THE WAR FILE 








STEEL EQUIPMENT CORPORATION 
AVENEL, NEW JERSEY 


NEW YORK. BRANCH, 25 WEST 45TH STREET 


Se CLWUIY 
/—STEEL J 


Makers of Security Steel Office Furniture and All Kinds of Filing Devices and Supplies 
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Complete and Practical in every Detail 





The Noiseless Typewriter 


100% NOISELESS 


Highly commended by well-known representative concerns 
after exhaustive tests, resulting in repeat orders and standardiza- 
tion of equipment. 


The practical Noiseless mechanical construction not only 
insures a permanent noiseless result, but also increases durability 
by preventing the usual excessive wear and strain caused by the 
hammer method of typewriting. 


Our catalogue will interest you. Send your address and 
we will mail you a copy at once. 


THE NOISELESS TYPEWRITER COMPANY 


General Sales Offices: Factory: 
253 BROADWAY, NEW YORK, N. Y. MIDDLETOWN, CONN., U. S. A. 
Sales Offices: 
NEW YORK CHICAGO PHILADELPHIA WASHINGTON BOSTON BUFFALO 
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Duck Bound Books- 
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Comfort + 


Everybody 
Appreciates 





IANCES 


Utility 
=Efficiency 


N 
NY 


Co eat is something every 

office man can afford because it conserves 

en d nore efficiency. 

Or Ex cushion is what its 
al | ( 


Mad 13 ox effect ; welted edges all 
Lround filled with new sanitary soft resil- 
din rtificial leather on sides and 
bottom, the top is of a high grade quality 


felt, artistically upholstered and tufted. 


he FELT TOP is, it prevents 
and saves wear. 


Try It and See 


ealer, we will gladly send 
nd we know that after 
will order a supply. 

y storm. If you do 


iated in your territory, 


black and 


Felt top in brown or green. 


18 inches, 


Economy Seat Company 


3132-3136 South Canal Street CHICAGO 
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Old 
Hampshire 
Tablets 


Old Hampshire Bond and 
Velum tablets are without 
doubt the highest grade 
tablets on the market. 
They are what many of 
our customers have long 
looked for. Four. sizes 
give abundant opportunity 
for selection. 


Letter Princess 
8x 10 614x 10 
Packet Note 
5144x9 5x8 


You do not use “any old 
envelopes” with these tab- 
lets, but envelopes specially 
made to fit eachsize, packed 
in quarter thousands. 


No Second Sheets 
in 
Old Hampshire 


Tablets 


Fine Stationery Department 
HAMPSHIRE PAPER CO. 
South Hadley Falls, Mass. 


Makers of Old Hampshire 
Bond— Vellum—Lawn 
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Paper and Pencil Outlook 

Fletcher B. Gibbs, of Shea, Smith & Co., Chicago, a 
member of the National Catalogue Commission, has a 
timely article in the National Association News on the 
outlook as affecting paper and pencils. Mr. Gibbs in 
reviewing the paper market predicts that further ad- 
vances may be expected in the future, which will not 
only affect the prices of this commodity but, also, every 
class of goods made from it. This condition is due to 
the diminishing supply and high cost of raw material, 
scarcity of labor, difficulty of obtaining mill supplies and 
machinery for replacements, the transportation situation, 
high rates of freight, and numerous other contributing 
factors. Some paper manufacturers assert that the price 
will advance fifty per cent each year during the progress 
of the war. Reduced importations has resulted in the 
use of vast quantities of rags for the manufacture of gun 
cotton and shoddy for clothing. This has increased the 
cost of rags He states 

“The situation is further complicated by a prospect of 
the Government’s reducing the production of paper, for 
the purpose of conserving the supply of this very import- 
ant material for war munitions and for the further pur 
pose of economizing the use of fuel.” 

The pencil situation presents similar features. There 


has been an ever-increasing scarcity of skilled labor, due 
to the demands of industries engaged strictly in the 


manufacture of war material. Many mechanics have been 


absorbed by the large ship building plants. In order to 
serve more efficiently their customers, manufacturers are 
adopting every device that promotes labor-saving 
pursuance of this policy many popular numbers of pencils 
have been entirely dropped or temporarily held in abey 
ance Material advance in the price of pencils car 
confidently expected. 

[he conditions,” remarks Mr. Gibbs, “as they relate 
to paper and pencil industries also apply to manufa 


turers making goods from cloth, canvass, leather, rubber 
metals, wood and glass: and create a situation never be 


fore experienced in the stationery trade.” 


City Contracts Go to Local Firms. 


[The Board of Supervisors of the City and County 
San Francisco recently let contracts for stationery 
‘arbons, etc., for the coming fiscal year he business 
was distributed among a number of the local firms. At 
the successful bidders were: the H. S. Crocker Company 
\. Carlisle & Company, Schwabacher-Frey Stationery 
Company, Patrick & Company, Payot, Strat & Kerr 
Wilcox & Company, Montebello Ink Cor i! Stone 
['ypewriter Ribbon Mfg. Company, H. C. Magnus & | 


any, and Reininger & Company 


Getting the Message Across 
} 


\ war novelty has appeared lately that by its popularit 
has opened a new source of profit to stationers. It is 
the shape of a red bordered stamp about half an 1 
square, adorned with a brilliant red heart in the center 
These unique messengers bear the romantic designatior 
of “Soldier Sweetheart Stamps,” and have ee! 
nandeered by the young ladies for 


respondence with the Yanks and Jackies 


Interesting Line of Guides. 


The Goodline Manufacturing Compar XR | 
way, New York, announces a line of metal tip guides 
netal tips serving to reinforce the guide and to make 
more durable. The top tip is fastened by substantial « 
lets at three points. It bears an open space for the inser 
+ ‘ . lettar at +} TH sane 
ion Of name or tetter a le top These guides 


in standard sizes. 
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Coat (OVO says: 


‘To secure adequate protec- 
tion for your valuable records 
and documents, your con- 
tainer must bear one of these 
two labels.” 





UNDERWRITERS’ LABORATORIES 


INSPECTED SAFE CLASS A N° = - 





UNDERWRITERS LABORATORIES. rl 
CTED SAFE CLASS 8 N° === 


NSPECTED SAFE CLASS BNO 


ANOTHER STEP FORWARD 


Announcing the Greatest Achievement Ever Made 
in the Safe Industry 


EAR after year since 1905, THE SAFE-CABINET has forged ahead in its 
protection of business records, documents and al! valuables. Long ago it 
passed the rigid requirements of the Underwriters’ Laboratories and received their high- 

est approval. It won the place of preferment in many great industries after exhaustive tests 
made by their own engineers. It became the standard of efficiency for all businesses and pro- 
fessions through its mastery of fire. 


Now Comes the Crowning Accomplishment 
The Underwriters’ Laboratories recently promulgated a new schedule for rating fire-resisting containers. 


Classifications were based on the degree of heat resistance offered by the different containers. The fire test 
requirements were severe and exacting. To successfully pass these tests meant the nearest possible ap- 


~~ THE SAFE-CABINET 


“The World’s Safest Safe”’ 

After subjecting THE SAFE-CABINET to endurance tests under extreme 

heat and recording its performance by the most modern methods of 

science, announcement was made that all tests had been successfully met 

and that THE SAFE-CABINET had been awarded both the Class “A” 
and “B”’ Jabels shown above. 

THE SAFE-CABINET is the first and only product so far to be ap- 

= s proved under this new rating. It stands now, as always, at the pinna- 

cle of protective containers. It has merited its titl—‘*The World’s 

Safest Safe.” 
Now On A 100% War Basis 
With thousands of other industries, THE SAFE-CABINET COMPANY i 
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pledged to the concentration of all its energies on Government co-operation and 
e winning of the war. Details of SAFE-CABINET war-time policies will 

be sent upon request. They explain the part THE SAFE-CABINET is 
playing in our National program and how dealers can help in this work 


of vital importance 


THE SAFE-CABINET COMPANY 


Originators and Sole Manufacturers of 
THE SAFE-CABINET 


114 Green St., Marietta, Ohio 
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When Spending Is Saving 


The energies of the United States are being 
reorganized and directed toward one purpose— 
winning the war. 

Elimrnation of non-essentials, saving of all 
commodities needed by our big fighting machine 
and the cultivation of a cheerful and helpful 
mental attitude are duties of the non-fighting 
population. 

“Silent Smith” typewriters may be found in 
every department of the Government and in 
every industry, doing their part in the great 
struggle. They are conserving time, labor and 
money. 

Expenditure for “Silent Smith” ts a saving. 


Illustrated booklet will be sent free 
on application 


L.C.SMITH & BROS. TYPEWRITER CO. 


Branches in 
All Principal 
Cities 


Factory and 
Home Office 
Syracuse, N. Y. 
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A Clever Booklet. 
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FULL CANVAS WITH LEATHER 
CORNERS 


New Eastern Sales Manager 
brat ir many years 1 


ing Company 


Se 42° K OKs SMe =—-=s sO Ramo msm=—wS SRS 





SZzrwucots - BO wes rmr Ses PF nOsZ—w 


n Company au 
f devices. His he arters 
ry embracins New England FULL ADCO FABRIK 


nia. The Heinn Cor nat 
tice, their new MADE ANY SIZE ANY CENTER TO 
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SLOT HOLE PUNCHING 


Handsome New Quarters 
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his progressive California city, an 564-570 W. MONROE ST. 
ire PRE cesgaeh: CHICAGO, ILL. 
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| Further emphasizing 
it as 








| An American 
| _ Achievement 


the Engineering Depart- 
ment of a nationally- 
known Ship-building Plant 
writes, in part: 


‘*The Eldoradowon inall 
grades—I wish to con- 
gratulate you upon pro- 
ducing a pencil that will 
win in a direct straight 
test against the........ ' 
and I only hope it may 
succeed wherever tried 
against the foreign 
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’ 


make.’ 
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epee nesennen tans 


An Eldorado sale is a 


Service Sale. 


Made in JERSEY CITY, N. J. by the 


JOSEPH DIXON CRUCIBLE CO. 


Dept. 98J Jersey City, N. J. 


DOE ESTABLISHED 1827 Oe 
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Telling the “How” of Auditing 

Othce Appliances is indebted to the LaSalle Extension 
University, Chicago, for a copy of a book by William B 
Castenholz, A. M., C. P. A., entitled “Auditing Pro- 
cedure.” 

\n examination of its pages will impress the reader 
with its practical value. It does not confine itself merely 
to the theories of auditing, but in a clear, informative 
way shows how the principles of this constructive sci- 
ence are applied from a practical standpoint. There has 
been a confused idea in the minds of many business men 
that auditing is simply an analysis of business transactions 
Mr. Castenholz has taken this condition into account in 
the preparation of his work, and has illustrated the genu 
inely practical application of the principles of auditing to 
almost every activity of the business world The book 
treats of balance sheet accounts, income accounts, expense 


accounts, municipal accounts, mechanical or detailed 


side, 
auditor’s report and a diversity of other matters all ger- 
mane to maximum efficiency and economy in handling 
auditing matters, whether simple or complex. Its detailed 
treatment of special businesses will be found particularly 
interesting to the accountant. 

The author is a member of the American Institute of 
Accountants, and director of the Department of Higher 
Accountancy in the LaSalle Extension University, which 
institution is publishing Mr. Castenholz’ book 


A Boston Landmark Gone. 

For more than half a century the firm of W. B. Clarke 
Company was engaged in the stationery and 
ness in Tremont Street, near historic King’s Chapel, Bos- 
ton. Due to conditions attributed to the war this con- 
cern was recently forced into bankruptcy, and the entire 
stock of books and stationery was bought by DeWolfe & 
Fiske Company, No. 20 Franklin Street, who will add a 


permanent stationery department to their business. This 
department will be in charge of Mr. H. P. Smith, who o 
cupied a similar position with the Clarke Company. Mr. 


Clarke will retire from active business. 


Changes His Home Port 


Harry W. Condit, previously with the Tower Manufa 


turing & Novelty Company, is now with the Enlow Com 
pany at 362 Broadway, New York. In addition to the 
products manufactured and carried by the Enlow Com- 


pany, Mr. Condit will also represent the Wynne Station- 
ery Company’s line of social stationery 


Card Companies Incorporate 
The Keystone Index Card Company was recently 


corporated for $50,000 at Wilmington, Del I. J. Jolls, 
J. B. Frock and M. L. Horty are the incorporators 

The Peerless Color Card Company, Cleveland, has been 
incorporated for $10,000 Rudolph Perlmutter, Sam 


Schwartz. Cleveland L. Suffens, Hattie Rithenberg and 


Edward J. Siegel are the incorporators 


Fair Employes Enjoy Outing 


The employes in the stationery department of The Fair, 
Chicago, held their annual benefit outing in July, and 
report a delightful time. The affair was under the auspices 


of The Fair Employes’ Mutual Benefit Association, and 
the proceeds are added to a fund maintained the co 


pany for use in event of accident or death 


Cranes Purchase Old Concern. 
It is stated that 7. & W. M. Crane, Dalton, Mass., have 
purchased the partnership business of The Old Berkshire 
Mills Company, Dalton, and will continue the Old Berk 


shire brands. 


; 














A purchased 
Thrift Stamp 
is a Soldier's 
Life Insur- 


ance Policy. 








Branches 








| On sale at all Goodrich 





THE CITY OF GOC 
AKRON, OHIO. | * 


OFFICI APPLIANCES 


T IS rare indeed to find an office which 

does not have, as a part of its equip- 
ment, a number of different articles in 
rubber made by Goodrich. 


The use of Goodrich Rubber Goods ior 
the Office is universal and the wheels at 
the big throbbing Goodrich factories, 
pictured below, whirl night and day to 
keep abreast of the demand. 


Here are a few of the more common 
articles for which the demand is heaviest: 





Platen Covers Compression Rolls Feed Rolls 
Paper Finger Rolls Guide Rolls Cushion Feet 


Telephone Receiver Cushions Base Feet 
Cabinet Hook Bolt Protectors Erasers 
Platen Knob Rings Marginal Bands 


Feed Roll Tubing Impression Strips Flat Platens 





you. Write us of your needs. 


THE B.F.GOODRICH RUBBER COMPANY 


Makers cf the Celebrated Goodrich Automobile Tires - 
**Best in the Long Ruan” 






Whatever your needs in rubber office 
supplies may be, Goodrich can supply 































GOODRICH 


RUBBER OFFICE APPLIANCES 
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Comes From Holland to Take Charge 
The New York office of Rikkers Bros., Ltd., maintained 
as a buying branch, is anticipating the early arrival of H 
B. Roos and F. Hosselet from the home office in Amster- 
dam, the latter to assume charge in lieu of Wm. R. Rik 
kers. Mr. Rikkers expects to return to Holland soon. 


Located in New Quarters 
The Barshal Steel Equipment Company, Cleveland, 
Ohio, are now located in their new and enlarged quarters 
at 2032 East Twenty-second street. Their ground floor 
display rooms are devoted to steel equipment and metal 
furniture. 











\ Pencil Directs 


Biggest Battles 


r Army al Timelti gmat at? 
and B ness—wherever 
im efficiency is essential 


will find 





: & 


New Display Card of Jos. Dixon Crucible Co., featuring the 
Military idea. 





Uncle Sam Grinding Them Out 
The Bureau of Engraving and Printing at Washingto: 
is turning out thousands of bonds for the Fourth Liberty 
Loan daily These certificates of indebtedness are similar 
in form and design to those of the Third Liberty loan, 
space being left on each bond for insertion of their exa 


terms 


Appointed Canadian Representatives 

The Thaddeus Davids Ink Company has appointed A. 
R. MacDougall & Company, Ltd., of 468-474 King street 
W. Toronto, Ont., Canada, their representatives in the 
Dominion of Canada Messrs. MacDougall & Company 
are a large concern and one of the most progressive sta 
tionery houses in the Dominion 

Pacific Coast Representative 

Ernest Wallace, of San Francisco, has recently been 
appointed Pacific Coast representative for the Stephen 
Greene line of greeting cards. His office will be at 444 
Market street 


New and Enlarged Quarters 


In order to avoid congestion in their executive offices 
and service department, the W. A. Sheaffer Pen Company, 
of Fort Madison, lowa, are now located in their new and 
enlarged quarters on the fifth floor of the same ilding 


they formerly occupied at 220 S. State street, ¢ 


Warner Now with Chronicle Company. 


\. J. Warner, well known as a buyer and manager, has 
become store manager for the Chronicle Publishing Cor 
pany, Ltd., 1024 Third street, Alexandria, La 5 
cern deals in office equipment, steel safes, filing eq ment 
Ss plies etc 





M Warner began s ew duties s I is 
s i iends who wis im success s 
taking He is an experienced mat s é 
Ss Sta il results 


Boston Concern in Larger Quarters. 


Phe Boston Index Card ¢ ompany oO | st \lass 
occupies the entire uilding at 
street This building consists of five floors, the sa 
ind omeces having beet Dia¢ ed on the se 
i effort to re e amou r ivgvag 
the uilwavs, the ( servation Divis \\ 
l s es Board h s eq ested Gry S < 
es t the baggage vy the sales S 
een found that photographs and process prints ur 
s kinds are successfully used by mar 
excess baggage charges ind relieving tne 
| 1s expected that the Stationery trade 


1 , 
the ruling ultimate 


The Westert Efhcienc. society held ts sé 
neeting at the \uditor 1 Hotel o1 I gust 

e speakers tn luce \ Da s { 

« . tne Re rver Nat ula turing ( 
Mr. Davis spoke or Planning the Equit nt ar Its 
\rrangement Other speakers were | \\ ns S 
sistant superintendent of inspection, the Wester 


ompany, and A. G. Bryant, manager of t! 


lepartment of Josep! | <yverson & 


8a 
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: a 
E “Light Running Fox” Typewriters Meet Every we writer Requirement 
2 
E - - For two decades the Fox Typewriter Company has martufactured Standard Model 
b i Machines for office use. Many activities in modern life, howev pha: g the neces- 
ae ca sity for a light and efficient typewriter; one which is practical and convenient to carry from 
i : = place to plac € 
r \ Portable Model Supplements Standard Dealers Contract for Entire Fox Line 
3 N The development of the Fox Portabk Established, responsible dealers making 
3 NN Typewriter has only been accomplished after contracts with the Fox Typewriter Co. for the 
E more: than three years of unceasing effort sale of Fox Typewriters are enthusiastic over 
t The factory has been equipped to produce this having this new Portable Typewriter, in addi- 
a highly refined machine and it has been pro tion to the Standard Othce Model, for it com- 
nounced by al) who have seen it the most pletes the ne. Extensive territory assign- 
complete and practical Portable Typewriter ments have already been made all parts of 
yet devised this and Foreign untrie 
Some Excellent Territory Remains Open for Negotiation 


"C 


Manfr s. of ‘the Light: Aunning & fox and thes To xh brtalte’ 
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Big guns need 


HESE are the 


close range 
weapons —t he 
“Shrapnel”. Used 
in your local news- 
paper, they build 
prestige and sales for 













HESE are the 


long range shots 
, that prepare the 
gh & Soy way for your local 
drive. 







Appearing in se- 
lected magazines 

i 2h | reaching business 
— rw executives, they ed- 
ucate your prospects 


to Van Dorn Steel. 





your store. 











Note that they are 
prepared so that they 
cover your various 
needs and lines of 
merchandise. 










After the fire 


Van Dorn users 
‘build for permanence” 
—so do Van Dorn 
dealers. 


Ulin Dew 


ESimplex Stecl Shelving 

















supplies 


you— 
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ammunition- 


SYSTEM FITTED 
SAFES 





Rling Cabinets 
and Supplies * 








R EASY FILING 





and here are the rifle shots that follow 
the big shells and shrapnel -— direct mail 
pieces to go to your mailing list, catalogs, 


| Una B % cards and folders for store distribution, 


Sheiving_and HIG guns need ammunition. Successful — campaigns 
— are built of careful planning, concentrated effort and 
effective ammunition. 





Van Dorn Steel Furniture, Lockers and Shelving give you a 
wide market, top- grade merchandise and profits worth special 
effort. ‘“Van Dorn” further gives you every type of selling help. 


Send for details of our special September drive. 


THE VAN Dorn [RON WorKS COMPANY 


CLEVELAND, OHIO, U. S. A. 












There's Van Dorn Steel 


“everything sells easily and 
for theoffice’’ “stays sold.”’ 

in Van Dorn 

Steel. 


geen 


—enlist 


with 
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VIDS: 
$8M1-41QuU10, 


PASTE} 





THADDEUS DAVIDS INK CO., Inc. 


. ’ e — 
NEW YORK America s Best Since 1825 CHICAGO 
95-97 Van Dam St. 18 W. Kinzie St. 
CANADIAN REPRESENTATIVES 


A. R. MACDOUGALL & Co., LTD. 468-474 King St., West Toronto, Ontario, Canada 
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War Trade Board Restricts Importations. 
Skins and Leather. 
2 poner = 
War 1 Board announces that action has been if _ | ae 
est importation of hides, skins, leather =a re 
leather, and that beginning with June e 
enses ipments from overseas will be issued ss ~~ 
$ ents from South America of 57,000 long | SS 
attle hides of specified weights and grades, ship \ =A a of — 
ther grades of hides or skins from any allies « = me 
uuntries may be certified by the War Indus | _ 
for Government §us¢ shipments : ¢ 
é skins or manufactures ¢ er ‘ ‘a Ls oe ore\ 
é ‘ by the War Industries d —— en 
( use The usual exes s for 
overla! or by lake { da land 
Mexico, a k haul from Europeat s when Cut out the annoyance of the tele- 
; orts and without delay, are made phone and its cord tangling things 
pata ani pore ert Bi Set bits up, besides your temper, every time 
bills of lading by the Tanners’ | sali you talk. 
ed States an option to purchase h hesé 
es the maximum price has been esta Keep the ‘phone clear of the ink, 
Se Free Pag Se, ee tae clear of the basket, papers and 


it at : s <co fixed.” | : 
~ . every thine elise on your desk with 
Egyptian Cotton. . : 


vudeitanatmsatlelase| "The Equipoise 











ssut er until further G 
eCXCE t | grades ot 1 iS are Cx SLY 
spi a I elephone Arm 
Manufactured Rubber Goods. It’s the busy man’s aid to a better 
es for the importations fa day’s work. Doesn’t matter which 
= ore shies , way the Equipoise is turned or at 
such good e iss . i : 
pir pent se é F whatever angle you put it,the phone 
S and applies i ac £ iS : ; o F 
rincipal constituet Articles yn itself is alway S upright and always 
not more than 5 per cent lw towards you. And it’s the only 
are Cxemapret Telephone Arm that works in this 
simple, sensible way; a touch of the 
Nevada to Produce Graphite. finger puts the arm in any position. 
sive de graphite have beet S ed ’ 
Cars (3 according to re] rts wht if F oegal Price $5.50 Complete 
i says San Francisco yrresponde Che 
Va Chauncey R. Drake who has or 2 
ac nder the name of the Black Hope B YW orks 
Mi ( pany The ©. K. Graphite Mining : 
} rganized on adjoining mining claims like a 
ire now vigorously prosecuting work human 
the properties 
arm 
A Patriotic Pointer. 
\ er ré Office Appliances last month used a 
ich in its effect fosters the ends of both patriotism 
d bus 
etter on a plain et ond paper 
, red. white and blue sticker of a United States shield 
[ the top or the letter with e proper 
“ ibove and es. The effect 
S 7 a r boss¢ ] | he s Ker 
lv the « 1 re 
t ( was not ess S-10 
I pe pl een S r F CG 
r their ence the 1 s opportunities HourzerCasor EvectricCe 
trioti such as the A flag eld BOSTON. MAS S. 
ser Y 6161-65 GO.STATE &T 10) PARK AVENUB 1104 UNION TRUST BLIQ 
ser re cuICcCACcoO NEW YORK BALTIMORS 
' 
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WHY NOT? 


“BUSINESS BETTER THAN USUAL’’ 





TELEPHONE BRACKETS 


WILL MAKE THIS POSSIBLE. 
LET THEM DO THEIR “BIT’’? NOW. 
ARRANGE FOR AN ASSORTED STOCK. 







ADJUSTABLE 
UP-AND-DOWN 
IN-AND-OUT 
DOWN-AND-UP 


BRACKET 


ADJUSTABLE 
IN-AND-OUT 


Adjustment features are practical and time-saving. 
The wearing quality is there. An assortment of 
lengths and various style mountings provided. 


No.9 “FE UPHS 


COPY BOOK HOLDER 


The demand for a serviceable, neat 
and convenient copy holder at a right 
list price is well filled with this attrac- 
tive article. A display will effect 
ready sales. 





No. 9 
Ask for Data on Full Line of Adjustables 
MANUFACTURER 
Serica Glecttic 
COMPANY 
State and G4th Sts. CHICAGO, U.S.A. 








Betters Service by Shorter Hours. 

Working short-handed through the loss of men by draft 
and for many other reasons caused by the war, William 
H. Hoskins Company, Philadelphia, believe they have 
solved the “help” question by formulating a plan that not 
only gives their customers better service, but cuts down 
the working hours for their employes. 

By a careful analysis of the situation and after keen 
study of daily reports that showed sales and number ot 
customers for each hour in the day, for the past year, 
Charles H. Marshall, president of the company, decided 
upon a radical change in working hours which went into 
effect on Monday, June 17. 

The bulk of counter sales are made between 11 a. m. 
and 2 p. m., as these hours embrace the lunch period of 
most stenographers, office managers and buyers of office 
supplies. 

The store has previously been opened during the sum- 
mer months at 8:30 a. m. and closed at 5 p. m., with one 
hour for lunch. The new hours are from 9 a. m. to 4:39 
p. m. with a half hour for lunch. This new lunch time is 
so arranged, in shifts, that the entire sales force remains 
intact to handle the trade between the rush hours of 11 
and 2 o'clock. 

Many customers of the company have congratulated 
the firm upon this advanced move in scientific manage- 
ment and from observations to date it is predicted that 
the plan will prove a labor saver and the means of much 
satisfaction to customers. 


Change in Washington Stamp Firm. 

On July 1 the firm of Lamb & Tilden, Washington, D. 
C.. went out of existence, having sold their rubber stamp 
department and manufacturing rights in their several rub- 
ber stamp specialties to Robert H. Hay, publisher of the 
“Stamp Trade News.” Mr. Hay will continue this part 
of the business in a building adjoining that heretofore oc- 
cupied by Lamb & Tilden after certain alterations have 
heen completed. The name of the new concern is the 


; 


Hay Rubber Stamp Company. The deal will have no ef 
fect upon the ownership or management of the “Stamp 
Trade News,” whose offices, however, will be at 826 Thir- 
teenth street, N. W., Washington, D. C. 

Richard L. Lamb, who was president of Lamb & Til 
den, has bought Eugene M. Tilden’s holdings in the cor 
poration and will continue the metal stamp, die, badge 
and metal sign business under the name of the Lamb Seal 
& Stencil Company. 

Eugene M. Tilden now resides at Los Angeles, Cal., 
where he is Pacific Coast representative for several im 
portant lines familiar to the stamp trade 

Pittsburgh Co. Incorporates. 

Harry C. Duehr, C. B. Ward, and John M. Gallagher 
have incorporated the H. C. Duehr Company here to deal 
in office supplies, etc. The capital stock is given as $12,- 
000 


Florida Concern Elects Officers. 

At the first annual meeting of the Tampa Book & 
News Company J. A. M. Grable, Sr.. was elected presi 
dent and treasurer; J. A. M. Grable, Jr., vice-president and 
J. M. Touart, secretary. The same officials form the 
board of directors as well 


A. E. Gorling. who had about finished his salesman’s 
training at the Muskegon office of The SI aw-Walker Cot 
pany and had a splendid record, has joined the United 
States Signal Department of Telegraphy at Grand R 
ids. His associates are certain that he will be a good sol 


aier. 
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FREE—tThis Handsome Silent Salesman 


containing Inklets. Simply purchase the Inklets at wholesale price—then they and 
the Cabinet become absolutely your own. (Money back if not satisfactory.) 
INKLETS are a high-grade ink in tablet form, very convenient, economical, and 
attractively put up. They sell fast because folks like them. 


Eclipse Pneumatic Inkwells 


are superior to other 


because they have 





No rubber parts. 

No plunger to stick. 

Never spout. 

Prevent wasteful evaporation. 
Keep your fingers clean. 
Furnish fresh, clear ink. 






ECLIPSE 
Two Well Set 


Eclipse Inkwells have none of the defects of ordinary 
inkwells. Stationers that carry Eclipse Inkwells and Inklets 
have something to otfer their customers which is sure to 
please them, bring repeat orders, and build up more business. 


Send for free samples of Inklets and Catalog A. 


GENERAL ECLIPSE COMPANY 


DANIELSON, CONNECTICUT 
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The ACCO FASTENER 


with the Prong Shield Washer 


binds your loose papers in book 
form---a perfect.binding at little cost 











The ACCO FASTENER comprises a metal base 
having two flexible prongs that fit into the shield 
washer which holds and protects end of prongs. It 
fits flat on papers, takes up no room in files and has 
The ACCO FASTENER is made, as an unlimited capacity; it is the only inexpensive 


shown in cut, for standard arch file punch- : a : ‘ ers ee ae 
ing (234 in. center to center of holes). practical fastener for any kind of filing or binding. 


Nobemsioa hide’ ~~ Acco Steno Book Holder 


No. 2, capacity of 2 in., $16.00 in M lots 











$1.75 a hundred makes stenographic work 
It is also made to fit all standard gauges easier. 
of binder punchings—2%4 in., 4% in., 5% in. It is a combination of a 
and 7 in., with capacities from one to six —s 
inches. Specials to order. ACCO FAST- strong book cover to hold 
ENERS packed in boxes of fifty. standard note books, instantly 
Samples and full details upon request. convertible into a convenient, 


rigid stand for transcribing. 


The ACCO FOLDER Atte tas « bar which opens 


book at right page. Covered 








is equipped with the Acco Fastener in a rich, black cloth and made 
and is the only folder with a holding in four sizes: 
device from which contents can be re- ee : ; ea 
. No. 50—for books 434x 7 M8! nksa oem. 
moved intact in book form and another eerie gueae ; 
; : ' 55— 24x 9 in. .... 80c ea. 
fastener inserted ready for immedi- ; ' we 
6 — : S 2PM. .+++ Be ee. 
ate use. » P ja : ‘ 
65— 6 x12 in. .... 95c ea. 


The ACCO FOLDER is made of heavy pressboard 
with strong cloth hinges and will last as long as the 
filing cases themselves. Just the thing for individual 
and special files where permanency is desired. Made 
in Note, Letter and Cap sizes, and 1 in. and 2 in. ca- 


Letter size, 25c ea.; Cap size, 30c ea. 











DEALERS should stock these ACCO PRODUCTS. Liberal Trade Discounts. | 


- @ THE AMERICAN CLIP COMPANY (((j 


= LONG ISLAND CITY, N. Y. 


PRICES GIVEN NOT GUARANTEED AFTER THIRTY DAYS FROM DATE OF ISSUE OF THIS PUBLICATION. 











pacities, to fit standard letter filing cabinets; choice 
“ 
of side or top opening, and of fastener at side or top. 


Can be furnished with tabs for indexing purposes. 
Specials to order. Descriptive circular for the asking. 
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Display Men Arrange War Service. 

The International Association of Display Men, at its 
recent convention in New York, appointed a war service 
committee, which will be co-ordinated with national adver- 
tising, through the Division of Advertising. It is planned 
that the new arrangement will enable the display men 


to apply their activities more effectively and with con 














L. C. Smith & Bros. Typewriter Company men enjoy out- 
ing at Loughborough Lake, Battersea, Ontario, Canada. In 
the upper picture the gentieman busily engaged in eating is 
Huribert W. Smith, treasurer of the company. Opposite him, 
looking toward the camera, is H. J. Humphrey, manager of 
the New York City office. At Mr. Smith’s left is A. J. Brewster, 
advertising manager. The other gentieman is George A. Liver- 
more, president of the Ithaca Gun Company. The lower picture 
shows Mr. Smith and Mr. Humphrey in a boat. 


erted results lhe members of the ommiuttes 

prise ( P. Potte Drygoodsman,” New Yor hait 
an; E. D. Pierce, Sibley, Lindsay & Curr Company 
Rochester, N. ¥ \. E. Hurst, Economy Service Com 

pany; New York City; D. B. Bugg, “Merchants’ Record 

and Show Window,” New York; James Trewhella, Best 

& Co., New Yorl \ 1). Hopkins, Gimbel Bros New 


Y or} W. I Brink. Saks & Co... New York Cit 


British India’s Stationery Trade. 


orts of paper, pasteboard and stationery into Brit 

is] ndia for 1917 were $8,656,739, as contrasted with pre 
eding years, (1913) $7,424,800; (1914) $6,505,863 1915 
$5,972,286 1916) $9,932,755. Exports ot paper, paste 
ard and stationery for the five-year period were 1913) 
S29 287 (1914 $14,570: (1915) $75.963 191¢ 287.660 


$119,89¢ 
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SURE SHOT 


Acme Paper Stapling Machines 


eliminate those filing room annoyances of 
pins, clips, mucilage pots, etc. Corre- 
spondence fastened with the Sure Shot 
Binder has no protuberances to catch on 
other papers and pull off or punch 
through the folders. For binding legal 
documents, cloth samples, photographs, 
etc., the Sure Shot is unexcelled. 

The Sure Shot Binder is an old, reliable 
machine which has maintained its popu- 
larity by means of its unfailing service, 
its wide range of adaptability and its low 
price. Its construction permits the omis- 
sion of the lifting spring on the head 
and makes only a light stroke necessary 
for driving the staple. It feeds the staples 
forward automatically, and has a remark- 
ably fast action. By means of an ad- 
justable stop the binding margin can be 
narrowed or broadened to suit the opera- 
tor and a very narrow binding margin 
is sufficient. 





A DEALERS—Acme Stapling Machines pro- 

vide the best method for permanently fast- 
R ening papers. The price permits a large sales 
volume and the sup- 
23 a plies orders bring 
ayy =~ further profit. Write 
iS for particulars. 





The 
Acme 
Staple 
Company 
Ltd. 


1643-1647 Haddon Ave. 
CAMDEN, N. J. 


Canadian 
Representative: 
Ernest J. Scott & Co., 
59 St. Peter St., 
Montreal 


European Agents: 
Progress Typewriter 
Supply Co., Ltd., 
8-9 New Zealand Ave., 
London, E. C. 
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ENUS 
PENCILS 


can be imitated 
but not equalled! 


HERE is a wonderful 
smoothness, a delightful 
ease of marking, a certainty 
of exactness in grading, and 
non -crumbling, non-smudging 
characteristics in the VENUS 
Pencils that make them match- 
less. 














They are specified 
by name and no other 
pencil will do in place 
of them. 










VENUS are the biggest 
selling quality pencils in 
the world and perfection 
ts the reason. 











17 black degree > 
6B softest to 9H hardest 
and hard and med. copying 
all perfect! 


VENUS Erasers made in 12 con- 
venient sizes are very popular. If 
you haven't them in stock, order now. 















American Lead Pencil Co. 


220 Fifth Avenue NEW YORK 
and Clapton, London, Eng. 

























SMELT SRST A 





Pittsburgh News Co. in New Quarters. 


> 1 
) rth 


The Pittsburgh News Company, located at 23; 


Avenue, Pittsburgh, Pa., has taken possession of its new 
building at 300-308 Ferry street. The building was re 
cently purchased and remodeled, and gives the company 
48,000 square feet of floor space, on six stories and base- 
ment. The first floor is devoted to the general office and 
display room for books and stationery. The second floor 


will house the city and country periodical department 
third, book department; fourth, stationery depar 


fifth and sixth, storage. 


The above illustration shows the arrangement of a section 
of the loose leaf department of the Burr-Vack Company of 
Chicago, displaying the products of the Accounting Devices 
Company. 


Barrett People Distribute Attractive Advertising. 


The Barrett Adding Machine Company of Philadelphia, 
Pa., is distributing some excellently conceived folders and 
circulars describing their portable machine—th« 12 
adding, listing and computing mechanism; also t lodel 
14 wide carriage machine Che advertising 
cludes several blotters attractively and convit ng exe 
cuted 

The argument is based on the necessity for ser 
tion of man-power, and the conclusion inevit t 
the time and labor-saving machine 1s the de 
will do the work. Economy of space, flexibility a1 pe 
of operation, and smoothness of action are ; the 
points featured 

Veteran Typewriter Rests in Museum. 

The historical museum of the Historical Librar t the 
University of Wisconsin, Madison, boasts of 
writer, manufactured at Salem, Mass., in 1&8] it id 
been used by Rev. E. G. Updike, for a long 
of the local Congregational church The ma 
ple, and does not embody many of the chara 
modern writing machines \ tiny rod was insertes 
the socket of the letter and punched speed vas rt 
among the virtues of the machine 

Stationers Incorporate a Partnership. 

Chamberlin & Shropshire, Bridgeport, Cont é 
changed their partnership stationery and book business to 

‘orporation. The capital stock is $50,000 


a < 
$25,000 is paid in. 











IQgIs 


BERGER 
Filing Case Notes 


for the dealer 





The Widow O’Leary’s Cow 


taught us our first big fire lesson. 
She is said to have kicked over the 
lantern that started the great Chi- 
cago Fire of 1871, which resulted in 
a two hundred million dollars’ prop- 
erty loss. 

Fire + fuel — protection loss: 
that’s the lesson we as a nation are 
finding so difficult to learn. 

Correspondence makes _ splendid 
fuel. Wooden containers also burn 
well—Steel won’t burn; it offers re- 
sistance to fire 


Fire-proof? 


In the Chicago Fire people were 
astonished to see brick and stone 
buildings, supposedly fire-proof, 
crumble and go down before the 
flames 

Fire-proof construction was much 
talked of some years ago—then cam« 


the San Francisco, Salem and Balti 
fires Architects and engineers 
now say ftre-resistive construction 
Tl term fire-proof is inaccurate 


even when applied to the best of 


rn structures 


Steel Filing Cabinets 


omer hire protection for correspon- 
The double wall 1300 line is 
especially fire-resistive. This is pro- 
without the sacrifice of ac- 


cessibility, appearance or economy 


t 


Roller Bearings 


Did you ever take a bicycle apart 


and see the small steel balls that 
make the wheels run so easily? Did 
1 ever try to see how many revo 


lutions a free running bicycle wheel 


make with one start? 
Did you ever look for the ball 
bearings in a 1300 line file? They’re 


thers every roller is mounted on 
earings and the drawers coast 
1 out so smootihy that only a 


rs touch is needed. 


Quality vs. Price 


er 1300 line cabinets are built 

the man wil wants the best 
have no periors—but don’t 

that Berger can’t supply lowe 

1 goods—Steel files of good 
quality but representing less of la 


and material than the 1300 lin 


Our Catalog illustrates and de 


If not, write. 
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scribes the complete line—do you 





but 


THE ARMOR// “ 
ee ya = 

A building of steel 
construction 
ing amid the debris 
of burned wooden 
structures. 
flames 





BERGER STEE 


also stubbornly resist fire 
did protection for their contents. 


If the building, which is insurable and replaceable should be fire- 
resistive, how much more should be the containers for your priceless 
estimates, reports, sales plans, lists of customers and correspondence 


They cannot burn and they offer splen- 


records that, if destroyed, can never be replaced. 


In Berger “1300” Line Steel Filing Cases, double steel walls give 
protection on every side, top and bottom. 
drawers have the double wall construction. 
have protection from fire which may sweep your office, and at the 
same time every bit of correspondence is easily available—more eas- 
ily, in fact, than with ordinary files, for Berger “1300” Line Filing 
Cabinets have ball-bearing roller suspensions that permit the drawers 


to move easily, no matter how heavily they are loaded. 


Berger Steel Filing Cases not only offer protection; they also offer 


permanence, beauty and utility. 


Catalog H-48, which illustrates and describes our complete line 
of filing equipment is yours on request. 


THE BERGER MFG. CO., Canton, Ohio 


New York 


Minneapolis 


Boston 
St. Louis 
EXPORT DEPT: 


BRANCHES: 


Philadelphia 


San Francisco 


Berger Bldg., New York City, U. S. A. 
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may rage 
against it and the 
smoke blacken it, 
it remains 
invincible. 


Even the fronts of the 
In them your papers 
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—MECHANICALLY PERFECT! 





Z<ACEe TOPLOCK 


Sectional Post Binders 


Users of sectional post binders are quick 
to appreciate the fine points of Cesco 
Top Lock Binders. They require no 
separate key—simply a slight turn of 
the thumb nut to lock or unlock. For 
current use they are equipped with 
metal hinge and metal end caps—prac 
tically indestructible. Three grades of 
bindings, for current, semi-current and 
storage purposes. Twenty-nine stock 
sizes—any special size furnished on 
short notice. 

The above is only one of the many popu 
lar items comprising the Cesco Line. It 
represents an assortment of Ledgers, 
Post Binders, Commercial Forms and 
Accounting Outfits, so extensive that 
every possible requirement is provided 
tor. 

Dealers should send tor the Cesco Cata- 
log and full information regarding 
discounts. 


THE C. E. SHEPPARD CO. 
CCC LOOSE LEAF @@CC 


303-311 Hudson Street NEW YORK 
PHILADELPHI4 BRANCH; 422 Lafayette Building 
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established in thirty 
Beever PEET@ 
nie cba Es Patent Improved 
. | TRIANGLE PAPER CLIPS 
cast of me 
) rN LL a? 
HOLDS PAPERS SECURELY 
Patented May 22, 1917 
Only after trying this new paper 
clip can you appreciate its superi- 
ority. It is so easy to slip on, and 
it holds the papers, etc., absolutely 
" firm. The patented crimp does the 
work. It will be worth your while 
to send for samples and prices. 
' If your stalioner does not carry them, 


write us direct. 


PEET BROTHERS 


618-20 Cherry St., Philadelphia, Pa. 











Economy in Ink 
IS NOW SPELLED 


PREST-O-INK 


in 


TABLET or POWDER 
FORM 


Black and Red 


Inkwell or Fountain Pen 


oe ni ics demanded by modern 

busi1 is a PERMANENT RECORD 

INK in TABLE’ POWDER FORM 

thas NON-CORROSIVE. 

Ls nd indot the U. S. Government 
| oncerns. 


Prices and d matter sent on request. 


Preston Chemical Company, Inc. 
182 Fourth Ave. - Brooklyn, N. Y. 


The Originators of INK TABLETS 
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Write 

At Once Medel 
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For Our — 

Circular ey 
beard 

and oe 

Dealer’s Check 


Proposition 






Model 2X 


if *‘Satellite’’ Typewriter Stands 
are not handled by your dealer 
please write us direct for partic- 
ulars. 


“Satellite” Adjustable 














Typewriter 
Stands 


This is a time when 
the busy business man 
Wants efficien y above 
everything else. 


The Satellite ad- 
justable typewriter 
stand is made to hold 
just the typewriter, and 
can conveniently be 
used in connection with 
any flat or roll top desk 

This stand is made of 
metal with a 16x16-inch 
wood top It takes up 
little room, can easily 
be rolled about from 
one place to another 
and is practically inde- 
structible. 

Because it can be ele- 
vated or lowered to suit 
the individual operator 
it increases typewriting 
efficiency by from ten 
to twenty per cent. 

Mr. Dealer, this type 
writer stand is proving 
a big seller everywhere 
This is your opportunity 
to add a good profit 
maker to your stock of 
office supplies. 

Write at once for net 
wholesale prices and 
dealer's proposition 


ADJUSTABLE TABLE COMPANY 


Grand Rapids, Michigan 
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for the printer 





pa 


who uses 


**K. B.°* BLANKS, in the preparation of bonds and 
stock certificates, because **K. B ’* BLANKS det the 


They are steel-engraved like a bank note. 


They look like real momey- That is why dealers and 
imvestors in securities prefer them to all others- 
They are irresistible. They have an order-compelling 


power all their own. 
busy. Get samples. 


They are money-makers. 
Get business! 


Gat 


KIEN BROTHERS Bank NoTE ENGRAVERS AND Painters 


99-103 Beekman Street 


New York City 
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regular routes, and in Maryland there are twenty-two 
motor express lines operated on daily schedules over reg 
ular routes. 


; 


These companies have many times come to the aid of 


manufactuers and merchants in Connecticut and Phila- 
delphia who had to get export shipments off by boat from 
New York within twenty-four hours or to deliver a load 
of goods at a distance within a few hours and could not 
do so by rail. 

Many shippers who have reluctantly consented to try 


a shipment by motor truck as a last resort now regularly 
make shipments that way and are well satisfied with the 
results 


James M. Colomb Leaves Dameron-Pierson Com- 
pany. 


James M. Colomb, formerly manager of the st 


department of 


itionery 
Ne Ww 
Orleans, La., has left that connection, and will engage in 


the life 


Dameron-Pierson Company, Ltd 


insurance business. Mr. Colomb retains his in- 


terest in the company, and takes with him the cordial 
good wishes and interest of the Dameron-Pierson estab- 
lishment. He had been with the company 14 years, ris- 
ing from a $4.00-a-week office boy to the management o 
the stationery department. The trade at large knows him 
well. H eattended many of the meetings of the National 
\ssociation of Stationers and Manufacturers, and _ has 
always been an earnest and consistent organization 
worker 
Century Old Fountain Pen. 

The W. A. Sheaffer Pen Company of Fort Madison, 

la., recently sent us the following interesting translatio1 


of an old German account of early inventions in fountain 
pens 
“On the 11th of July, 1657, 


iting Paris, saw a man who had made a wondertul ¢ 


two travelers who were vis 
] 


11S- 


covery of a convenient method of writing He manu- 
factured silver pens which he filled with ink in such a 
manner that they could not dry up easily Chet hout 
beginning anew, he would write with them as much as 
half a volume of paper without interruption 

‘These records were forthwith brought to life in the 
year 1062 However, no one seemed to be fo who 
was capable of putting this idea to practical uss The 
idea, nevertheless, not being permitted to go unnoticed 
The well known Berlin book dealer, Nicolai, called atten 
tion to the incident in the first volume of his great book 
of “Travel Through Germany” in the year 1783, to the 
fact that the Leipsig mechanic, Scheller, had manufac- 
tured travelers’ pens. 

“These travelers’ pens somewhat resembled a dwarf 
reed and were made either out of metal or hort ying 
at the thinner end a small pen point \t the thick end 
the barrel was closed by a hinged cover—at this nt it 
was customary to fill the holder with ink. Out of a small 
opening at the base was given a small flow of ink whicl 
was used for writing 

“In the year 1819, a certain Mr. S. Scheffer had a pat 
ent for a similar pen taken out in his name, a é i 
few years later a certain Englishman by the name of 
Doughty commenced to make gold pens with hard points 
made out of Rhodium, for such fountain pens he it 
ridium which we today make use of in the manufacture 
of pen points, was at that time absolutely unknown in the 
industry.” ~- -~- 

Fancy Desk Sets May Be Luxury-Taxed. 

The pending changes in the war revenue taxation will 
probably include a “luxury tax” on fancy desk articles 


selling above $2.00. 
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ord form No. 186. Other “Y & E."’ forms, indexes, et are offered for all branches of business and all kinds of records. 


Records that seem to speak with a human voice, that take an 
active part in the management of your customer’s business—you 
supply these with “Y{and E” Forms, Indexes and Filing Equipment 


about one million system installa- 
tions in all lines of business and the 
knowledge gained from this exper- 
ience is built into “Y and E” pro- 
ducts. You who sell them know 
what an asset that is. 

There’s real satisfaction in supply- 
ing your customers with systems, 


The illustration above shows how 
graphically ““Y and E’”’ records warn 
the purchasing agent when to buy 
and when to stay his hand from the 
dotted line. And that’s the kind of 
records which are absolutely neces- 
sary not only to purchasing agents, 
but to every business and profes- 





sional man in your territory. Inac- folders, guides and cards which you 
curate records, guess work, misinfor- 000.U.9.Pat OF8. know are exactly fitted to their in- 
mation invariably result in loss of dividual needs. Whatever your cus- 
one kind or another. Your customers know that tomer’s business may be— whatever records he wishes 
and they'll be glad to have you tell them about to file—there is a “Y and E” system and filing 
records for their | yusiness ‘‘that seem to speak with device which will handle his work in the most 
a human voice prove d eg way. 

There are thirty-ci ght years of system work back of If you haven't the “Y and E” Office Equipment 
“Y and E” Filing Devices and Office Systems. Dur- and Supply Catalogs send for them. A few of 
ing this time we have actively co-operated in making the 4,000 system products described are: 

Vertical Filing Systems Shannon Arch-File Systems Efficiency Desks 
Steel Shelving Systems Card Index Systems Steel Filing Cabinets 
*‘Safe Files’’ for Blue Prints Machine Accounting Equipment Card Record Forms 
Wood Filing Cab’nets Record Filing Safes Transfer Cases, Etc. 





YAWMAN,A’DFRBE MFG.(@. 
855 St. Paul Street, ROCHESTER, N. Y. 


Makers of “‘Y and E’’ Filing Devices and Office Systems 


Branch Offices: Boston, Springfield, Mass., New York, Albany, Newark, Philadelphia, Washington, Pittsburgh, Buffalo, Cleveland, Chicago, Kansas City, 
San Francisco, Oakland, | Angeles. (Agencies and Dealers in more than 1200 other cities.) In Canada: The Office Specialty Mfg. Co.. Ltd., Newmarket, Ont. 
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|| LOOSE LEAF SHEETS 
> Age] 
| | siteinis | Another New Development | 
} | Fare HEH H In the National Line | 
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The new National Ready Record Sheets are the latest specialized offer- 
ing for accountants. Four forms are now ready, and a score or more 








will quickly follow. 

11 x 8% inches in size, these forms are printed in black ink on white bond 
paper, with rounded corners and punched with 3 holes to fit regular Ring 
Binders and Price Books. 


Ready tor delivery: No. 80AA, Sales Record; No. 80AB, Expense Record; 


No. 80AC, Monthly Recapitulation; No. 8oAD, Weekly Time Sheet. 


- ce ENE ——_—_—_—_— >) 








| EXPEN RU } 
“ 




















° || 100 Sheets in Package. 
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Cutters 


For cutting Paper, Card 
Board, Veneer, Cloth, 
Rubber and Thin Leather 
etc., to a thickness up to 
3 inches. Witha 

Golding Cutter 

Zip it is done in an in- 
stant and the edge is 
clean and straight. 





The Pearl Cutter 


Made of iron with steel knives. 
Sizes 


Very durable— 
easy to operate. 
are varied, 13 in. up to 
42 inches 

These cutters in large 
use by printers, multi- 
graph users, bankers 
and offices of all kind 


Wi 


Power Cu S ‘ 
( ird ( P 

P ( ig P 

and Pri ) 


Dealer 


Golding Mfg. Co. 


Franklin, Mass. 


Wanted 





The Golding Cutter 








Employer's Duty to Crippled Soldiers. 
from ar rticle by Douglas C. McMurtrie, Director 
ross titute for Crippled and Disabled Men 
Vew York City 
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EASY TO 
SHOW 


EASY TO 
SELL 


Esterbrook Pens 


In Counter Display Cases 


You tie up les 


money in stock. 
You save counter and shelf space. 
how a complete line. 
ake it easy for the cus- 


elect a pen. 
Write for particulars, etc. 


Esterbrook Pen Manufacturing Company 
80-100 Delaware Avenue 
CAMDEN, N. J. 
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When the Pay Roll Clerk 


Goes Into Service 


He may or may not leave a limited schedule of rates and time 
riods. The lack of such information works a hardship on 
is successor—and may delay the pay-roll, or include un- 

fortunate errors. 

Let the Meilicke Pay Roll Calculator carry the burden of the 

work, and the responsibility of doing it accurately and quickly. 


The 
Me ilicke. 
Pay Roll 


Calculator 


shows amounts figured com- 
plete on 146 different rates, 
in }-cent jumps from [0c to 
85c per hour for quarter hour 
periods up to 126} hours. Each set of rates is on a conven- 
ient card, which takes but little space on the desk. A touch 
of the finger brings the required rate in easy reading position. 


Send for complete, illustrated catalog 


MEILICKE CALCULATOR CO. 
Dept. O-8 350 North Clark St., CHICAGO 
Makers of Dictaforms, Price Checkers Phone 


Lists; many other types of calculators and 
office efficiency devices. 














“Van Dyke’’ Sales Talks 
- ee 


Sharpen a VAN DYKE Pencil for the 
next man who enters your store. Ask him 
to try the perfect lead. He may not 
have used a 10 cent pencil before, so give 
him this opportunity to learn the difference 
between the VAN DYKE and others. 
Watch his face brighten when he feels the 
non-resisting lead glide over the paper. 
Your next act will be to ring up a sale on 
the cash register. 


VAN DYKE PENCILS are made in 16 
degrees or hardness, 6B (softest) to 8H 
(hardest). 


- Sree 
EBERHARD FABER 


NEW YORK 


Oldest Pencil Factory in America 
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uses these devices only while at work; for evenings and 
holidays he is provided with a “dress arm” which is made 
in imitation of the lost natural member. 

An important factor in the success of re-educational 
work is an early start, so that the disabled man shall have 
no chance to go out unemployed into the community. In 
even a short period of exposure to the sentimental sym- 
pathy of family and friends, his “will to work” is so 
broken down that it becomes difficult again to restore him 
to a stand of independence and ambition. For this reason, 
therefore, the plan for his future is made at as early a 
date as his physical condition admits, and training is 
actually under way before the patient is out of the hos- 
pital. 

In the readjustment of the crippled soldier to civilian 
life, his placement in employment is a matter of the great- 
est moment. In this field the employer has a very definite 
responsibility. 

But the employer’s duty is not entirely obvious. It is, 
on the contrary, almost diametrically opposite to what 
one might superficially infer it to be. The duty is not 
to “take care of” from patriotic motives, a given number 
of disabled men, finding for them any odd jobs which are 
available, and putting the ex-soldiers in them without 
much regard to whether they can earn the wages paid or 
not. 

Yet this method is all too common. A local committee 
of employers will deliberate about as follows: “Here are 
a dozen crippled soldiers for whom we must find jobs. 
Jones, you have a large factory; you should be able to 
take care of six of them. Brown, can you not find places 
for four of them in your warehouse? And Smith, you 
ought to place at least a couple in your store.” 

Such a procedure cannot have other than pernicious re- 
sults. In the first years of war the spirit of patriotism 
runs high, but experience has shown that men placed on 
this basis alone find themselves out of a job after the 
war has been over several years, or in fact, after it has 
been in progress for a considerable period of time. 

A second weakness in this method is that a man who is 
patonized by giving him a charity job, comes to expect as 
a right such semi-gratuitous support. Such a situation 
breaks down rather than builds up character, and makes 
the man progressively a weaker rather than a stronger 
member of the community. We must not do our returned 
men such injury. 

The third difficulty is that such a system does not take 
into account the man’s future. Casual placement means 
employment either in a make-shift job as watchman or 
elevator operator such as we should certainly not offer 
our disabled men except as a last resort—or in a job be- 
yond the man, one in which, on the cold-blooded consid- 
erations of product and wages, he cannot hold his own 
Jobs of the first type have for the worker a future of 
monotony and discouragement. Jobs of the second type 
are frequently disastrous, for in them a man, instead of 
becoming steadily more competent and building up confi- 
dence in himself, stands still as regards improvement and 
loses confidence every day. When he is dropped or goes 
to some other employment, the job will have had for him 
no permanent benefit. 

Twelve men sent to twelve jobs may all be seriously 
misplaced, while the same twelve placed with thought and 
wisdom and differently assigned to the same twelve jobs 
may be ideally located. If normal workers require expert 
and careful placement, crippled candidates for employ 
ment require it even more 

The positive aspect of the employer's duty is to find 
for the disabled man a constructive job which he can hold 
on the basis of competency alone. In such a job he can 


be self-respecting, be happy, and look forward to a fu- 
F PP! 
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Isn’t This Reasonable ? 


If a manufacturer has maintained the quality of his product under 
all conditions and circumstances for a half-century, and has made 
the name of this product stand for a quality-standard in the line, it is 
reasonable to figure that he realizes that maintenance of quality has 
been the keynote of his success. It would be folly to attach his name 
to anything but the BEST. 


The dealer who stocks 


SIGNET INK 


can be sure of its absolute reliability because it 1s 





















made by the makers of LePage’s Glue 


Isn’t it something to be able to say to a large user 
of ink ?>—“This ink is absolutely reliable—I guar- 
antee it.”” You can feature Signet Inks with a 
feeling of safety. They are nationally advertised 
and will move quickly'‘and repeat. They will help 
you sell other things of like quality. And, fur- 
thermore, they afford a liberal money return. 


Stock Signet. It will be a pleasing and profitable 
investment. Your further inquiry will receive 


PERMANENT 
WRITING FLUID 


< BLUE-BLAGI K 
a eae 
‘ —— 


WL OUABANTE 


our immediate attention. 


RUSSIA CEMENT 
COMPANY 


Makers of LePage and Signet 
Products 


602 Essex Avenue 


GLOUCESTER, MASSACHUSETTS 
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ture. This is the definite patriotic duty. It is not so 
easy of execution as telling a superintendent to take care 
of four men, but there is infinitely more satisfaction to 
the employer in the results, and infinitely greater advan- 
tage to the employee’ And it is entirely practical, even 
in dealing with seriously disabled men. 

A cripple -is only debarred by his disability from per- 
forming certain operations. In the operations which he 
can perform, the disabled man will be just as efficient as 
his non-handicapped colleague, or more so. In the mul- 
tiplicity of modern industrial processes it is entirely pos- 
sible to find jobs not requiring the operations from which 
any give ntype of cripples are debarred. For such jobs 
as they can fill the cripple should be given preference. 
Thousands of cripples are now holding important jobs 
in the industrial world. But they are men of exceptional 
character and initiative and have, in general, made their 
way in spite of employers rather than because of them. 
Too many employers are ready to give the cripple alms, 
but not willing to expend the thought necessary to place 
him in a suitable job. This attiude has helped to make 
many cripples dependent. With our new responsibilities 
to the men disabled in fighting for us, the point of view 
must certainly be changed. What some cripples have 
done, other cripples can do—if only given an even chance. 

The industrial cripple should be considered as well as 
the military cripple, for in these days of national demand 
for the greatest possible output there should not be left 
idle any men who can be made into productive workers. 

With thoughtful placement effort, many men can be 
employed directly on the basis of their past experience. 
With the disabled soldiers who profit by the training fa- 
cilities the government will provide, the task should be 
even easier. 

This, then, constitutes the charge of patriotic duty upon 
the employer: 

To study the jobs under his jurisdiction to determine 
what ones might be satisfactorily held by cripples. To 
give the cripples preference for these jobs. To consider 
thoughtfully the applications of disabled men for employ- 
ment, bearing in mind the importance of utilizing to as 
great an extent as possible labor which would otherwise 
be unproductive. To do the returned soldier the honor 
of offering him real employment, rather than proffering 
him the ignominy of a charity job. 

If the employer will do this, it will be a great factor 
in making the complete elimination of the dependent 


cripple a real and inspiring possibility 


Work and Worry. 

Worry is one’s worst enemy. Turn back the pages in 
the history of your life and you will find that few, very 
few things ever really happened, ever came to pass, that 
you worried about, This frightful extravagance of en- 
ergy, this awful dissipation of ambition, this pernicious 
habit of anticipating trouble, has held you back more 
than all else. 

Worry is the hardest kind of work, and worry is the 
kind of work that never accomplishes anything in your 
favor. 

Worry lowers the mental and the physical powers 


makes the man a cringing coward. 


In common with humanity | get tired, awfully tired of 
writing and thinking, and then | take a tonic—a tonic of 


fresh pure air; and if my mind is muddled, “forty winks.’ 


Then I get up and go at it again, triumphant in the 


thought that I am a man who can work and not worry. 


Try it 


Barrett Pepper Box and Ginger Jar. 





fugus IQts 
Helping the Sub-Agent. 
Some Extracts from an Address by Martin J. Bacon, North- 
western General Soliciting Agent of the Felt & Tarrant 

Vanufacturing Company, Seattle, Ilash., at t 

Company's First Annual Convention in Chica 
luly, 1o18. 

N HANDLING a new salesman Mr. Bacon said that 
| he would take his aside and talk to him for at least 
one solid day, starting with the history of the machine 
and describing what the founder of the compar erson- 
ally has been through in bringing it up to its present en 
viable situation. “I would,” said Mr. Bacon, “sell him the 
idea. * * * The first object therefore would be to enthuse 
the prospective salesman with the propositior ich he 
is expected to work. If the man has not had previous 
selling experience, | might spend two or even three days 
with him to give him a little information o1 ractically 
every subject which might come up later \iter giving 
him a good strong talk covering as much ground as possi- 
ble, | would then take him to my own personal stomers 
and would later let him go around with other salesmen fo 
a few days. In this way he will gain an idea of how to 
approach prospects. 

‘| try my best to remove,” said the speaker: n every 
case, all possible fear of approaching a s house 
for the first time. A new salesman is started out, when 
he makes his first calls alone, with a special and refully 
selected list of prospects. He is given the history of the 
previous trials or demonstrations and is told in each case 
for whom to ask. Three or four of these calls are made 
and then the salesman comes back to report This is it 
case I decide not to go with him on these tirst Ils In 
other words, said Mr. Bacon, I give him every possible 
assistance without weakening him to the extent that he 
will always expect me to go with him when he secures 
his orders That the method I have followe beer 
successful is shown by the fact that I have never put on 
any salesman who failed to sell machines 

New salesmen just starting are seldom quite positive 
that they are going to make good. In some ises they 
may be even inclined to have their eyes open for ther 
position while they are attempting to make go ane 
especially in the fear that at the end of the week or1 
month they will not have enough money tor their run 
ning expenses. To overcome every possible money worry 
| provide a man with a liberal drawing a nt twice a 
month, as a sort of advance commiussio! ( ets this 
whether he sells anything or not, and it he is a arried 
man with a iamily, he gets more money that he 
single. This of course is only until he gets starts but 
| find it one of the best methods I have tri het 
general agent goes this far with a new salesman, |! st 
way down deep in his heart feel that the n man 1s 
worth spending time, money and energy o1 st 
costs hundreds of dollars in time and cash ti ring a 
man up to the producing point where he can n e mone) 
for the general agent, for himself and for 1 tory 
It is profitable to actually let a man hand number 
of sales in the early part of the training That is to say 
send him where it is only necessary for som: e t il] 
to get the order. The salesman thus becomes I inced 
that it is really not difficult to make good money and is 
stronger for the encouragement he has received en the 
real battle commences. 

For a new man I work out a sort of synopsis f 
each and every prospect I want him at first to simply 
follow my instructions as far as possible until he gets 
more confidence in his ability to plan out these campaigns 
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olve the Clerical Help Problem 


With the right Office Machinery! 


LERKS ARE SCARCE. 


of clerks gone to war. Training inexperienced hands is even worse. 


It’s difficult to find new people to fill the places 


But office 


executives are meeting this problem in a large measure with mechanical short-cuts like 


the Addressograph. 
acquire efficiency 


Twenty-five per cent of the clerks in the Fletcher- 
American National Bank, Indianapolis, have gone to 
war. And because this bank’s Addressograph does 
work that would require five clerks, think how indispens- 
able it is right at this time. Ten times faster than pen 
or typewriter, a $40 Hand Addressograph heads state- 
ments, daily advices, prints name direct on ledger sheets 


Hand operated Addressograph sent express prepaid for free 
trial in your office. No cost or obligation. Try it today. 
See if it does not answer the perplexing question, ‘‘Where 


can we get clerks?’ JUST MAIL THE COUPON. 


Mae 


a PRINTS FROM TYPE Ps 


Alddressogfaph | ° 








This simple machine works without pay— needs no training to 
is alway accurate and “on the job”. 


in proper columns, fills in letters, addresses envelopes, 
circulars, etc. Whether it’s the bank or insurance 
company, the real estate office or the laundry — or the 
pay, dividend, accounting, shipping or advertising end of 
a business, an Addressograph will release valuable clerhs 
from routine drudgery so that they can fullfill the demand 
of the hour —‘‘concentrate on the essential work only”’. 





Addressograph Company, 
903 W. Van Buren St., 
Chicago, Ill 


Without cost to us, send booklet ‘Handling Lists 
Automatically.’’ and describe trial offer. 








i 


on 
2 


aes 


Craicu. <a 


< 


ete 








OFFICE APPLIANCES August, 1918 








Sere OPORE many people have felt that it has 

been merely good business and a matter of 7”- 
dividual convenience and economy to use modern office 
equipment and systems. NOW everyone realizes that it 
; is a National necessity. Every American business office 
fl should be put on a war basis. Any device or plan that 
i. will relieve a worker or speed up must be used. 





Manufacturers have made it easy to obtain the best 
available office systems and equipment applicable to 
your business. At the Business Show they place at your 
disposal—gratis—for one entire week, the services of 
thoroughly competent members of their organizations to 
meet and advise with you regarding YOUR admunistra- 
tive problems. They make it convenzent for you to bene- 
fit by the results of the latest efforts of the best brains in 
the office appliance industry. 
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The 5th Annual New York Business Show VW |] run 
from | r’. MI. co LO P, VI. each day trom October 2\|st CO 
26th inclusive, 1918. 








Plan your visit to the Business Show vow. Get your 
department heads together and have them compare notes 
as to how they are meeting present administrative prob- 
lems. Have them visit the Business Show and_ then 
again compare notes. You will surely be well repaid. 

Tickets of admission will be furnished without obli- 
gating you in any way. Send stamped addressed envel- 
ope and indicate number desired. 


ANNUAL BUSINESS SHOW CO. 


FRANK E. TUPPER, President 
150 Nassau Street NEW YORK 
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himself. I tell him in some certain firms the people to 
ask for and the ones to avoid, how to handle the clerks 

probably what to do in case of competition, etc. In 
brief, | give him every possible help until he is confident 
that he has made a couple of months’ good profits. From 
then on if I see that he can depend on himself more, | 


may put him in one of the branch offices where he must 


depend upon himself almost entirely 


The presence of a good demonstrator,’ Mr. Bacon 
said, “also is a powerful factor in giving confidence to the 
new salesman.” In enumerating the qualities which sales- 
men should possess, Mr. Bacon said, “Tact, politeness, 


personal appearance are all necessities, but must be com- 
bined with energy and sensible aggressiveness. 

Strength of will, measure of capacity, magnetic influ- 
cnee over men, the dynamic force of enthusiasm, are all 
the natural outcome of physical strength, good health 
eT ergy 

“Salesmen without energy are without enthusiasm and 
should be classed with ‘lounge lizards.’ 


‘To be a successful salesman requires horse-sense and 


hard work Personally I would rather be a_ successful 
salesman, with horse-sense, than a technically trained 
man, without wisdom. It pays more in business 

\ll selling organizations want good salesmen. The 


world wants cheerful, robust, healthy salesmen—men who 
meet their associates with a smile, and a word of en- 
couragement, who inspire others, who are always in the 
pink of condition, who start out in the morning with a 
firm grip on their sample case and a clear look in their 
eyes. There need be no doubt but that such salesmen will 
instantly command attention, respect and confidence—and 
will sell Comptometers 

In my daily letters, and personal contact with the 
subs, | preach enthusiasm—and keep hammering on this 
subject, as I do firmly believe complete and lasting selling 
success is based upon unadulterated 100 per cent enthu- 
siasm 

| send the subs all kinds of books and literature that 
might help, instruct, enthuse and broaden their general 
views of business and efficient office methods. 

baseball the tielder who ‘covers’ an acre of ground 


is the fellow who is always on his toes, who starts before 


the ball does Che same is true in tennis, hockey, polo, 
and almost any game 
In selling precisely the same conditions prevail. The 


man to whom the sales come is the man who is up and 
coming at the prospects. The record breaking salesman 
is never caught asleep off first, second or third base, of 
the business diamond 

Enthusiasm, energy, the right kind of aggressiveness 


these are winning qualities. 


“Enthusiasm is the emblem of energy. Enthusiasm is 
selling-itch. Enthusiasm tells whether you are in class, 
or out-classed Enthusiasm is energy “on the job.” 


Enthusiasm predicts your position tomorrow. The 
salesman who lacks enthusiasm has paralysis of the “think 
tank,” has mud in his mental carburetor 

‘If you lack enthusiasm for your life's work, get out 
of the way, and let some fellow run who can show speed. 

Enthusiasm is what gets you home from third base 
the power that compels you to stick in the home stretch. 

Enthusiasm predicts your position tomorrow The 
most men. It is the rich, red blood of powerful purpose 
that sources through the selling organizations that win 
and it is also the salesman’s silent partner—cash can buy, 
but it takes enthusiasm to sell. 

One result-getter, one optimist, one enthusiastic, live 
selling wire, can do more to ginger-up an organization 
than almost anything else. 


Be enthusiasti it pays. It’s a great thing to have 
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The Maximum of Service 


is the least you have a right to expect 
from a typewriter, old or new. Your 
office efficiency is not maintaining 
even its due average unless you get it. 
In these days of close figuring and 
disciplined co-operation between all 
kinds of units, your machines as well 
as men must be trained to do the ulti- 
mate bit. Doing less than that, they 
lose you money. Offices which rec- 
ognize that fact today have adopted 
the 


RAMER 
REMANUFACTURED 
TYPEWRITER 


To show the Ramer to a customer is to 
interest him at once. He sees what has 
been done for one machine—one transfor- 
mation of half-efficiency into 100 per cent 
working perfection—and it starts him 
thinking of his own typewriter problem. 
Our salesmen are selling the Ramer service 
by exhibiting the Ramer re-made product. 
The eyes of the prospect clinch the bargain. 





Let The Re-Made Ramer 
Re-Make Your Profit Balance 


There are a lot of typewriter-users in your 
field, as a dealer, who are going to face this 
proposition of partly worn machines—a lot 
of them are facing it right now. The Ramer 
re-manufacturing system will solve their 
problem—and solve your profit problem— 
at the same time. We have the proof in 
letters of inquiry ; you have the opportunity 
to cash in on it. Write us today. 


You Will Find Our Bureau of 
Service Eager to Assist You 


Wholesale Typewriter Co. 
314-316 Broadway New York, N. Y. 
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q Keeping Step With the 
| Thrift-needs of the Nation— 


Careless waste in the ordering and use of office and filing supplies 
i. these days is dangerous to business health and profits; further- 
| more it is contrary to the conservation policy of the nation. 


The tendency of the Nation in Times like these, is con- 
| sistently towards the elimination of waste—towards spending 
, as little as possible and using supplies which, by test, give 
| the greatest degree of service and satisfaction. 

Whether he realizes it or not, any office manager or buyer 
ip of office and filing cabinet supplies who ‘‘winks”’ at, sanctions 
or permits waste in the handling or use of supplies of this 
yg character is contributing to the defeat of the Nation: il Con- 





: servation Movement. Also, he is encouraging “‘leaks’’ in 
the profits of his business that amount to an astonishing 
total; that are needless and uncalled for. 

. The life and service of your sales or filing records depend 
almost entirely upon the enduring qualities of the cards and 
i 


guides. If the ortginal quality is not apparent—or if a big Special Note to 


. percentage of the cards and guides you are buying are too 
soiled, too flimsy or too smudgy to go into your files—it’s D | d U 

\ time you sensed the Spirit of the Times and investigated the eaiers an sers 
i “B-M”’ method of insuring quality, cleanliness, full count, 
value and service. 





Be ee 





“B-M” Card Index and Vertical File 
, Supplies are never sold in bulk, as bulk 
ity 66 59 methods would defeat the prime idea « 
\ B-¥ Card Index the cleanly, soil-proof package, as well! 
} as the guaranteeing of its contents. 
- * J oa : 

fhe transparent wrapping, or th 

& Vertical File Supplies label, reveals the contents of each pack 
age—insures perfect, spotless stock t 
Satisfy Every Demand for Quality, the user—and full profit to the dealer 
Service, Value and Economy 


Assortments include all = standard 


} There are unquestioned advantages afforded by the use of sizes in Blank and Numerical Card 
these supplies in your office. They are of exceptional quality Guides, Daily, Weekly and Month! 
ei —and are guaranteed for service. They are of standardized Card Guides; Alphabetical and Tab 
size and form—and will properly fit into your files without 

‘ : Record Card (plain or ruled), Stat 


. binding or buckling. They are of uniform grade—are printed 


. . . . —_ “ 7 * oe > . + : Pas ] 

i in a superior manner and include every wanted size and Town and County Guides, Stock Ruled 
character of card, guide and folder that modern business Ledger Cards as well as all Standard 
. systems require. Also—they come to you in their original Vertical File Gaides and Folders. 


bindery packages—protected from dust, free from blemish or 
imperfection and fully guaranteed. 


Ask Your Dealer—or Write Today for Samples 


If you buy or use Card Index and Vertical File Supplies at all—you are 
entitled to fu// value for your money. It is our purpose to deliver perfect stock. 
To this end our Guarantee and Bindery Inspection Certificate is enclosed in 
every package of “B-M”’ Card Index and Vertical File Supplies you buy. We 
. insure ection i in this way. See that your order is delivered intact—in 
| original packages, with the sea/s unbroken. Ask your regular supply dealer 
or write today for samples. Address: 


BROWNE-MORSE COMPANY 


Makers of Quality-Filing Equipment 
18 McKinney Avenue - - Muskegon, Michigan 
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honest work to do—to know how to do it—and to be able 
to mix enthusiasm into the doing of it. 

Enthusiasm is dynamic. It starts things. It slams 
them into shape, and gets them done. 

lo be enthusiastic, about selling Comptometers, is to 
be excited about it—and to be earnest about it, to want 
to pitch in and do it 

It enables men to bore tunnels under rivers; go 
through stone walls; build mighty enterprises: win tre 
mendous battles; and re-cast the geography of empires 

How much of this magic quality have we in us? 

Don't be without it. The enthusiastic general agent is 


at a premium at all times, and especially, if he can pass 


this enthusiasm on to the sub agents He acts as a toni 
on everybody. You can’t keep him back. Nobody wants 
to keep him back From the policeman on the beat to 


the president of the plant everybody about the place is 


tickled to see him get ahead. 

lere is the recipe for successful selling “Stir a dram 
of bull-dog tenacity into a jumper full of enthusiasm and 
it will produce a white heat that will burn through all 


barriers, like an acetylene torch. 

Che way for us to brighten our prospects in life is to 
keep sunny—come clean—and show zeal for our life work 
Then ideas should be passed on to our sub-agents. 

Begin where you are—today—ENTHUSE 

The despondent dub, the hopeless human, the forlorn 


fellow, is sometimes tolerated, out of sympathy for those 


who are dependent upon him. 

Today it is go ahead, or go behind: keep up, or get off 
the trail. Today it is the survival of successful men lo- 
day we hold the funeral, for the flabby and groggy grouch 


business today 


ENTHUSIASM its the biggest word i 


Every big battle is first lost, and then won, by an et 


It is now taking the enthusiastic efforts of Charlie 
Schwab to enthuse the U. S. Government's ship building 
plans. We already had the men, the plants and the ma- 


terial but—a Charlie Schwab’s method, of enthusing every 


one, from the ship plant owners to the rivet throwers 





was badly needed 
N ote The foregoing was written before the glorious 
and | istory-mal Ing attle in the Rheims-Soissons salient 
the salient that once was and is now reversed against 
the enemy Db) e bravery and sheer enthusiasm of our 
Allies d our . We won't start to try to sav what 
we feel There are no words at all adequate outside 
some of the Psalms of thanksgiving in the Good Bool 
I 
8,147,034 Cards Classified ia Draft. 
ssification ¢ yccupations was undertaken at the 
\ ‘ re juest he Provost Marshal General, under 
date December 21, 1917, to the effect that a detachment 
skilled workers from the Bureau of the Census Depart 
ment of Commerce, be sent to the War Department to 
tr e clerks of that department who were to | 
signed to the preparation of an industrial index of regis 
trants under the selective-service act Previous to this 
request several conferences had been held at the Bureau 
Census by members of the staff of the Provost 
Marshal General, at which conferences it had been de 
cided to use the census scheme of classification of occu- 
pations in the preparation of the industrial index rhe 
preparation of this index consisted in classifying cards 
for registrants according to occupational skill or experi- 


ence, these cards having been prepared at the local boards 
ror juestionnaires filled by the registrants themselves 
and then transmitted to the War Department. 

Some work was done during the latter part of Decem- 


ber and in January in making estimates as a basis of the 
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dding Machines: 


Burroughs, Wales, Dalton, American 


Calculating Machines: 


Comptometer, Brunsviga, Triumphator 


Millionaire, and others 
Rebuilt 
and fully 
guaranteed 
A'l makes 
bought, sold 
and exchanged. 
Write for book- 
let. 


REPAIRING at Reasonable Rates. 
Write for Estimate. 





Representatives Wanted 


Adding Machine Corporation 


Successor to 
JAS. E. PLEW and 
Rebuilt Adding Machine Co. 


323 So. La Salle St. CHICAGO — 
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Your Business Artillery 


This little “field piece” in the battery of your 
labor-saving devices will guard the “reserve” 
energies of your stenographer. 


A Trench-Taker, Too! 


ts obvious utility, its space-conserving size, its 
remarkably low price, combine to convert hesi- 
tation into assurance. Display this desk and 
watch it win sales 

Details and prices on our full line gladly fur- 
nished. Write today—it means business FOR 
YOU 


Illinois School Furniture Company 
Rockford, Illinois 
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RIBBONS AND CARBONS 
“Symbols of Quality’’ 


The kind of quality that demonstrates itself 
in immediately increasing distribution is in 
these products, as proved by the continued 
and immense stimulus to their sales. We 
have more dealers today than ever before, and 
by our larger and better facilities are able to 
care for them more adequately. Careful pro- 
ductive methods assure satisfaction at all 
stages of the transaction. 


The call for BUCKI Ribbons 
and Carbons is unending. In 
a majority of heavy- 
buying territories 
all over America 
today our dealers 
are profiting by 
this demand. Write 
us now for the op- 
portunity in your 
field. 


The Buckeye 
Ribbon & Carbon Co. 


Manufacturers 
1466-68 E. 55th St., Cleveland, Ohio 














plan, in compiling and printing the lists to be used, and 
in general preparatory work. It was not until the middle 
of February, however, that a sufficient number of cards 
had been received at the War Department to begin the 
actual work of classification, and on the 14th of February 
seven census employees were detailed for this purpose, 
seven having been previously assigned at intervals from 
January 30 to February 12 to arrange for the preliminary 
steps of the work. About a week later the number of 
census employees was increased to 30, and the greater 
part of these experienced census employees, under the 
direction of Mr. William C. Hunt, chief statistician for 
population, was used until July 1, a period of four and 
one-half months, in supervising and guiding the work of 
about 250 clerks employed by the War Department, the 
work being done in the old Land Office building 

The cards were received by the War Department in 


packages from each state local board, and after examina- 


tion for completeness of return, stamping of local board 
number, etc., were turned over to the representatives otf 
the Bureau of the Census for classification according to 
occupations. The method adopted for this classification 


work was predicated upon the assumption that a very 
considerable proportion of the registrants would be found 
in the more common occupations and that the handling 
of between 8,000,0000 and 9,000,000 hand-written cards 
could be largely reduced to a mechanical basis and their 
occupational classification thereby materially quickened 
The total number of cards received to the end of June, 
1918, and classified under the direction of the expert cen- 
sus force was 8,147,034. The number of cards handled 
and classified under the various steps of the work is 
shown by the following statement 
Cards classified 

















Every Drop Writing Joy 


The ink that never disappoints, corrodes, clogs or 
fades. Fills a fountain pen full of liquid comfort. 
Feeds smoothly and evenly. Ideal for dealers 
seeking a generous margin of profit and unfailing 
customer-satisfaction 


Write for trade discounts. 
The Robert Keller Ink Company 


Manufacturers of Inks, Mucilage, Paste and Sealing Wax 
DETROIT, MICHIGAN 








Process of work. Cards Number. Percent 
handled. of total 

ee ee 8,147,034 3,421,754 42 
Coding from lists..... 4,725,280 2,688,520 33 
Coding from printed index 2,036,760 1.384.996 17 
Coding from spec. sources 651,764 651,764 8 
Total asain aah 15,560,838 8,147,034 100 


\s the classification of the 8,147,034 cards was also veri- 
fed, the total number handled, for all purposes, was 23,- 
707,872 cards, representing almost three handlings of the 
actual number of cards received The time devoted by 
employees of the Bureau of the Census to this work was 
equivalent to 3.253 days of work for one clerk 

The energy and industry displayed by the experienced 
census employees engaged in this work calls for the 
highest commendation. The work in some respects was 
most perplexing and could not have been successfully 
handled by a less experienced force of census assistants 
The high tribute paid by the Provost Marshal General to 
the value of the service rendered by them is sufficient evi 
dence of their ability and successful endeavor in the prose- 
cution of a most important piece of war work Com- 


merce Reports. 


Eaton, Crane & Pike Employees Get Big Wage 


Increase. 

On July 19 the employees of the Eaton, Crane & Pike 
Company, of Pittsfield, Mass., received a 20 per cent 
increase in wages. This increase affects about twelve 
hundred men and women The following notice was 
posted at the company’s factory “Eaton, Crane & Pike 
Company on July 29 is discontinuing the emergency bonus 


of 10 per cent which has been in effect for the past year 
+ Ts 


and one-half and advancing all wages 20 per cet 


addition to this advance time and one-half will be paid 





for all overtime regular work.” 
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‘Built Like a 
Skyscraper” 





yohmuere 
sonnrnne 

















SHAW-WALKER 


FILING 
CABINETS 
in SITEBL 
and WOOD 


and 


STANDARDIZED 
FILING SYSTEMS 


THE SHAW-WALKER CO. 


Factory and Home Office 
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1208-20 Western Ave. Muskegon, Mich 


AGENTS EVERYWHERE 
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OUR choice of many different 

rulings, scientifically designed 
to aid and facilitate the study ofany 
subject. For a few cents each, 
all different fillers may be procured 
and various exercises combined in 
ene cover. One or more sheets can 
be inserted cr removed at will, 
eliminating the necessity of a sep- 
arate bock for each purpose. 


Irving-Pitt Mfg. Co. 


Kansas City : Chicago New York 
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Well Known Men Embark In the oe Business. 


The formation of a corporation under the name of 
Zellers-Stevens, In is announced in New York Che 
new concern is located at 52 Broadway, in the Exchange 
Court building. The company consists of John A. Zellers 


and Ralph C. Stevens Mr. Zellers was formerly with 














John A. Zellers. 


the Smith-Premie: ompany and later with the Reming 
ton organization, altogether covering a period of eighteen 
years in the typewriter field. Mr. Stevens, formerly of 
the Remington company in charge of the Wahl adding 
machine depart ent has been connected with the ofhes 
appliances field for perhaps a dozen years Both gen- 


tlemen have an extensive experience in handling Ameri 











can ofhce equipment with organizations in this field which 
are known all over the world. The new company is 
tormed in the faith that the knowledge of the sponsors 
will bring them s ess in the export field. Mr. Stevens 
Ralph C. Stevens 
has been connect with another export oncern in 
charge of one¢ f their departments, but resigned to joi 
with Mr. Zeller n the organizatior f the new company 
Mr. Zellers has to do with sales promotion work 
in this country for many years and has done the same 
work in foreigr intries for ten years, making his resi 
dence abroad a siderable part of the time. Both gen 
tlemen are familiar with the languages, laws and stoms 
of foreign countries and they thoroughly appreciate the 
great opportunit or American office equipment which 


exists abroad. 
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CAN’T YOU FIND IT? 


Is a question never asked 
in an office equipped with the 


KOHLHAAS LETTER SORTER 









For sorting and storing let 
ters, data, etc., it is unrivaled. 





Banishes worry — conserves 
time—always handy. Dealers are keenly alive to 
its fine selling points. 

We also manufacture: Address Files, Desk Re- 
minders, Follow-up Files, Check Sorters, Note Case 
Files, and other Card Systems for every business. 


THE KOHLHAAS COMPANY, * “Giiexco"™™* 











Sell more Pens 
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SHEAFFERS 


Self Filling FOUNTAIN PE 


The Pen that gives 
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It’s Getting Harder 
to Pay for New Clothes 


because prices are going up. 
Every desk man realizes how 
his job shines up his trousers. 
He wants to save his clothes. 
You can help him—and help 
yourself, too. 


U-Need-Me 
Felt Chair Pads 


Sell well because they 








a 
|. 












4 ‘ serve well. They delay 
Ley SOs 5 the shine, and prolong the 
wear The modern desk 


chair is incomplete with 
out a U-Need-Me Felt 
Chair Pad Your stock is 
incomplete if you don't 
carry them. 


Immediate 
Shipment 


on all Colors 


Complete Information 
Upon Request 


Geo. E. Fox & Co. 


33 W. Kinzie St 
CHICAGO, ILL., U. S. A. 














The 


A Metal 
Waste Basket 


Is all that its name 
implies. It is finished 
in mahogany, oak or 
green, possessing 
the beauty of wood, 
and the _ lightness, 
durability and fire resistance of steel. Shod 
with rubber to guard against scratching. 


Ascending Scale of Profits 
Dealers are quick to appreciate the partial- 
ity business men show for The VICTOR; 
they know there’s a reason and that. its 
popularity spells profit—that it’s a_ top- 
notch repeater, on the sales of which there’s 
always an open season. A convenience and 
necessity, it’s a whirlwind seller. 


Metal Office Furniture Co. 
GRAND RAPIDS, MICHIGAN 
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Their investigation has led them to believe that the 
American office equipment industry, and _ particularly 
those manufacturers of well-known products in the field 
who have been unable to organize properly or adequately 
their foreign trade, in almost all cases should have a 
much wider representation in foreign markets Many 
dealers abroad have been unable to avail themselves of 
some of the best American products in this fieid because 
of lack of means to establish connections or of conducting 
negotiations through an organization without a personal 
knowledge of and acquaintance with office appliance in- 
dustries. 

Zellers-Stevens, Inc., have contracted to handle the for 
eign business of several of the leading manufacturers and 
are prepared to render this service to others, a service 
which will be distinctly one to dealers abroad as well as 
to manufacturers at home 


For Pencil Conservation 


Conservation in the use and manufacture of pencils has 


tee of pencil manufacturers appointed for this purpose. 
With a view of ‘complying with the suggestions of the 
government that action be taken in this respect, while 
details have not been definitely formulated, the probabili 
ties are that both the tips as well as the rubbers will be 
shortened. 

The packing on pencils, penholders and the like will be 
materially simplified and lines will be considerably reduced 
by the elimination of numerous numbers, including all 
those with fancy polishes. In order to safeguard 
rights of the various manufacturers, the following lette 
will be issued to the trade 

“We beg to inform you that all manufacturers in our 
line have been requested by the Conservation Divisio 
War Industries Board at Washington, D. C., to discon 
tinue temporarily the production of certain styles of pe 
cils and other goods during the war, with consequent 
discontinuance of the trade marks associated with these 
styles of goods, and it may involve also certain changes 
in the packing and labelling of various pencils and other 
goods—not necessarily permanent, but temporarily and 
during the war only. Our action in this regard is taken 
solely in aid of the Government and in loyal response to 
its call, and the discontinuance of these styles and changes 
are temporary and without intent to abandon any of the 
styles thus discontinued or changed. 


“We issue this notification so as to protect 
various rights, including our trade marks. 

“We have also been requested by the Government 
save in raw materials, which will necessitate the shorte: 
ing of tips and rubbers in our manufactures and will 
ther necessitate changes in the packing of our goods 

“We have no doubt that the trade and the public will 
co-operate with us in our desire to be helpful and to 
ply with the wishes of the Government. 

The members of the committee are Emil Berolzhei: 
chairman, Eberhard Faber and Edward E. Huber 


Standardizing Memorandum Books 
The Pulp and Paper Section of the War Industries 
Board at Washington strongly recommend that manufa 


turers reduce the number of sizes of memorandum 


4 


of all kinds, endeavoring to adopt a uniform basis of sizes 
for all manufacturers. 

Where books are made in several thicknesses, it is ur 
that one uniform thickness be adopted. 

They also suggest that the present thickness of boards 
in all blank books be reduced approximately twenty per 


cent. 
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BROWN’S 
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Linen Ledger Papers 





Uncle Sam Keeps Books on Brown's 


yY NCLE SAM takes no chances on his Record Paper. He 

| must have paper that will last. That is why Brown’s Linen 
Ledger Paper is the U. S. Standard. It preserves legibility 
indefinitely. It does not stain, turn yellow, or fade from age or cli- 
matic conditions. No ledger paper made rules as sharply and clearly. 


A 


See that your patrons know the fine qualities of Brown’s. Brown’s 
Linen Ledger Paper has no superior for resisting wear in hard- 
worked books. Its great strength makes it ideal for loose-leaf 


systems. 


Since less than 10% the cost of a ledger is in the paper, your cus- 
tomers can’t afford to use anything but the best—Brown’s Linen 
Ledger Paper. Write for sample books. 


L. L. Brown Paper Company, Adams, Mass., U. S. A. 


D 
iif 


Established 
1850 
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Headquarters for MULTIKOPY 


What does it mean to have your store known as Headquarters in your 
town for MultiKopy ? 













It means more than a store where stenographers, typists, purchasing 
agents and buyers of carbon paper know they can buy the world’s 
standard carbon paper—the paper that has enjoyed twenty years o. 
leadership and is more popular today than ever before. 












It means more than taking in a nice, clean profit which MultiKopy 
Quality and MultiKopy advertising insure. 






It means that customers associate your store as Headquarters for 
Quality office appliance goods of all kinds. Such is the power of 
Multikopy’s popularity. 


sIAOPY 











The Carbon Paper 
That Gives Satisfaction 











Our Definite Selling Plan explains fully how we thus insure dealers 
their profits and a quick turnover. Send for it today. 






Star Brand Typewriter Ribbons 
Are Likewise Business - Getters 







Attention is called to them in every MultiKopy advertisement. The, 
will render your turnover in typewriter ribbons much more satisfac- 
tory to you. 






F. S. Webster & Co., 338 Congress St., Boston, Mass. 


NEW YORK: 114-118 Liberty Street CHICAGO: 14 North Franklin Street 
PHILADELPHIA: 908 Walnut Street PITTSBURGH, PA.: 830 Park Building 


Look for MulltiKopy advertising in big National papers like the Saturday Evening Post and Literary Digest 
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What Kind of a Boss Are You? 


Some Considerations on Ye Ancient Indoor Sport of “Passing 
the Buck.” 


HAT employer has not indulged his fancy in pic- 
W tures of the ideal employee? \ dream moulded 
paragon of solid virtue, courteous, considerate, indus- 
trious, always interested and alert, ever smiling and 
immune to the familiar errors which prey upon less 
ephemeral employees. Behold him! A creature to be 
contemplated with unalloyed joy. Perhaps the lamenta- 
ble fact that no employer ever had a periect employee has 
points in its favor after all. Imperfection in others is a 
convenient shelf on which to lay one’s own shortcomings 
for “passing the buck” is, you know, much like gall 
stones. appendicitis, and cigars—just one of the category 
of characteristically human accomplishments. You might 
feel a bit uncomfortable in the constant association of the 
ideal chap and in the final analysis you are happier and 
healthier with the kind of employees who make mistakes 
Most mistakes are preventable—especially the ones which 
you are willing to assume responsibility for. 

The Boss who is willing to assume part responsibility 
for the mistakes, checked against his employees will have 
fewer mistakes to contend with, for a mistake roped, hog 
tied, branded and given a home ceases to be a nuisance, 
with all due respect to the ancient indoor sport of “pass 
ing the buck.” \nd the boss is unconsciously indulging 
in a mild form of the old pastime if he is not brave enough 
to sit down occasionally and face himself squarely with 
the question. “What kind of a boss am 1?” 

You are the captain of your ship. From your station 
on the bridge, you are quick to detect anything wrong on 
the decks you scan below, but some dark night, when the 
relief watch comes on, go aloft to the crow’s nest and 
turn the spotlight on the boss In the calcium of per- 
spective analyze him with relation to the mistakes of the 
day It is barely possible that you will discover that 
many of the deck errors have slipped down surrepti 
tiously from the bridge to mingle with the crew. Perhaps 
you ll recall that the crowning virtue of the “employes 


ideal” of your imaginative moments was his intense 


interest in your business. And now that you are in the 
crow’s nest, it will occur to you that interest is merely a 
manifestation of ippiness: that he who is happy in his 
work is also interested Yes, and that “employee-happi 
ness” has its inception in the heart of ye Boss himself 

\ pat on the shoulder will be remembered long after a 
signature on a check is forgotten It is the “personal 
touch” that lights the candle of human happiness. Good 
wages, pleasant surroundings, recreation facilities and the 
gener ally recognize accoutrements ot the up-to-date 
business establishment annot be overestimated n thei 
effect on the efficiency and morale of those who worl 
But, after all, the key to genuine employee interest and 
loyalty is the e1 ragement and personal interest of the 
mat ehind thé mahogany desk The Boss 

Sel niidence the mainspring of good effort and 
anvthine which tet to weaken the self-contidence « " 
man, he e emmy r or employee, isa ginthen 
ism of efficier Suspicion destroys self-contidence 
begets distrust; 1t the corroding acid on the iron chain 
of business orga! ition If you want disgruntled em 
ployees, give the 1 suspicious boss 

Ur estionably many of the world’s successful business 
men have beer stere and rather aloof persons—pet 
sonages But in the light of the modern conception otf 
democracy, and who can deny that democracy is the tend 


ency of the day. the Boss who thinks it is mistake to 
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When Business Outgrows 
Office Equipment 


There are many chances of selling Diemer 
Cloth Covered Boxes to the growing concern. 
Business expands faster than the equipment, 
and these Diemer Boxes are used for filing 
records and storing supplies. They are read- 
ily arranged to mect any plan of filing or 
storing 


ni 










- 

Diemer Cloth Covered Boxes 
are well made, to give long service. The 
contents are easily accessible and are kept 
free from dust 

There are quick profits and speedy turnover 
in Diemer products. Write for booklet cov- 
ering our complete line of Boxes, Envelopes, 
Vertical Files and Pocket Folders, etc. 


JOHN F. DIEMER COMPANY 
67 Cortlandt St. NEW YORK 
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“BUMP” 


If one machine does 
the work, why two? 


The New Stand 
Model Bump 
Paper Fastener 
and Punch is a 
paper fastener 
at one end—a 
punch at the 
other, taking a 
1 in. binder. 
Service — Efh- 
ciency —Econ- 


omy. Can you rite Now Then there’s 


t? 
beat it: | the Hand 


Model “BUMP”’ 


that dealers call “Old 
Reliable.” 


A paper fastener 
: that'll never cause 
you a moment's worry. A steady producer for 
the trade. Display these models. They will do 
the rest. 


BUMP PAPER FASTENER COMPANY 
La Crosse, Wis. 


SEYMOUR CONOVER, Eastern Representative 
350 Broadway, New Yor 
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warm the atmosphere immediately surrounding the execu 
tive person is coddling an obsolete idea. For no _ full- 
grown individual, worth his salt, will seize on a friendly 
word or a sincere compliment from his employer as a 


| Dealers like to handle mark of special distinction, entitling him to wear an 


extra sized hat. Suppose he does throw out his chest a 








‘ 1 bit and walk with his chin a little higher: can you se- 
i t riously object to square shoulders and chest expansion if 
Hi they be the outward expression of new found self-reliance, 
iT 9 pride in “the house,” and determination to bring home 
| the bacon “because the Boss knows I’m man enough to 
BY do it?” 
| When The Boss and his employee touch on a ground of 
i mutual interests—it may be baseball, a love of children, 
i or a fondness for music—they are both happier and they 
if are both more efficient, for they begin to understand each 
' M H other. It is beginning to dawn on them that they are 
; Filin s Safes co-workers, co-partners in a mutual duty to make “work” 
Manganese Bank Safes a happier, more helpful medium for the expression of life 
; for most of our life is “work” you know. cea a 
I Fireproof Safes mie 

Safety Deposit Boxes Well Known Typewriter Man Takes New Position. 





James D. Hoey of San Francisco, a typewriter man of 


\ 
| 

Bank Vaults many years’ experience and known to the trade all over 
i the country, but particularly in the far West, where he 
i has lived for many years, has entered the service of the 
: Royal Typewriter Company as a special traveling repre- 
sentative. Mr. Hoey left about the first of August to 
cover points in the Northwest. Later he expects to visit 


DIEBOLD SAFE & LOCK COMPANY — and other cities in the Central States and in the 
. CANTON, OHIO rs 


One Reason For the House Organ. 
Thomas Dreier says in "The Vagabond” 






















“One reason why every large corporation should have 
f a weekly newspaper is the reason given by Brand Whit- 
: lock, when he told why newspapers were needed in 
e a Brussels during the early days of the war. He said 
that he had been guilty of criticizing newspapers, but 
ad ul ] e that he would never be guilty again 
I “‘During the first week of the war,’ he said, ‘we 
Ht hi couldn’t get any papers in Brussels, and being without 
i them was horrible. 
1 ‘In their place we had nothing but rumors, two-thirds 
st untrue and the remainder greatly distorted. 
4 ‘I then came to the conclusion that the greatest role 
i of the newspaper is to act as a clearing house for rumors. 
; . The newspaper often prints the rumor and often goes 
Perfect pins that beyond a fact; but in the end it does give out the 
| perform as they truth.’ 
| should—bank pins, “There are a few things in an organization that are 
cushion pins, pyr- more disorganizing in their effect than rumors that get 
amid pins—and a started and often have little basis in facts. Rumors 
are poison that disintegrate the fabric of organizatior 


service behind them 
such as only good 
intent can make 
possible. 


“The best way to put an end to them is to publish a 
paper and tell the exact truth. With a publication like 
that in an organization, rumors have no chance to exist.” 


Returns From South American Trip. 
H. J. Nix returned on July 13th from a trip to South 


America which extended a little over a year. Mr. Nix 
is of the firm of Nix Brothers, Havana, Cuba. He re- 
mains at his office in Havana for a couple of months and 


then will proceed to the United States where he will visit 
the principal markets. R. E. Nix, the other member of 


Crescent Brass & Pin Company- the firm, states that the field in South America looks 


his large and inviting and up to the present time is practically 
DETROIT, MICHIGAN ree d up eae 


undeveloped. The company anticipates opening a 





office in New York in the near future to handle its Latin- 








American business. 
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VICTOR STANDARD 
TYPEWRITER 





‘“‘The World’s Best Writing Machine’’ 


Not because of age, name-plate, 
or wealth, but because of superior 
merit, the Victor Standard Type- 
writer occupies its position as the 
best of all visible writing machines. 

In every vital part the Victor is 
not only ‘‘as good”’ but better. 

It has the best and most simple 
escapement. 

The best and most easily oper- 
ated variable line spacer. 

The best and only properly 
located back spacer. 

The dest and only typebar that 
will give and maintain alignment. 

The only bichrome ribbon mech- 
anism that will not blend colors. 

The best and least tiresome key 
action. 

The machine you will certainly 
buy if merit is the deciding factor. 


Victor Typewriter Company 


General Offices and Factory 
Wyoming and Poplar Avenues - 


SCRANTON, PA., U.S. A. 








The 
AULT & WIBORG 


Company’s 


Silk 
Typewriter 
Ribbons 


write cleaner—last longer—yield 
more carbon copies at one writ- 
ing—and are very much more sat- 
isfactory from every standpoint, 
than the ordinary kind. 


These SILK TYPEWRITER 
RIBBONS are made from the 
very highest grade of selected 
silk—especially treated and 
woven into tape of proper widths. 
This woven edge tape is saturated 
with the strongest colors, and 
when completed and ready for the 
machines, the result is a wonder- 
ful ribbon. 


Of course ribbons of this kind 
cost more to manufacture, and 
sell at higher prices. They are so 
durable however that they are 
economical to use. 


There is a splendid field for 
high grade ribbons of this kind. 
The established dealer is the logi- 


cal distributor. 


MANUFACTURED ONLY BY 


The Ault & Wiborg Co. 


Cincinnati, Ohio 


Sole licensee to manufacture and sell Silk 
Ribbons under the original patent issued 
April 14, 1914. 
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(1) A REMARKABLE 
TYPEWRITER 


Standard in every particular. Uni- 
versal Keyboard—42 keys—84 charac- 
ters—single shift. From 20 to 50 per 
cent less parts than other standard ma- 
chines. Operating advantages and im- 
provements. Appearance and Finish 
unexcelled. 


(2) A REMARKABLE 
RECORD 


All Woodstock models have been a 
Success from the Start. 


Woodstock “Group Assembling” 
makes the Woodstock structurally 
unique, and astounds old-timers. 


Dealers handling Woodstocks state 
they find repair calls rare. 


Dealers: 
Agents: 


Be a Charter Member of the Wood- 
stock Organization. GET IN NOW. 


The Model 5 is already recognized 
as a Winner. The contract is liberal. 
The time is ripe. Everything is 
auspicious. 

Territory at home or abroad. 


Write for particulars. 


Woodstock Typewriter Company 


CHICAGO, U.S. A. 
Cable: Woodtype, Chicago 











With a 


Magnifying Glass! 


You have seen it, haven’t you? How 
tense the interest! A group of an 
ious-faced men, each in turn trying to 
decipher some important word or 
words in letter or document upon the 
accurate reading of which depends a 
matter of great moment. Such an ex- 
perience drives home the value of an 
error-proof machine for copying. 





RON ES 


LETTER COPIER 


You can't afford to take chances wit! 
your letters. Business letters should 


all be copied, and upon the kind of copy 


| (3) A REMARKABLE vou get depends their value. The 
OPPORTUNITY Roneo works like a charm. Without 


the aid of carbon or water your copy 
is clear as a whistle, bright and perma 
nent. So simple that a child can ma 
nipulate it—speedy, inexpensive and 
infallible, it solves forever the question 
of a device that will give'an absolute] 


durable and accurate copy. 


Write us for full particulars—if you 
have records to preserve our prop S] 
tion is vitally important to you. 


The Roneo Company 
Roneo Bldg. 
117-119 Leonard St., New York, U.S.A. 
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Office Appliances’ Guest Book. 
[hose from other cities who have favored us with 
calls recently include the following: 
R. G. Roberts and A. J. Greenfield of Duluth, Minn., 
here on their way home after attending the Safe-Cabinet 


Company's convention at Marietta, O. 


aad * * 
H. L. Guth, sales manager for Mutschler Bros. Com- 


pany, Nappanee, Ind., called on July 9 after visiting 


» #2 
W. B. Pershing, of South Bend, Ind., whose name 
commends him to all good Americans, visited us early 
in July 
« * . 


‘ 9 Kugel, New York representative of the W. A. 


Sheaffes Pen Company, dropped in on July 22. 
se ¢ 
B. A. Tuttle and J. D. Mathis, both of the Tuttle 
Corporation, South Bend, Ind., called on July 26. 
« = * 
P. J. F. Baker, the rotund, jolly and efficient repre 
sentative of the American Multigraph Sales Company, at 


Toronto, Canada, stopped a few minutes in our office in 


company with O Kepley, erstwhile field manager, but 


now Chicago district manager of the Multigraph. 
* 
\. M. Webster, of the Moses Stationery Company at 
Fiilo lawall, paid a all at our office on August 6. He 


says that general conditions in Hawaii are good, but 
that lack of ships prevents the sugar, of which there are 
400,000 tons in warehouse, from reaching the market 


a 


This tends to disarrange money conditions, forcing ; 
somewhat unusual use of credits to arry on Che 


1 


storage of the surplus sugar is becoming a problem, but 
hopes are entertained that vessels will be available ere 
long to relieve the congestion. 


Britain Pleases American Exporters. 


n arranging that the American Chamber of Commerce 


in London should be in charge of the operation of cot 

essions for the importation of manufactured rubbet 
oods ewriters | boots and shoes, the British gov 

ernment has taken a step that should please all Amer 

an exporters he policy of leaving the details of inter 

national business matters so far as possible in the hands 
oi representative business bodies will do much to over 

ome any suspicion that necessary government control is 
not being properly used 


Typewriter Man Organizes Company. 


W. N. Long, formerly of the Omaha branch of the 
Royai Typewriter Company, has organized The W. N 
long Company, which will distribute typewriters of all 


makes, and also the Teetor adding, subtracting and book- 


keeping machine 


The executive offices of the Paxtite Loose Leaf Binder 


(ompany have been been moved from 299 Broadway, to 
12 Broadway, New York. The factory has been enlarged 
nd the company is making a general line of loose leaf 
f es as ell as é xtite ledger and binder 

\ memorial fund is being contributed to the honor of 

Major John Purroy Mitchel, U. S. A. The L. E. Water 

{ iny | $100 to the fund \ monument will 
ere 
\ protective tariff is “ardently desired in India by « 
te in opinior according to the British gover 
‘ t on Ir onstitutional Reforms just issued 


APPLIANCES 123 





} 


Art ies! ing 


America 









HIS strikin - advertisement, 

(reproduced at the right), 
in the Au ust 27th Saturday 
Evening Pest, begins a new and 
remarkable series, entitled ‘‘Art 
Metalizing America.”’ 


Watch for these ads in many na- 
tional magazines, and you will see 
how this pioneer line dominates the 
office furniture field in America. 


ART METAL CONSTRUCTION CO. 
JAMESTOWN, NEW YORK 





Steel Office Purniture 
Safes and Files 











Art Natal 


Steel Office Furniture 
Safes and Files 





A* Glass Desk Pad 2 
Opportunity For Dealers 


A glass desk pad will give any desk, old or new, 
a clean, smooth writing surface. It provides a 
transparent shield for important memoranda. In 
short, it performs real service to the man who 
buys it. 

Rosco and Ravenswood Glass Desk Pads 
form a proved source of ready profit for the 
dealer. Their staple demand makes these spe- 
cialties a “buy” worth investigating. Let us tell 
you more about glass desk pad opportunity. 


PAVENSWOOD OFFICE SPECIALTIES CO. 


ORIGINATORS OF GLASS DESK PADS 
1800-02 Newport Avenue - - - - CHICAGO 
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Acquaint Yourself 


With Our Line of 


“ADVANCE” 


FILING CASES 
and SPECIALTIES 


In order to know 
what our line is 
order our sample 
assortment of good sellers specially se- 
lected so that you may have one each of 
many numbers and also a small stock to 
sell from. Write us about this assortment. 





Catalogue sent on request 












Pr 
PLAIN AND FANCY 
PAPER BOXES 





Pine St. at 21st, St. Louis, U. S. A. 


In replying kindly mention this ad. 
















Where 
Else Can 
You Find 
Such 
Utility? 





Ne tethat the adjust- 
able shelves are load- 
ed with miscellaneous 
articles 

Here is a steel cabinet of unmatched storage facilities. 
And its price is no more than a four drawer filing case. 


Most cabinets and vertical filing cases accommodate let- 
ters, and little else. The adjustable shelving of the 
steel cabinet shown here, enables it to care for stationery, 
books, catalogs, transfer files and articles of miscellane- 
ous sizes. You can “build” its interior to suit yourself. 
Shelf adjustment based on l-in. centers. Shelves can 
be divided into pigeon holes by vertical partitions spaced 
on 2-in. centers. 


TERRELL’S EQUIPMENT CO. 


Hilton Street 
GRAND RAPIDS, MICH. 
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sipating the pressure waves or variations in the air 
pressure due to the vibration of the diaphragm, these 
vents incidentally preventing the sounds from becoming 
muffled, choked and distorted when the mouth is placed 
close to the mouthpiece or the party speaks too loudly 

“The kerfs may be readily kept clean, being easily wiped 
with a cloth, as they are rounded throughout their length 
and merge into the surface 17. 

“It will be noted that the cap of the sound reproducer 
as herein disclosed may De used as an ear cap for tele- 
phone receivers or as an article of manufacture in which 
employment it presents features of value. Sounds omit- 
ted by the diaphragm are sent into the central sound 
chamber 15 of the cap, where by the aid of the capacity 
hollow or groove 16, fullness of tone is added to them 
and owing to the continuously convex surface 13 the 
sounds are concentrated and directed to and through the 
central opening 14.” 

Another patent of interesting design we are told is now 


pending. 


A New Typewriter Desk. 

The Wright Desk Company, of Rockford, IIL. is putting 
on the market an attractive new typewriter desk, built of 
oak and imitation mahogany. The imitation mahogany is 
made of figured birch, the desks in this finish being equip 
ped with mahogany writing bed, panels and slides. The 
writing bed is- five ply 134 inches thick, with edges faced 

si 


showing the figured wood. The legs of this desk are 1% 
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New Wright Typewriter Desk. 


inches square, of built-up construction, tapered at the bot 
tom, and capped at the bottom with 44-inch brass sockets 
and sliding castors. The drawers are of hardwood, dove 
tailed front and back with three-ply panel bottoms framed 
in. The handles are screwed to the drawer fronts. The 
pedestals have 3-ply panel dust proof bottoms framed in 
Center drop typewriter desks have a width of opening 
equipped with 


oT 
22'%4 inches. These typewriter desks are 
stationery racks in the center drawer of right-hand pedes 
tal. 


Wilson-Jones Road Men Meet. 

\ sales conference of representatives of the Wilson 
Jones Loose Leaf Company was held early in August, 
at the Chicago offices. Southern, middle western and 
northwestern selling representatives were in attendance 
George Mandeville, sales manager, led the discussion 
Messrs. Frater, Davidson, Matthews, Meyer, and 
lock attended. Ralph B. Wilson, president of the com- 


pany, was present at the sessions. The salesmen were 


SNnirir- 
Spur 


enthusiastic over business and new prospects. An auto 
mobile trip through the city brought the conference to a 
sales conference of men of the eastern territory 


close. 
held later in the year, very likely in New Yor! 


will be 
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CICO Sales 
Tread on Each Other’s Heels 


You sell Brown a jar of CICO. — and buy other Carter Inx Quality 
It makes a hit with Brown and Products. 


he tells Black how good it is. This is happening with such 


Black buys and tells Green. persistent regularity that CICO 

' is coming to be more than just 

Green buys and tells White. the fastest selling paste in Amer- 

Brown, Black, Green and_ ica. It is also one of the most 
White come back to your store successful Carter salesmen. 


THE CARTER’S INK COMPANY 
Boston Chicago New York Montreal 


Also manufacturers of Carter’s Typewriter Ribbons and Carbons 
—E-E a _  L 
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From an Englishman 
in Scotland to 
Americans 


What Are We Fighting For—you from U. S. A., and we from 
England and Scotland and Wales and the Dominions, by no means 
forgetting those brave Allies in Europe—France, Italy and the stal- 
wart little peoples of the Near East? 


By 
ales 
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ws 
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SP 
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/ 
og 
e 
Q 
ie, 


) 


es 
v, What Are We Fighting For? Between you and me there ts no & YY 
4 need for idiomatic niceties. We can talk plainly with perfect un- " =atby 
, derstanding of both language and temperament AS) \) — 
| We Are Fighting Because no self-respecting person or nation can Ng LF 
y help it. We don’t like fighting: you don’t like it. Both of us q; A 
Ye would keep out of it if we honourably could. Records prove this—- AN O./GA 
though we don’t need to trace and quote all of them—we know OCS 


the facts. We have a duty to ourselves and our kiddies and their 
kiddies, and we carry out that duty cheerfully though the process 
be grim and arduous. 


We have to fight because the Liberty we love would not be worth 
our love and adulation if we can’t stand up and defend it when 
those whose spirit is only expressed in mechanical terms insult us 
with their inhuman arrogance made of steel and iron. 


inviolable 


We fight because our sacred rights are and must be 
life 


would make 


“ C against a terrorism which if it could succeed y. 
“* SM unbearable to those who love liberty. Ww et La 
y=." & ats - ASS ag 
y ; . ' - : . —? OFS, 
at And so side by side—you from America and we here in Britain- 


b\ =) . ~ 
ay pelea. O9e> Males=. 


will range ourselves with the oppressed of Europe to make the 
world cleaner, to purge it of arrogance, to build for our sons a 
monument of real liberty whatever the sacrifice may be—for no 
effort is too great for a principle that is, greater than life itself 


We will fight with our personal strength, our organization, our 


ships, our factories, our money and our souls. 


And May God Help the Right. 


iS: 0 ows 
y G. E. WHITEHOUSE CPS 
a 76 Hanover Street Edinburgh Ye + 
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Fred Seymour Leaves Waterman Company. 
Water- 


severing his 


Fred P. Seymour has resigned from the L. E. 
man Company organization, New York City, 
connection with the advertising and sales departments, 
which have occupied his attenticn for years. Mr. Sey- 
mour has been active in the work of the National Asso- 





Fred P. Seymour. 


of Stationers and Manufacturers, and has held 
e under several administrations. Mr. Seymour will 
take a short rest at his home, Westfield, N. ] 
\nnouncement has been made that Mr. Seymour will 
»ve to Chicago and assume the duties of vice-president 


Horder’s Stationery Stores, Inc., and secretary of the 
ioners’ Supply Company, Inc., a_ subsid 


about 


\ssociated Stat 


iary organization. He will begin his new duties 


Useful Work by the American Chamber of Com- 
merce in London 


right kind of preparation for after-the-war 
be made now, according to Philip B. Kennedy 
\merican Commercial Attache in London, in a recent 
ss [The actual control of materials and operati 
istry and trade must be kept he hands he 
Government during the war, Mr. Kenne Se 
ell lone by the American Chamber 
to whom the address was made, 
information as to after-war needs and 11 ring 
relations between British and American 
S ‘ 


Necessity of Financing Foreign Trade 


rguments by which Sir Edward Holds Lit 

don City and Midland Bank, Ltd., re 

the Associated Chambers of ymmerce 

Great Britan that the new huge imalgamations 
the er) est interests of British foreign trade 
equally to American banking conditions Foreign 


er what country. that is not intelli 


ed can never succeed after the war 
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You want a waste basket to hold your 
waste paper; and to “hold out.” 
Strength and durability more than or- 
nament ; but there’s no objection to hav- 
eo it es PO 


‘ wn AAS 4h 


AY +» 
PA) Y) VX 
Nea 
ii My 


Bas | The Dandy 
Waste Basket 


is that kind. It looks 
pretty well; but strength 
is its chief attraction. 
Made of expanded metal; the slightly flared 
top clamped tight and smooth into a strong 
steel rim; with a solid steel bottom that 
catches and keeps dirt, pencil shavings, small 
scraps. 


Dealers should write for prices 
and discounts. Ask yours about it. 


North Western Expanded Metal Co. 


983 Old Colony Bldg. CHICAGO 















Crane Ladies Stationery 
Sold by all Stationers and Booksellers 


These goods are suited to the tastes of the 
most select trade. Their merits are known 
the world over, and they yield a profit to 
the dealer. Once tried, the purchaser be- 
comes a regular customer. 


Presented in the following Styles and Qualities: 


SUPERFINE QUALITY. In Light Blue Boxes, 
containing } ream of Note paper each, and in separate 
boxes } thousand Envelopes corresponding. 


EXTRA SUPERFINE QUALITY. In Lavender 
Colored Boxes, containing } ream of Extra Fine 
Paper each: in like Boxes are Envelopes to match. 


Our papers are supplied in 
Bordered Goods and other spe- 
cialties by EATON, CRANE 
& PIKE CO., Pittsfield, Mass., 
end 225 Fifth Ave., New York, 
whose boxes bear the word 
“CRANE’S” containing our 
goods, 





This Trade Mark 
every box 


ALL THIS STATIONERY CAN BE RELIED ON 
AS REPRESENTED. MANUFACTURED BY 


Z. & W. M. CRANE wyes: 


MAS8S8. 
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Morden Swivel Rings 


Are Made on Scientific Principles 


The Rings Are 
Perfect 


The only book rings 
made with a swivel - joint. 
This construction is scien- 
tific as the rings do 
open in the direction of 
the pull exerted by the 
contents, or by the dépen- 
ing of the book. While 
they open easily, they 
never exasperatingly open 
unexpectedly. They have 
no enlarged, clumsy joints 
to mar furniture, nor 
sharp projections to mu- 
tilate sheets. 


Morden Swivel Rings Bring Re-Orders 


Used for student note books, stenographers’ note books, 
eyeletted covers, metre reader books, band books, 
catalogs, swatch books, every conceivable variety of loose 
leaf books; and all loose sheets, charts, drawings, blue 
prints, maps, fashion plates, clippings, pictures, post 
cards, fabrics, in fact, any matter needing to be classified or heid 
in loose leaf form. 


Loose leaf sheets need not be held in expensive binders. 
Heavy manilia, or other material, cut to proper size to 
form outside protection covers, with Morden Swivel Rings 
inserted through such covers and sheets, make a flat- 
opening book, costing but a few cents, yet as durable and 
convenient as the most expensively bound book. 


Supplied in ten sizes: % In. to 2 in. Price $5 up per 
box. Liberal discount to the trade. Samples free. Cuts 
for catalogs furnished. 


THE MORDEN MANUFACTURING CORPORATION 


WATERBURY, CONNECTICUT 

































WATCH THE CLOCK 


and improve each shining hour, because they cost More now 
than they did—in fact, they were never quite so precious. 


One way to make the most of them is to use a 





MARCHANT CALCULATOR 


the greatest time-saver for multiplying and dividing. 

The MARCHANT has an indicator at the top to prove 
that the multiplier or divisor is correct. 

There's a bell that rings if you make a mistake. The 
machine weighs only 12 pounds and may be carried about 
from office to office easily. 

The MARCHANT solves the office help problem, and saves 
its cost many times over. 

There's a booklet showing its use in each line of business 
Write on your business stationery 


MARCHANT CALCULATING MACHINE CO. 
Emeryville, Oakland, Calif. 
Eastern Office: 465 Drexel Bidg., Philadelphia, Pa. 
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Canadian Industrial Reconstruction. 

Last month Sir John Willison delivered an address at 
Galt, Canada, in which he covered thoughtfully and logic- 
ally the subject of industry after the war. The address 
was made before the Canadian Industrial Reconstruction 
Association and was published in the Toronto Globe oi 
July 19, a copy of which was sent to us by Edgar W 
Jordan of the Canadian Hospital Service. We append 
some passages from this address: 

The Situation When Peace Comes. 

What will be the situation in Canada when peace is restored? 
tetween 200,000 and 250,000 workmen engaged in the manufacture of 
munitions and war supplies will have to be provided with other employ 
ment. Many factories not directly producing munitions or filling war 
contracts have an indirect relation to the war industries. In greater 
or lesser degree their staffs and plants are engaged in furnishing 
material and supplies for war purposes For the time the whole indus 
trial fabrie rests upon a wart basis Inevitably there will be sho 
and dislocation when the war ceases Not only will industries employing 
a quarter of a million men have to be readapted to a state of peac« 
but between 200,000 and 400,000 soldiers will return from Europe for 
whom places must be previded. In short, between 600,000 and 700.000 
men released from military service or from war industries will have 
to be placed on the land, in the factories, in ihe shops, in the professions 
or in such other positions as they may desire or as may be avallable 
Since many of these men have families, altogether at least 1,500,000 or 
possibly 2,000,000 people will be vitally affected by the withdrawal of 
the armies from the field and the cessation of war orders for Canadiat 
factories 

2 . 7 
Britain Seif-feeding. 

It may be that in the future there will be a less capacious market 
for Canadian food products in Great Britain The British Minister of 
Agriculture has declared that the great lesson of the war for British 
statesmen is that the United Kingdom must be capable of self-feeding 
It is estimated that for this year the Old Country will produce food 
to feed its population for 40 weeks, as against provision for 10 weeks 


before the war If, in the future, British production is maintained 
at that level, the need for food from Canada will be enormously 
reduced But there is a large element of speculation in all su 

estimates. The effort of war may not continue in time of peace Unless 


there is economic profit in domestic food production it is doubtful if 
Great Britain will become permanently self-feeding however herole may 
be the immediate resolution But assuredly the Old Country will b« 
less dependent upon food exports for seme years, and the fact has 
significance for Canada 
ca “ 
Industries in the West. 
Possibly, too, in proportion as the British demand declines the home 


demand may increase It is inevitable that industries will be estab 
lished in the Canadian West, as they have been established in the West 
ern American states Towns and cities will grow in sympathy with the 
growth of land settlement. Industrial dependence upon older Canada 


the United States, Great Britain and other countries will greatly dimin 
ish. As the older Canadian provinces are importing factories from the 
United States, so the West will import factories from older Canada and 
from across the berder Aside altogether from regard for “‘the long 
haul’ and heavy freight charges, Eastern industries will find it economi 
eally profitable to establish Western branches, as in the not remote future 
we shall find Western factories establishing branches in the older prov 
incee. It is a mistake to think that agriculture is national and manu 
facturing sectional It is not so in the United States, nor will it be so 
in Canada 
> . . 
Organization of Industry. 
But it is essential that we should have a better organization of 


industry There could be no clearer evidence of the genius and resources 
fulness of Canadian manufacturers and the skill of Canadian labor than 
what has been achieved under the Imperial Munitions Board It is 
doubtful if the country bas any conception of how much courage and 
actual sacrifice have been necessary to produce these results The work 
of the Board has absorbed all the time and energy of many of the leaders 
in Canadian industry Manufacturers have taken serious risks and the 
banks have co-operated with high publie spirit 
* . . 


Reconstruction in Britain. 

We need for foreign trade such an organization as we have had for 
war contracts The individual manufacturer, acting alone, cannot hope 
to get such a foothold in foreign markets or such a share in the recor 
struction of the devastated portions of Europe as may be had by co-oper 
ation and organization This is fully recognized in Great Britain and 
the United States In the Mother Country the sacred doctrine of indi 
vidvalism is treated with violence; in the United States industrial com 
bination is no longer regarded as the sum of social and political villainy 
The British Trade Corporation, with a capital of $500,000,000, will ensure 
eredits, give financial backing to British enterprises all over the world 
assist British investors, furnish information regarding opportunities for 
trade extension in foreign countries, and assistance to embrace such 
oppertunities. Great Britain has authorized a Metal Bank to assist the 
metal and chemical industries. A Shipping Loan Bank, with $500,000,000 
eapital, has been created An Imperial Bank of Industry is projected 
by the British Empire Producers’ Association There is a Federation of 
British Industries which will spend $12,500,000 to stimulate exports 
There is in process of organization the British Manufacturers’ Association. 
which will have agents in all world markets The Commercial Intelli 
gence Service has become an independent department of government A 
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The Call Comes September 28 


The Fourth Liberty, Loan campzign opens September 28, and as usual, 
every American will do his duty. The amount of the loan will 
probably be somewhere around $6,000,000,000. As civilians we ; 
must outdo, in proportion to our incomes, the subscriptions 


which will be made by men in the army, marine corps and navy. 





We shall do our share, and more. 


The Harvest Subscriptions 
for the FOURTH LIBERTY LOAN 


should be generous, for all will profit directly or indirectly by the boun- 
titul crops, which will have commenced to move before subscriptions are 
opened. Every man will do his best. Ask yourself: “Did I do my best 
on the Third Loan? Could Ihave taken more by skimping on my per- 
sonal expenditures? Might I not have done more had I started saving 
money before the Third Loan was offered ?” 


° f Uncle Sam says: “lend me your money that 
Start Saving Now! | may equip my army and navy to insure for 
you and your children the blessings of Liberty.” 
Can such a plea go unheeded! Considered as 
a business proposition, aside from any patriotic 
motive, can vou find a safer, surer method of 
saving and helping yourself? Had you bought 
a bond of the 1898 issue—the first of the popu- 
lar-priced Bonds issued by the United States, 
. you would be receiving your principal now—the in- 
sands on the way, and the thousands preparing terest has been paid regularly every quarter for 20 
in cantonments offer blood-courage. Thev of vears. Uncle Sam keeps his promises. 


4: Per Cent Interest 
Make Ready for the 4th Loan While the terms of the Fourth Liberty Loan have 


Clear the decks of all obligations on ac not yet been determined, they will very likely mature 
ee : dee 5" in ten vears, paying 4% per cent interest. You, 
count of the Third Liberty Loan, and prepare your friends—all of us—are security behind the 


Put by enough to pay for a Bond upon sub 
scription. Then you will have the courage to 
sign up for another Bond on the partial pay- 
ment plan. 

Uncle Sam asks only money-courage from 
us. No hardships, no dangers, no arduous train- 
ing for us. The boys over there, and the thou- 


fer life itself 


for the Fourth before the call to patriots comes. Fourth Liberty Loan 
Double Your Check 
lo the man whose financial standing makes this saving suggestion seem petty, consider its spirit. 
Self-denial is proportionate. The effort and sacrifice that someone makes in subscribing for an additional 
$50 Bond should make it possible for you to double your own subscription. And when you double the 
figure on your check, and add the signature that gives the slip of paper value, think of the risks our 
fathers took when they signed the Declaration of Independence This war is in support of that 
Declaration roadened so that true freedom may be enjoyed by mankind the world over. 





Arrange now with your bank to save regularly in anticipation of the Fourth Liberty bond issue 
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TENSION 


Mail Containers 


are used in every line of business and 
| cover the mailing needs of any 
and all of your customers. 


The Tension line includes open-end 
tension envelopes, double metal-clasp 
envelopes, single metal-clasp envel- 
opes, metal-flap clasp envelopes, doc- 
ument envelopes, photo-mailing en- 
velopes, filing envelopes, folders, 
mailing boxes, etc., etc. 


You will be especially interested, perhaps, in 
the Open-End Tension Envelope you've seen 
everywhere and the Metal-Clasp Envelopes, 
one type of which is illustrated. 


Our book, “Envelope Specialties,” is in itself an ed- 
ucation in mailing containers. Send for the book. 
It’s yours for the asking. 


THE TENSION ENVELOPE CO., Inc. 
33 to 87 34th Street 


Bush Terminal Brooklyn, New York 
Telephone SUNSET 6000 
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Breaking Down the Wail 
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peered Se a ee is adjustable to any distances between punch holes 
and to any size of paper. 


ees The retail price is $3.00 a dozen with liberal 
discounts to dealers. 


ROCKHILL & VIETOR 


Sole Agents 
ae ee ee a See Dept. ‘‘F-B’’ 22 Cliff St. New York City 
‘ | ; , Branch: 180 N. Market Street, Chicago 


Attractive Export Packing. 


and attra 
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Bushnell's ‘‘Paperoid” 
Expanding Wallets 


OFFICE 


The Best Salesman 


On the road or behind a coun- 
ter cannot compete with. the 
sales power of a name that is 
built on quality. 


Bushnell’s Paperoid 





Bushnell’s ‘Paperoid” 
Vertical File Pocket 
Style C 


has been in the public eye over 
twenty-five vears and its stand- 
ard of excellence has never 
Leather - like 
durability, not readily soiled 
and taking ink perfectly, its 
popularity with the public has 
been a source of substantial 


's 


been lowered. 


profit to dealers everywhere. 
your name on the large and 
growing list of “Paperoid” 
sellers? 


Alvah Bushnell Co. 


925 Filbert Street 
PHILADELPHIA, -_ PA, 
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Rebuilt Typewriters 
All Standard Makes 


at as low prices as consistent with 


Honest Work and Good Quality 


All machines guaranteed against defect. 


Courteous and Prompt attention 


to inquiries. 


Price list on application 





THE HARRY A. SMITH 
TYPEWRITER CO. 


Wholesale—Export 


218 N. Wells St. 





CHICAGO, ILL. 
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An Ounce of Prevention. 

“Why Many Office Appliance Firms Fail” is the title 
of a clear-headed article by H. S. McCormack in an old 
number of The Efficiency Magazine, in which the rashness 
with which some investors exploit untried wares is prop- 
erly criticized. The writer recalls some of the concerns 
whose “short and merry” life during the last decade fol- 
lowed close upon glowing hope and glittering promise 
Their advertisements, he says, “frequently show a lack of 
study of the field. It would be rare indeed to find a man 
introducing an office equipment device who would first 
have his market analyzed. Not alone does one manufac- 
turer after another fail, but hundreds start in business as 
manufacturers, agents or representatives, with the result 
that it is very doubtful whether any other field records so 
many failures. The tendency seems to be to go at it blind- 
folded, and the manufacturer is so self-confident he does 
not seek advice, the inevitable result being failure.” 

This, of course, is only one side of the coin. Over 
against it should be placed the numerous examples of 
what locked like risk only to turn out to be some fore- 
sight. Even though business has become a science, as 
Mr. McCormack declares, the human element in it still 
leaves, as it always will leave, a generous field open to 
adventurous achievement. The best grounded proposition 
When all is 
said, however, there is too much truth behind their criti- 


has its hazards no less than the bonanza. 


cism, backed up by the formidable array of names which 
enforce it, to be toppled over by not infrequent successes 
on the other side of the scale. The office appliance world, 
like the business world in general, certainly needs the 
counsel of prudence as well as courage. The prior em- 
ployment of an expert in charting the contemplated voy- 
age before launching a business would prevent many a 
shipwreck, and this is the simple precaution for which 
Mr. McCormack sensibly appeals. His words are wel! 
worth careful weighing by those who propose an entrance 
into the arena of office equipment. 
How Bonds May Be Converted. 

Bonds of the First and Second Liberty Loans may now 
and until November 9, 1918, be converted into 414 per 
cent bonds. Bonds delivered upon conversion will have 
the same maturity as the bonds surrendered. In all other 
respects they will be identical with the bonds of the Third 
Liberty Loan. This conversion may be effected through 
the subscriber's bank. 

Holders of 4 per cent bonds of the First Liberty Loan 
Converted, presenting them for conversion on or before 
November 9, 1918, will receive in exchange, without an 
adjustment of interest, 44% per cent gold bonds of 1932-47, 
bearing interest at the increased rate from June 15, 1918 

Holders of 4 per cent bonds of the Second Liberty 
Loan, presenting them for conversion on or before 
November 9, 1918, will receive in exchange, without an 
adjustment of interest, 444 per cent gold bonds of 1927-42, 
bearing interest at the increased rate from May 15, 1916 

Holders of coupon bonds may receive at their option 
either coupon bonds or registered bonds; but registered 
bonds only will be delivered upon conversion of registered 
bonds, and such bonds will be registered only in the same 
When 


registered bonds are presented for conversion, they 


name as the bonds surrendered for conversion. 


should be assigned to “The Secretary of the Treasury for 
Conversion,” on the form appearing on the backs of regis- 
tered bonds. Such assignments, however, need trot be 
witnessed. 

All unmatured coupons must be attached to the bonds 
presented for conversion, and all matured coupons must 
be detached. 

Holders of 3% per cent bonds of the First Liberty 
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Pioneer Builders of Exclusive Office Furniture 











No. 5262 
One of Our Popular Typewriter Models 











Cutler Quality, Cutler Con- 
struction, Cutler Service for 
Your Consideration 


Cutler Desk Co. 


Buffalo, N. Y. 























We Sell Dealers Only 
Corporation Flat Top Corporation Roll Top 


po | 





“If I Make a Mistake I Discover It 
Instantly—on the 


ON 

























+: a8 ®. The Machine that not only Adds but Divides, Subtracts 
MULTIPLICANDE VO g 2 2 212 2 and Multiplies as easily as other machines ADD” 
>2O080 oa Note how simply and surely the automatic Visible Self- 
DSO OO WO Check, a distinctive Monroe feature, eliminates costly mis- 

aye an takes and back-checking 


Proble m: Find cost oft 182; poun is at $1 23 per pound mars 
though larger, more compiex operations can be handled just as 
readily. All you do is set the first number on the Keyboard, 
and give the lever a few quick turns. The Multiplier and Result at once appear 

and all the factors are before you as proof of correctness. Sce illustration. 



























this simple way the Monr educes all figure-work to an easy To Monroe 
In this simy wa 1e Mon oe f lu  figur | an easy Calenlating 
mechan‘cal process, giving you the advantage of a continuous check of Machine Co., 
accuracy as you go along. Woolworth Bidg., 







New York, N. Y. 


(Check item desired) 
(1) Send the Monroe 

Book of Facts and in- 
formation how your ma- 
chine will save time on 
our figure work. 





Anyone Can Use the Monroe 
and after a few minutes’ practice do fast, perfect work. No trained 
expert necessary. Every operation DIRECT—you use the num 
bers themseives without having to confuse with reciprocals or 
complements. The greatest of mathematical time-saver 

















Every office executive and accountant s Give us a demonstration in 

learn abcut the Visible Seli-Check and other ffx 

big Monroe features ; 

You do not obligate yourself a! 

in any way by sending in 

the COUPON. «-—-_ Fs NBME oe cece cee rear eeeeenccceevosnsacs 
Ad BBR cove coeceeoscooseenessseecegeeernneeen . 


vil 
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New Amfil Typewriter Specialties 
Amfil Ribbon Re-Winder 


A wonderful time saver for re-winding ribbons from one spool to 
another. Also in winding onto spools from a reel as shown in the 
illustration. This appliance correctly fills the need that has 
existed for twenty years. 


Amfil Sectional Cabinet for Parts 


An instantly accessible receptacle for the endless number of typewriter 
parts which go to make up a complete stock. It will greatly assist you to 
keep a sufficient stock, so necessary in the handling of Rebuilt Typewrit- 
ers. Delays are usual at this time; avoid such if possible. 

The outside, including 
the drawer fronts, is 
steel, finished in olive 
green enamel. The in- 
terior is wood. It is 
made sectional so that 
it can expand with the 
business. 






coed 


ose) ae eS ee ee 


See 


eras Ss 


ee 


Write for further 
particulars of these 
and other new Amfil 
Products. 


THE AMES & FILSTEAD CO. 


Producers of Bett:r Platens for Typewriters 





CHICAGO SAN FRANCISCO 
607 S. Dearborn St. 507 Mission Street 
NEW YORK DENVER 
— 83 Duane Street 1627 Champa Street 




















Business Fatigue 
a. PHYSICIANS THROUGHOUT THE WORLD 


| 
| 
agree that go per cent of Business Fatigue cases are caused by | 
sitting in uncomfortable chairs. | 
Safeguard your customer’s health and stimulate his energy by selling | 
him a chair that is moulded to fit the body oak | 
A Cure For Business Fatigue. | 
M. & S. Chairs are Designed For Comfort and Built to Last. | 
Why not improve your business reputation by handling a guaranteed | 
line of office chairs that are on/y sold through reputable dealers. 
We are establishing new agencies. Write for information. Complete 
catalogue on request. 


The Midible & Shattuck Chair Co. | 


Cleveland 











We also manufacture a complete line of Dining, Cafe and Bedroom Chairs 
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Stationers’ Golf Tournament. 


f the New Yor} Stationers’ G 


| ournal! 
ssociat was h ox Hills, Staten Island, July 
Ist [wenty-four ers were present and a lun: 
as served at the yuse prior to the’ starting oft : 
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The Dealer’s Inning 


All kinds of postage 
rates — three cent, 
two cent, merchan- 
dise, printed mat- 
ter, newspapers and 
foreign—are shown 
in the chart of the 


LIBERTY 
POSTAL 
SCALE 


It tells at a glance just what postage is needed. It 
saves the time required to figure the amount of 
and eliminates the inaccuracy of that 
POSTAL SCALE is built 
ndsomely finished in gold 





postage 
method. The LIBERTY 
entirely of steel and 
bronze. 


The demand for this scale is immense. No matter 
how many scales an office may have, a LIBERTY 
SCALE with its up-to-date chart is needed and will 
pay for itself in a few days. This condition offers 
an opportunity of a life time. 


Triner Scale & Mfg. Co. 


2714 West 21st Street, Chicago, IIl. 





> No. 2 








iH The Hoge Manufacturing Company, Inc. 


J MANUFACTURERS OF 
Al STATIONERS’ SUNDRIES 
RN! Medern Speciekics in Brass, Steel and Wire 


=< 


= A Ses — 


MODERN 
|} PAPER CLIPS {i 


a <= 





No. 3 
j ‘“‘“Known the World Over’”’ 


MADE OF THE BEST SPRING STEEL WIRE 


100 to a Box—10 Boxes to Carton 


GET - OUR - PRICES - AND - SAMPLES sf 








before placing order elsewhere. Order 
now while prices are low. Can make 


deliveries at once. 


ay/\\ ORDER YOUR YEARLY NEEDS NOW 





Send for our Illustrated Catalog with prices and samples 


Forty-five John Street NEW YORK, U.S. A. 
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A LineYou Should Know 














The Tenacity Line of loose leaf devices affords 
the dealer a complete assortment at minimum 
outlay. 

It has features which will enable you to clinch 
sales which might otherwise be lost. 


Here is 


The C. L. Steel Back Ledger 








The metals are electrically welded. You know 
what that means in the way of service-durability. 
The C. L. is made in five capacities, each of which 
is capable of 100% expansion. 

The large capacity binder used in connection with 
our ledger-rack makes an ideal combination for 
machine-posting. 

You really ought to know more about the Tenac- 
ity Line. Why not write today for our catalog? 


The TENACITY MFG. CO., Inc. 
Reading CINCINNATI, OHIO 


Ra a a 











THE 


INKONOMY 


INK WELL 


NOR 





SAVE THE LAST DROP 


Using the last drop of ink will make one 
month’s supply of ink last six! But the 
last drop of ink must be clear, clean and 
easy to get at, or it is not worth saving. 
The INKONOMY Inkwell makes every 
drop of ink usable and available for use. 
It is airtight and dust-proof, while the 
adjustable container makes it conven- 
ient to use the last bit of ink. Practical 
and durable. 






Single Well $1.50  Doad!e Well $3.00 


Alse Special Dealer Offers 





We are also manufac- 
turers of an extensive 
line of Leather Goods. 
Information and 
prices on request. 


Harold Chesson 
& Son 


West Brookfield 
Massachusetts 
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Chicago Stationers Hold Outing. 

The annual picnic of the Chicago Stationers’ Associa- 
tion was held on Saturday, August 3, at Fox River Park, 
near Aurora, Ill, and was universally pronounced to be a 
most enjoyable occasion. Some hundreds of people left 
by special train on the Aurora & Elgin electric railway 
at 1:00 p. m., changing at Aurora to special cars going to 
the park and arriving at their destination early in the 
afternoon. The committee in charge of the arrangements 
had arranged a lively program of events, and immediately 
started activities, continuing until dinner time. The picnic 
luncheon was eaten in the evening at tables arranged be- 
neath the trees, the box lunches being supplemented by 
hot coffee, ice cream and other things from the restaurant 
on the grounds. 

The park boasts a fine athletic field with grandstand. 
Here the events for the men were put on, including a 
most exciting baseball game between the outside and the 
inside men. Th games for ladies and children took place 
on the green not far from the main entrance to the park 
—where an ideal spot was found. 

Following is a list of the events, with the names ol 
the winners: 

One hundred-yard dash, bosses and buyers, W. A. Ped- 
erson; 100-yard dash, men from stores, Walter Cerlick; 
50-yard dash, for fat men, J. J. Vack; 75-yard backward 
running race, Walter Cerlick; blindfold; three-legged race, 
Walter Cerlick; 50-yard dash for ladies, Mrs. Walter 
Pederson first, Mae Schram ‘second; 50-yard backward 
running race for women, Mrs. F. T. Pederson first, Anna 
Cain second; 75-yard dash for women, Mrs. W. W. Peder- 
son first, E. Bellerive second; 100-yard egg ‘and spoon race 
for women, T. Brumer first, Krader second; 50-yard 
blindfold flag-raising contest for women, Mrs. Walter 
Pederson first, Krader second; lima bean race for women, 
Krader first, C. Schroeder second; three-legged race for 
women, E, Bellerive first, Mrs. Walter Pedersen second; 
quoit throwing contest for women, E. Bellerive first, Mrs. 
F. J. Pederson second. 

The children came in for their share of the pleasure. 
Among the events and winners were: 25-yard dash for 
boys under 6, Walter Pederson, Jr.; 25-yard dash for girls 
under 6, Grace Schnable first, Miss Mead second: 75-yard 
dash for boys under 12, Robert Miller first, Chas. Bur- 
roughs, Jr., second; 50-yard dash for girls under 12, Idah 
Petersen first, Margaret Ramskill second; three-legged 
race for boys, Lawrence Boyce first, Jno. Meyer second; 
three-legged race for girls, Etta Schnable first, Mary Krelle 
second; backward running shoeless race for boys, Law- 
rence St. John first, Chas. Burroughs second; quoit throw 
ing contest for boys, Peter Apparone; ball throwing con- 
test for boys, Frank Burroughs. Mr. and Miss Philipp, 
from Horder’s Stationery Stores, Inc., won the old-fash- 
ioned waltz contest. Mr. Philipp is in training at Camp 
Grant, Rockford, IIL. 

The executive committee was composed of Geo. Rams- 
kill, H. J. Schnable and W. W. Matthews. Great credit 
is due the committee for the completeness of arrange- 
ments, and the smoothness with which the various fea- 
tures were presented. An extensive list of prizes was 
arranged for, the donors being: Boston Safety Company 
Carter Ink Company, Carter & Allen, Childs, S. D., & 
Company, Commercial Stationery & Loose Leaf Company, 
Dennison Manufacturing Company, Dixon, Joseph, Cruc- 
ible Company, Eaton, Crane & Pike, Esterbrook Pen Com- 
pany, Eversharp Pencil Company, Faber, Eberhard, Com- 
pany, Friend, Imperial Methods Company, Irving-Pitt 
Mfg. Company, Mabie, Tood & Company, Marshall Jack- 
son Company, Meyer & Wenthe, Sanford Manufacturing 
Company, Sengbush Company, Shea Smith & Company 
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PRACTICAL OFFICE ARTICLES 


Our Entire Line Consists Mostly of New Items for the Office 


Our twenty-page 














Saves Catalog explains 
Your and _ illustrates 
Clothes 30 of these 
and 

eeieate modern office 
the devices —all of 
Shine which have ex- 


ceptional merit. 


Write for cata- 





log and prices 
TODAY. PAPER WEIGHT AND MEMO. PAD 


Inquiries from 
Exporters so- 
licited. 





T. W. Shock Absorber Pad 





Many other practical 
office appliances 





GLASS DESK PADS—Three Sizes 


Polar M’f’g Co. 101-107 Marshall St. Philadelphia, Pa. 


Members of the National Association of Stationers and Manufacturers 





CENTER DESK DRAWER TRAY 








— 


a 
WRITE FOR DEALER OFFER 
on the 
New Model 
No. 3 
NATIONAL 


Portable 
TYPEWRITER 


NATIONAL DEPARTMENT 


Rex Typewriter Company, Inc. 








European Director: 
180 North Wabash Avenue Piero Castelli Della Vinca 
CHICAGO, ILL. 9 Via Revere, Milan, Italy 
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You buy goods to sell them — those with the “Go,” in 
more ways than one. 

You know the “Sengbusch” Inkstand—how it goes and 
doesn’t come back. 

Here’s another office necessity that’s just as good on the 
“‘go”—the IDEAL Sanitary Moistener, for stamps, labels, 
envelope flaps, gummed tape, etc. 

Made of pure white porcelain, with nickel-plated metal 
bearings, insuring easy turning of cylinder and conse- 
quently plenty of moisture where it is wanted. 

Nothing to wear out, gum up, or get foul. Handsome 


and Sanitary. Retails at $1.50 and is chosen in preference 
to cheaper ones when both are offered. 


Other ‘‘Sengbusch”’ Specialties 


The Sengbusch Automatic Self-Closing Inkstand is known the The perfect way to use mucilage or liquid glue is in a Seng- 
world over, and recognized as the standard of efficiency. Auto- busch Self-Closing Mucilage Applier It is clean, alway 
matically sealed tight, yet always ready for the pen. No spurting ready, always fresh, wastes no material. Automatically sealed 
or spattering. Natural dip of pen gives just the right amount of tight after using, yet always ready for instant use. Can't spill 
ink. Prevents evaporation and insures fresh ink, always, no mat- or dry up.. Uses any mucilage. Is1efillable. Must really be 
ter how infrequently used. The acme of economy and efficiency. seen to be appreciated. Ask for a sample. 


Inkstand Co. : 


MILWAUKEE , WISCONSIN: 


: 
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DORNETTE DESKS 


Extremely Popular 
With 


Office Furniture 











Mc = 


' 


LAM 


Dealers 





Made as fine as the 
best kiln-dried hard- 
woods and_ skilled 
workmanship can 


make them. 


TOE 





Write for 
’ (Patent) Typewriter Desk Catalog 


Machine ds no fastening 


THE J. DORNETTE & BRO. CO., Cincinnati, Ohio 
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Stevens-Maloney Company, Stromberg, Allen & Company, 
Waterman, L. E, Company, Wilson-Jones, L. L. Company. 

credit is also due to the program committee, 
headed by Charles P. Mueller of the Joseph Dixon 
Crucible Company 


Death of Wm. B. Boorum, Jr. 
Wi }. Boorum, vice president of Boorum & Pease 


Company, New York, and president of the Boorum Loose 


Leaf %k Company, died at the Post-Graduate Hospital, 
New York City, Thursday morning, July 25. He had un 
dergone a serious operation, and was thought to be re 
covering Complications ensued, which had a fatal er 
Boorum was the only member of the family 
actual] ngaged in the business. He was korn 
vn 39 years ago, the second son of Wn 5b 
Boorum, the founder of the company His brother 
Charles | Boorum, who was also connected with the 
lied in 1897 Wm. B. Boorum, Jr., was edu 
ited at the Polytechnic Institute in Brooklyn, and upon 
graduation entered the employ of the company in 1898 
He ntinued in the employ of the company until his 
deat! The ten years past were spent in charge of the 
urchas:ng department He performed the general duties 
of the rst vice-president of the corporation to the last 
Mr orum leaves with his friends and associates a 
é is ge disposition and attractive persor 
ality s sound ady e and good judgment will 
iSs¢ \ wife and daughter survive him; as do thre 
s Mrs (5¢ Gordon, of Pittsburgh. Pa.. \irs 
Edwit : Jacksor oO! Brooklyn, and Mrs Arthur \\ 
Bing] of New York City. 


Pioneer Brooklyn Stationer Dies. 


Charles J. Meyne, a stationer and new é 
Ridge srooklyn, 39 years, died Monday, July 29, 
pneutl nia He came to Brooklyn when a | . He 
longed to several fraternal orders, and was a member 
the tec e department. Two children survive 
erick H.., 1a daughter, Ant I 


New Pencil Eraser Device Feeds Rubber. 


| ich, Newburyport, Mass., has devised a ne 
pencil eraser attachment \ short length of eras 
exposed nd fed out as wear advance The attachmet 
comprises two main rigid parts, one movable relativel 
over the ther \n eraser is held by the relatively 1 
able rt [The movable member serves to expose né 
eraser surface as wear shortens it 


American Writing Paper Co. Changes Prices and 
Allowances. 


Effective August 1 the American Writing Paper Cor 
“A M uotations on loft dried papers 
price of loft-dried 13 a pound \dvar 
s er-! ing materials and labor made t] 
essary Machine-dried papers were not 
tecte t there is possibility of their going up as well 
he governmental readjustments and curta 
ht i ut vy the critic al manutacturing sit 
: ithdraw1 irre eight and 
Ter es 


Biel Now With Stevens, Maloney & Co. 


torme y with the house of S. D. Childs 
s recently ine the staff of Stevens, Maloney 
& 
ate > y Compal Stat 
nd ge al ce supplies " 
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“The Day After Tomorrow” 
are you going to order 


SOME? 


Why not get them from 
“THE HOUSE OF 
SPECIALTIES” 


Security Envelope Company 


2900 Fifth Avenue South 
Minneapolis, Minnesota 
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GLEICH’S 
INK 


Gives the Service 
Demanded by 
Modern Efficiency 


Made in Six Colors 
your request 


Manufactured by 


THE COMMERCIAL PASTE CO. 


COLUMBUS, OHIO, U.S.A. 














33 HS ce | 


Lee 
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The wonderful 


6: 


THE WASHBURNE 0.K." 
PAPER FASTENERS 


THE SQUARE DEAL WINS: WE KNOW 
IT. YOU'LL GET IT 
FROM US; AND YOU WILL KNOW IT EVERY 0 “SAN, 
TIME YOU BUY AND SELL PRODUCTS OF 
OUR MANUFACTURE. 


IT IS QUALITY THAT COUNTS. IT IS 
OUR RULE TO GIVE STANDARD RELIABLE 
GOODS OF OUR MAKE AT LOW, FAIR, 
SQUARE PRICES, AND TO STAND BACK OF 
EVERYTHING WE MAKE. WEWANTYOUR *® 
TRADE — ORDER FROM YOUR JOBBER, OR DIRECT. 


THE O.K. MANUFACTURING CO. 


SYRACUSE, N.Y., U.S.A. 





SOCEUCEEERCORGERGEGEA EEE GCREEREEECEECE RCE ECE EEE CCREERREREREEROEEEO OTT E EEE 


The New McM 
Flexible Post Ledger 


has variable capacity 
of from one to one 
thousand 
sheets or 
up to full 
six inches 
of expan- 
sion as 
shown. To 
open or 
lock you 
simply 
press one 
of the levers. An 
attractive, efficient device. It 
operates instantly and is thoroughly 
adaptable to your work. 









Write for Circular or Ask 
Your Stationer. 


McMILLAN BOOK CO. 
SYRACUSE, N. Y. 





NMR 

















Geneva, Switzerland. 

A Swiss firm announces that it is anxious to get in 
touch with American manufacturers of typewriter ribbons 
and carbon paper. Communications should be addressed 
to G. Pozzi, Rue de La Tour de L’ile, 2 and 4 Geneva, 
Switzerland. 

New York City, N. Y. 

A. F. Southcombe of 130 Pearl street, this city, desires 
to act as representative for a manufactured article in this 
line on a commission basis. 

Malton, Yorkshire, England. 

B. Hale, stationery contractor at Station Villa, this 
place, desires to secure a sales proposition for England in 
machines or systems, merchandise, etc. This gentleman 
is an experienced stationer and understands the office 


equipment business thoroughly. 


Ask for Novelty and Stationery Quotations. 

Chas. Dunlop & Company, Opotiki, New Zealand, asks 
for quotations on novelty and stationery goods and is 
anxious to get in touch with reputable American manu- 
facturers and exporters immediately. 

Foreign Trade Opportunities. 

No. 2720.—A man from Costa Rica, who is at present 
in the United States, desires to secure an agency, on a 
commission basis, of a variety of manufactures, including 
typewriters, safes, etc. Payments will be made in cash 
by New York commission house. References. Corre 
spondence may be in English. 

* * * 

A. D. Fugl, Colbjornsensgrade, 13, Copenhagen, B. Det 
mark, wishes to connect with an American concern with a 
view to importing office equipment, stationery, paper, etc., 
from this country. 

No. 26905.—The director of a new library which is under 
construction in Chile desires to be placed in communica- 
tion with American manufacturers and exporters of fire 
proof furniture. About 300 steel book shelves will be 
installed. There will also be needed a large number « 
card-index files, reading tables, chairs, etc. Illustrated 
catalogues should be submitted. Correspondence may 
in English. 

No. 26933-—-A company in the Dominican Republic wishes 
to secure an agency for the sale of hardware, novelties, toys 
and furniture. Quotations may be made f. o. b. New 
York. Correspondence may be in English. References 

No. 26944.—An agency is desired by a man in France 
for the sale of ink and printers’ ink. Correspondence 
should be in French. References 
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This accounting machine desk, e 

and a cheaper one—‘* No. 340”’- C tr tl 

are but two tiems in a line oncen a on 

including stationery cabinets, 

wardrobes, hatracks, etc. The Key to 
Maximum Efficiency 










There’s no other road. The 





Furnas Lime is the result 
of concentration to pro- 
duce quality furniture at a 
cost that makes it the 
readiest seller and surest 
profit builder on the mar- 
ket. That dealers every- 
where are fully alive to this 
fact is evidenced in its 


wide distribution. 
Write for catalog 


Furnas Office 
Furniture Company 
INDIANAPOLIS, INDIANA 











ADJUSTO TRAY-BINDER 
The Standard Machine Posting Ledger Equipment 
used and endorsed by 
thousands of banks and commercial houses 
Proclaimed by users, ‘‘the great- 


est advancement in ledger con- ALL STEEL CONSTRUCTION 


struction since the advent of 











the posting machine.”’ Mechanically Correct 
Ask any userhe knows Built for SPEED and SERVICE 
The Adjusto is the original FLAT BASE TRAY- PS 


BINDER—a combination tray and binder in which 
the several distinct advantages of both are con- 
solidated. It has the capacity of the largest tray, 
with the compression and locking features of the 
ledger binder 
The Adjusto Tray-Binder is especially adapted for 
use with any posting machine. It takes sheets of 
any size or punching. Holds the sheets at any 
desired angle, and adapts itself to the convenience 
of the operator 

gq Use the Adjusto Ledger Equipment and get the full 
benefit of your machine bookkeeping system. 

WRITE FOR PARTICULARS 


[eFésure EDGER GxPANy 


PIONEER MANUFACTURERS AND SPECIALISTS IN 
MACHINE BOOKKEEPING LEDGER EQUIPMENT 


CEDAR RAPIDS, IOWA, U.S. A. 


A splendid selling proposition to the trade 












































Wears like leather 
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em HANNAN THLE : 

_ All Leather-quality; yet —Not Leather-price 

: BADGERIDE BADGERIDE 

: Looks like leather Binds like leather 


Feels like leather 
“Grains” like leather 








THE BADGERIDE 
RING BOOK 








Establish a trade for 
Badgeride Ring Books, 
then, though leather be 
commandeered, your Ring 
Book business is secured. 





Lasts like leather 





= = 





DEMONSTRATES 
OFFICE ECONOMY 








Substitute Badgeride 
Ring Books for leather 
bindings and help save 
millions for our country. 











; Glad to Send You Our Catalog and Price List. 
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Baddy's ** Typoerapher,” 
| patented in 1850, As 
large as a4 square piano, 


Corena, the twentieth cen- 
tury writing machine. 
Can be foldedintoa desk 
drawer er haud-bag. 






Fold it up— 
take it with you 
typewrite anywhere 












Eddy’s “Typographer’ 
versus—CORONA 


In point of time, but sixty years 
or so separates these two extremes 
of writing machine invention. But 
where the Typographer weighed 
pounds, Corona weighs ounces and 
may be carried in one_ hand. 
Corona is measured in_ inches 
rather than feet, and is as simple 
to operate as its bulky predecessor 
was complicated. 


In point of utility the contrast 
is even more striking, for Corona 
has made practical a “personal 
writing machine”—which means that it has broadened the writing 
machine’s sphere of usefulness. By the home fireside, or on Europe’s 
battlefields—in busy city offices or in hotels, trains, or steamers— 
wherever there is a call for modern methods, there you'll find Corona 





serving. 


Mechanically right, possessing a wide popular appeal, thoroughly tested by a 
hundred and fifty thousand users—men and women, in every walk of life—and 
backed by a strong and experienced organization, Corona gives every promise of 
developing an even wider demand. You ought to know about it Ask for Booklet 


CORONA TYPEWRITER CO., Inc., Groton, N. Y. 
NEW YORK CHICAGO AN FRANCISCO 


ies in All Principal Cities 


CoroNA 


The Personal Writing Machine 
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Atlanta, Ga. 

E. C. Hirschfield, treasurer of the American Ribbon & 
Carbon Compan of Rochester, recently visited Atlanta 
where he appointed O. M. Bergstrom as manager of the 
Atlanta branch. Mr. Bergstrom is manager for the Amer- 
ican Office Equipment Company and also publisher of the 
“Best” Weekly Expense Book. The offices of the Ameri 


can Ribbon & Carbon Company adjoin those of the Amert 
can Office Equipment Company, being located at 1228 
| ildis 
San Francisco, Cal. 
W. G. Barnes, manager of the San Francisco branch of 


Mittag & Volger, reports that he has a heavy stock of 


staples on hand and that the demand for ribbons and car 
be S is never! 
* 2 

The Stone Typewriter Ribbon Company, San Francisco, 
says that the scarcity of material is constantly advancing 
the cost of ribbons This firm, which landed the city 
contract for ribbons, has had this contract for six con 
secutive vears The Messaline brand was the one selected 
by the ty 


se +. + 


W. E. Fites of the Ink Ribbon Manufacturing Company 


says export trade is constantly increasing \ short time 
ago a considerable shipment of both ribbons and carbons 
was made to France 

Toronto, Ont. 

Willian H Sykes, of this city, describes a machine 
intended for established factories, requiring a high rate 
of speed The machine will handle any thjckness of 
paper making full carbons and white edge carbons, runs 
noiselessly and can he operated by a boy or girl. He 
says that paper and cloth have been the only difficulty in 
manufacturing carbon papers and ribbons and even these 
have been overcome. Tissue is still being exported fron 
England and there is and always has been sufficient col 
oring the market for the business, providing one 
derstands what lors are and how to work them 


Reorganization of Ribbon and Carbon Company. 


The H. & M. Ribbon & Carbon Company, Seattle, and 
the H. & M. Company, Inc., San Francisco, announce 
that. owing to the heavy increase in demand from Cali 
fornia and the Southwestern States, including Oklahoma 
and Texas, it has been decided to form a new company 
with headquarters in San Francisco. Consequently the 
H. & M. C. Company, Inc., with the main office in the 
Call building, San Francisco, has been incorporated. The 
new company is what is known as a close corporation. It 
has a low capitalization, the $10,000 worth of stock being 
held equally by H. F. Hammergren of San Francisco, W 


E. McElfatrick of Seattle ant’ C. B. Cole of San Francis 

The name of the new company is made up from the 

itials of the three directors. While the company will d« 
' cas ' 


vote itself to ribbons and carbons Mr Cole says nat 1 


may take on some office spec ialties agencies 
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“FIBERSTOK” envelopes with 2, 4 and 6 pock- 


purposes and by salesmen, collectors and others. 


Carry an assortment of sizes in stock and dis- 
play them in your windows. 


“FIBERSTOK” quality is recognized as the 
“standard”; prices are low in comparison with 
made same day order is received. 


Send for samples and catalogue. 


National Fiberstok Envelope Co. 
429-447 Moyer St. Philadelphia, Pa. 


FE mommemuannsnnaunmneyi AML 







always in demand by offices for filing 


shipments of all standard sizes can be 





ALL 


of leather. 





SINGLE 
LEATHER Spusslll PLY 


Loose Leaf Price Books end Memo Books 


In our patented all leather, single ply covers we offer you some 
thing difercnt and better than covers made in the old way. Each 
cover is one solid piece of heavy cowhide, finely tanned, and finished 
in black levant grain. It makes a handsome cover and one that 
will stand the hardest kind of use. 

The illustrations below show the difference in censtruction to 
which we refer. The old style cover is made of three different ma 
terials glued together, while our all-leather cover is one solid piece 


Four Times Actual Thickness 
————$———L SS 





OUTER COVERING 
ALL LEATHER BOARD 2 
LinInS 


























Both are of the Same Thickness 

Moisture and heat tend to 
soften the glue, warp the cover 
and separate the layers in an 
old style cover. Sometimes 
the card-board interlining is 
broken. These things shorten 
the life and ruin the good 
looks of a book. 

The Trussell all-leather 
cover will stand up under all 
weather conditions and the 


hardest use. 


Trussell Mfg. Co. 
Poughkeepsie, N. Y. 
New York Office, 106 Fulton St. 


Canadian Representatives 
A. R. MacDougall & Co. 
Incorporated 
Toronto, Ont. 
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Something Brand New 
in Post Binders 


This new Adams Flexible Post Binder does the 
work of any post binder, for temporary or per- 
manent use, and conserves storage space. When 
you have filled the binder, simply turn down the 
flexible posts. Its price is one of its attractive 
selling points. 


The Adams Flexible Post Binder 


has a U shaped post, the ends of which are 
quickly and easily bent over for permanent 
binding. 

Made of special press board in beautiful 
clouded effect. Equipped with one or two sets 
of posts and four rust proof eyelets. 

Any special size to order. 

We also make the Ideal Book and Key Rings. 


Henry T. Adams Manufacturing Co. 


6796-98 South Chicago Avenue 
Chicago, Ill. 











Dexter's Star 
Manifold 


cuz) plinen 















TRY IT 


“Short-cut” systems, and time and labor saving 
devices are more necessary today than ever be- 
fore. So it is more important than ever that the 
foundation of these systems should be right— 
that the paper used for the manifold carbon 
copies should be exactly suited to the work. 
Dexter's Star Manifold Linen is made for this 
purpose: it has a splendid writing surface, care- 
ful finish, tissue weight and great strength. 
Every copy made on Star Manifold is sharp and 
easily legible; the stock is remarkably durable, 
remaining fresh, crisp and convenient to handle 
after the hardest use. 


Your customers will like Ster Manifold. 
May we send you samples and prices ? 


C. H. Dexter & Sons, Inc. 


Windsor Locks Connecticut 
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STATIONERY 


Wo 





Asbury Park, N. J. 

The stationery business formerly conducted by L. ¢ 
Reimer, 542 Cookman avenue, this city, has been pur 
chased by H. W. Lewis, who will conduct the establish- 
ment as a high class stationery and music store. 

Bridgeport, Ct. 

Chamberlin & Shropshire, stationers at 39 and 45 Car 
non Street, this city, have a certificate of incorporation « 
file in the secretary of state’s office in Hartford for the 
manufacture of furniture and stationery, with a capitaliza 
tion of $50,000. 

Boston, Mass. 

An assignment for the benefit of creditors has beer 
made by George A. Goodridge Company, manufacturing 
stationers and printers, of this city. The company’s as- 
sets are said to be large and the business will be continued 
for the present under the management of the receiver 

Burlington, Vt. 

The McAuliffe Paper Co. has bought the Huntingto 
Building, corner Church and College Streets, Burlington, 
Vt. The site has been devoted to the stationery and bool 
line since 1857 

Chicago, III. 

\. E. Riddle, of Riddle & Wunderle Chicago. spent 

invigorating vacation in July among the Michigan resorts 
~ * 

\ feature of the Franklin-Typothetae meeting in thi 
City Club, Chicago, recently, was an address by Georg: 
Olmsted, of the J. W. Butler Paper Company. Mr. ©ln 
sted discussed the paper market in a general way, indi- 
cating that short stocks and high prices would prevail 
until the end of the war. 

+ * * 

E. E. Edgerton of Coushatta, La., had his stationery 

stock considerably damaged by fire recently. 
New Haven, Conn. 

Mr. J. E. Thompson, formerly associated with the Bos 
ton office of the Globe-Wernicke Co., has become assistant 
manager for John R. Rembert Co., stationers, P81 Churc! 
Street, New Haven, Conn. 

* ¢ 8 

Kilborn Bros., stationers, 4922 State Street, this city, 
have made extensive improvements in their store, adding 
a new front and considerable more floor space. Entrances 
will be made on both Elm and State Streets, where four 
windows will be installed for the more advantageous dis 
play of goods. The company proposes to increase its lines 
of office equipment 

New York, N. Y. 

T. K. Sands, A. Glickley and R. F. Ropes have recently 
incorporated the Washington Index Card Company wit! 
a capital stock of $10,000. 

* * * 

Dixon McNetton, Anna C. McNetton and Lucretia ¢ 
Wilson have incorporated the tirm of D. McNetton & Con 
pany, printers, bookbinders and stationers. The concert 


has a capitalization of $100,000. 
* ~ * 


Frank T. Warner, formerly vice president of the Coyle 
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Chair 
Comfort 


Cook “‘Quality’’ Spring 
Back Typewriter Chairs 
are made to give the 
highest degree of com- 
fort. The seat is care- 
fully shaped and the back 
is adjustable to a posi- 
tion so as to properly 





REND LE ELT 


support the back of the 
user. They are not espe- 
cially adapted to loung- 
ing, but are especially 
suited for those who 
have work to do and 
want it done quickly. 





These chairs are used 
throughout the country 
and in the numerous 
cities abroad. Thereason 
for their wide sale is 
found in their merit. 





Handle this line and 
watch your profit grow. 
A Catalog will be mailed 
upon request. 


» C. A. COOK CO. 


MANUFACTURERS 
16-28 Osborne Street 
Cambridge, Mass. 
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STEEL STAMPS 


RUSBER STAMPS 


Maniac 
SEALS, 
STENCILS, 


BADGES, 
Rubber» Stee 

“ee STAMPS, 
wETH CHECKS 
pOORT COINS 
BRASS SIGNS 


STENCILS 


FOR SALE 
MEYER & WEXTHE 
106 % OCLAmBORA ST 
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MEYER & WENTHE 


cine tens omen, OMIGAGO 



































Deaneteenerernineney 


UOVONORNGEETNANTONUCTRED ORI T SON TPTTtL en 


CORSUORDS ATES BOTLL! OTN T TELE RT — 


“CLIMAX” 


Square-Top 
PAPER CLIPS 


Are you using “CLI- 
MAX” Square-Top 


y Paper Clips? If not 
ys -let us send you sam- 
Pat. O0e.12,16 ples. They will con- 


vince you that the “CLIMAX” 
by far the best 





Square-Top is 
all-purpose paper clip. 

yw will satisfy you 
being the Best 


Prices bel 
that besides 


they are also the Most Eco- 
nomical. 

Send us your next order It 
will receive our prompt and 


careful attention 
Prices F. O. B. Buffalo 


Packed 10,000 to the Box 


10,000 l5e per 1,f 
50.000 1 per 1,( 
100,000 ce per 1, 
500.000 7e per 1,000 
1.000.000 G1 per 1,000 


Packed 1,000 to the Bex 


10.00 per 1,¢ 

50.00 per 1. 
100.00 pe 1, 
500.0 per 1, 
000 per 1,000 


Buffalo pom Mi. Co. 


457 Washington St. BUFFALO, N. Y. 





































NIFORMITY of 

inking is one of the 
most important factors of 
a typewniter ribbon, and 
upon this we have 
reached the point — par 
excellence. 


Our ribbons are made 
in the following writing 
strengths: 


Extra Light—No. 31 
Light Medium No. 37 
Medium No. 40 
Medium Heavy—No. 43 
Heavy— 


Extra Heavy—No. 49 
The above writing 


strengths can be abso- 
lutely depended upon 
and the particular user 
will always get what he 
wants. The different 
writing strengths are also 
known by the numbers 


shown. 


A tnal order will display 
beyond doubt the abso- 
lute control under which 
our inking system is 


conducted. 





DIXON, HOLMES & DIXON 
Proprietors 


HEAD OFFICE and FACTORY 
69-71 Wooster St. 
New York City 

Also 


1305 Avch Street. Philadelphia, Ps. 
212-219 Useee Thames St., Londen, EC, 

















146 OFFICE APPLIANCES August, 1918 





Climax Numbering Machine Climax Line Dater 


Patented. Other patents pending Patented. Other patents pending 


Gis 


Tee A SERIES of CLIMAXES 
Comsscustee, The Greatest TIME SAVERS on the Market 


These Machines are ALL METAL (with the ex- 
ception of the Rosewood handle) with metal type 
and figures giving neat, clear cut impressions. 
They are self-inking, dust and rust proof, abso- 
lutely accurate, compact, neat and of exceptional 
appearance. The Climax machines do identically 
the same work and in just as satisfactory a 
manner as the highest priced. Our guarantee 
is given with every machine. 











; We also manufacture the 


Climax Name Plate Dater 


constructed along the same lines 


Send today for catalog of our full 
line of Metal Stationery Suppiies. 


The Traut & Hine Mfg. Co. 
1 Union Sq., New York, U.S. A. 


Factory: New Britain, Conn. 





123456 


Showing full size imprint 











The name of “CROWN”, as applied to Typewriter 
Ribbons and Carbon Papers, stands for the best and 
highest grade o. goods made. 

The material used in their manufacture is the finest E. 1 t 
obtainable; the colors strong and brilliant; both ribbons ye e 
and carbon paper are non-drying and non-fading, and 
capable of sharp, clean work from beginning to end. Fas ener 

“CROWN” ribbons and carbon papers are made in a completely 
equipped and up-to-date factory, by men whose experience cover- 
ing many years ensures a product of perfect and uniform quality. HE 

Dealers wishing a line of Typewriter Ribbons and Carbon Paper 











sale cannot be regarded as intrinsically profitable 


point of wrapping the package, brings the custor-el 


; ; ac e = yic : the hous i 
that is COMPLETE and of irreproachable quality are invited to ow omy thus yielding the house several additional 
write for samples, prices and terms. Correspondence and catalogues — ; 


x 
in English, Spanish, French and Portuguese Cumulative Profits Class 
% 















CROWN RIBBON & CARBON MFG. CO. 


782- . ' 73 ROCHESTE .Y¥. belongs the Ajax eyelet fastener, every sale of which posi- 
S700 GT. PAUL SERSST CHESTER, N. Y.. U. &. A, tively means additional business unsolicited, for its 1,000 


different uses in office and factory means the constant con- 
sumption and sale of eyelets. 

The Ajax automatically punches a hole, inserts and clinches 
an eyelet in from 2 to 50 sheets with one operation. Punche~ 
paper, cloth, leather; binds firmly correspondence, agree- 
ments, legal documents, samples, salés or other records, 
plans, blueprints, et« Takes three sizes of Ajax eyelets, 
long, medium, short 


Before placing orders , let us quote you on Ajax fasteners, 
and eyelets, also ‘‘Samson"™ Hand Eyelet Tool, the cumulative 
profits line. 


MACHINE APPLIANCE CORPORATION 


351 JAY STREET, BROOKLYN, N. Y. 
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& Gilmore Company, New York City, has severed his con- 
nection with the firm, and disposed of his interests 
* * * 

Supreme Court Justice Donnelly, in a creditors’ action 
brought in behalf of the Empire Trust Company, in which 
the William R. Jenkins Co., booksellers and stationers 
Sixth Avenue and Forty-eighth Street, this city, joined in 
the application for receivership to conserve the assets, 


appointed Charles Kingsley receiver of the latter company. 


The corporation is indebted to the trust company on notes 
for $16,510 and $847, and the petition cites that the cor 
poration is involved to the extent of $89,000, and that its 
working capital is depleted 


Norfolk, Va. 

William Freeman & Sons have incorporated with capital 
of $50,000 to conduct a stationery business The incorpo 
rators are William Freeman, president, and W. T. Free 
man, secretary. 

Philadelphia, Pa. 

The friends of Howard Davis Prizer, son of H. A. Prizet 
of the William Mann Company, this city, are offering their 
congratulations on Mr. Prizer’s recent marriage to Eliza- 
beth L. Walsh. The groom is improving the opportunities 
afforded by his furlough by taking an automobile wedding 
tour 

* * x 

\. B. Gallagher & Company has located a new stationery 

store at 1328 Chestnut Street 
* * * 

\ new five-story factory at Tenth and Lombard Streets, 
this city, has passed into the possession of Williams & 
Marcus Co., printers and stationers, 212-22 South Darien 
Street, Philadelphia, who are moving into the building and 
installing considerable new equipment The new floor 
space acquired by this move approximates 32,000 feet 

San Francisco, Cal. 

Thomas B. Kerr of Payot, Stratford & Kerr, together 
with Walter Greaves, of Swan Fountain Pen, Alvin W 
Steinmetz, who is the right hand man of H. P. Dimond 
chairman of the Stationers’ Association of California, and 


some other friends, has just started on a three weeks’ 


vacation in a large automobile. They will visit Yosemite 
and then motor through the Sierras to Lake Tahoe. 
* * * 

John T. Gilmartin, general manager of H. S. Crocker & 
Co., has returned home from his visit to the Hawatian 
Islands with his wife. He appears to have been very much 
improved by his sea voyage and stay on the islands. 

+. * * 


White & Farnsworth have had their store thoroughly 


renovated and say that they are now ready for the Fall 


trade with everything clean and everybody happy. 
* * — 
|. M. Patrick, head of the firm of Patrick & Co., has been 
visiting Lake Tahoe with his family and is not expected 
to return much before the first of August. Harry Dye, 
the manager of the store, reports business is exceptionally 
> ° : | 
rood to this season of tne year. 
* +. 


Frank FEF. Grainger. of Payot, Stratford & Kerr. has just 


returned to work after an illness of nearly three weeks 
* * 

a VW Porteous tort rerly connected with the trade at 
Reno, Nev., is now with the Frederick Post Company, San 
Francisco, as assistant to Victor O. Post, the manager 

+ * . 

The employes of H. S. Crocker & Co. recently held a 

dance in the hall of the Knights of Columbus, which 


Continued on page 15¢ 











No. 3 Riveto No. 3 Punch 
* & Eyelet Machines Black Enamel Finish 
Furnished with 200 Eyelets 2}” gauge only 
,with each Machine 





Defiance A Clips 
Six sizes, 1}” to 6” 


No Miss ing Machines 
Made bey oeenbe Steel 
Handsome in appearance 


Defiance Manufacturing Co. 
384 Broadway 
New York 


Manufacturers of 


Stationery Specialties 











MAKE THESE SAVINGS YOURS 








Save an Hour a Day Per Order. 

Increase Organization Efficiency. 
Reduce Labor Cost 334%. 

Yearly Saving $1,000-$35,000 and More. 
65 to 75°), of Supply Cost Saved. 


kr WD 





Every business should investigate “COMMERCIAL” 
efficiency-producing features at this time—should con- 
sider the saving in salaries it assures—should profit by the 
{ ible in the printing of the scores 

should take advantage of 

h the speeding up of order- 


economies it makes | 

of forms in constant office 
the saving it produces t 
handling 


INVESTIGATE! 23srasere ways the 

mor earn mone ! ur business. Jnvestigate! 
DUPLICATOR MANUFACTURING CO. 
920 Commercial Duplicater Building, CHICAGO, ILL. 
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Why It Sells 


Underwood’s_ Everlast 
ing Ink is—like fire pro 
tection—just one of the 
necessities of modern 
business. Records and 
documents that are 
worth making are worth 
preserving in ink which 


lasts forever. 


Business men are real- 
izing that there is a 
great and vital difference 
in inks. And therein lies 
the sales building possi- 
bilities of Underwood’s. 
May we give you some 
worth-while information 
- about this ink? 


Sika Underwood & Co. 


62 Park Place, New York 


BRANCHES 
Toronto 





Boston London Paris 





TYPEWRITERS 











Boston, Mass. 

5, En the Boston 
Wernicke Company has assumed his new duties as assist 
ant manager at John R. Rembert 
181 Church street, New Haven, Conn. 


Thompson of office of the Globe 


Company, stationers, 
Bridgeport, Conn. 

\ certificate of incorporation has been filed by Cham- 
berlin & Shropshire, stationers, 39 and 45 Cannon street, 
this city, for the manufacture of furniture and stationery 
The capitalization of the concern is $50,000. 

Duluth, Minn. 

Mr. E. H. Murray, formerly of the Milwaukee 
of the Royal Typewriter Company, has recently taken 
charge of the Duluth office for this company and has just 
added to his sales force M. J. Reese, who was previously 
the Duluth for Sundstrand 
machine. 


othce 


representative the adding 


Los Angeles, Cal. 
Harry W. Becker has accepted a position as foreman 
of the mechanical department of the Corona-Pacific Type- 


writer Company and he shares the joy of his local friends 
over his return to the “City of Angels.” 

















You may rely 
on these papers — 


They are useful 
and just right 


making duplicate copies of letters, rec- 
ords, legal reports, etc. ; 


for 
for 
for 
for 
for 


foreign letters and invoices ; 

branch office letters and bulletins ; 
salesmen’s letters, lists, instructions ; 
cost system sheets and other printed 
forms on which manifold copies are 
made ; 

various other purposes which require 
thin papers that are strong and durable. 


for 


Sold by leading jobbers 


Ask Dept: O for Samples 


ESLEECK MFG. CO. 


TURNERS FALLS, MASS. 














7 * * 

Herman Henzie of the Typewriter Inspection Company 
was one of the local “Fourth” celebrants who spent that 
week end at Santa Barabara, where he visited the home 
folks. 

* * * 

George Evans of Syracuse, N. Y., is now connected with 
the mechanical department of the L. C. Smith & Brothers 
Typewriter Company branch of this city. 

* ™ « 

H. G. Ostrander of the Corona-Pacific Company sales 
force had been planning on a “regular vacation trip to the 
effete east, but the demands of business have cancelled the 
expedition so far as this summer is concerned. 

* * * 

The local office of the Underwood Typewriter Company 
numbers Mr. Runyon, formerly of the Omaha office of 
that concern, in its personnel. 

San Francisco, Cal. 

Robert Erskine Strong, manager of the general collec 
tion department of the Royal Typewriter Company, Ince., 
has been in San Francisco recently on his trip to the vari 
ous coast offices. 

* ~ * 

H. Mack, formerly of the Mack Typewriter Company, 
Los Angeles, has sold out his business in the southern 
city and come to San Francisco to be manager of the 
Ames & Filstead Company. 

* * * 

The San Francisco Typewriter Exchange has been 
ganized at 51 First street with W. Wingo as manager. 
Mr. Wingo has a contract with the Noiseless company to 
take over all the trade-in machines received by the Noise- 


less. 
* * * 


1 











Stone of the Stone Typewriter Company is back 


B. Ee 
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The Eraser Used by 
the U.S Goverment 
You have it only in the 
100% tali rz hat 
100% quality brane ¢ Un. le Sam Demands the Absolute 
bears your own name. 
Typewriter Ribbons and Best. That’s Why He Uses the 
Carbon Paper ought to 
a give the dealer every pos- 
sible advantage—not only 
in profit but in reputa- 
tion. That is y our ot lee , 
a. tha : way ¥ Has a flexible brush of 10,000 DOLLARS 
selling proposition 1s 
uniquely superior to all diamond points. A gentle stroke FOR 
others; it adds SUM TO- makes quick, thorough erasure, . 
TAL VALI ety ee ool leaving the glossiest surface DEALERS 
Sai ccd tii Bra smooth and unsoiled. Abolishes 
ro scale. : >? . . 
rubber, acid, blades. Lasts in- V UL-COT Baskets 
% The right line yields a . definitely. 3 styles—solid gold, mean big profits for you 
: profit that you can't keep sterling silver, 14K. gold plated because they're sold so 
down, or merely station- Ouick! ae elf Se gtee easily—no long line of 
ary. It grows — because sun kly pays for itself in saves selling talk is necessary. 
the buyer himself adver- time. VUL-COTS ay 
tises it, and its own qual- 4K id pl - S speak for 
: ated, aaiiitek a 
ity supplies the clincher. —. oe Ay themselves. They 
You require the “U. S. ete cme / look sanitary. 
LINES” under your own Write today for Big, Quick Their soft 
firm imprint to make your Money Plan. color 
business what it should E tones 
oe. RUSH ERASER COMPANY 
820 Rush Building Syracuse, N. Y. eve. 
_ 1 Their s . 
ge heir strength 
we t DERLES is apparent—but 
VAY aare é 
a... to add force to this 
“vee argument — stand on 
A Full 100% one. Show how light 
they are, and how their 
Ex ansion solid sides and bottom 
p won't scatter contents 
Everv screwand } Phen mention the 
ihc. Y a8 ly! VUL-COT guarantee of 
every siceve - five years’ wear — point 
full length of it out on‘the bottom of 
the baske 
post, thus assur- the basket. 
ing 100 per cent 
=> expansion. No V, UL-CO ] 
We share ir pronts with you, " “1 ' 
: ad’ te @bittien ee ie on others like them. Waste Baskets 
1 the publicity advantage of a) < 
name on the brand. We fg A trial order Guaranteed Five Years 
are placing this proposition ~ will prove the 
on ay Are a big selling suc- 
before the trade because our Pg ‘ ‘ a , 
interest in business is Yoh superiority ot ss in ytayptl< ign in be 
+ ; } > a nion An attractive 8- 
| ~ pe gpoidy aa see. 7 we ms § Barrett Posts play in your window will 
car we serve ourselves. ou 
3 interest is to hold your cus- be and Sleeves. Ac- te. sth, pine “ed 
: ar ec y 
_ ‘tomere—end increases then . ] made Prey RNS: 
e with the same kind of service. bees curately a f this best-of-ali 
y from our own ex- aaemen 
Write today for sa % 3 are a : We will supply the nec 
pate Sotey. ae Cen. ae clusive designs. ccumey ain tae: 
° Start making VU L-COT 
Typewriter BARRETT se oy 
Ribbon ; Write 
ae e Mfg. Co. POSTS AND SCREWS for dealer’s proposition 
ked ther, 100 to a box — 
are packed together, to a DOX. 
Sansom and 8th Sts., Sleeves are packed separately, 100 ' 
- . box. Write for prices and 
Philadelphia, Pa. y > Trae 
outs and discounts to the trade. AMERICAN VULCANIZED 
~ MUSTR. FIBRE COMPANY 
BARRETT BINDERY CO. ; : 
one Sedan Oe pn 525 Equitable Bldg. 
eral St. - 
WILMINGTON, DEL. 
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The “APSCO” Line 


of Pencil Sharpeners 


Completely meeis the demand of every Pencil 
User. Quality—the Best. Price—within the 
reach of every one. 

As low as $1.00, as high as $7.50. 


Ask us about the higher priced machines. 









Do you know about our 


““Apsco”’ Clips 
Five Sizes BD Clips 


Junior Paper Fastener @ 





If not, ask us. 


MATIC PENCIL SHARPENER CO. 


1520 Garland Bldg., Chicago, Illinois 


AUTO 




















BENTLEY-GERWIG 
DESKS 


Flat Tops — Roll Tops — Tables — 
Typewriter Desks—Standing Desks 


BENTLEY & GERWIG FURNITURE CO., Parkersburg, W. Va. 
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Irol hi vacatiol the shores of Lake Tahoe and has 
some very interesting stories of fishing and storms on the 
lake to tell. Incidentally he has a snap shot of himselt 
with a large trout which is said to have been the largesi 


fish caught in Tahoe this year, Mr. Stone’s brother, R. A., 
is now at Monte Rio and it is reported that he will try to 
catch a larger fish than his brother landed in Tahoe. Ii 
he brings back the evidence in the shape of a picture the 
artist who takes it will have to be something of a yn 
juret 

* > * 


Mr. Totison, manager of the American Writing Machine 


Company, San Francisco, recently paid an extended visit 


to Los Angeles on business and pleasure 
* * * 
John W. Mack has returned to the fold after a taste 
of business in another line. He is now Pacific coast mana 


er for the Ames & Filstead Company, with headquarters 


* + 

R. T. Baxter has given up the agency for the Elliott 
addressing machine and accepted a position with H. $ 
Crocker & Com, any) 

* - = 

Mr. Arbuckle of the F. & E. Checkwriter Agency has 
just returned from a selling trip through the Santa Clara 
valley 

* * * 

L. O. Matthews, who formerly sold Royal typewriters 
and more recently has been with the Dictaphone, has ac- 
cepted a position with the local agency of the Edison di 
tating machine 

** * 

I. C. McQuilkin has just returned from a vacation on 

Russian river and is again busy selling steel furniture 
San Antonio, Tex. 

L. F. Stauffer, manager of the local branch of the Un- 
derwood Typewriter Company, has left for over-seas serv- 
ice with the Y. M. C. A. Just another instance of the kind 
vhich is helping to win the war. Mr 
Stauffer is succeeded by. R. L. Barnwell, whose wide ex- 


perience as a local salesman augurs well for his future 


SI ess 
Seattle, Wash. 

Mr. Harvey. former Underwood manager here who went 
ito another line of business, has returned to the type 
writ ld as manager for the L. C. Smith & Bros. Type- 
writer Company at this place. 

x * * 

O. E. Rosenberr foreman for the Underwood at this 

place. is leay he typewriter field to enter war work 


. foreman for the Wholesale Type 


Likewise, Walter Diet 


writer Company 


Modern Store for DeSoto, Minn. 
The safe, steady growth of the stationery business: of 
Paul B. Hinchey, DeSoto, Minn., has culminated in his 
recent removal to new quarters. The new store repre- 


sents Mr. Hinchey’s ideals on stock arrangement and 


convenience’ for ustomers and _ salesmen Increased 
space is provided for the stocks, which consist of sta 
tions books, wall paper, notions, ladies’ furnishings, 
millinery, graniteware, soda fountain and cigars 


St. Louis House Elects Officers. 
The George D. Barnard Stationery Company held its 


annual directors eeting on June 4, when the following 


officers were elected President. Amedee Peting: vice 
president and assistant secretary, A Lewis ice 
presi lent, Edw | Bredehoft: secretary, Geo B. Ganne 


treasurer, Jas. G. Rosborough. 








Ghe i] Filing Safe 
ME Masters Model 





**100% a Safe With a Cabinet Interior’’ 


That is what thoughtful business men demand—the 

pesteation of a real Safe with the adaptability of a 
iling Cabinet. 

The appearance of the Meilink is its own convincing argument 

—a stronger appeal by far than superlative word pictures. 

The Meilink is the choice of all who make comparisons. 

protection of a Safe is visible in its construction. 


Investigate for Yourself 


The Meilink Mfg. Co., Toledo, Ohio 
New York Office: 368 Broadway 
Address ali mail to factory 

















PEEREESS 


“MASTERGAUSE” 


The Dominant Carbon Paper 


There is a materia! difference between 
REAL QUALITY and the much 


abused term “‘quality.” 


MASTERGAUSE is THE DOM- 
INANT CARBON PAPER because 
of itt REAL QUALITY—REAL 
QUALITY ALL THE TIME— 


not sometimes. 


Peerless Carbon & Ribbon Mfg. Co. 


UNITED STATES: 113 West Broadway, New York 


EUROPE CANADA, Toronto 
39-40 Shoe Lane 176 Richmond St., West 
London, England 




















—_ 
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Continental Desk Designs 
Are Unhampered by Traditions 


ACH desk built by the Continental Desk Com- 
pany combines the bright, up-to-date ideas of 
keen students of modern office practice and long 
experience in manufacture. Originality of design 
and arrangement characterizes Continental Desks 
—every single unit matches every other unit of the 
line. We build durability and utility into every 
piece of furniture we fashion. Continental finish 
Is superior. 
Investigate our materials—quarter-sawed white 
oak, and hardwood drawers. 


Write for Particulars 


Continental Desk Company 
Rockford Illinois 


OFFICE APPLIANCES 








SPERRY STANDARD 
Telephone Bracket 








The telephone bracket selected by 
the largest distributors of telephone 
appliances after rigid competitive test. 
“The Sperry Standard” is the standard 
telephone bracket everywhere. 


Write for descriptive circular and price list. 


Kellogg Switchboard & Supply Co. 


Exclusive General Distributors 


Adams and Aberdeen Sts. CHICAGO, ILL. 
Columbus, Ohio Kansas City, Mo. San Francisco, Cal. 











August, 1978. 

















Detroit, Mich. 
The house organ of the Burroughs Adding Machine 


Company, “The Burroughs Clearing House,” features a 
number of interesting articles, including the foltowing 
“The Banker and Business Budgets,” by Park Mathew- 
son. Some Methods of Acquiring Business Facts Vital 


to Banking and Commerce.—*War Business-\Women and 
the Bank.” A St. Joseph, Mo., Institution That Teaches 
Management of Home, Store, Factory, Farm.—‘A Farm 


Loan Bank for Juniors,” by O. R. Geyer. How 100,000 
Boys and Girls are Being Financed to Become Producers 


of Food —“With Their Names Written There.” . How a 
Cleveland Bank Made a Roll of Honor of Its Third Loan 
Subscribers.—“The Country Bank’s Advertising,” by | 

W. Bailey. A Frank Discussion of What “Small Town” 
Publicity Can and Should Be—‘*A Desk That Helped 
Make History.” Johns Hopkins “Work Bench” is one of 
a Collection of Relics Dating from 1806.—‘Co-operative 


Bank Advertising.” by T. D. MacGregor. War-time Con- 
ditions May Make It More Feasible—Other Up-to-the 
minute Advertising Ideas. 

Kansas City, Mo. 

W. R. Greenwood, formerly of Dallas, Tex.. is now dis 
trict manager for the Adder Machine Company 

Louisville, Ky. 

The John P. Morton Company of this place recently 
engaged J. H. McCabe as a salesman for its adding ma- 
chine department 

New York, N. Y. 

The Monroe Calculating Machine Company announces 
a number of changes in its organization. F. R. Winship, 
who has for several years past represented the’ Monroe 
Calculating Machine Company at St. Paul, Minn., has re 
cently opened new offices at 732 Metropolitan building, 
Minneapolis. He will still retain his office in the othe 


“Twin” city. The new offices at 152 Market street, Pater 
son, N. J., have heen placed in charge of E. S. Baldwin, a 
son of the “father of the calculating machine,” and a 
former member of the staff of the New York sales office 
H. E. Burgess will look after the interests of the company 
in New Haven, New London and Middlesex counties, Con 
necticut, with headquarters at 902 Chapel street, New 
Haven. Another Connecticut change is the placing of the 
local Bridgeport office in charge of H. A. Hays, formerly of 


New York. The two last named and recently opened 
offices gives the Monroe company branch representation at 
three different Connecticut points. The company has 


opened a new office at Newark, N. J., with G. L. Lindsley, 
formerly with the New York office, at the helm, and ow 
west J. A. Mattson assumes local responsibility for a new 
office at 1 West Broadway, Butte, Mont. The manage- 
ment of the Winnipeg, Manitoba, office has been placed 
with Robert J]. Campbell, formerly of the Toronto sales 
force. 
Philadelphia, Pa. 

General Sales Manager W. C. Gookin of the Barrett 
Adding Machine Company recently returned to the home 
office after a successful business trip through a part of 
the Southern territory. 
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Conserve Man-Power by Using This File 


Out to the desk during the day and wheeled into the 
vault at night. 


Ideal for personal papers, letters, catalogs, etc. May 
be indexed to suit every case. 

Wabash Joy Wagon 

The Vertical File on Wheels 
Double hinged top that, when thrown back, permits 
quick handling of papers. 


This file should be especially popular now—in this era 
of time and labor saving devices. 





ILLUSTRATING Three Window Cards yours for the asking. 
LIDS ; . ILLUSTRATING 
FOLDED SHUT T LIDS OPEN 
W ‘ oP 
ure still a few desirable loca HE ABASH CABINET Co. Also manufacturers of highest quality 
open for exclusive dealers in Main Salesrooms, Executive Offices and Factories Filing Cabinets, Systems and Supplies 
nd foreigt ntries Established 1883 WABASH, IND. for Filing Cabinets. 








Silver Cap Toplock 
SECTIONAL POST BINDER 


An addition to 


The PCW}, Loose Leaf Line 





Stock sizes equipped with highly nickel plated ends. Special sizes with either nickel plated, 
rubber or plain ends. Four styles of binding, same as the Silver Cap End Lock Binder. 


Prices Same as the End Lock Style 


THE PLEW & MOTTER DEPARTMENT 


of THE WORKMAN MANUFACTURING COMPANY 
Capital and Surplus, $200,000.00 Racine Avenue and Monroe Street, CHICAGO, ILLINOIS 














Good Profit That Comes Easy! 


Dealers never were offered a proposition so inter- 
esting or where Profits are made with so little effort 
and with absolutely NO INVESTMENT, as we 
offer for 


Jhe MULTIPOST 


Stamp Affixer and Recorder 


The leader in its field. Over 30,000 in use. Needed 
in every office using 10 stamps or more a day. Saves 
time, stamps and money. Thoroughly guaranteed 


and backed by a house able to make it good. 


Not only is our Advertising and Selling Work in- 
tensified and effectual, but our Dealer Plan is 
very unique It is one that every dealer can 
easily accept and not risk a cent. 






Every dollar of profit is practi = clear for you 
nothing to come out for expen Write us at 
once for the facts. At leas l arn what we have 
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Ideal Tubular Stands 


Used for practically every kind of office machine. 
Ideal Tubular Stands are made in an endless 
variety of styles. They are strong and easily 
moved, yet support the machine firmly. 
They occupy the minimum of floor space. 
Mount a typewriter, a duplicating ma- 
chine, an adding machine, a card index 
cabinet, or some other office appliance 
on one of these stands, roll it to wher- 
ever it is wanted, throw the crank 
which raises the castors and you have 
a stand as strong and rigid as a heavy 
cumbersome table, with none of the 
tables’ disadvantages. 

Cut at left shows No. 3, combination portable 
and rigid typewriter stand. Same stand can 
be furnished for any other office utility. 


Manufacturers and branch managers inter- 
ested in a stand that will increase the value 
of their product are invited to send us speci- 
fications, upon receipt of which we shall sub- 
mit samples and quotations at our risk. Spe- 
cial terms to dealers. 


Fowler-Manson-Sherman Cycle Mfg. Co. 
1445-1455 W. Austin Ave., Chicago 


cna 


The “Cado” Brand “L. E. B.” BINDER CLIP 


With the L. E. B. Binder Clip, every conceivable kind of loose papers can 
be easily bound into a book, with its title on its back. 















Burroughs 
Adding 
Machine 








‘ 


No. 3 Combination 
Typewriter Stand 


















You can instantly remove dny paper therefrom, or add any paper thereto 
It is the simplest, cheapest and most handy filing system ever devised. It 
also adapts itself perfectly as a valuable auxiliary to present filing systems 
Selling L. E. B. Binder Clips is not only easy, because of the wide adver- 
tising and the big demand, but selling them is a profitable business, because 
their satisfaction is insured by the makers, whose reputation stands back 


of each one. 
NAS PRICES 


No. 2. (} im. capacity) 5c each No. 10. (1} in. capacity) 15c each 


No. 5. (j im. capacity) 10c each +*No. 1]. (1! i sty) 
*No. 6. (} 1m. capacity) 10c each - ms > Sapeey) Heenan 





Pat. May 18. 1915 Immediate delivery can be made on No. 6 *With tabs on back for INDEX See illustration 


CUSHMAN & DENISON MFG. CO., - 240-242 West 23rd Street, New York, U. S. A. 




















AN IMPERIAL DESK 


HE man who owns and 

works with an Imperial 
Desk is a satisfied® customer 
He knows what a real desk is 
and he remembers that the 
one which fits his office was 
made by the 





No. 960 Imperial Desk Company 


— . Evansville Indiana 
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PENS AND PENCILS | 











J 





Chicago, Ill. 
William A. Welt who has been covering lowa and 
Illinois territory for the Moore Pen Company, has taken 


1 


o branch and has offices in the North 


Boston, Mass. 

Alexander Hepburn and Will H. Barron have been e1 
joyir their annual vacation. Mr. Hepburn is rétail man 
ager f Adams, shing & Foster, In while Mr. Barron 
is sales manager the fountain pen department of the 


I 


Bloomsburg, Penn. 


ls of Ka Wirt will be glad to note his recov- : _ : 
re trol... Write for our catalogue and 
ery from a recent serious illness It is stated that he 1s . 
: 3 ‘ ; . prices. 
now sufficiently recovered in strength to be at the office . 
for brief periods daily Mr. Wirt is the son of Paul E 


pen manufacturer 


New York, N. Y. 





We Carry Large Stocks 


in various units and sizes of our 
STERLING QUALITY STEEL 
FILING CASES, which meet the 
requirements of the most ex- 


acting. 


-— 


The construction is most rigid 
and substantial 


The drawers operate with the 
greatest ease, and without fric- - 
tion, and have the greatest filing 
capacity. 

The trimmings are of a neat pat- 
tern of our own design, and har- 

monize with the finish of the | 


cases, 


Large stocks for prompt ship- 
ment, subject to government con- 





The Canton Art Metal!'Co. 


“Quality Products” 











[The committee f pene nanufacturers appointed t 
mn pencil man ve to Plant No. 2 Canton, Ohio 
ons the s conservation with relation to the 
. : New York Office: 200 Fifth Avenue 
pe dustry is now compiling its conclusions which 
later n will be s mitted to the War Industries Board 
at Washington r approval The personnel of the 
mittee is as follov Louis J Reckford, of the \r 
Lead Pencil ¢ |. H. Schermerhort f Joseph Dixon 
( le ( rolzheimer, ot the Eagle Lead Pencil 
Co erhard Faber, of Eberhard Faber, and M l 
M o% re yt the Blaisdell Pencil Lo 
North Sacramento, Cal 
ssex | er Company's pencil slat tory 
is reé¢ entl lamaged by nre vill resume opera 
tions Ss soot s temnporarv buildings iT be erecte 
F ‘ containing large uantity 
of finished slats, was saved. ‘ 
a 
San Francisco, Cal. 7S ° 
Pavot, Stratford & Kerr are constantly enlarging their A 
‘ ’ sd ‘ , oe rt 4s 
fountain pen de: ent in one way < anothe Phe a 
s nt addition is the Parker fountain per fy 
: a 
$s 
Chas. E. Wehr pencil salesman for the San Francis y 
ranch of the Joseph Dixon Crucible Company, is n $s 
: EE OLT SON BS RITE Do you use them? If 
it Ss six-year-old daughter, Jessie Oo te i 
wl June m pneumonia after an illness of only & not, write us and we 
J 2 
tw three « FR will give you proof 
* — * a 
rr that you should. 
\\ eT. We Eberha | hac AT 
, , fe 
weeks ation in the Feather river an 
rejuvenated for his winter campaign y 
* * * +A | 
= 
mage api Seg REPUBLIC-DODGE 
= 
Ss The has taker 1djo store 
si and fittes the ¢ Douglas Street and Third Avenue 
S ita S i 1d i¢ 1d I \ | i ? 
i be Victor B 
é h ( : Curtis & \W i 
ears s t in charge s 
is s 2 ESET EEE OE 
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Typewriter Men 


can add substantially to their 
profits by selling 


AZORA AIR 
CUSHIONS 


TYPEWRITER SUP- 
PLY AND REPAIR 
MEN, in their calls 
upon the trade or wait- 
ing upon customers 
have many opportuni- 
ties of showing these 
cushions to men who 
are real prospects. 

You can attach 
Azoras in a few seconds, while ask- 
ing the customer whether he has ever 
used them. The beneficial effect is 
so immediately evident that the rest 
is simple. 

Azsora Air Cushions are built on the same 
successful principle as the automobile tire, 
@ combination of air chamber and rubber— 
of the greatest resiliency. 

Asora Air Cushions would work in with 
your business excellently. We'll be glad to 
tell you more about their sales possibilities 
—their nerve-saving, typewriter-saving, san- 
ttary features. ; 


Let Us Her from You 


AZORA RUBBER COMPANY 
1945 South 54th Ave., CICERO, ILL. 


Sole Agents for India: 
PADAM GODREZ & CO., 201 Horaby Rd.. Bombe 





PAT. DECEMBER 21, 1915 




















DEPENDABLE 
FILING SUPPLIES 


GUIDES—INDEX CARDS 
FOLDERS 


EXCEL OUTSELL 





Reg. U. 8. Pat. Of. 


DEPENDABLE QUALITY 


Special Ruled and Printed Forms 
To Order 





Boston Index Card Company 


113-115 Purchase Street ‘ BOSTON 























| OTHER MACHINES 














Chicago, Ill. 

Ed. C. Loomis, president of the Automatic Pencil 
Sharpener Company, with Mrs. Loomis, has been moto: 
ing about the East of late. 

New York, N. Y. 

Richard Decker, formerly with the Automatic Pencil 
Sharpener Company of Chicago, but more recently i: 
another lime of business here, is now said to be assisting 
Uncle Sam in the manufacture of nautical instruments. 

Rochester, N. Y. 

The members of the Detroit, Mich., sales force of the 
Todd Protectograph Company, known as the “Turpi- 
nites,” visited Rochester recently and were entertained at 
the Todd factory. The following “Turpinites” answered 
the roll-call: J. J. Stoll, H. B. Cunningham, Miles Turpin, 
A. G. Racow, A. R. McMullen and W. J. White. The visit 
was “some celebration,” for the Detroit “bunch” had just 
finished breaking some long cherished sales’ records 
President G. W. Todd, after the inspection of the factory 
and certain features of entertainment, presented Miles 
Turpin with a handsome watch. Mr. Stoll received the 
Master Salesman’s cup for June. The sum of $1,150 in 
Liberty Bonds was impartially distributed, while all the 
Turpinites received commissions in the officers’ class in 
the Todd army. On Friday morning Advertising Man- 
ager Jack Spears gave them a reception and an exhibi- 
tion of the Black Art films. Followed then sales demon 
strations and speeches, the day winding up with dinner at 
the Oak Hill Country Club. 

* ~ 

Lieutenant Walter L. Todd, U. S. N., formerly general 
sales manager of the Todd Protectograph Company, re- 
cently visited his family and former business associates 
here while on a brief furlough. 


(Stationery—continued from page 147) 
proved the most successful they have yet given. About 
500 attended the festivities 
7. 7 * 

A. M. Webster, vice president of the Moses Stationery 
Company at Hilo, Hawaiian Islands, spent a few days in 
San Francisco recently en route to the East where he will 
lay in his Fall and Winter stock. 

” . * 

Al Anderson, traveling representative of the Bert M 
Morris Company, met with an accident in Los Angeles 
on his last southern trip that will confine him to his room 
for some time. In stepping off a street car he slipped and 
broke the arch of his left foot. 

« * * 

Some of the départments of the new paper mill of the 

National Paper Products Company, in Stockton, will soon 


be in operation. All the buildings have been completed 
and the equipment is rapidly arriving. 
= * * 


H. B. Stannard has sold his stationery business at Lodi 
to F. Stanley Siegfried, who at once took possession of the 
business. Mr. Siegfried is a recent arrival in this state, 


having come here from Pennsylvania. 














ner Seto sername 
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THE SPECIALTY _ 
THAT SELLS ITSELF ape ete 


Peerless Rubber 
Typewriter Keys are 
so well known, are 
used so extensively, 
are such a big help 
to typists that they 
| sell themselves when 
displayed by dealers. 


In Green, White or 
Black for all ma- 
chines, characters of 
heavily inlaid rubber. 


Write for our liberal 
dealer proposition. 


PEERLESS KEY CO.. INC. 





=~ ; 
oe 





177 Fulton St., New York City ——— 
Makers of the Peerizss Rubber The sone reflection The Peerless Key 
Twirler Rings for pluten knobs Eye Strain Eye Insurance 
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Made to Sell and to Serve 


NAPPANEE TABLES are solid in 
construction and distinctly hand- 
some in appearance. They lend tone 
to every office where they are used. 
Show NAPPANEE TABLES to the 
man who wants the maximum value 
for his money. Complete catalog 
upon request. 


* 





Now is a good time to place your order. 


MUTSCHLER BROTHERS CO. : Nappanee, Indiana, U. S. A. 


BLICKENSDERFER 


TYPEWRITERS 
NEW MODELS 


UU 





2 
a 


©0080 Visible Writing and All 
Bd fo Requirements to Increase the 
Quality and Quantity of Work with 
the Least Possible Effort. 





The New Number Nine Model THE BLICKENSDERFER MFG. CO. 


Or Lent ee Executive Office and Factory 
With Standard or Scientific Key- 
Board. Send for Catalog 32 STAMFORD CONNECTICUT 


HUNUUAQUONLONNOERCLU.U44U 00 F0SETDORSDEODUEROOOUGE0 1 OMAR KAA 
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Where a Necessity Exists 


It’s Going to Be Supplied 


There's a widespread necessity in the business world for a 
handy, visible file Important papers, memoranda, price lists 
charts, schedules must be immediately available 


The Chicago Desk Pad 





Meets this necessity fully The glass can be lifted instant 
from its base It saves needless steps, is always on the 
and lightens the day's work The desk pad of modern business 
efficiency 

No more attractive dealer proposition on the market Writ 
for our special offer 





THE CHICAGO MIRROR & ART GLASS COMPANY 


217-A North Clinton Street, Chicago 


PLATE GLASS TOPS FOR DESKS, TABLES, ETC. 


LIBERTY GOcs 


serene: FOUNTAIN PEN FILLER Lithographed 


THE MOST SATISFACTORY 















" | BLANKS 


INK == of Quality C=: 


No. 246 RETAILS 50c 


FOR THE PRINTER AND STATIONER 


A COMPLETE_LINE COMPRISING 


Stock Certificates 
Gift Certificates 
Certificates of Award 
Insurance Policies. 


Bonds - Diplomas: Checks: Charters- 
Goes Corporation Record 


also 
Lithographed Calendar Pads 


DIAMOND INK CO. GOES, LITHOsRAPHING CO. CHICAGO 


42-48 WEST 61°! STREET 
MILWAUKEE, WIS. NEW YORK OFFICE ——- 
4 U. S.A. 265 W. BROADWAY - SAMPLES ON REQUEST: 


“UNITFOLD” FORMS arctine'sivers 


[exc forms are printed and folded by special machinery which has many 























exclusive features thus enabling us to lower cost of manufacture and pro- 
duce superior work. Our paper is specially manufactured with a view to 
super-manifolding qualities 
“UNITFOLD” forms may be perforated, punched, numbered, etc. 
Owing to unsettled paper prices it is impossible to issue price lists. Upon 
receipt of specifications we will quote promptly. All orders placed with us have 
a Service and Quality guarantee behind them. 


THE SCOTT-COPPAGE CO., Inc. “UNITFOLD” PRINTERS 


= SPECIALISTS IN LOOSE-LEAF SYSTEMS AND SUPPLIES 
Perfect Registration 297-301 Lafayette Street New York, N. Y. 
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LOOSE LEAF 











J 





New York City. 
In an effort to systematize the personal records of the 
railroad engineers, firemen, conductors and brakemen, the 
railroad companies have sought a handy record for the 
use of their men Such a book would serve to check 
against the railroad records It should give particulars 
as to each run, the engine number, train number, sta 


tion, time arrived, miles, time allowed, name of user, 


rate, amount, et Boorum & Pease Company have 
issued a record book for railroaders which retails at a 


small price. It is 4'4x634 in., 40 leaves, bound in black 


. o 7 
oilcloth with round corners, with tables in front and back. 


San Francisco, Cal. 
The Baker-Vawter Company, manufacturers of loose 
leaf and steel filing equipment, have opened a new ofhce 
and factory in this city to serve Pacific coast business 


* * + 


Carl E. Laye of the manufacturing department of A 
Carlisle & Company, has just returned from his vacation 
in Yosemite valley 


* . 


Miss Elva Lang, formerly with Edgar Barber Company 
in Oakland, has accepted a position with Payot, Stratford 


& Kerr 


Advance in Blank Book Prices. 


y all manufacturers of blank books have ad- 


1" 
| | i. » : - - : . + ; 

vanced their prices 12 per cent Increasing costs for 
labor and material have justified the raise in prices. One 


of ‘the leading manufacturers has notified his trade as 


follows By reason of the constantly increasing costs 
of our product, we are compelled to withdraw all existing 
prices today \ll orders received from now on will be 
billed at present prices, plus 12 per cent added to the 
foot of 1 ice, pr the issue of new price list, whicl 
we are preparing. General market conditions are so well 
understood, we hardly think it necessary to call to your 
attention that a scarcity of merchandise is inevitable 
and delays unavoidable: orders with which we are favored 
will be executed with as little delay as possible.” 
On Pushing Loose Leaf Books. 

Che Bookseller & Stationer, of Toronto, makes the fol 
lowing pertinent comment 

The utility of loose leaf, together with the convincing 
appeals that can ynsequently be made on the score of 
financial advantage in making for a better conducted 
business, is a good cue for window displays in this line 
By making an aggressive bid for loose leaf trade | 
means of newspaper advertising at the same time, ( 
latter will add to e effectiveness of the former 
vice versa oth 1 personal introduction by he 
salesman far more likely to impress the prospective pur 
chasers by reason the interest bound to be create 
by both the window display and the newspaper publ 





They are Standard Everywhere 


The trade has been quick to recognize 
the quality of our brands of Type- 
writer Ribbons and Carbons. 


A Line with Character and Reputation 


“Character” is what an article really 
is—‘‘Reputation” what the public 
thinks of it. The character of our 
ribbons and carbons is so sound and 
dependable that the wide reputation 
they enjoy is rock based. 


Can Go No Farther 


Dealers seeking brands where the qual- 
ity-standard is never lowered cannot 
go farther and do better. 


Let us give you full information regard- 
ing the superior merits of our line. 


THE MILLER - Bryant - Pierce Co. 
AURORA, ILLINOIS 











Uncle Sam Wants 


ENGLEWOOD DESKS 


and we are busy turning out his 


orders. His work takes the right 
of way, and this has delayed us 
somewhat in our shipments to the 


But 


we are still taking care of our cus- 
tomers and prospective customers 


to the est rt our ability. 


ENGLEWOOD DESK CO. 


br Q 5815-20 Se. Lowe Ave. Chicago, Ill. 
D 
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That 
Magic Tip 


Goodline “Metal 
Tip” Guides outlast 
any other Press Board 
Guides on the mar- 
ket. The Metal Tip 
reinforces the guide 
immediately below 
the printed tabs. All 
liability to crack and 
tear is removed. 
Nothing like it! 





Prices and full information on request. 


Gocdline Manufacturing Company 


368 BROADWAY, NEW YORK 


We Could Not Afford— 


With the reputation we have built 
up to use any material bui the best. 








The business man has been quick to 
adopt the Western Desk as the ideal desk 


for business purposes. Serviceable, 
sturdy of construction and handily ar- 
ranged it is his faithful “orderly” in his 
business campaigns. 

Dealers have not been slow to sense 
this leaning of the business world to 
Western Desks. 


Western Furniture Company 


Blair Avenue and Palm Street 


ST. LOUIS, MO. 
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Short of Help? 









Send fer 

sample Then why not get maximum results from 
cost the help you have? You can’t, of course, 
tickets if they come in late, leave ahead of time, 
a “fool around” on various jobs, and 
complete Received don't care, just because they know 
data are so shorthanded. 


Answered °°" 


Lanes THE AUTOMATIC 
Xsces TIME STAMP 


Finished 
—- makes such help get down to 
Shivped = prass tacks. It puts your business 


on a definite basis by showing 
beyond all possibility of doubt or argu- 
ment just when your employees come and 
go, how long they are on any job, when 
orders are issued and received, etc. Saves 
you time, money, labor and annoyance. 


The Automatic Time Stamp Co. 


159 Congress St. Boston, Mass. 
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Avenel, N. J. 
War gardens adjoining the plant of the Steel Equip- 
ment Corporation at Avenel are of great interest to the 


I 


4 
\ 
\ 


workers, even President Pyne and General Manager | 

Wilkerson being behind the moment. Recently at lunch 

Mr. Pyne provided the radishes and onions. There was 

said to have been considerable aversion to taking dicta 

tion that afternoon on the part of some of the stenogra 
New York City. 

The New York office of the Steel Equipment Corpora- 
tion, 25 West 45th street, is in charge of a new mana 
ger, Charles W. Danes. Mr. Danes has been familiar 
with steel equipment products for a long time. having 
handled them while connected with the Tower Manufa 
turing and Novelty Company on lower Broadway 
phers. 

Rochester, N. Y. 

Fk. A. Victor, of the New York branch of the Yawmai 
& Erbe Mfg. Company, recently visited in Rochester 
C. J. Yeiser, of the traveling staff of the company, spent 
some time here lately. John Grey, was among the travel 
ing staff who stopped off at the factory recently 


* * « 


Rochester friends of C. G. Woosley, formerly manage 
of the Yawman & Erbe Mfg. Company branch at Pitts 
burgh, have heard from him. He is now a sergeant in 
Regiment at Camp 


the Fourth Engineers’ Training 


Humphreys. 
Wabash, Ind. 

Edward L. Little, who has for a number of vears bee: 
traveling representative for the Wabash Cabinet Com 
pany, Wabash, Ind., has been made manager of the New 
York office of that concern. 

Furniture Man Now an Actor. 

H. Fk. Roberts, Jr., will be remembered as manager 
the Philadelphia branch of Yawman & Erbe Mig. Con 
pany. He is now billed from coast to coast as “Herber 
Lloyd,” a comedian of recognized ability The effect of 
his long connection with the filing sysiem business is 
shown in a clipping which is going the rounds. Kefer 
ring to his personal methods, the item _ states “His 
dressing room looks more like the office of a lawyer who 
believes in being neat as a pin. He has a trunk that ts 
a marvelous combination of receptacle, filing cabinet and 
escritoire. Lloyd has no more system on the stage than 
a pet monkey that has found a new tree But in his 


dressing room he is all system.’ 


July “Y & E Idea.” 

The July issue of the Y & E Idea” is introduced by a 
cover page in which the poor, tired war gardener looks 
with envy at his office desk and equipment, musing about 
the comforts of office work as contrasted with a hot war 
garden. The contents of the July “Idea” are neither 
dreams nor musings. The articles are hot-from-the-bat 
experiences of salesmen and department heads covering 
the marketing of various items of the office furniture 


lines. 
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RUBBER ERASERS 





Pheer) efficiency of an eraser lies in its erasive qualities, as applied to the work 
n han 

Compare WELDON ROBERTS ERASERS (there are 88 Styles) with any other 
make. You will thus appreciate their unique and peculiar excellence. 

Do this, and you will perceive that ‘‘World’s Quality Standard” is no 
misnomer in this instance. 


WELDON ROBERTS RUBBER Co.NEWARK, N.J. U.S.A 


-—ROTOSPEED— 


STENCIL DUPLIC 


The only stencil duphcator with semi-auto- 











The Business Demand matic feed—adjustable feed board and flexible 
; head spacing device that prints a perfect copy 
for a sturdy Individual Upright Unit with every forward turn of the handle. 

a four drawer letter or legal cap Pe 
file has brought out our new 1,100 One Model One Price 
Line Cases. These units are complete This one low-priced model prints typewritten, 
: hand-written, ruled or drawn forms. LETTE 
in themselves yet they are built to AND SIGNATURE WITH ONE OPERA- 


TION—RULINGS AND HEADING AT THE 
SAME TIME. A marvel of simplicity, accu- 
racy and operating ease. 
Wonderful Opportunity 
For Good Dealers 


Double profit. Machine and supplies. Ad- 
vertising co-operation. 















stack together or with our regular 


Upright Line. 


The sales since last October, when 
these Units fiirst were offered, have 
been phenomenal—a good barometer 
A real money-making business builder. 


Write at once for samples of work and de- 
tails of our offer. 


of their popularity. 


Ask about them in particular and 
The Rotospeed Co. 
624 W. Fifth Street 
DAYTON, 0O., U.S.A. 


the entire Efficiency Line, if you are 
not familiar with its possibilities for 3 


r 
y be Foreign 








WATSON MFG. COMPANY 


Jamestown, N. Y. 











constitute a perfect sanitary system of letter 
press copies. The impregnated stone composi- 
tion bath affords an absolutely even distribu- 
tion of moisture to the cloth, at the same time 
precluding bad odor, mustiness or mildew. The 
wire net in the composition makes the bath 
practically unbreakable. They are furnished in 
all sizes from correspondence to waybill. 

The patent chemical surface cloth which we 
furnish with non-raveling edge, insures clean 
cut copies. 








There are more Eureka baths in use than 
all others combined. 


Sold Exclusively Through Dealers 
Write for the Eureka Booklet 


Thr EUREKA. BLOTTER BATH COMPANY, 6215-17-19 Wentworth Ave., CHICAGO, ILL, U. S.A. 
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CUSPIDORS 


“Quality Brand” 


BRASS and STEEL 


NEW PRICE LIST READY FOR YOU 
Take Advantage of the Prices We Are Quoting 

















SELLING AGENTS 
H. BE. HOOKER...... 3238 Sheffield Ave., Chicago, Il. 
Be an W BRNEST  WALMACR. «0 cccccccccsccscccesscccees 
ard Ave. d est Fort St. See nounecoesves 444 Market St., San Francisco, Cal. 





The Ireland & Matthews Mig. Co. Detroit - Michigan 


SSUUOUONNEEEOUUEGEEDEUAEOEOEEDEGOOOOSOOUDOUOOGEREOOUOOOREEEOOUGEREEEEON ETE EEE 


Are You Our Customer? 


If not, we are both losing money. Our goods give 
permanent satisfaction. Give us a trial! 
Our brands of 


“SUMMIT” 
“APEX” “XTRAGOOD” 


Carbon Paper and Typewriter Ribbons are re- 
nowned the world over. Investigate and be con- 
vinced. Write us immediately. 


UNION RIBBON & CARBON CO. 


Main Office and Factory 
Front and Laurel Sts. PHILADELPHIA, PA. 



























The arch guards against injury to 
\ fingers. The grip of steel never 
lets papers slip. They cost no 
more than other fasteners and 
they sell readily. 
The Argus Clasps are very artistic in design. 
Made of spring brass with durable nickel finish. 
Model C for pencils—Model D for fountain pens. 


Retail for 5c each. 


> Argus Mfg. Co. 
402-406 N. Paulina St., Chicago, Ill 
Sectional “Give Us Wire Baskets!” 
© Bookcases The demand is acute. The 

Filing dealer who. is not: handling (HT 

a Cabinets profit-making opportunity. \\ | 
eink. Weed ana | | The DAISY \\\\\ij| 
Steel Wire Basket 


is meeting with a rapid sale. It 
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Steel Office Safes presents a neat appearance and is 
durable in construction. There 
never was a time when users 

Stationers’ Goods were more ready to buy. 


Put the Daisy to work for you 


Send for | Catalogues 
The Massillon Wire Basket Co., Massillon, Ohio 


The Slobe-Wernicke Co, Cincinnati 


“PELOUZE” POSTAL SCALES 


are scientifically made. They show exact weight 
in ounces, also cost in cents on all classes of mail 
matter. 

Banks and large business houses use 


“Pelouze” Scales 


because of their accuracy, reliability and durability. 

Made in several styles. ‘*Pelouze’’ Postal 
Scales are ready sellers. All the best dealers sell 
Mail and Express. 16 be. them. Write today for catalog. 


atic 2b PELOUZE MANUFACTURING CO. 
Re dsleabe Ipibs. 232-242 E. Ohio Street, : Chicago, fil. 
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The Thaddeus Davids Ink Company, Inc., have issued 
a supplementary list of changes in the prices as they ap- 
peared in their catalogue of December 1, 1917. Thes 
changes become eftective as of July 10, 1918 

The Widney Company, 310 South Jefferson Street, Chi 
ago, in line with their “Dealer Help Service” have issued 
quite an attractive catalog in colors with space reserved 
on front page for dealer’s name. There are 12 pages, each 
of which contains cut illustrative of the uses to ~which 
their Seatpad can e put 

s 4 
‘High ideals, a clean life, the building of a strong mind 


in a strong body need not make you miserable. If they do, 


there is something wrong somewhere 


Man is 


not hap} y and hel ptu 


made to be | happy and helptul; and if you are 
you are either being shortchanged 


or are shortchanging the world.” 
This is a sample ot the beautiful optimism appearin 
in a recent issue of The Webster Way.” published by 


the F. S pany, Boston, Mas 


* > * 


Webster { 


The Milwaukee Chair Compapy issues a revised price 


list No. 52 under date of July 1, 1918 This gives a full 
list of the chairs manufactured by this company with 
their numbers and prices. The new list contains fitteen 
pages It is announced that all prices in this list are 


subject to a 50 per cent discount 


r 

Office Appliances is in receipt of an attractive littl 
booklet from the Gedney Farm Hotel, which is situated 
at White Plains, New York, and within easy reach of 
the big city The booklet contains a number of illus 


trations showing the hotel itself and a number of interior 


views of the attractive rest room, dining room, ballroom, 
a typical bedroom, golf course, etc. In the back of the 
booklet 1s i complete plan ot the hotel showing the lay 
out and arrangement 

* 

Office Appliances is in receipt of a most attractive cata 
log I the Continental Desk Company, ol Rockford. 
Il] The book is neat bound in limp covers with raised 
gold lettering It is printed on highly enameled paper 
and contains twenty pages. The lines of the company are 
fully illustrated and include not only a number of the 
flat and roll-top desks, but office tables, typewriter desks, 
typewriter stands, et 

4 

D. B. Shelps prepared a bibliography as a graduating 
thesis the libra school of the University of Wis- 
consin [his bibliography is intended to assist execu- 
tives and secretaries and those holding clerical positions 
in offices to devise systems and records most suitable 
for their needs It tains references t standard y s 
in office methods, office appliances, « ency devices 
secretarial work, filing dexing and many other sources 
of information pertaining to efficien if the neimnec 

, 
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Minting Moments Into Money 


THIS Machine is one 
of the important rea- 
sons why your cash 
register wears a smile. 
It’s a veritable miser 
for saving time — the 
real fairy godmother of 
the Mailing Depart- 


ment. 


Convince Yourself 


A ten days’ free trial of the Acorn- 
Thexton Sealer in the Mailing Dept. 
will satisfy the most case-hardened 
skeptic of the time and labor-saving 
poet, a of this machine. 


Four models: $27.50, $47.50, $65.00 and 
$80.00. Write for “Efficiency in the Mailing 








ACORN- 
THEXTON 
SEALER 







Driven Department.’ 
fasoo Acorn Brass Manufacturing Co. 


542 South Clinton St., Chicago, Ill. 











Established 1875 Incorporated 1900 Still at it 1917 


We Make Covers 


For Typewriting, 
mputing and all 
Other Kinds of Ma- 
chines Having Bright 
and Polished Sur- 


faces. 


OFFICE FURNITURE and 
everything with bright 
surface should be so 

rotected. We are 

rge manufacturers of 
these goods and believe 
we make the greatest 
quantity and variety. 

Send us Sample or diagram of your artide and we will quote you 
prices and send sample of the material. 


Ne article too large or too smali for us to make and figure upon. 
THE WILEY, BICKFORD, SWEET CO. 


The Wm. H. Wiley & Son Co. Division, 
HARTFORD - - - CONNECTICUT 











Drawing Inks, Blacks and Colors 
Eternal Wri ink 


Photo Mounter 

Drawing Board and Library Mucilage 
Office Paste 

Liquid Paste 


Vegetable Glue, etc., ete. 
Strictly Original Goods of the Highest Grade Only. 
Show Cards, Color Cards and Imprinted Matter Sup- 
plied to the Trade. Discounts and Trade Prices give 
good profits. 
Consumers, emancipate yourselves from the use of 
corrosive and Ill-smelling inks and adhesives 
adopt the Higgins’ Inks and Adhesives. They will 
be a revelation to you. 


We protect the trade by referring 
all orders and inquiries thereto. 


CHAS. M. HIGGINS & CO., grigizstorsan¢ Manutacturers 
Mais Olfice and Factory, Brooklyn, N.Y-,U-S.A. Now York-Chicage-Leaden 

















“Clemco 


Desk 
THE CLEMETSEN co. 


2608 Flournoy St CHICAGO, ILL. 
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Do You Ever Use the 
word Graffcol AB? 


—It’s a “magic” word! Not story book magic, but 
just plain every day business magic. For when you 
go in and use that word to your stationers, presto! 
right off you'll have no more falling off, or working 
loose or misplacing of indexes on your ledgers or 
bound books! 

Ask for a Graffco Tab (Vise Index Tab is the whole 
name). They always stay put; never get untidy; 
made in every style, blank or lettered. 


GEORGEJB. GRAFF COMPANY 


294 Washington St. BOSTON, MASS. 


Manufacturers of Time-Saving Office Devices 














Refilling 
Composition 


THE HEYER DUPLI- 
CATOR COMPANY, 
manufacturers of Hekto- 
graphs. Geilatine Duplicators, Film Duplicators and suppiirs. 
are supplying the stationery trade with Refilling Composition 
for use in filling Hektograph pans and Gelatine Duplicators 
of all makes. 
They are also in position to furnish the trade with Hektograpb 
—— paper and Hektograph typewriter ribbons at lowest 
ces. 
mestic and foreign inquiries given most prompt attention. 
Write for quotations and circulars on these materials. 


THE HEYER DUPLICATOR COMPANY 


160 N. Fifth Avenue CHICAGO, ILL. 














Profitable Staples 


are the backbone of the re- 
tail business. Hundreds of 
stationers are making steady 
profit from the sale of our 


Desk Pads 


We manufacture pads in sixty styles, all sizes, which 
means that no matter what kind of a pad your customer 
wants, we have one which will exactly suit him. Order 
a small quantity today totry usout. Prices and samples 
submitted upon request. 


L. Sainberg, 65-7 W. Houston St., New York City 
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It is well worth your time to look into this case— 
the Best and Simplest on the market. 


(Carried in 19 Sizes) 





It holds ome 
card in place 
as well as 
twenty cards. 


The only case 
in which Fol- 
der cards can 
be used. 


Ordinary cards can be used, which does away with 
the expensive scoring or perforating and tabbing. 


We will send one Sample Case for 80c net prepaid 
(to the trade). Money refunded if not satisfactory. 


C=» STAUDER ENGRAVING CO. Qé 


231 N. Wells Street CHICAGO 














ones ae 


HOUSE ORGANS. 














\ recent issue of the “N. C. R.” contains a clever de 
scription of the “four little devils” that eat up a sales 
man’s commissions. They make their pleas in the ear of 
the salesman at 8:30 a. m., 11:45 a. m., 4:00 p. m., and Sat 
urday morning. The first little devil insidiously suggests 
that nothing be attempted before 9:30, as “mail must be 
opened”; that mid-day devil whispers persuasively that 
visits would be useless until after 2 o'clock, as luncl 
would occupy prospective purchasers until that time, and 
then devil No. 3, late in the afternoon, takes a hand, sug 
gesting that it is about closing time. The Saturday morn 
ing imp is peculiarly pleasing in his method of approach, 
insinuating that as Saturday is but half a day it is worse 
than useless to attempt to secure interviews or make sales. 

The “N. C. R.” says: 
ingly good reasons why you shouldn’t work any hour of 


“These little devils give seem 


the day. But they are all liars. Live business men get 
down early, are in a receptive mood after lunch, work un 
til late.and are always ready to talk business. Many a 
salesman has put a poor, crippled week’s record on its feet 
by working hard on Saturday.” 


” * * 


.The initial number of “Business Methods,” published by 
the Field Stationery Company, Tulsa, Okla., is a creditable 
addition to sprightly and up-to-date house organs. It 
contains much material of general interest to the office 
equipment trade. It is edited by W. Hamilton Peck. 


oe a 


The Protectograph Weekly Bulletin of July 5th, issued 
by the Todd Protectograph Company of Rochester, N. Y.., 
is an especially attractive number. The cover is a patri 
otic design illustrating the close alliance between war and 
business, and how the boys “over here” are backing the 
“boys over there.” Angus McTavish, Scottish representa 
tive for the Protecfograph Company, has this to say con 
cerning the methods of doing business in “Bonnie Scot 
land” as compared with America: “Ye'll mind one thing 

there’s na amount o’ changin’ clocks wull make folks 
gae to work. The verra fairst day I cam to work I 
couldna get in. Would ye believe ut? I set me on the 
door sill for over twe hours awaiting for ilka person tae 
come doon. Would you tell me what ye do wi’ your 
forenoons in this country?” 


. * * 


The July number of the “Chair Man,” published by the 
Murphy Chair Company, Detroit, is brimful of good read- 
ing. The cover illustration representing a mother rock- 
ing a cradle with the legend “The hand that rocks the 
cradle buys most chairs” is appealing and artistic. Frank 
Farrington has this to say about the merchant who yearns 
for the “good old days”: “The man who doesn’t know is 
going out of business and is being succeeded by the man 
who does know, and the men who do know are going to 
be the merchants of the future. The good old days are 
past.” There are a number of excellent articles that 
give a snap and zest to this publication that is highly 
creditable. 
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Oak or 





Sectional Steel Rack 
both se 


Shipped 
If not 


showing 





slide out or 
distributing. 


APP 


Maximum capacity 
Mahogany, 
suspend from either end 
Used in thousands of offices. 


tional 
anywhere 
in stock at Offic 


SEND FOR GENERAL 
omplete 
Filing Cabinets, 


THE AUTOMATIC FILE 
& INDEX CO. 


143-159 Pearl! Street 
GREEN BAY, WIS. 


and nonsectional 
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AUTO DESK TRAY SETS 


A Desk Convenience You Have Been Looking For 


letter or cap size, Quartered 
Readily accessible front or rear as trays 
Just the thing fer temporary filing and 


in compact form with trays, 
two to six in a set 


STEEL ELECTRO WELDED RACKS 

Substantially made and handsomely finished. 
trial to responsible parties at our expense. 

e Supply Dealers we supply consumers direct. 

CATALOG 

line of Automatic 

Desks and Specialties 


on 30 days’ 


Afico 


and 





Complete Line 
of Wire Baskets 


Waste paper baskets, wire 
or tin bottom. Space bas- 
kets, -2-3-4-5-6 spaces. 


Mail and envelope baskets. 
Special baskets made to 
order. Prompt attention on 
all orders and quick deliv- 
ery. 


Write for catalog and price 
list O. 





20 East Jackson Blvd. CHICAGO, ILL. 


PEERLESS WIRE GOODS CO. 


A Nifty Proposition 


It is natural for dealers to stock up with 
goods that move fast. Slow scllers eat up 
profits with overhead. That is why the 


HANDY PORTFOLIO 


is such an attractive proposition to deal- 

rs. It is a wonderful repeater. Material 
used, fine craftsmanship and clever ar- 
rangement make a quality product, prof- 
itable to dealer, pleasing to customer. 


Write NOW for our catalogue — it will 
interest you if you seek quick turnovers. 


The Cleveland Leather Goods Co. 


26-28 Noble Court CLEVELAND, OHIO, U. S. A. 











A New Writing Instrument 


The B-B Self-Filling Stylo 
The Stylograph Modernized 










Capillary Ink Channel Send 
Modern Filling Device for Samples 
Safety Screw Cap and Discounts 

Fully Guaranteed 


RETAIL PRICES: 
Self-Filler $2.00 Regular $1.50 


“We have put the Style in Stylo” 


BIRD BILL PEN CO. 
Dept. B 309 Broadway, New York 
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We make also a large mnsiotenes oult- 
Patented Nov. 22, 1994 able for large offices and shipping 
Patented June 16, 1915 rooms. Price, $2.75 each. 
Simple, Useful and Economical 
ing stamps, env labels and in i 
som sprois sates 


Used for mois 
siness given a a attention. 


currency. Foreign 
sent in 
Write for perticulars. Sample sent on approval. 


PEERLESS MOISTENER COMPANY 
Chicago, HL 


826 S. Claremont Avenue 
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TRINITY CARBONS AND RIBBONS 
LET US SELL YOU SOME 


CARBON 
PAPER 
SERVICE 


A two cent stamp will get us together. 
Standard Carbon & Ribbon Co., Inc. 
New York City 
Business as Usual During Alierations to Map of Europe 





NLL 
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Better Than Memory 


The most retentive memory often slips a cog. Busi- 
ness men, jealous of their name and all it means in 
the way of quality and workmanship, take no chances. 
A Stanley Embossed Metal Name Plate tacked or 
gummed on your goods is a sentinel that never sleeps. 







It holds old customers and makes new ones. Color 
finishes blending with any background. 
The Stanley Mig. Co- Dayton, Ohio 
May we submit samples Address 
and suggestions? Dept. 0. S. 
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Simple, Swift, Durable, Dependable 


The four words that teil in a nutshell why the Sealograph is 
an office necessity. Seals envelopes any width, any length 
and thickness. Always on the job. H: andpower or electric. 





SEALOGRAPH COMPANY 
1700 Brooklyn Ave. Kansas City, Mo. 
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KIPCO BRAND 


DUPLICATOR INK 
FOR ROTARY STENCIL MACHINES 


The quality of this ink is 
guaranteed by nearly half 
a century of practical ink 
manufacturing experience. 











Write for samples and prices; also our agency proposition. 


KRUSE dnorghaeee INK COMPANY 


437 Pearl Street, - - NEW YORK 




















NO EFFORT TO OPEN A BOOK! 


Neither is there to openJand close the 


BENTSON STEEL TRANSFER CASE 


Records must be safely, strongly, conveniently housed. This Transfer 
Case is light and rigid—good for a lifetime. Dealers know its possi- 

bilities as a champion selier—a thoroughly live proposition. There's a 
reason where the demand is so great—ask the dealer! 


THE BENTSON MFG. CO., Aurora, IIl. 








Buy] 
Nowe 


NOTICE 


Because we have s:ock Now! 

Because we have the right prices Now! 

Because we are shipping goods to capacity Now! 

Because goods, prices and delivery are very dubious 
for the future. 


Place your DESK PAD and CLOTH 
COVERED CABINET order with 


L. Hoffman, 45 Lafayette St., New York City 


and be assured you will get Quality, Quan- 
tity and Service. 











GOLD ugh fn: Shapes and Styles 





Imprint Prompt 
Worka Repair 
Specialty Service 


All makes Gold, Fountain, Stylographic Pens. Pencil Cases perfectly 
repaired and returned day received. Satisfaction guaranteed. 


GAYDOUL GOLD PEN CO., Inc., 56 Joha 5t., New York 


EMeadise 
snd’ Business 
cial Stationery. Hi 
} ot samples é 





Our 
Typewriter Ribbons 
Carbon Papers 


are made only in 


ONE 
High Grade Standard Quality 


They Give Excellent Satisfaction 
“Private Brands’’ Our Specialty 
Write for Prices and Samples 


TneJasper Hunt Mfg. Co. 


536 S. Clark St, Mecaes 


Big Profit Big 
Agents Dealers 


Price to dealers $1.20 per dozen—postage extra—weight two pounds 

The only brush that will clean all parts of machines. Small end cleans type 

large end cleans in between keys, under coariene. the type rods and all hard-to, 

get-at places. Total length l4inches. All Dristies. 

Adopted by Business and Public Schools, Public Institutions, Hospitals, U. S. 
Government and City Departments and the Largest Concerns in the Country 


CLEANALL TYPEWRITER BRUSH CO., Mfg. of Wire Twisted Brushes, 946 TELLER AVE., NEW YORK 











Time and Space Saved 


is money earned. The time required by the typist for 
handling erasers, carbon paper, letter heads, second 
sheets and other stationery, is reduced to a minimum 


7m BYRON 


Typewriter Cabinet 


Here is a desk which provides 
within arm's reach 
definite places for at 
least thirty different 
articles used by the 
stenographer. 

Write for our book- 








let telling what these 
thirty things are. 






Byron Typewriter 
Occupies Smal! Cabinet Co. 
Floor Space. 33 Washingten Ave. 






Mt. Clemens, Mich., U.S. A. 











F REE to Dealers on request. 


Our latest Price List No. 105 of 
Rough and Rebuilt TYPE- 
WRITERS of all standard 
makes. 

Our bi-monthly Stock SALES 
will interest ycu. Ask us to put 
your name on our mailing list in 
order that we may send these 
Special Price Lists and keep you 
informed. 


All inquiries will receive our courteous 


and prompt attention. Ask others! 





REGISTE RED 
Wholesale and Export 


National Typewriter Exchange Co. 


110 Broad Street Boston, Mass. 




















PASSED AWAY DURING 


THE MONTH 


Brief Comment in Appreciation of 

Those Who Have Passed Away and 

Whose Work in This World Is 
l’inished. 








Joins the Silent Majority 


|}. Watsor ice-president of the Deni 
pany, died on July 12 at Boston from 
resulted from a cold contracted while 


Vineyard Mr. Watson was born in Car 


) 


nber 12, 1869, and upon enteri 


iated with William H. Cliflin & Co. in the 


er he joined the Denison-Pratt Paper 


years he Vas a prominent nhgure in 
nmanding the highest respect and 
whom he came in contact. 


Ernest Hertzberg 


Hertzburg, senior member of the bo 
ent bearing his name, closed his earth 
e in Park Ridge, near Chicago, IIl., 


illness. He is survived by a widow, 


hters Mr. Hertzberg built up the Monastery 


ry, and enjoyed a wide reputation fo: 


in Printers’ Ink describes how a nu 
induced their salesmen to keey 
date (One large concern at St. Paul 
en with a catalog which is a reproduction 
semi-annual catalog that goes to the 
ian’s book, however, is in loose-leaf form 
salesmen to keep it always up to the 
re e of t \linnesota house reterre 
loose-leaf stock book 1s not satisfa 
salesman does not always have 
nd even if he did have he would not 
them 11 every case. ( onsequentl 
usted to his memory, with more or Ie 
egin the European war 
ne so frequent that it was the despa 
cet his salesmet! to correct their stc ch 


was decided to furnish these met 


sheets each week, thus rem: 
ir makir the changes themselves 
any house our general catalog 
rehensive, is kept standing in type 
size, 9x12 [t occurred to us that 
here to yperate with ou 
ay and to secure the greatest uss 
ages. That developed into the loosé 
s s quite the s 
sale ha ire houses 


we furnis] r men with a ym plet 





OPEN 


NEW RIVAL SELF-FILLER Pen is filled ber bar, release Ah. 
center of barrel to opening. Press hard ru pen 
No metal parts to corrode or to rot rubber aa er sack 


features to be found in aay of our pens, plus 
mentioned. 


RIVAL NON-LEA KABLE—Perfect fitting, alr- joints fortha 
feet, absolutely non-leaking writing iastrumeat. Can be carried in any pg 
tfem without leaking 





RIVAL DROPPER FILLER—From No. 1 to No. 8 chased, 
with bands and sterling silver and gold Gilled 
‘ey appropriate for Holiday trade. 
SPECIAL FACILITIES FOR REPAIR sar. 
Catalog illustrating our ful! line and giving Prices Discounts 
gent te dealers on request. WE FULLY GU ARANTEE EVER TEN 
Established 1884. 


D. W. BEAUMEL & CoO., Inc. 


Office and Factory, 17-27 Vandewater St., New York 
PORBIGN TRADE SOLICITED. 








The PERFECT ROLL 


For adding machines of all makes. 
The PERFECT roll is guaranteed to contain 250 
itmear feet The stock is white wove, hard sised 
writing, 18 pound folio, free from lint or ‘dust 
We manufacture smal! rolls of every description 
Write for prices, giving us your specifications. 


GEORGE IRISH PAPER CO., Manufacturers 
21 River St., BUFFALO, N. Y. 


CANADIAN HOUSE — Monarch Paper Co., Ltd., 
79 Spadina Ave., Toronto, Canada 











TO THE TYPEWRITER TRADE 


There is a scarcity of some makes of machines, why allow this to In- 
convenience you and your trade! 
We are prepared to fill orders of any size for ROYAL TYPEWRITERS, 


Models 1, 5 and 10. Order now and don't be inconvenienc 
Our Motto ‘He profits most who serves best.” 
Send for our price list. 
UNITED TYPEWRITER EXCHANGE CO. 
Wholesalers 
1 Hartford St. and 137 High St., BOSTON, MASS. 








Originality and Novelty 


Our new line of office furniture is a revelation of the 
possibilities that lie in a perfect union of the artistic and 
useful. Write for descriptive matter showing a most 
attractive :ine of quick sellers, opening wide the door of 
profit to dealers 

THE MANUAL ARTS FURNITURE CO. 
2211-17 Eastern Avenue - CINCINNATI, OHIO 








MAKING GOOD IMPRESSIONS| 








Apt-Er typewrit 


£ 
clean, brilliant im 


‘+r ribbons and carbon papers give | 
ressions. They last—and they’re ] 
T 

| 


good until the la 

a, dl Er Rinbons and arbons 
bring back er. And that’s the big’consideration || 
for you. A a : t r special dealer proposition which || 
will nt nfid . 


Apter Bros. Mig. Company, 552 W. Herrison St., Chicago | 


Ask the STENOGRAPHER 


hutes 
n pe by 


THE NEV E R- LOSE SRAsen 
redible 
pewriter. 
dealers, 


Popular Price 10 Cents 





our jobber or 


PERSHING & CO., South Bend, Ind. 














a aemecacamaea 


SUMUAUSOUESSSSSSSOAEOUEOOEGEEURAAOOUGEASOSCURCGOUEGDEOSEOESOSAOAEONRGROONRORNOSEOGROEOOOEONNOGS 





TODD PROTECTOGRAPH CO. 


(ESTABLISHED 1899) 
Manufacturers of the 


Protectograph and 
Protectograph Check Writer 
Peerless Check Writer 


(Todd Patents) 


PROTOD Registered Checks 


World’s Largest Makers of 
Check Protecting Devices. 


1129 UNIVERSITY AVE. 
Rochester, N. Y. 








® of resources and opportuni- 
Intensive ties results in more than or- 
dinary success. In many 
cases it proves to be the 
Development difference between a truly 
successful man and one 
whose achievements are mediocre. A careful reading of trade litera- 
ture, of advertisements, sales plans, and other subjects which are 
met every day by menin positions very similar to your own, 
will increase your power to earn. OFFICE APPLIANCES prints 
each month such material as we have just referred to. And if 
you will read it monthly, you will find that in some way it will in- 
crease your capacity for work and your earning power. 


Subecription price te $1.50 «a year 


THE OFFICE APPLIANCE COMPANY 


417 S. Dearborn Street, Chicago 











HIGHEST EFFICIENCY 
IN THE DISTRIBUTION OF YOUR CORRESPONDENCE 
CAN BE OBTAINED 
BY USING 


The Bristow Radial Distributor 





MODEL 8 PRICE $5.00 
Clears the Desk of Baskets and Trays 


The above cut Wustrates our Mode! 8 Distributor when fully 
. Any number of compartments jess than eight are ob- 


or at will. Gide of base, 1210.26) in 
3¢i All metal construction—finely finished. 
An Indispensable Feature of Every Well Equipped Office 
If the sise shown above is not suited to your needs send for our 
circular illustrating the other sises. 
Liberal proposition to dealers and office outfitters. 
FREDERICK BRISTOW 
64 Lawrence St., Newark, N. J. 
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the pages for which are revised each week. Each new 
sheet bears the date of its issue. Sometimes as many as 
eighty pages go out in one mail, but a salesman can 
replace his old pages with the new ones with little diffi- 
culty in a very few minutes and the system necessary for 
keeping these pages in shape at the office is not at all 
complicated and works automatically. This plan also 
permits of the easy addition of new goods to the catalog 
at any time. 

“A binder has been found which eliminates all the old 
trouble of handling rings or screws. Our standing pages 
are kept right up to date and thus the work of preparation 
for the next issue of the general catalog to the trade is 
distributed largely through the year rather than piling it 


up in one short period. 


Advantages of the New Catalog System. 

“There is the advantage of complete description and 
accurate illustration. This is of immense value to the 
busy salesman Thousands of dollars’ worth of business 
is taken each week with this catalog alone. This we be 
lieve is in addition to what would have been done any- 
way through the showing of samples. Take the notion 
line, for illustration. A salesman can run rapidly throug! 
this department with his customer, showing him pictures 
and descriptions and covering a large department in a 
very short time, thus enabling him to spend more time 
upon the lines which can be sold best in actual samples 

“At the outset there was much said about the fact that 
the salesmen would not want to carry so large a book 
This did not prove to be the case. <A salesman will 
carry stich a book just as soon as he sees what it means 
to him in business and in convenience. Then we were 
told that the salesmen would not put in the pages Chis 
did not prove out either. After the pages had been put 
in several times it was found so simple an operation 
that all of them observe it and after the first six months’ 
trial when the books came in to be gone over for cor 


rection, they were found to be in excellent shape.” 


An Attractive Window Display. 
Recently the Thaddeus Davids Ink Company placed 


in the window of the Enlow Company, Inc., at 362 


Broad- 
way, New York, an interesting window display arranged 
as the interior of an office with cleverly placed panels 
in the background painted to represent the view from an 
office window. Life-size poster figures at the desk and 
in the foreground showed examples of the blotter test and 
the sun and rain or weather test on the ink. On the 
floor of the window. was a comprehensive display of the 


various packages and containers utilized to pack the 


product. 


Container Prices Subject to Change Without 
Notice. 

The Alvah Bushnell Company, of Philadelphia, states 
that while they have continued to add 10 per cent to their 
No. 36 price list, effective April 18, according to the gen- 
eral notice to the trade, the condition of the material 
and labor markets is such as to make it necessary for then 
to advise dealers generally that prices are subject t 
change without notice. As soon as revised price lists 
and discounts can be figured a new catalog will be is- 
sued. F. P. Bushnell states that deliveries at present 
are running from six to ten weeks, according to the style 
of goods ordered. With the great number of orders o1 
hand along with priority orders which are being received 
each day, it is impossible to accept stock orders. Goods 


for immediate use, however, will be furnished to the bes 
of the company’s ability 
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SEALER 


service without 


|THE BEST ENVELOPE 


is the one that is most simple and will give the longest 
cost for supplies or repairs. 
sealers have been used in hun- 
dreds of offices for five years or 
more without a cent of expense. 
Ask the 


man who 
has one 


PRICE 


$38 


Size 7x814 


inchesx. 
Weight 21 

pounds. 

No ad- 
justments. 





Reynolds Envelope Sealer Co. 
111 N. Market Street, Chicago 


APPLI 


ANCES 169 


SIMONSON 


Patented Metal Tip Guides 













For Vertical Letter Fil Card 
Systems and Ch ire 
Indestructible 


None genuine un- 

less stamped VU. S. 

Patent No. 794,749 
on Metal Tip. 





FREE Samples Sent on Request. 
Discounts to Dealers. 

R. A. SIMONSON & CO, 

122 8. Michigan Ave. CHICAGO 











Steel Transfer Cases 
Steel Card Cabinets 
Steel Uprights 


Aurora Metal Cabinet Works 
Aurora, Ill. 
New York Office: 368 Broadway 














TYPORIUM Rebuilt 
UNDERWOODS 


Owing to the scarcity of Unésrweate, woogven 
all dealers to order their stock at once. 

dreds of dealers handle our U 

are making money through our co-operation. 

can help you start right solve your roms or eollee- 
tion problems. Write for our New Price List No. 1 


TYPEWRITER EMPORIUM 
Established a Quarter Century 34-36 Lake St. Chicago, ill. 











The Standard Line 





S afety 


Se lf-Filling, 


and Regular Types. 
ee E. eames » Companys 191 Broadway, New York 


Bos Ag San Francisco Montreal! 





Figure Percentage Mechanically 


All problems in Percentage, Profit, 

mission, Ratio, ete., figured instantl 
CENTOGRAPH. T PERCE 

nota chart, tabie or complicated caiculator— it is 
the only instrument made primarily to per- 
centage and profit by one silent operation. EmMcient business met de- 
mand the PERCENTOGRAPH. Used by the largest concerns. PRICE 


ONLY $7.50. SEND FOR FOLDER TODAY 
L. J. LEISHMAN CO., Dept. G, OGDEN, UTAH 





t, Com- 
by the PER- 
RAPH is 














CLINCH PAPER CLIPS 


Their simplicity accounts for their inexpen- 
siveness and great adaptability. 
Try a few prepaid at these prices: 1,000, 35c- 
5,000, $1.50; 10,000, $2.75; F. O. B. Buffalo 
bulk, 100.000 clips, $8.00; 500,000 clips, $37.50; 
1,000,000 clips, $70.00. 
THE BLACKHALL CO., 


Life Size Buftalo, N. Y. 


The “Anco” Pen and Pencil Clip 





Re ae Sn Sgado i ene gives of epelns Sas, See 


The Ansonia Novelty Co., Ansonia, Conn 








The manufacturer with an article to be exploited 
among the office equipment trade finds 


“OFFICE APPLIANCES” 


a publication which brings satisfactory results. 
Advertising rates furnished upon request. 


THE OFFICE APPLIANCE COMPANY 
417 So. Dearborn Street, Chicago 





Rither Agency or Price Protection Proposition 
KEYSTONE CARBONS 
AMITY RIBBONS 
For All Purposes. 
R.A. BECK, GENERAL SALES AGENT 


727 South Dearborn Street, CHICAGO 
New Orleans, 





| new York, Los Angeles 

















FOUNTAIN PENS 


HIGHEST POSSIBLE QUALITY 


Lowest wholesale prices. 









The celebrated Lever-filling facture 
“WILLARD” ca 
Self-filling “Orient” 


$7.90 doz 
United States” 
9.60 doz. 


60% 


Self-filling “ 
Discount . 


Lever-filing “Overland” $10.50 der. 


‘“‘WILLARD” Pens are bought 
by the U. S. Government. 
HIGHEST BANKING REFERENCES 


WILLARD PEN CO., 170 Fifth Avenue, NEW YORK 












eis 


Foot Addresser 
Speret FOR Addreases per hoe 


Price $175.00 


I heeteie AdGresste Hand Addresser 


Price $300. 00 Price $60. 00 
18 Years wnder the AGENTS WANTED in AllCitle 


THE ELLIOTT COMPANY, Cambridge, Mass., U.S.A 


ame moanagcment 
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PATENTS 


Paragraphic Record of Recent Inven- 
tions in the Office Appliance Field. 














Copies of any one of these patents can be obtained by 
sending 15 cents in stamps to E. G. Siggers, patent lawyer, 
Buite 33, N. U. Building, Washington, D. C., and mention- 
ing Office Appliances 

1,263,621. Lettering Pen. 
N. Y. 

1,263,626. Means for Teaching Reading. 
Thomson, Tunkhannock, Pa. 

1,263,650. Penholder. Charles A 


Center, Mass. 


Jacob Sumter, New York, 


Jennie L. 


Dallachie, Newton 
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Machine. Lyman R. Roberts, 


to Underwood 


1,263,704 
Rutherford, N. J., 
Company, New York, N. Y., a corporation of New York 

1,263,721. Book S. Wein 
berg, Chicago, II! 

1,263,738. 


Ill.. assignor to The 


Typewriting 
assignor Typewriter 


Combined Case and Jacob 


Pencil Sharpener. James H. Boye, Chicago 
I d , 


Joye Needle Company, Chicago III 
a corporation of Illinois. 

1,263,761 Book-Holder. 
ton, England. 

1,263,762. Book-Rest. 
England. 

1,263,808. Lever Self-Filler 
New York, N. Y 

1,263,881. 
Emmit G, 


William Henry Haslam, Bol 


Haslam, Bolton, 


William Henry 


Fountain Pen. Jacob Salz 
Combined Typewriting and Computing Ma 
Griffith, Brooklyn, N. ¥ 
The Underwood Computing Ma- 
chine Company, a corporation of New York. 

1,263,905. Alfred G. F. 
ski, Brooklyn, N. Y., assignor to The Underwood 
writer Company, New York, N. Y., a corporation of New 
York. 

1,263,913. Typewriting Machine. 
schel, St. Louis, Mo., 
Company, New York, N. Y., a corporation of Delaware. 

1,263,914. Ink-Well. Charles T. Martin, Wolcott, Ind 

1,263,975. Pen Holder. Whisin 


nand, Hermes, Colo 


chine. assignor by 


mesne assignments to 


Krurow 


l'ype- 


Typewriting Machine. 


Mar- 


assignor to Underwood Typewriter 


Christian Albert 


and Pencil Harry L. 


_- 


—_ 






1,266,648 
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No. 1,270,066.—Manifolding book; atented June 18, 1918, by 


Charies L. Spence of Sturgis, Mich. 

No. 1,269,610.—Envelope and ietter-paper pad; patented June 
18, 1918, by Walter J. Kennedy of New York, N. Y. 

No. 1,270,119.—Pencil sharpener; patented June 18, 1918, by 
Claude Astolfo Conover of Newburgh, N. Y. 

No. 1,266,806.—Pencil shapener; patent May 21, 1918, by Josef 
Hoeller of Albia, la. 

No. 1,266,648.—Binder device; patented May 21, 1918, by George 








1.994 na) 


P. Wigginton of Kalamazoo, Mich., assignor to Kalamazoo 
Loose Leaf Binder Company. 

No. 1,206,413.—Ink-feeding attachment for pens; 
November 28, 1916, by Reinhold Cedarbom of 
York, N. Y. 

No. 1,206,683.—Pencil; patented November 28, 
Frank Drake of Atlanta, Ga. 

No. 1,224,591.—Ellipsograph; patented May 1, 
Baumeister of Groton, S. D. 


patented 
New 


1916, by James 


1917, by Anton 


~ 


August 











Mention 
Office 
Appliances 


and show it to all your friends 
who are connected with the 
office equipment industry. 


Perhaps some of them are not 
subscribers. To show them 
OFFICE APPLIANCES will 
be to do a good turn which 
will be appreciated by them 
and by us. 

Read each number of OFFICE 
APPLIANCES carefully—read 
the advertising vages — read 


the special art COS —take time 
look thru ***«+ Machines 
and Devices.” y doing this 


you will be enabled to secure a 
full measure of the service the 
magazine offers. 


is $1.50 a 
$1.75 


Subscription rate 
year, United 
Canada; $2.00 F: 


States: 
‘ ates; 


reign. 


THE OFFICE 
APPLIANCE COMPANY 
417 S. Dearborn St. 
Chicago, III. 




















TYPEWRITER 


TYPE 


The Typewriter Industry has 
been waiting for just this thing. 


1—A complete stock for all ma- 
chines, under one roof! 


2—Perfect Type, accurate in 
motion, stems and slots! 


—Fair prices based on quan- 
tity by a sliding scale! 


4—An extensive illustrated type 
catalog showing all regulars 
and specials! 


We have taken over the entire 
sale of the product of the New 
York Stencil Works, the larg- 
est manufacturers of type- 
writer type in the world, who 
were pioneers in the industry. 
This means an investment of 
approximately $15,000. 


We ask the Typewriter Dealer 
to support us in this under- 
taking. 


THORP SG & Marry 


syet a Pitre 





BOSTON 
Maes., U. 3S. A. 


79 Queen &t., 
LONDON, B&B. C. 





OFFICE 





) 
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APPLIANCE 


“FAULTLESS” 
Pen and Pencil Clips 


GUARANTEED 


Made In three sizes— Pencil, Medium and Large 
Pen sizes. Mounted three dozen on a card In any 
assortment d 

oan in Ebony black, which ts new and ex- 

og durable. Heavy bright nickel Electro 
gold plate. For neatness and practicability | 
elip bos no equal. 


L. D. VAN VALKENBURG, teenatnctanee | 
HOLYOKE, MASS., U. S. A. 


S 




















FEATHER WEIGHT EYESHADE 
The shade that takes your eye 
and keeps it in good heaith. 
Light Weight, Adjustable, Durable, Hygienic, 
Healthful. No metal or elastic band to re or 
bind the head. Opaque for artificial light. 
Transparent for natu- 








rallight. Lies flat when 
not in use, thus pre- 
venting being crushed 
out of shape by acci- 
dent; can be carried in 
hat or rolled up in a 
small package to carry 
in the pocket. Visor 
wider than other shades. 
We recommend the 
opaque for those wear- 
ing glasses. 


The Featherweight 
Eyeshade Co. 
Merchantville, N. J. 











Trademarks and Copyrights 


Difficult and rejected cases 
ited. No mish 


solic- 
eading inducements made to 
secure business. Over 30 ao al active prac- 


tice. Ex personal, conscientious 
service. rite for terms. Book free. Address 


Specialty:—Typewsiting and Adding Machines 
Address E. G. SIGGERS 


Suite 33 N. U. Bidg., Washington, D. C. 




















Acme Gold Pen Co. | 


Established 1884 


Manufacturers of Fine Gold Pens 


Gold Pens for Fountain Pens a Specialty. 


Repairs on Gold Pens, Fountain Pens, 
Pencils, ete. promptly attended to. 


EXPORT TRADE SOLICITED 
17-27 Vandewater St., New York 

















ELSINORE 
Typewriter Papers 
Folders and Index Cards 


ading de ale Ts 

fron ust to coast 
A request on letterhead will 
place your name on our Economy 
+447 es lect? of P| to 1 
Oppportunity ailed regularly 


every f nth 


Elsinore Paper Renate Inc. 
Manufacturers 


131 West 24th Street New York City 








KENDALL 


Envelope Sealer 


(Patents Pending) 





ONE MOTION 


MOISTENS AND 
SEALS 


SO ENVELOPES 


A MINUTE 


Made of brass, polished and nickel 
plated. 


Automatic Moisture FEED 
SIMPLE - PERFECT - PRACTICAL 


Price $2.50 


We have an attractive dealer prop- 
osition. Write— 


KENDALL MFG. CO., INC. 


79 Sudbury St., Boston, Mass. 











That First 
Impression 





So Much 
Depends On It 


Hand your prospect a Wig- 
gins card, and you produce 
a first impression that com- 
mands respectful attention. 


WIGGINS 


Peerless Patent 
Book-Form 


are engraved with such skill 
und care that each card carries 
with it the distinction of su- 
preme quality. 

Ask for tab of specimens, de- 
tach the cards one by one and 
»bserve their clean-cut edges, 
and the protection afforded by 
their being encased in conve- 
nient book-form style. Samples 
free on request, 


The John B. Wiggins Co. 


Established 1857 
Engravers : Plate Printers : Die Embessers 


1104 S. Wabash Ave., CHICAGO 


705 Peoples Gas Bidg., 
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Two Grades: 


<a” CARD CABINETS: *°"4.2232 nai Sea 


Plain Oak, with Quarter - Sawed 
Drawer Fronts, or 
ter - Sawed Oak, Golden Finish. 
also Birch - Mahogany. 


Full Quar- 





3x5 


4x6 


5xs8 





Get your copy of 


FILING 
CABINETS 





The Great Central Market 


Trade Discounts and Extra 2'; Lots 12; 
Extra 5 Lots 24. 





Dealers’ List 


/npsrios (Nethods Co 


r= 


F. O. B. 
CHICAGO 





and Discount 


FILING 
SUPPLIES 





Two-Drawer Sectionals 
The Leading Railroad Center of the World. 











HELP WANTED. 








Al FSMFN WANTED—Local and traveling, for Transo (trans- 
parent face) envelopes; every business house a possible cus- 
tomer; exclusive agency given; commission basis; prefer men 














now selling office supplies, or labor-saving devices. Transo 
Envelope Co, Chicago. i, 5 alts 
APABLE, all-‘round typewriter repairman wanted. The 


Office Appliance Co, 191 Devonshire Street, Boston, Mass. 
SERVICE MEN for stations throughout the United States. 

We are opening additional territory and will need a number 
of good mechanics To men who can qualify an excellent 
proposition affording unusual opportunities will be made. Ad- 
dress International Money Machine Co., Reading, Pa. _ 

LYER WANTED—Man who has had experience in buying 

in the stationery business; knowledge of office furniture and 
files not necessary. The position open is assistant to the buyer 
of one of the largest and most progressive office outfitting and 
stationery houses in Detroit, Michigan. It is an exceptional 
opportunity for one seeking a future. Addfess Sales Manager, 
Geo. A, Drake & Co., Detroit, Michigan. 


ALES COCRRESPONDENT WANTED—For prominent loose 

leaf manufacturing concern. A good salary will be paid to 
start and the future will be limited only by the ability of the 
man who takes up the work. Require a person with experience 
in loose leaf work who is acquainted with the trade and has 
initiative. Address L 14, care Office Appliances, Chicago. 
CUERK WANTED—Man exempt from draft with at least two 

years’ experience in the stationery business. A _ real op- 
portunity for one with proper qualifications to connect with a 
progressive Detroit house, recently moved into a new building. 
An excellent opportunity for advancement to an outside selling 
position. Address Sales Manager, Geo. A. Drake & Co., Detroit, 
Michigan. 

OMPETENT REPAIRMAN, married man preferred, one who 

ean rebuild all makes of typewriters and a speedy worker: 
permanent position, with chance for better sa’ary. Salary to 
vegin $40 a week to the right party Give all particulars in 
first letter. St. Paul Typewriter Exchange, Inc., 127 East Fifth 
Street, St. Paul, Minnesota. 


OUNG OR MIDDLE AGED MAN WANTED with a year or 








two experience in a commercial stationery store; handling 
the stock or retailing it. Salary, $100.00 per month, and no 
limit to the ambitious. Central South. Address C 15, care 


Office Appliances, Chicago. | ; 
SALESMAN OF ABILITY, good character and personality, 





to take charge of Chicago territory Line one of the best 
in the country. Splendid opportunity—straight commission 
basis—no limitation as to amount that can be earned. Give 


full particulars, age, experience, references, etc. 
eare Office Appliances, Chicago 


Address B 19, 


ANTED—A capable man who can put some capital into a 

xood paying stationery and office furniture business to take 
active charge of store sales. The company has some first-class 
igencies and is well iocated. This is a splendid opportunity for 


a person who knows stationery and office equipment Address 
R 16, care Cffice Appliances, Chicago. 
AGENCY WANTED 
N ESTABLISHED STATIONER in New York City wishes 


to act as representative for a manufactured article on a 
commission basis Best references. Al credit. Address Q 20 
care Office Appliances, Chicago. 

AGENTS WANTED 
ELLING AGENTS in all cities in United 
foreign countries, for a new and _ staple 
Address Pershing & Co., South Bend, Ind 
“a a? FOR SALE. 
M: LI IGRAPHS for $100 that cost $300 Also $600 Multigrap! 
"* tor $280. Guaranteed two years. tare bargains Russel 
Ernest Baum, Philadelphia Bourse, Philadelphia. 
EW "PHONE HOLDER; ‘phone hands free for work: tele- 


aiso i! 


States, 


office 


specialty 








phone and bracket convenient and efficient Prices and 
discount. Kallajian Hand Appliances, 1930 Washington Street 
Boston, Mass. 

ULTIGRAPHS, Dictaphones, Edison dictating machines 

Writerpress, Mimeographs bought, sold and rebuilt like new 
Multigraph and Multicolor ribbons, ink and platens We save 
you money Frice, Inc., 440 South Dearborn St., Chicazo 

BUSINESS OFPORTUNITIES 
KATH of managing partner makes advisable sale of Corona 


agency with several other profitable agencies. Established 
four years. Very large rental list. Long lease, reasonable 
rent; best location in prosperous western city Cash or terms 


to reliable party. Address A 14, care Cffice Appliances, Chicago 
tf YOU are located in the Northwest have vour platens re 
covered by an expert who has over twenty years’ experience 
E. E. Bushnell, 1937 Third Avenue, W., Seattle, Wash W rite 
for prices 
G UARANTEED carbon and ribbon formulae as used by leading 
American and Canadian manufacturers. Will build you a 
modern and the fastest carbon coating machine in the world 
for featherweight to heavy pencil carbons; full, semi and white- 
edge carbon paper. Coating 300 boxes per’ hour. Am a practi- 
cal manufacturer. Apply William H. Sykes, P. ©. Box 146 
Toronto, Ont., Canada. 


OR SALE—-Office furniture and stationery business in leading 
southern city. Established and doing splendid business 
Owner going to army Address K 23, care Office Appliances 











WRITE US FOR PRICES 


On adding, listing and calculating ma- 
chines, typewriters, multigraphs, dicta- 
phones, checkwriters, duplicating ma- 


on deve 


chines, mail-om-eters, time clocks, safes 
and steel lockers, new and second-hand 
office furniture, and all office devices. 


We are the largest dealers of the kind 
east of the Rocky Mountains and will 
save you half on your office needs. 


Everything first-class; nothing cheap 
but the price. 


Write Today and Save Money. 
Chicago Safe & Merchandise Co. 


73 and 15 West Lake Street, Chicago, Il. 


copy upon request. 
























Keep Posted 


ts in the office appliance 
field. Read OFFICE APPLIANCES reg- 
ularly and you will have reflected on your 
desk descriptions of new devices, important 
changes in organizations, 
amount of other interesting material which 
cannot be obtained elsewhere. Sample 


OFFICE APPLIANCES 


417 S. Dearborn St., Chicago, Ill. 


Chicago 
MORTON’S ODORLESS 
TYPEWRITER OIL 







everywhere 


The world’s best lubricant for 
Typewriters, Adding Machines 
and all delicate machinery. Chemie 
cally pure, gu miless and colorless. 


Write teday for iree sample and prices. 
MORTON MFG. CO. 

Louisville, Ky- 
U.S. A. 

Export orders 


given careful 
attention. 
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All Right 
Down to Here, 





Then something happened. Sh« 
slighted a stroke lidn’t put the 4-key 
clear down. 

Did she notice it 

She couldn't help it. The machine au- 
tomatically locked up and refused to 
add another figure until the fault was 
ort ed. 

Did she have to cancel and add th 
colur I all over again? 

No, she simply completed the unfin 
ished stroke, touched the release key 


and went right on 


[t was the Controlled-key that did it 
Like a sentinel on guard, the Controlled 
key stands watch over every keystroke 
It will not permit an imperfect key- 
stroke to register an error. 


Comptometer Speed plus Controlled 
key Accuracy affords the maximum o 


ease and economy on all forms of figur 


| = 
work on 


Felt & Tarrant Mfg. Co. 
1719 N. Paulina Street 
Chicago, Illinois 
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CONTROLLED KEY 


ADDING AND CALCULATING MACHINE 
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Place Reservation Orders 


CASH WITH ORDER AND SECURE PRECEDENCE 
AND PREFERENCE AGAINST AVAILABLE AND 
INCOMING STOCK, 


General Rebuilt Typewriters 


ARE GUARANTEED AND “LIKE NEW.” AS 
SAFE AS GOLD COIN AND INVESTMENT NOW 
MEANS PROFIT—PROTECTION. 


Stops Losses—Insures Supply 


THE DEMAND IS ABNORMAL-—TAKE 4DVAN- 
TAGE OF CONDITIONS—ESCAPE THE CONSE- 
QUENCES OF 


Advancing Prices and Critical Shortage 


ORDERS OF THIS CLASS AY PRESENT PRICES. 
; STOPS INCREASE IN COST—PROTECTS YOU. 
t CONTROLS SUPPLY PROTECTS CUSTOMERS. 


E> | General Typewriter Exchange, Inc. 
E> SIVE Washington and York Sts. Brooklyn, New York 
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What Are You & 
Paying for 
Typewriters Now? 


If you are paying over $49—the price 


of a brand new Oliver Nine—whatever 
you pay over that amount is merely the 
extra cost of selling a typewriter to you. as 
Y ELIMINATING every wasteful selling method, the 
B price of the Oliver Nine has been reduced from $100 
to $49, without changing the typewriter in the slight- O W 


est. The new Oliver plan of selling is in line with present- 
day economies. Every possible penny is saved for the 


















buyer. You get 100 per cent value for your money. . d 

io spel 2 olga ,. | N Adv 

Mind you, this $49 Oliver is not second hand, nor rebuilt. Oliver wn ° u nongne 
It is absolutely a new machine and exactly the same model, ——— San, Se — — 

. “ Mis : . : to arch-shaped type-bar. cal ruler. 
formerly $100, in size, material and workmanship. Simplified constraction Brensze bearings 

So to save $51, you do not make the slightest sacrifice. Built for hardest usage. Choice of Type styles. 
You get the identical $100 Oliver, brand new, never used. Capable of 20-copy manifold. | No hair springs — no 
It is our latest and best model. It is the exact type used by In-built tabulator — two color flimsy wires. 
many of the foremost concerns. Let us furnish you with a ribbons. Light key action. 
list of large users you know. PRICE. 

Over 600,000 Olivers have been sold. 

The Oliver is the most substantial typewriter built. Its Usual Oliver Guaranteed Service. 
simple constructi z far fewe é ; arch- : . 

| nstruction means far fewer parts. Its arch Used machines taken in exchange at 
shaped type-bars insure permanent alignment. fair valuation. 

The Oliver has a standard, universal keyboard, so any pert r nn ess sss sseee---- 
operator may turn to it readily and gain improved speed and 7 
workmanship. | THE OLIVER TYPEWRITER COMPANY | ' 

pb ‘3 | 152-B Oliver Typewriter Bldg., Chicago, III. | 

Because of its strength and durability, the Oliver is J [Ship me a new Oliver Nine for five days’ free | 
especially adapted for the hard usage of railroad work, such | Pe” tae &, FO per S40 at Ue , 

ia . ~ ‘ o : yer month 1 title to remain 1 vo 
as way-billing and manifolding. j fully paid for ere, \ 

Whether you use one or one hundred typewriters, you | My shipping point is i 
; : ed : “ « ae 1 This does not place me under any obligation t i 
can make a saving by our new plan. If others are enjoving If I choose to return the Oliver, I will ship it back & 
this new economy, can vour concern afford not to? | at your expense at the end of five days j 

; : - ie : d E | [] Do not send a machine until I order it Ma i 

It is our sincere belief that the Oliver typewriter is more See ee tee cen ee Coes SS Sxpewettess l 

o —_" ss one Reaso and the Re edy.”” you le uxe catalog and 
nearly perfect than any other writing machine. The coupon " further information. ; , 
here brings you an Oliver or further information. ! ! 

THE OLIVER TYPEWRITER COMPANY iow 

. . ° 1 i 
152-B Oliver Typewriter Bldg., Chicago, III. J Street Address i 
! ! 
A et a > tes ee Tk ee i 
> This C ul s Worth $51 2 one ; 
’ ec Cai» Ro ae a 2 : ee 





